











ka, Towa 
th West- 
uld con- 
able, age 


erman. 
sea 


er years 
ardwood 
offer of 


rman. 
—— 


or pur- 
counts, 
an pro- 
rman. 
eee! 


4 
n, know 
O work. 


rman, 


MATOR 
ral mill 


> Can 


rman. 
—___. 


ailable. 


‘man. 


CTORY 
y fore- 
n give 





man. 
biller, 
super- 

man. 

| mill- 

reneral 


man. 
R 


South. 
tisfac- 





nan. 





Lduate 
ience. 


1aNn. 





tment 
| you 
that 





.ctors 
like 


an. 





re of 


an. 











NORTHWESTERN [UMBEYAN 





ESTABUSHED 1873. 


COPYRIGHT 1928 BY AMERICAN LUMBERMAN 
Index to Advertisements, 88-89 





Cuan 1 i899 


Table of Contents, Page 29 





THE TIMBERMAN 


ESTABUSHED 1886. 


oe 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 








PUBLISHED WEEKLY 
WHOLE NUMBER 2762 


CHICAGO, APRIL 21, 1928 








Wholesalers Turn —_ for Chief Executive 


























BEN S. WOODHEAD, BEAUMONT, TEX. 


Born in Bury, 


Lancashire, England, in 1874. 


Came to the United States at age of /2. 


Entered lumber business May 14, 1894, as stenog- 
rapher with Texas Tram & Lumber Co., of 


Beaumont. 


In 1902 went with Kirby Lumber Co. and later in 
the same year with Keith Lumber Co. 

From 1904 to 1906 was a partner in the Continental 
Lumber Co. 

In 1906 helped organize the Beaumont Lumber Co., 
of which he has been president for many years. 
Was president of the American Wholesale Lumber 
Association, 1922-1923, and has since actively 
been connected with its successor, the National- 
American Wholesale Lumber Association, as direc- 


tor or vice president. 





EW YORK, April 16.—The annual meeting 
of the National-American Wholesale Lumber As- 
sociation, which was concluded in Atlantic City, 
N. J., last Thursday was a notable jone in many 
respects and probably will stand out as a milestone 
marking the turning point to better and more wholesome con- 
ditions in the wholesale lumber industry and establishing the 
legitimate, reputable wholesaler as a necessary and important 
cog in the distribution machinery of the industry. Last year was 
not a happy or prosperous one for wholesale lumbermen gen- 
erally, but it has been worth while because of the results ob- 
tained in establishing better relations between the wholesaler 
and the manufacturer and pointing the way for better and more 
profitable cooperation. This annual was notable for the 
character of the discussions that made up its program and indi- 
cated a sincere desire on the part of the wholesalers, as repre- 
sented in this splendid organization, to be of real service, both 
to the manufacturers of lumber and to the buyers of their 
product. 

In selecting a chief executive for the coming year the or- 
ganization turned to an outstanding southern wholesaler and 
made what is agreed to have been a happy choice in elevating 
to that position:a man who is perhaps better known to the 
entire lumber industry than any other single individual con- 
nected with it and one who has served the wholesale lumber 
business and its organizations faithfully and well. Ben S. 
Woodhead, president of the Beaumont Lumber Co., Beau- 
mont, Tex., brings to his new duties a ripe experience as a 
wholesaler of lumber and as an organization worker. In fact, 
he has been conspicuous as an association man and as a civic 
leader. He was one of the organizers of the American Whole- 
sale Lumber Association, and it was under his regime as presi- 
dent that that organization was amalgamated with the National. 
He has served the new organization as director and as vice 
president for three years. He is now president of the Rotary 
Club of Beaumont and has served the people of his city as 
president of the Chamber of Commerce and president of the 
Beaumont Dock Commission. Under his direction the Na- 
tional-American Wholesale Lumber Association is assured of 
the maintenance of that organization upon the distinctly high 
plane it has always occupied and the further development of 
the wholesale lumber business as an important unit of the 
lumber industry as represented by wholesalers whose watch- 
word is service and whose business ideals are of the highest. 
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Get the Best 
Quality From (J speciALsts 


Hundreds of buyers know that it pays to buy their 
Cypress lumber from us because we devote all time 
and facilities to the manufacture of Cypress lumber. 


Every board is accurately milled, carefully in- 
spected and graded. All orders are quickly filled. 
This insures satisfaction at all times. 


Write today for prices. Dry stock guaranteed. 


Gregertsen Brothers Co. 


. 332 So. Michigan Ave., 
CHICAGO 


Yards and Planing Mills: 
CAIRO, ILLINOIS 
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Patent 
Litigation 
Decided 


We were recently 
given a broad decision 
in our Dust Collector 
litigation against in- 
fringers, by the United 
States District Court 
for the eastern district 


of New York. 








Sepnaw = = Michigan 
Main Office and Works, Saginaw, Mich. 
Branch Office and Works, Boston, Mass. 


Offices:—Chicago, Ill. New York, N. Y. 














ee, 


CAPILANO 
Western Red Cedar 
Ideal Pattern Stock 





Patterns made from Western Red Cedar by Lamb Machine Co., 
Hoquiam, Wash. 


Now Widely Used 
on Pacific Coast 


Notwithstanding the enviable reputation of 
White Pine as a pattern stock, Western Red 
Cedar has come to be widely used on the Pacific 
Coast by pattern makers. In many shops it has 
entirely replaced White Pine. 


Not a few pattern makers maintain that West- 
ern Red Cedar is superior to White Pine. Among 
these is the Lamb Machine Co., Hoquiam, 
Wash., makers of the patterns illustrated above. 


Western Red Cedar has all the admirable qual- 
ities of White Pine—easy and clean cutting, little 
tendency to split, etc.—and, in addition, it is im- 
pervious to the effects of moisture. Western Red 
Cedar Patterns may even be left in the wet sand 
from day to day without fear of any swelling or 
shrinkage. Patterns of Western Red Cedar may 
be cut to the line and sanded, as they will remain 
absolutely perfect in size. 


Give Capilano Western Red Cedar pattern lum- 
ber a trial. We believe you will like it so well 
you will want to use it regularly. 


We also manufacture Western Red 
Cedar bevel and bungalow siding, finish 
and Edgwood Shingles and Western 
Hemlock flooring. 


Capilano Timber Co.,Ltd. 


NORTH VANCOUVER, B. C. 


APRIL 21, 1998 
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Observance of American Forest Week 











as sources of wood supply, are a matter of vital concern to 
everybody. Hitherto the forest resources of the country 
have appeared to be inexhaustible, and until recently there has 
seemed to be no need of haste in replacing them. Now, however, 
the time has come when the people must unite in protecting the 
forests from fire, insects and disease and from taxation that forbids 
their regrowth. To make known the need of this unity of effort 
and to bring it about American Forest Week is set aside for annual 
observance. This year the week is April 22-28. 
Forests differ from all other natural resources in that they are 
renewable. Forestry. or tree growing possesses the added ad- 
vantage that it can be made successful and profitable upon lands 


Uys: is so important in the world’s economy that the forests, 


that are practically useless for any other purpose. That is to say, 
the future wood needs of the people of the United States perpetually 
can be supplied by merely putting to work lands that otherwise 
would be idle or practically worthless. Still another outstanding 
advantage of tree-growing as a national undertaking is the fact 
that nature unhindered will make it successful. If the people will 
be careful with fire, if they will check the ravages of insects and 
disease, in by far the greater part of the forested areas of the 
country the forests will reproduce and replace themselves. 

It would be a mistake to understate the difficulties attending 
reforestation, as it would be a mistake to overestimate them. In 
the past perhaps the latter mistake has been made oftener than 
the former. It is believed, however, that the factors essential to 
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successful reforestation on a scale adequate to the country’s needs 
are quite well established and they can be supplied. To supply 
them, as already intimated, requires the sympathetic understand- 
ing and support of all the people. Greater care with fire on the 
part of everybody who visits the forest is required. Legislative 
relief with respect to taxation is needed, and research as well as 
active measures in protecting forests from insects and disease is 
needed. When and if American Forest Week shall bring to the 
public generally its part in contributing these essentials, forestry 
in the United States may be expected to go forward in a manner 
to meet the most exacting requirements of the future. 


Seek No Profit From Flood Control 


ONGRESS is at present considering a flood control measure 
that contemplates purchase by the Federal government of 
something like 4,000,000 acres of land in the lower Mississippi 

Valley. Much of this land is owned by lumbermen. In the course 
of the debate on the flood control bill Congressman Frear of Wis- 
consin charged that lumbermen owners of these lands were advo- 
cating the measure because they hoped to sell their cheap lands 
at exorbitant prices, $50 to $75 an acre. There is no basis for 
the assertion of the congressman. As a matter of fact lumber- 
men owners have offered their lands to the Government at from 
$5 to $10 an acre. 

Charges made by the congressman were published in the press 
of the larger cities Thursday of this week and came to the attention 
of members of the Hardwood Manufacturers’ Institute while that 
organization was in session in Chicago. As a consequence, the 
Institute adopted a resolution in part as follows: 





Resolved, That the public as well as members of Congress 
be advised that all members of the Hardwood Manufacturers’ 
Institute who are owners of such lands are willing to codperate 
in every way with the Government and that many of them 
owning large acreages of such lands have offered to accept 
therefor from the Government $10 and less per acre for such 
lands to be used for the purposes of flood control. 

This resolution, which appears in full elsewhere in this paper, 
was wired to Congressman Frear immediately upon its passage. 
The provision of the proposed law that brought the charges from 
Congressman Frear was that with respect to local contribution to 
the costs of flood control measures, one sentence of the bill being 
“No local contribution to the project herein adopted is required.” 
The charge is that this provision of the bill is being especially advo- 
cated by owners of large areas of cut-over lands in the control area. 
As the measure has the support of many persons who own no land 
and who have no selfish end to gain from its passage it is a fair 
assumption that owners of lands might in good faith favor it 
also. Inasmuch as many such owners have offered their lands at 
low prices, the argument of Congressman Frear falls to the ground. 





Moisture Content of Softwood Lumber 


ITH THE definite and positive trend toward standardization 
QI) in the lumber industry and the tendency to distinguish more 
closely the various qualities and characteristics of lumber 
the matter of moisture content at time of shipment and at time 
of-arrival has assumed major importance. To meet this new situa- 
tion and primarily to supply data needed by the Central Committee 
on Lumber Standards and its various subcommittees the Forest 
Products Laboratory, Madison, Wis., made a comprehensive survey, 
including five of the principal softwood producing regions of the 
moisture content of lumber when shipped. The result of this 
survey are presented by text and charts elsewhere in this paper. 
As the percentage of moisture in a board often determines its 
fitness or unfitness for a given purpose, the relative dryness of 
lumber may for all practical purposes constitute one of its 
“qualities” as definitely as size or species. If it be admitted that 
a lot of lumber has not in the true sense been satisfactorily “sold” 
until it has been satisfactorily used, then its condition at the time 
of sale and use is a sales factor of major importance. The more 
nearly the producer and distributer of lumber can approach the 
ideal of a standardized product the more stable and secure may 
he expect his market or sales outlet to be. 
The survey made by the laboratory was calculated merely to 
learn and make known the current mill practice with respect to 


ee 


shipping. The laboratory has made also a survey to determine 
the change in moisture content of Douglas fir lumber in transit, 
as well as to determine the part of the car where the changes, jf 
any, take place. It was found that the changes were relatively 
small. It is to be inferred, therefore, that it is practicable to fix g 
percentage of moisture content at the point of shipment and guar. 
antee that the product will reach the user substantially in the cop. 
dition that it leaves the producer. 

Commonly, the poor merchandising of lumber has been attributed 
to the fact that “all lumber is lumber,” and that it has seemed 
impracticable to identify the product with the producer in such a 
manner as to build up and hold a clientele on the basis of quality 
and uniformity. Admitting that such identification has a sale 
value, then the producer who by careful manufacture and drying 
turns out a uniform product has by that means made available the 
best of sales arguments. In this manner he not only adds to his 
own prestige but he demonstrates that it can no longer be objected 
that wood is not susceptible to such standardization as is required 
by the refinements of modern industry. This is a contribution to 
the welfare of the lumber industry that fully justifies such research 


as is being done by the Forest Products Laboratory and other 
agencies. 


Conservation Through Modernization 


PON HIS recent return from an eastern trip, R. Holtby Myers, 

Q) president of the American Savings, Building & Loan Insti- 

tute, of Kansas City, Mo., was quoted in the bulletin issued 

by the Institute as saying that, “Half the houses in the United 

States could well be torn down and replaced by modern edifices, 
and the other half need painting.” 

That, of course, is a pretty strong statement, and hardly intended 
to be taken literally, but undoubtedly Mr. Myers was impressed, 
as every observing traveler must be, by the great number of ugly, 
out-of-date and run-down houses seen on every side. In fact, he 
says in the interview referred to: “Going through the small towns 
of the Middle West, in particular, one is impressed with the fact 
that many of the houses are unattractive both as to architecture 
and surroundings. They need a real cleaning up.” 

The AMERICAN LUMBERMAN fully agrees with Mr. Myers as to 
the desirability of doing something to remedy the situation which 
he describes, which is sufficiently depressing whether considered 
from the esthetic, the economic or the hygienic standpoint. But 
in our opinion the remedy lies in the direction of modernization 
through well-planned remodeling and repairs, rather than through 
demolition and replacement. John Smith, typical representative 
of the thousands of owners of old homes, is not going to tear down 
his sound and serviceable house and replace it with a new struc- 
ture, even if thoroughly convinced that his abode is not all that 
it should be; but he often very readily falls in with the idea that 
he can have a much more attractive and desirable residence by 
doing such exterior and interior remodeling as is necessary to 
bring it up to date. 

The trouble with practically all of these old houses noted by 
Mr. Myers and other observers is not that they are decayed or 
worn out but that they are antiquated in appearance, and too 
often in run-down condition. Structurally they are sound and good 
for many years of satisfactory service. Therefore to wreck and re- 
place them, even were such a procedure possible on any wide 
scale, would be an economic sin. 

The item from which we have already quoted goes on to say: 
“Here is a field entirely uncultivated by building and loan asso- 
ciations. It should be possible to lend money for the purpose 
of improving home conditions in such towns in a far greater way 
in the future than ever has been possible in the past.” 

That is exactly the position taken by the AMERICAN LUMBERMAN 
in its efforts to awaken the building and loan associations of 
the country to the opportunities for greatly increasing their vol- 
ume of business by cultivating the vast field for modernization. 
Scores of building and loan executives have written us expressing 
their approval and commendation, and excerpts from some of 
these letters have been quoted in this and the two preceding issues 
of this paper. 

Nothing is more clear than that lumbermen and the building 
and loan associations should get together in real coéperation for 
the modernization of the vast number of old homes that need that 
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process. The building and loan associations have ample funds to 
jend for that purpose, and it goes without saying that the lumber- 
men have plenty of material which they are desirous of selling. 
Thus there is profit for both as the reward for effective teamwork. 


Salvage Utility Adds to Wood’s Value 


pe MANY YEARS the resale and reuse of wood boxes have 





constituted a regular business in the larger cities. A well 

made wood box commonly goes through its initial journey 
without injury, not only carrying its contents to the consignee in 
perfect condition but being ready to perform a similar service 
again for the same or for another shipper. If, therefore, reason- 
able care is exercised in opening wood packing cases they may 
have a resale value that in the yearly aggregate offsets a con- 
siderable item of transportation cost. 

When the wooden box has fully served its original purpose as 
a goods container it has not yet lost its utility. Taken apart, the 
boards may be used to make numerous small articles. Many a 
boy has been inducted into the mysteries of amateur carpentry 
via the wood box contributed by a friendly merchant, and as a 
grown man he has not forgotten the adaptability of the product 
of the tree. There is no better way to test and develop manual 
skill than to put into a boy’s hands a wooden box, a saw, a plane, 
a hammer and some nails, with perhaps a few suggestions regard- 


There is, in the using of a cast-off wood box also a lesson in 
conservation and in; economy that is worth much in the build- 
ing of character. To convert into something useful a box that 
otherwise would be thrown away and to gain in skill thereby 
are achievements to be commended, and they differ in magnitude 
only from some of the achievements that have been epochal in 
the development of industry. Not only does the boy carpenter 
learn to measure accurately, to saw straight and to nail without 
splitting, but he learns to “cut his garment according to his 
cloth,” to make the best possible use of his resources, a valuable 
lesson that lasts a lifetime and that can hardly be learned in any 
other way. 

No lumberman need fear that the re-use of wooden boxes is 
going to harm the lumber business. The salvaging of so useful 
a commodity as lumber in the manner suggested is such a demon- 
stration of its utility and adaptability and of the economy of its 
use as to enlarge the demand for it and to add to its prestige. 
In the end the salvage value of wood ought to be reflected in its 
original sale value. A wood box that carries its contents safely 
on its initial journey and is ready for another and yet another 
trip certainly must be better thought of than a container that 
collapses at or before the end of its first trip. If even after it has 
served its original purpose wood in the form of a wooden box 
is, readily adaptable to other uses, and is widely put to those pur- 
poses, the reaction can hardly be anything but beneficial to the 


re Fee 





ing the construction of a kite, a sled, a bird house or a dog kennel. 








lumber industry and to the cause of wood. " 





- Substantial Gain in Hardwood Orders 


[Special telegram to AMERICAN LUMBERMAN] 

Washington, D. C., April 19—During the 
week ended April 14, the lumber manufactur- 
ing industry, while apparently a little less 
active than during the preceding week, con- 
tinued much ahead of the corresponding pe- 
riod of 1927, says the National Lumber Manu- 
facturers’ Association. The 706 lumber mills 
that reported to the association here today 
gave a total production 9,500,000 feet less than 
716 mills the week before; shipments were 
20,000,000 feet less, and orders were off about 
13,500,000 feet. Some of the decrease merely 
represents the absence of 10 mills from the 
reporting column. ‘The decreases in all factors 
were absorbed by the softwood branch of the 
industry, although .its output is considerably 
larger than last year at this time. The 374 
hardwood units showed a slight gain in pro- 
duction over the week before, a considerable 
drop in shipments and a substantial increase 
in orders. 

The unfilled orders of 217 southern pine and 
West Coast mills at the end of last week 
amounted to 733,447,506 feet, as against 714,- 
431,359 feet for 216 mills the previous week. 
The 104 identical southern pine mills in the 
group showed unfilled orders of 254,891,468 
feet last week, a§ against 248,987,284 feet for 
the week before. For the 113 West Coast mills, 
the unfilled orders were 478,556,038 feet, as 
against 465,444,075 feet for 112 mills a week 
earlier. 

Altogether the 332 reporting softwood mills 
had shipments 108 percent, and orders 113 
percent, of actual production. For the south- 
ern pine mills, these percentages were respec- 
tively 105 and 114; and for the West Coast 
mills, 107 and 117. Of the reporting mills, 
the 332 with an established normal production 
for the week of 240,733,596 feet, gave actual 
production 100 percent, shipments 109 percent, 
and orders 113 percent thereof. 


The softwood figures for last week, the week 
before (revised) and the same week last year, 
follow: Production—241,876,000 feet, against 
251,772,000 feet the week before, and 198,- 
344,000 feet last year. Shipments—262,176,000 
feet, against 276,508,000 feet the week before, 
and 208,117,000 feet last year, Orders—273,- 
056,000 feet, against 289,954,000 feet the week 
before, and 211,091,000 feet last year. 


The hardwood figures for last week, the 
week before and the same week last year, fol- 


low: Production—54,272,000 feet, 


against 
53,933,000 feet the week before, and 16,767,000 


feet last year. Shipments—49,976,000 feet, 
against 56,051,000 feet the week before, and 
21,602,000 feet last year. Orders—55,854,000 
feet, against 52,554,000 feet the week before, 
and 21,014,000 feet last year. 

(Note: “Normal” production as now re- 
ported by all but two of the nine reporting 
associations to the National lumber trade bar- 
ometer is an average of past actual production 
over a period of from two to five years imme- 
diately preceding 1928. The two exceptions 
base reports on estimated capacity.) 

The West Coast Lumbermen’s Association 
wires that new business for the 113 mills re- 
porting for the week ended April 14 was 17 
percent above production, and shipments were 
7 percent above production, which was 123,070,- 
070 feet, as compared with a normal produc- 
tion for the week of 109,738,042 feet. Of all 
new business taken during the week, 50 per- 
cent was for future water delivery, amounting 
to 71,467,737 feet, of which 44,239,707 feet was 
for domestic cargo delivery, and _ 27,228,030 
feet export. New business by rail amounted 
to 62,679,974 feet, or 43 percent of the week’s 
new business. Forty-seven percent of the 
week’s shipments moved by water, amounting 
to 61,705,403 feet, of which 48,517,636 feet 
moved coastwise and intercoastal, and 13,187,- 
767 feet export. Rail shipments totaled 
60,242,150 feet, or 46 percent of the week’s 
shipments, and local deliveries, 10,082,575 feet. 
Unshipped domestic cargo orders totaled 168,- 
705,926 feet; foreign, 144,029,334 feet, and 
rail trade, 165,820,778 feet. 

A week of mild weather has brought about 
a noticeable increase in out-of-doors employ- 
ment, according to the 4L. employment service. 
There has been little or no change in logging 
operations, either in the western pine or the 
Douglas fir district . 


The Western Pine Manufacturers’ Associa- 


tion reports production from 25 mills as 21,- 
806,000 feet, as compared with a normal 
production for the week of 23,210,000 feet. 
Twenty-three mills the week before reported 
production as 19,186,000 feet. There was a 
noticeable increase in shipments last week and 
a slight increase in new business. 

The California White & Sugar Pine Manu- 
facturers’ Association reports production from 
16 mills as 12,020,000 (50 percent of the total 
cut of the California pine region) as com- 
pared with a normal figure for the week of 





13,659,000 feet. Twenty-one mills the previous 
week reported production as 16,266,000 feet. 
Shipments showed a slight decrease last week 
and new business a considerable reduction. 

The California Redwood Association reports 
production from 13 mills as 6,581,000 feet, 
compared with a normal figure of 7,252,000 
feet. Thirteen mills the week earlier reported 
production as 8,157,000 feet. There were nom- 
inal increases in shipments and new business 
last week. ; 

The Northern Pine Manufacturers’ Asso- 
ciation reports production from seven mills as 
7,198,400 feet, as compared with a normal 
figure for the week of 8,951,400 feet. Eight 
mills the week earlier reported production as 
5,500,200 feet. Shipments were about the 
same as the previous week, with a marked de- 
crease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) reports production from 17 mills as 
2,093,000 feet, as compared with a normal 
production for the week of 2,047,000 feet. 
Sixteen mills the week before reported pro- 
duction as 1,671,000 feet. Shipments decreased 
slightly, but there was an appreciable gain in 
new business. 

Reports from seventeen hardwood mills of 
the Northern Hemlock & Hardwood Manu fac- 
turers’ Association give production as 4,486,- 
000 feet, as compared with a normal figure for 
the week of 5,117,000 feet. Sixteen mills the 
previous week reported production as 3,809,000 
feet. Shipments were about the same last 
week, with a good gain in new business. 


The Hardwood Manufacturers’ Institute re- 
ports production from 357 units as 49,786,000 
feet, as against a normal production for the 
week of 74,877,000 feet. Three hundred and 
fifty-five units the week earlier reported pro- 
duction as 50,124,000 feet. Shipments fell off 
somewhat, but new business showed a sub- 
stantial increase. 


[The barometer of the Southern Pine Asso- 
ciation appears on page 49.—EnpiTor.] 


[Special telegram to AMERICAN LuUMBERMAN] 

NorFotk, Va., April 19—For the week 
ended April 14, forty-seven mills reporting to 
the North Carolina Pine Association, and 
having a normal production of 9,330,000 feet, 
manufactured 8,082,000 feet, shipped 7,963,000 
feet, booked orders for 9,902,000 feet, and 
had unfilled orders of 59,493,000 feet. 
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Kites for Advertising Purposes 


We are very much interested in your Ad- 
Idea in the AMERICAN LUMBERMAN of April 7 
and would appreciate it very much if you could 
furnish us with the names of one or more 


firms from whom we could purchase these 
kites used in connection with this ad.—INQuUIRY 
No. 2,128. 

[This inquiry comes from a retail lumber 
concern in Indiana. In the Ad-Idea referred to 
a lumber concern offéred to give a kite to any 
boy or gir! who would copy on a piece of paper 
the legend on one of its signboards and bring 
the paper to the lumber yard. 

Kites have been used in many ways by retail 
lumbermen to advertise themselves and to keep 
the people of their community interested in the 
goods they have to sell. In one of the larger 
cities of the Middle West, the civic authorities 
for a number of years have put on a kite 
tournament annually. They furnish plans and 
instructions for constructing kites and they 
have carefully drawn rules for the contest as 
well as methods of rewarding the winner. In 
connection with this contest, a retail lumberman 
one year offered to supply to all the children 
who applied to him on a certain day kite sticks 
for the construction of kites. This brought a 
big crowd of boys and girls to the yard and 
he had a picture taken showing them holding 
the sticks that he had distributed. 

The box kite has been used in the larger 
cities for advertising in a somewhat different 
way. Rather large box kites are used to sus- 
pend banners carrying advertising legends and 
these nearly always create a great deal of in- 
terest in the people on the streets. 

The kite offers special opportunities to the 
lumbermen because its frame work is made of 
wood and it is practicable for him to saw out 
and supply the kite sticks. In this way he can 
not only arouse an interest in a harmless form 
of entertainment but at the same time interest 
the people of the community in the activities 
of the children while keeping his own yard 
before them as a source of supply for building 
matrials.—EbIror. ] 


Identifying American Woods 

Will you please send us a lumber chart that 
will help our class identify the common woods 
of the United States? We wrote to a publish- 
ing company and that company referred us to 
you, stating that your service department 
could help us. Please try to send us a tree 
chart and also a map with which we can locate 
important lumber sections of the United 
States. If you have these things, we shall ap- 
preciate your sending them to us.—INQUIRY 
No. 2,127. 

[This inquiry evidently comes from a little 
girl in the public schools of a Maryland town. 
It is inferred that what her class desires is to 
identify the woods by species from samples, 
and not from the standing trees. This is a 
very difficult thing to do. Lumbermen who 
have seen the logs converted into boards at the 
sawmill commonly in the course of time be- 
come so familiar with the various woods that 
they are able to identify a board cut from any 
one of the common species, but it is quite a 
different thing for a novice to take a small 
sample of wood and identify it by species. The 
best way to do this is to have identified samples 
of the various species of wood so that they 
can be laid alongside the pieces to be identified 
and make identification by comparison. 

The inquirer has been told about a concern 
that has prepared samples of this kind of all 
the principal American woods that are supplied 
at reasonable prices. These samples are not 
blocks of wood, but are rather thin slices, and 
they are inserted in heavy pasteboard frames 
to protect them from injury. They are supplied 
in sets of frames which are enclosed in book- 
like boxes. For each species of wood, there are 





three slices, one as if it were cut off the end 
of the log, one as if it were cut off the side of 
the log, and a third as if it were cut length- 
wise from the bark directly toward the center. 
Lumbermen, of course, understand these three 
cuts as flat-sawn, cross-cut, and quarter-sawn 
With each set of samples referred to a booklet 
is supplied that gives a botanical description of 
the species of trees included in the set as well 
as some additional information about the 
woods. 

There are a number of books that contain 
maps showing the areas in which certain species 
of trees grow. The concern already referred 
to publishes such a book known as “Handbook 
of Trees of the Northern United States and 
Canada,” which is supplied by the AMERICAN 
LUMBERMAN at the publisher’s price. 

About the best book for showing the habitats 
of the various trees of the United States is the 
United States Department of Agriculture’s 
Miscellaneous Circular No. 92 entitled, “Check 
List of the Forest Trees of the United States, 
Their Names and Ranges,” which may be ob- 
tained from the Superintendent of Documents, 
Government Printing Office, Washington, D. C. 
at 40 cents a copy. This book lists all of the 
American trees under the common as well as 
the scientific names, with the various local 
names, as well as the ranges or localities in 
which the various trees grow. 

There are several agencies that have pre- 
pared cabinets or collections of samples of the 
common woods of the United States and are 





distributing them at moderate prices. This in- 
quirer has been referred to these sources of 
supply of samples.—Eniror.]} 


Identification of Alberta Pine 


We are mailing you under separate cover 
a sample of pine which we see little of jn 
this part of the country, hence it has caused 
some discussion as to just what species it is, 
We therefore would ask you to give us your 
advice.—INQuiIRY No. 2,129. 


[This inquiry comes from Alberta. The 
sample of pine was referred to the Forest 
Products Laboratory, Madison, Wis., for identi- 
fication. In response the following letter has 
been received from Arthur Koehler, in charge 
section of wood technology at the Laboratory: 

The sample has the structure of the white 
pine group and judging from the odor is not 
sugar pine. If it grew in Alberta, it may be 
either western white pine (Pinus monticola), 
limber pine (Pinus Flexilis), or white bark 
pine (Pinus albicaulis), since these are the 
only species of the white pine group which 
grow in that region. The woods of these 
species are very much alike and can not be 
distinguished, but the western white pine 
grows to larger size and is more abundant 


than the other two species, although all three . 


of these species grow in Alberta only along 
the boundary line of British Columbia. 


While the laboratory has not made a positive 
identification of this wood by species, the in- 
formation supplied doubtless will be adequate 
to the needs of the inquirer.—Epiror.] 
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The Chicago lumber trade is | 
very active again and there is | 
a decided advance in prices. 
The demand for lumber from | 
Mississippi points is immense, 
and our dealers are having all | 
they can do to supply the or- | 
ders. A well attended meeting | 
was held at the Exchange 
rooms last Wednesday and an 
advance in prices determined 
upon. Common boards which | 
were previously at $12.50 and 
$13 according to length were | 
fixed at $13.50 all lengths; No. | 
2 or cull boards, all lengths 
$11.50. Fencing and dimen- 
sion were advanced 50 cents. 
D Stock boards and siding also 
suffered a rise of 50 cents. 

+ - * 


The Boston & Albany Rail- 
road Co. has completed its fa- 
mous woodshed for storing the 
lumber shipped to Boston over | 
its line. Its dimensions are 40} 
x200 feet and its storage ca- | 
pacity is estimated at 2,000,009 
feet. Cars of lumber are to be | 
unloaded within 24 hours after | 
their arrival, and taken in 
charge by the railroad folks, 
the bill for unloading and one 
month’s storage being about 25 
cents per 1,000 or $2.50 per car. 
For each succeeding month the 
price of storage is fixed at 12 
cents per 1,900. It will be 
readily seen that this sciieme of 
the railroad company is of no 








| rather a detriment. 


| notch, 


benefit 


to Boston’s regular 
trade. 


On the contrary, it is 
The shed 
is simply so much of a retail 
lumber yard for the joint ben- 


| efit of Boston commission men 


and western shippers, neither 
of whom have any regard for 
the manner in which they have 


| jointly flooded the market with 
stock during the last five years, 


driving prices down to the last 
and demoralizing the 
market generally. 


* * « 


No better foreign field, per- 
haps, exists than India for the 
direct shipment of manufac- 
tured lumber. On the coffee, 
tea and cinchona plantations in 
Ceylon and the hills of India, 
in the Wynaad, Neilgherries, 
Pulnies and Thervaroys of the 
Western Ghauts, and the moun- 
tainous regions of the North 
and Assam, portable iron 
houses at one time met with a 
ready sale. They have been 
proved unsatisfactory, however, 
and here is an opening for the 
introduction of balloon framed 
villas, with the timbers all 
marked, ready to put up on 
arrival, which could be readily 
shipped at a low cost from 
here. Of course with a view to 
protection against white ants, 
the woodwork should be Bur- 
nettized or otherwise prepared 





by injection of preservative 
and unsavory compound, which, 
however, could be _ cheaply 
enough done here, where petro- 
leum abounds and coal tar is 
available. Then, too, the Fiji 
and Samoan Islands and the 
great continent of Africa are 
available as outlets for the sale 
of similar huts, cottages and 
villas. 
. a * 


W. R. Burt & Co. of Bay 
City, Mich., sold 1,500,000 feet 
of lumber on the 3rd, at $6, 
$12 and $28; it was purchased 
by Ohio parties. 


+ * 


On the 16th ultimo Mr. 
Henry Disston, the great saw 
manufacturer of Philadelphia, 
passed on to the life beyond, 
after having achieved such 
business success as comes to 
few men. From a small begin- 
ning without capital, other than 
the few dollars he had saved 
during the period of his ap- 
prenticeship, the business grew 
to vast proportions. Henry 
Disston accumulated wealth, 
and he did something far bet- 
ter which gave him infinitely 
more satisfaction—by putting 
his conscience into the tools he 
manufactured, he wrote his 
name in the heart of every arti- 
san who had occasion to use 
them. 
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Heavy Southern Pine Demand Advancing Quotations 


Southern pine mills continued to book a heavy volume of 
business during the week ended April 14, orders amounting 
to 14.41 percent above output, although mill operating time 
was 3.22 percent more than full sixty-hour basis. Better 
weather has improved building demand from practically all 
sections. Southern and southwestern demand has been 
good and is increasing, while retailers in the North and 
East have begun to move more lumber to jobs and are 
placing replenishment orders. Of the small mills, few 
have been active, and recent bad weather has prevented 
these from shipping. The larger plants have built up heavy 
order files. Boards, dimension and timbers have continued 
active, and the mills are gratified that there has recently 
been a better demand for such workings as flooring. Small 
advances are being put into effect practically throughout 
the list, and buyers are paying these willingly. 


West Coast Bookings Have Scored a Large Gain 


Bookings of West Coast mills for the week ended April 
14 were 17 percent above their production, and since the 
average of bookings for the previous four weeks had been 
nine percent above production, they are entering the new 
season with well filled order files, especially for cargo ship- 
ment, as rail trade orders have usually called for rush load- 
ing. It is said, however, that a good deal of the water- 
bourne business has been taken on at unsatisfactory prices. 
The Atlantic coast and California markets have been a 
little slow in opening up, and the cargo mills were eager 
for orders to tide them over. Atlantic coast trade is un- 
doubtedly improving, with buyers absorbing advances in 
freights. Tidewater mills say they can go no further in 
concessions, and have been trying for lower log prices, but 
the loggers plan to shut down rather than sell for less. 
Rail trade volume for the week was excellent. Some items 
are soft, but uppers are showing strength. 


Inland Empire Mills Doing Good Volume of Business 


Production of Inland Empire pines has amounted to 
eighty-two percent of normal during the first fourteen 
weeks of the year, while bopkings have exceeded the actual 
output by fifty-two percent, and orders have exceeded it 
by forty-two percent. While output for the corresponding 
period of last year was only fifty-five percent of normal, 
neither bookings nor shipments were as much in excess of 
it. Mill stocks are being greatly reduced, and items of 
shop and all No. 3 stuff are reported scarce. This shortage 
of wanted items is likely to continue, for seasoning has 
been retarded by rains, so that the new cut will not be com- 
ing into the market until about a month later than usual, 
or until June. Business volume shows signs of expansion. 
Trade in the middle West is rather good, but in the East 
continued bad weather has been a handicap. 


California Pine Mills Preparing for Active Trade 


California pine mills have been doing a good volume of 
business. Though their production during the first four- 
teen weeks of the year was nine percent above normal, 
bockings were seventy-four percent above it. While total 
February output of twenty-one identical mills was 13.5 percent 
larger than that for February of last year, shipments were 
19.3 percent larger than last year’s. Unfilled orders in 
the files of these mills March 1 were 2 percent larger than 
on March 1 of last year, while inventories were 7 percent 
lower. Orders for No. 3 shop and better on March 1 were 
11.7 percent larger, and inventories 15 percent lower, than 
on March 1 of last year. The producers find their stocks 


Lumber Statistics Appear on Pages 48 and 49; 





becoming depleted and are now cutting quite actively, as 
they expect a good trade. So far the best demand has 
been from middle West millwork plants and country retail- 
ers, city demand being a little slow, while eastern trade 
has been held back by bad weather. Prices on uppers and 
thick stock have a strong undertone. 


Scarcity of Eastern Spruce Causes Price Advance 


Eastern spruce developed strength during the last cou- 
ple of weeks because of an at least temporary shortage in 
the supply following the closing down of one of the two 
large dimension mills that have been active. The fact 
that intercoastal rates on West Coast woods are stiffer 
helps to make competitive conditions a little easier. Prac- 
tically all sellers are now asking $42 base for an ordinary 
schedule of dimension, and retail yard buyers appear will- 
ing to pay the advances as they find spring trade opening 
up. Canadian spruce mills report a light log input, and 
it is believed that mill production will be close enough to 
market needs to keep prices firm. Stocks of dry lumber 
are becoming quite scarce. Spring drives are about to 
begin, and mills should soon be more active. 


Southern Hardwood Mills Steadily Reducing Stocks 


Southern hardwood output showed a further decline dur- 
ing the week ended April 14, and amounted to only 68.5 
percent of normal. Despite the slowness of demand, orders 
continue in excess of output. Bookings during the first 
fourteen weeks of the year have amounted to 11 percent 
more than the cut, and shipments to 6 percent more than 
the cut. Order files are therefore being built up, while 
stocks are steadily being reduced. During March there 
was an increase in average unsold stocks of 18,000 feet a 
unit, following a reduction of 70,000 feet a unit in February. 
Demand has been showing a tendency to increase. Among 
industrials, automobile plants are leading buyers, there not 
being much business from furniture makers. But good 
weather is bringing a heavier call for rough stock from 
the oak flooring and millwork manufacturers in some sec- 
tions, and prospects here are considered good. Pressure 
for further concessions is being successfully resisted. 


Dry Stocks of Northern Hardwood Are at Low Point 


Trade-in northern hardwoods has been slow during the 
last few weeks, but the outlook is becoming more encourag- 
ing because of the upward trend in general business. Most 
of the large industrial consumers are holding pretty close 
to immediate needs, but good weather is expected to induce 
more liberal purchasing. Northern hardwood output was 
only 73 percent of normal during the week ended April 7, 
though for the first fourteen weeks of the year it amounted 
to 91 percent of normal. Excessive accumulations are 
therefore being avoided. Dry stocks of important items 
are in fact quite low. A questionnaire sent to sixty mills 
by one of the largest northern operators discloses that on 
April 1 this year they had only half as much dry 4/4 maple 
flooring lumber on hand as they had a year before, though 
stocks of green this year were about equal to last year’s 
holdings. On the other hand, twenty-one maple flooring 
manufacturers reported that April 1 flooring stocks were 
11.5 percent less than on the same date last year. Demand 
for maple flooring has been retarded by bad weather, but 
this product consumes about 150,000,000 feet annually, and 
factories will probably have to begin buying rough stock 
soon. Millwork plants are said to be buying birch rather 
freely. Automobile demand is fair, but reports say the 
factories have been furning to dimension stock. Furniture 
trade is still slow, but improving a little. 


Market Prices and Reports on Pages 76 to 82 
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Rapidly Expanding TX Activities 
National Association Sends Formal Announcement to Slogan Contestants — Preservative 
Solutions Permit Continued and Larger Use of Wood 


Wasurncrton, D. C., April 16.—The National Lumber Manufacturers’ 
Association this week is sending to all National Lumber Slogan con- 
testants the formal announcement of the winners in the form of a four- 
page printed folder with a decorative front page. This formal letter 


of appreciation of the codperation of all contestants leads the printed 
matter : 


To the National Lumber Slogan Contestants: 

In announcing the results of the lumber slogan contest, we feel that 
it is incumbent upon us to express our sense of obligation to the hun- 
dreds of thousands of people who, in submitting over 370,000 slogans, 
united to make it one of the outstanding successes of advertising history. 

We are grateful to the winners of the prizes and we gladly award 
them their honors, but we are even more grateful to the rank and file 
of the contestant army. The success of this most remarkable contest 

: chiefly due to them. If they had not responded to the slogan con- 
cest announcements, procured and read copies of “The Story of Wood,” 
and entered the contest, it would not have succeeded. Thanks to their 
interest, it is safe to say that millions of people have learned some- 
thing new and worth while about wood and lumber. : 

We would make special mention of the score of contestants—some 
of them pathetic invalids and otherwise unfortundte—who supported 
their slogans with poems, essays and various woodwork articles. They 
show the abiding faith the American people have in wood and its prod- 
ucts, “Certified by Centuries of Service.” 

Thousands of people who are not “in the money” have written us 
letters that have warmed our hearts and given us a new insight into 
the intelligence and affections of the American people. Hundreds of 
the slogans that did not score have given us ideas and apt phrases 
that will contribute to the progress of our work for years to come. 

Many of the unrewarded slogans reflect deep and ingenious thought. 
Some of the slogans that failed are the equals, in a general way, of 
many of the commercial slogans of recent years, but did not fit so well 
to the lumber industry. 

Under the broad terms of the contest, judging has been exceedingly 
difficult. No two judges took the same point of view. The selections 
necessarily were largely a matter of taste—and about tastes there is 
no logical disputing. Forty intelligent men and women from the Gov- 
ernment departments in Washington worked six weeks, putting all slo- 
gans through two judgings, and segregated about 800 slogans thought 
worthy of further consideration. A third judging, aided by a large 
group of nationally prominent journalists, gave preference in the list 
of slogans to 350, divided into two classes, the first class of thirty pre- 
ferred for the seven grand prizes, and the rest for State prizes. A re- 
view of 21,000 slogans added 239 more phrases that had received some 
favor. In all about 1,100 were before us for the final selection of 
winners. 

After patient consideration and reconsideration, involving much de- 
liberation and variation of preference, we reached the choice as an- 
nounced of the seven grand prize slogans. Awarding the State prizes 
was comparatively simple, though laborious. 

One of the problems was the similarity of many excellent slogans, 
and even identity. In such cases we had to choose what seemed to us 
the best of the type, using (under the terms of the contest) the con- 
testant’s own explanation of the merits of his entry. According to our 
judgment, the lack of rhythm or some other defect excluded from final 
consideration slogans that closely resemble those that appear in the 
grand prize group and in the State prize slogans. In respect to the 
States, it is inevitable that some slogans that are not in the winning 
list are better than some of the State prize slogans awarded in other 
States. 

To all who have participated in this great contest—probably the most 
spectacular of its kind ever attempted—we express our warm gratitude 
for the indispensable part they have played in laying the foundations or 
a great campaign for the upbuilding and public service of one of the 
greatest—and perhaps the most indispensable—of America’s industries. 

Gratefully yours, 
Trade Extension Committee of the 


NATIONAL LUMBER MANUFACTURERYD’ 

ASSOCIATION. 

National Association of Wooden Box Manufacturers. 

National-American Wholesale Lumber Association. 

British Columbia Lumber & Shingle Manufacturers’ Association 

British Columbia Loggers’ Association. 

Wood Golf Shaft Manufacturers’ Association 

American Wood Preservers’ Association. 





Wasuincton, D. C., April 16—On March 1 a total of 67 wood 
vessels were being built or were under contract to be built in 
American shipyards, according to the bureau of navigation, Depart- 
ment of Commerce. While the sides and framework of larger ships 
nowadays are virtually all built of steel, trade extension engineers 
of the National Lumber Manufacturers’ Association find that wood 
is still the favored material for the construction of smaller vessels 
and yachts. About 200,000,000 feet of lumber is used annually in 
shipbuilding in this country. This includes, of course, wood used in 
decking, cabins and other parts of steel vessels, as. well as com- 
posite and all-wood ships. 


. 


k. L. Cochran, Nebraska State engineer, in an article on “The 
Nebraska Highway Program,” says in part: 

While our bridge construction is mainly of steel and concrete, we 
have during the last few years used creosoted timber to a considerable 
extent where conditions were favorable to this type of construction. 
The total number of creosoted timber bridges built during the last 
four years amounts to 93, with a total length of 6,236 feet, or approxi- 
mately one and one-fourth miles. A conservative estimate of the say- 
ing effected by using creosoted timber instead of steel and concrete 


in the cases above cited is approximately $375,000, or sufficient money 
to gravel over 150 miles of highway. 


Donald R. Brewster, TX engineer, reports that efforts on the 
part of automobile body manufacturers to prevent decay in the wood 
parts of bodies are proving successful. 
He finds that all of the body companies 
have made strenuous efforts in recent 
years to improve their design so as to 
prevent water from getting into the wood frame, and most of them 
are satisfied that they have already done enough so that no further 
trouble from decay may be feared. Some of the automobile fac- 


To Prevent Decay in 
Wood Body Parts 





FARMERS Co-OPERATIVE LUMBER COMPANY 
BUILDING MATERIALS, COAL, PUBLIC STORAGE 


SERVICE FOR HOME BUILDERS 
WORLAND. WYOMING 


March 28, 1928. 
American Jumberman, 
Chicago, ill. 

: We have had occasion to ask the advice of the 
National Lumber Manufacturers Association on some of 
the matters that come to any lumber merchant and have 
been surprised at the readiness and generosity of their 
service. They even offered to send an engineer to help 
us work out one of our problems, which in this case 
was not necessary. We expect to use their service, as 
well as that of our retail associations, whenever it 
seems that it can be helpful to us. I think that if 
every lumber merchant would do this he would realize 
the value of team work, and feel a greater interest, 


not only in his job, but in ever 
industry. y branch of the lumber 


Yours very truly, 
Fe 3. Coulter, 
A v7- 


Another retail concern which has found the National Lumber Manufac- 
turers’ “T X” service of benefit 


Mgr. 





tories, notably Ford and Dodge, have made it a practice for some 
years to dip their wood frames or separate wood parts in a preserva- 
tive solution. The Forest Products Laboratory, where TX engi- 
neers have been seeking information on the problem, recommends 
a dipping treatment in a solution of beta naphthol, pine oil and 
distillate, which is very toxic to decay, has a reasonably high 
penetrating ability, and has been used successfully in the preservation of 
wood parts for repair of refrigerator cars. 


Pupils in the Taunton (Mass,) high school will have an oppor- 
tunity to learn many kinds of woods through the Williams Lumber 
Co., of that city, which recently presented 

Cabinet Made of 48 the school with a handsome cabinet made 
Varieties of Wood of 48 varieties of wood. Recently the 
Boston Post published a two-column story 

on the efforts of Alfred B. Williams, head of the Williams Lumber 
Co., to help the Taunton school children become “forestry minded.” 
Walter F. Shaw, manager of the central division, has recom- 
mended a “four year lumber projects course” for use of Smith- 
Hughes teachers of agriculture in high schools. In this connection 
Mr. Shaw points out that pupils in agricultural classes are each 
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year assigned projects which are completed outside of the class 
room, such as raising an acre of corn, cultivating the home garden, 
raising chickens, building a corn crib, implement shed or orchard 
ladder. 

“If a number of lumber projects, carefully selected and graded, 
were listed for each of the four years and sent to all our Smith- 
Hughes teachers with appropriate explanation, it is certain many 
of them would be used,” Mr. Shaw said. 

The central division will prepare the section on lumber in the 
forthcoming handbook of the Michigan Society of Architects. The 
chapter on lumber will be similar to that prepared by the National 
association for the Illinois Society of Architects. 


“An Analysis of Fire Losses,” fourth in the series of salesmen’s 
letters prepared by the National Lumber Manufacturers’ Associa- 
tion, will answer in detail the question, 
“What is the annual fire loss in the United 
States?” This letter is designed to answer 
most effectively the claims of insurance in- 
terests and certain building code revisionists who, by quoting fire 
losses, would restrict the use of lumber in construction. For exam- 
ple, it will show that the total fire loss figures given wide publicity 
by insurance and underwriting interests include losses from _tor- 
nadoes, hail, explosions, marine and earthquake damage and other 
casualties written’ by fire insurance companies, and that instead of 
$580,000,000, the figure widely published as the total fire loss in 
1926, the actual loss was nearer $352,000,000. Farm fire losses are 
discussed and the ratio of loss between buildings and contents, which 
shows that the damage to contents, except on farms, greatly out- 
weighs in dollar value the actual destruction to buildings. This is 
explained as a highly important factor in considgring fire risk in 
various construction types. This salesmen’s letter goes into all 
phases of the fire loss question in a comprehensive manner and 
should be of great assistance to lumber salesmen. 

The National association has advised Harvard University of its 
willingness to assist in the preparation of a study of the operating 
expenses of building material dealers for 1927, to be published by 
the university. The 1926 study was criticized by the association 
because it permitted misleading conclusions and partly because it 
was not representative of the retail lumber trade. Headquarters has 
been informed by a number of leading retail lumber associations 
that they will coédperate by answering questionnaires sent out by 
the university. : 


Letter Will Assist 
Lumber Salesman 


The questionnaires sent out by the National Lumber Manufacturers’ 
Association to manufacturers on the marking of lumber are beginning 
to come in. Up to today those returned, 
with a_ single exception, were favorable. 
Reports coming in from John M. Gibbs, trade 
extension manager, and from other sources 
indicate that the proposal to grade-mark and trade-mark lumber will 
have strong support at the annual meeting. Manufacturers are by no 
means a unit. Some regional associations are solidly behind the pro- 
posal or very nearly so, while others are more or less divided. Some 
manufacturers while personally a bit dubious have expressed a willing- 
ness to “play ball” on the proposition and give marking.a thorough 
trial. 

All indications point to a large attendance at the annual meeting. 

Likewise the space available on the “Lumber Special” which is to be 
run by the Baltimore & Ohio Railroad Co. from Chicago to Washington 
for the general conference at the Department of Commerce and the 
annual meeting of the National Committee on Wood Utilization is 
being rapidly reserved. 

Senator Pat Harrison, of Mississippi, will be the principal speaker 
at the annual banquet. One more speaker of equal prominence may be 
added to the program. 


Lumber Marking 
Questionnaires , 


Theodore M. Knappen, director of publicity of the National Lumber 
Manufacturers’ Association, in discussing the slogan-for-wood contest, 
today expressed deep “appreciation of the 
wholehearted codperation of retail lumber 
dealers in getting the contest before their 
respective communities and helping to sus- 
tain interest in it. Large numbers of retailers in all parts of the country, 
he said, went directly to the editors of their local newspapers and 
pointed out the importance of the contest and how great the interest 
was sure to be in it, thereby enlisting their support. In this way re- 
tailers obtained not a little valuable publicity for themselves, but this 
was incidental. They demonstrated their interest in the slogan contest 
by keeping everlastingly at it. 

“It is not too much to say that some publicity matter concerning the 
contest found its way into every daily newspaper in the country, as well 
as large numbers of weekly newspapers,” said Mr. Knappen. “These 
ranged from the great dailies published in New York, Chicago and 
other large cities to the less pretentious newspapers printed in smaller 
communities. The active coOperation of retailers was of very great 
assistance.” 


Retail Codperation 
in Slogan Contest 


Helping Everyone Build His Own Boat 








“Build Your Own Boat” is the contagious 
message which the Pacific Lumber Co. of IIli- 
nois, headquartered in Chicago and with large 
redwood operations at Scotia, Calif., is con- 
veying to the public through retail lumber deal- 
ers everywhere, as a means of creating a new 
and lucrative business opportunity for the 
dealer and as an aid to him in increasing his 
turn-over of the higher grades of redwood 
The company offers free blue prints of six dif- 
ferent types of boats, with complete details 
and specifications that will enable anyone who 
can use a rule, saw a board, drive a nail and 
handle a screw driver to build a boat of which 
he can be proud. 

Fishing, rowing and 


To dealers purchasing 1,000 feet of wide 
clear redwood, the material recommended for 
boat construction, the company will further 
furnish up to ten sets of drawings and 
specifications, each set containing full details 
for the six different types. 

In its advertising, explaining how easy it is 
for anyone to build his own boat in his ‘spare 
time, the company advises the prospective boat 
builder simply to go to his retail lumber 
dealer and from the six-designs prepared select 
the boat desired, “and for just the cost of the 
actual lumber he will furnish you free a com- 
plete set of working drawings, fully explaining 
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on request will be sup- 
plied to dealers for dis- 
tribution to their trade. 


One of the six boat-building pians prepared for retailer's use by Pacific 


Lumber Co. of Illinois 








how to go about building a boat—from the 
very first operation until the boat is ready for 
launching.” 

The material recommended is a_ specially 
selected grade of California redwood for boat 
building.» The Pacific Lumber Co. of Lllinois, 
in recommending this wood for this purpose, re- 
fers to a report by the Forest Products Labora- 
tory, Madison, Wis., to the effect that redwood 
“ranks high for boat use because of its lack of 
shrinkage, stiffness, and because it is light, 
springy, and easy to work; not affected by heat 
or cold, wet or dry conditions, and will not rot 
or check.” 


Home Beautiful Exposition 


SoutH Benn, Inp., April 17—The South 
Bend Real Estate Board is sponsoring a home 
beautiful exposition to be held in this city 
May 14 to 21. Lumbermen, builders, contrac- 
tors and supply concerns are interested in the 
proposition in the exhibiting of their materials 
which go to make a beautiful house. The dates 
are tentative inasmuch as the location has not 
been definitely decided upon, although the 
Granada Theater Building may be obtained. 
The show is the first of this nature ever to 
be held in South Bend on such a scale. 


“BANKERS have a real interest in the educa- 
tional work undertaken by trade associations. 
I believe the time is not far away when in 
addition to the usual questions asked of our 
depositors we shall want to know whether they 
are sufficiently progressive to affiliate with 
their trade associations.’-—O. H. CHENEY, 
vice-president American Exchange & Saving 
Trust Co., New York City. 
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The Moisture Content of Softwood Lu 


{By Edward C. Peck, Associate Wood Technologist, 


The Forest Products Laboratory has re- 
cently conducted a nation-wide survey to ob- 
tain comprehensive information upon the mois- 
ture content of softwood lumber when shipped 
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Fig. 1—Kiln-dried Flooring. This chart shows 
the variability of the moisture content among 
individual boards for three species: Longleaf 
pine, shortleaf pine, and Douglas fir. The “4 to 
8 percent” and “8 to 12 percent” groups are the 
largest; practically all of the boards were dried 
to less than 20 percent moisture content. Floor- 
ing was dried to a lower average moisture con- 
tent than any other item of lumber and had a 
correspondingly small range of moisture con- 
tent, 


from representative first class mills. This in- 
formation was obtained primarily for the use 
of the Central Committee on Lumber Standards 
and its subcommittees in perfecting American 
Lumber Standards of width and thickness as 


well as for the formulation of seasoning defini- 
tions. 


The survey was conducted during the winter 
of 1926-27 in five regions; namely, the southern 
pine region, the California redwood region, the 
Pacific Northwest, the California pine region, 
and the Inland Empire; and again during the 
summer of 1927 in the southern pine region. 
The following species were included: Long- 
leaf pine, shortleaf pine (including loblolly), 
Douglas fir (from two regions), western yel- 
low pine (from two regions), redwood, western 
white pine, western hemlock, sugar pine, white 
fir (from two regions), Sitka spruce, and 
western larch. Thirty-nine sawmills were in- 
cluded in the survey, and about 30,000 individ- 
ual moisture content determinations were made 


shipped or in shipping condition. 


lumber consisted usually of at least 40 boards 
of one species, size and grade, seasoned in the 
same manner, and selected from stock being 
A moisture 
content determination was made on each board. 
The tests were of a sufficient number so that 
the results are representative of a very good 
average, or cross-section, of each particular 
item. 

Special effort was made to select enougi 
lots of various species, grades, and items of 
kiin-dried and air-dried lumber tc give a true 
indication of the current shipping practice at 
each mill. Most of the boards were selected 
from stock behind the planers, except where 
stock was being shipped from the dressed shed. 
The table printed at the bottom of this. page 
gives the lots which were selected from two 
representative mills, one in the southern pine 
regiog, and one in the California pine region, 
and furnishes a general idea of the diversity of 
lumber tested. 

While the data permits regional comparisons 
to be made, the principal object of the survey 
was to secure general information on present 
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Fig. 2—Kiln-dried Selects (Finish, partition, 
ceiling, siding). Eleven species are represented 
on this chart: Longleaf pine, shortleaf pine, 
western white pine, western yellow pine from 
both California and the Inland Empire, west- 
ern larch, Douglas fir, western hemlock, Sitka 
spruce, sugar pine, white fir, and redwood. 
This chart shows that about four-fifths of the 
boards had moisture content between 4 and 16 
percent, without marked concentration about 
any individual moisture content. 


practice which could be applied to the industry 
as a whole. 





upon 450 “lots” of lumber. Each “lot” of For present purposes, the data are presented 

Lot Western Mill (Two species) No. of 

Number Samples 
1 Sugar pine No. 2 Shop 8/4 ES ae eee ee 8 months 80 
2 Sugar pine No. 2 Shop 6/4 = i Seer ae err ee 12 months 53 
3 Sugar pine No. 2 Shop 8/4 Kiln Dried Out of kiln...... 3 days 52 
4 Sugar pine No. 2 Shop 6/4 Kiln Dried Out of kiln...... 2 days 69 
5 Sugar pine D Select 4/4 Kiln Dried GBtoFed ..ccccccces 1 month 50 
6 Sugar pine No. 2 Shop 6/4 Bln DPI 9 BlOSSS on ccccccecs 2 weeks 45 
7 Sugar pine C Select 5/4 Kiln Dried Stored ........... 4 months 47 
Douglas fir No. 1 Dim. 6/4 ee le 6 a dine avn se 6 months 51 
9 Douglas fir No. 1 Dim. 6/4 pe RS a 6 months 51 
10 Douglas fir No. 1 Dim. 6/4 Kiln Dried Out of kiln....... 2 days 50 
11 Douglas fir C Sel. & Btr. 5/4 Mim DIOS BteTed ..ccccccsss 3 months 82 

Southern Pine Mill 

1 No.2C&Btr. 1x 4 Flooring Kiln Dried Direct from kiln............. 102 
2 No.2C&Btr. 1x 4 Flooring Kiln Dried Dressed shed 90 days....... 52 
3 B & Btr. 1x 5 S48 Kiln Dried Rough shed 20-30 days...... 42 
4 B & Btr. 1x 6 $48 Kiln Dried Rough shed 40-60 days...... 56 
5 B & Btr. 1 x 10 S48 Kiln Dried Rough shed 90 days........ 53 
6 No. 2 C 1x 8 S48 Air Dried I 0” Sa arr 51 
7 No. 2 C 1x 8 $48 Air Dried EG dian kw eae oo 0 a hee orecale 51 
No. 1C 2x 4and 2x6 Air Dried ee I ah ad eee oes eae ee bees 54 
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U. S. 
in two ways—(a) a series of bar charts show- hand c 
ing the variability of moisture contents in units of 30% 
of 4 percent of moisture among the individual over 3 
boards of given items, and (b) two charts Exai 
showing the relationship between the average the po 
moisture content and the range in moisture dia 
content for each separate “lot” in the entire ” 
survey. The height of the bar for each group 
(Fig. 1-8 inclusive) represents the number of 
pieces, expressed in percent of the total, which 
had moisture contents falling within that group, § 
Careful study of the data has shown that the 3 v 
range in moisture content among the individual = 
boards in any given “lot” may be portrayed 0 
with reasonable accuracy by comparing the 3 
average moisture content of the entire “lot” hed 
with the moisture content of the greenest re- a 30 
maining board after the greenest 10 percent of ‘s 
all the boards have been removed. This mois- 
ture content is termed the “90 percent point”: 52 
In each “lot” 90 percent of the boards were g 
drier than the “90 percent point” and 10 per- ¥ 
cent were greener. This point was selected 2 10 
in preference to the moisture content of the a 
greenest individual board in the “lot” because 
it is more representative and not so subject to 0 
errors. 
Each point on the charts represents one “lot” 
of 40 or more individual moisture content tests; Fi 
the height of the point on the chart is deter- 19. 
mined by the average moisture content of the repre 
“lot” and its horizontal position by the “90 per- west 
cent point” of the “lot.” Thus all “lots” with las j 
an average moisture content of 12 percent will lock, 
be found along the horizontal line marked 12 com 
(at the left) and all “lots” having a “90 percent regic 
point” of 18 percent will be found on the ver- regi 
tical line marked 18 (at the bottom). For ex- sha 
ample, the driest “lot” of kiln dried lumber j 
(Fig. 10), the one nearest the bottom of the. the 
chart, had an average moisture content of tain 
slightly less than 3 percent and a “90 percent as [i 
point” of about 5% percent (in other words, com 
90 percent of the boards in this “lot” had mois- perc 
ture contents of less than 5% percent). Points mill 
representing several of the “lots” fall beyond 
the edges of the chart; the greenest “lot” rep- 
resented, outside of these (near the upper right ) 
eac 
the 
zon 
f 
& wl 
i 50 i 
ra 
= 
3 4” 
i 8 
By 5 
os = 
” 
= 2 S 
rr) bu 
1S) a 
ct 0 ro 
» t 
0! iv 
0-4 4-6 6-12 2-16 16-20 20:24 24-28 26-32 32 v 
MOISTURE PER CENT a 
a 
Fig. 3—Kiln-dried Shop. The species rep- 
resented are western yellow pine, sugar pine, 
Douglas fir, and Sitka spruce. The average 
moisture contest of shop lumber was about the 
same as that of the selects (slightly lower); F 
but about nine-tenths of the boards had mois- e. 
ture contents between 4 and 16 percent and r 
there is a marked concentration in the “8 to b 
12 percent” group. In other words, the shop d 
was more uniformly dried than the selects. 
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hand corner), had an average moisture content 
of 3034 percent and a “90 percent point” of just 
over 36 percent. 

Examination of these two charts shows that 
the points fall in a fan-shaped zone extending 
diagonally from lower left to upper right. For 
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Fig. 4—Kiln-dried Common. Nine species are 
represented here: Longleaf pine, shortleaf pine, 
western white pine, western yellow pine, Doug- 
las fir, western larch, white fir, western hem- 
lock, and Sitka spruce. Methods of kiln drying 
common vary considerably among the different 
regions and among the different mills in each 
region; this is very strongly reflected in the 
shape of the chart. The concentration around 
the “8 to 12 percent’ group results from cer- 
tain mills kiln drying their commons to about 
as low a moisture content as their selects. The 
comparatively large number of boards above 16 
percent moisture resulis from certain other 
mills drying their commons to an average mois- 

ture of about 16 to 20 percent. 


each chart a straight line may be drawn through 
the zero point and the center of the fan-shaped 
zone, which passes reasonably close to ‘most 


of the points. j 
This straight line relationship between the 
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est moisture content of the air-dried lumber. 


regions where the winter climate is unfavorable to drying. 


boards. 


down as low as the surrounding atmospheric conditions would permit. 





average moisture content of a “lot” and its 
“90 percent point” signifies, broadly, that the 
range in moisture content of any “lot” of dried 
lumber is proportional to the average moisture 
content of that “lot.” This basic law holds true 
irrespective of items, species, regions, and sea- 
sons. It holds true, also, for both kiln-dried 
and air-dried stock. However, the diagonal 
line on the “air-dry” chart is steeper than that 
on the “kiln-dry” chart. This means that, for 
a given average moisture content, a “lot” of 
air-dried stock may be expected to have a 
smaller moisture content range (greater uni- 
formity of drying) than a similar “lot” of 
kiln-dried stock. To illustrate: At an aver- 
age moisture content of 16 percent, the “90 per- 
cent point” is at 19 percent on the “air-dry” 
chart and at 22% percent on the “kiln-dry” 
chart. 

One practical significance of this general law 
is that if either kiln-dried stock or air-dried 
stock is ordered to be shipped from the mill at 
given average moisture content and it is so 
shipped, the range in moisture content (the 
uniformity of drying) may be expected to be 
about the same, irrespective of item, species, 
region, or season. In other words, a specifica- 
tion covering average moisture content alone 
should be a reasonably satisfactory specifica- 
tion. It is obvious, however, that certain “lots” 
of lumber are more uniformly dried than 
others, and that certain mills do better drying, 
as a rule, than others. This is well illustrated 
on the charts: All the points above the diagonal 
lines represent more uniform drying than the 
average, and all points below them, less than 
the average. 

Study of the charts shows that there is a wide 
range in average moisture content among the 
various “lots” of lumber. Thus, on the “kiln- 
dry” chart, the dryest “lot” averaged less than 
3 percent moisture and the greenest over 49 
percent. In considering this it must be borne 
in mind that much lumber, especially of com- 
mon grades, is kiln dried primarily to reduce 
shipping weight, and that special effort is often 
not made to secure low average moisture con- 
tent. It must also be remembered that require- 
ments vary widely and that for many purposes 
very dry lumber is not needed. 

The data represent current practice at rep- 
resentative first class mills and the quality of 
drying at these mills may safely be assumed to 
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Figs. 6, 7, and 8 show air-dried selects, common and dimension, respectively. All species are represented in these charts. The selects had the high- 


practice was not always the best. 


er at the Time of Shipment From the Mill 


U. §. Forest Products Laboratory, Madison, Wis.} 


be appreciably above the average for the entire 
industry. It is evident that radical changes in 
the seasoning practice throughout the industry 
could not be brought about suddenly even if 
there were need for them, and that standards 
should be based upon present good practice. 
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Fig. 5—Kiln-dried Dimension. The _ species 


represented are longleaf pine, shortleaf pine, 
Douglas fir, western larch, western yellow pine, 
white fir, and redwood. The moisture content 
of the dimension was higher than that of com- 
mon and there were more green pieces present. 
In most instances dimension was kiln dried 
only to reduce shipping weight and not to obtain 
low moisture content. 


It would seem, therefore, that data of the kind 
summarized in this report might well form the 
basis of any standards set up at the present 
time. 

The adoption of standards is in itself a for 
ward step, since it is the means of establishing 
the quality of the material and thus eliminates 
the possibility of misunderstanding between 
buyer and seller. It is, further, a direct stim- 
ulus to better practice. 

While the producer may be primarily inter- 
ested in the moisture content of stock as it is 
shipped from his mill, the consumer is most 
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The chief reason for this was the heavy representation of species which are naturally hard to dry from 
An important feature in these three charts is the presence of a large number of green 
The average moisture contents of the air-dried lumber were all higher than they would have been had the lumber been allowed to dry 
This indicates that the drying time was too short, and that the piling 
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Fig. 9 (air-dried lumber) presents a summary of all the moisture content data for all species 
and regions 


assuredly interested in the moisture content of 
the stock when it reaches him. To determine 
the change in moisture content during transit 
the Forest Products Laboratory has conducted 
an intensive study of a number of carloads of 
Douglas fir and western yellow pine shipped 
from the West into the Chicago territory. The 
results of this study, which have already been 
published, show that the change in moisture 
content during transit is negligible when dry 
stock is shipped in tight box cars. 

Improvement in the quality of seasoning as 
time goes on is inevitable. This improvement 
will consist in drying the various items to aver- 
age moisture contents more closely approaching 
the requirements of use and in reducing the 
range in moisture content among the boards 
in each shipment. Concurrently with these im- 
provements must come improved methods of 
handling and storing lumber after it leaves the 
mill. Much of the technical information needed 
to institute these improvements is already avail- 
able. 

Recent developments in apparatus for the 
instantaneous measurement of moisture content 
indicate the possibility of automatic sorting of 
lumber according to moisture content. A com- 
mercial application of this, which has been re- 
ceiving much consideration recently, is the 
automatic sorting out on the dry chain of all 
boards above a certain moisture content, these 
wet boards to be returned to the kilns for re- 
drying or diverted to some other purpose for 
which their higher moisture content does not 
make them unsuitable. 


To Start Suit on Land Patents 


Wasuincton, D. C., April 16—A suit in- 
volving a considerable quantity of timber cut 
and removed from fifty-four timber and stone 
entries in the Eureka and San Francisco land 
districts of California has been authorized by 
the Department of Justice on the ground that 
the patents to these lands were issued to the 
Sugar Pine Investment Co. of California under 
representations which were alleged to be mis- 
leading to the land department of the govern- 
ment. In making this announcement the De- 
partment of Justice stated that a question has 


arisen with respect to the issuance of patents 
to these lands and the suit brought by the 
Government is to determine whether the alleged 
fraudulent representations as to the character 
of the land were concealed and whether the 
Government showed diligence in efforts to dis- 
cover them. An investigation was made by the 
United States attorney in California and as a 
result the suit has been instituted to cancel 
the patents. 


4 


Waseno, Wis., April 16.—Of paramount in. 
terest to this locality at the present time are the 
impending dedicatory exercises, unique in the 
annals of the State, of a public school forest 
which will take place here April 27. t 

The forest area, comprising 40 acres of cyt. 
over timber land, has been donated by S, D. 
Switzer, manager of the G. W. Jones Lumber 
Co., in behalf of his company, to District No, 
1, Wabeno. The tract is located slightly over 
a mile from this village and is readily accessible 
for the purpose for which it is to be used. It 
is the second school forest to be established jp 
Wisconsin. Preceding the donation of this tract 
to the Wabeno schools by a few days occurred 
the donation of a similar tract to the Crandon 
schools, also in Forest County, by the Keith- 
Hiles Lumber Co., of Crandon. 


The dedicatory exercises here will take place 
the day following the exercises at Crandon and 
will be held on the land. Dean H. L. Russell, 
of the college of agriculture, University of 
Wisconsin, will deliver the dedicatory address, 
John Callahan, State superintendent of public 
instruction, will also participate in the ceremony 
and will take for the subject of his address 
“The Value of School Forests in Educational 


_ Work.” W. McNeel, State forestry club leader, 


will taik on “School Forests and School Chil- 
dren.” W. E. Switzer, county superintendent 
of schools, and one of the leading figures in 
the reforestation movement in Forest County, 
will have for his topic “A Bird’s-eye View.” 
A. P. Euler, principal of Wabeno schools, will 
talk on “Our Responsibility.” The speaking 
program will be opened and closed by appro- 
priate songs by the school children, after which 
will occur a tree planting ceremony. 


A program for reforesting and protecting the 
area from fires will be worked out jointly by 
the college of agriculture of the University of 
Wisconsin, the State forester, the county super- 
intendent of schools and the local school board. 
A sign 4x8 feet in size will be displayed on 
the public highway at a point near the forest 
to call the attention of the traveling public to 
its existence and location. 
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Fig. 10 (kiln-dried lumber) presents a summary of all the moisture content data for all species 
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Forest Week to Be Very Widely Observed 


Banquet and Luncheon Meetings Planned—Distinguished Canadian 
Guests to Bring Reforestation Messages 


British Columbia Minister Guest 


PorTLAND, Ore., April 14—Hon. T. D. Pat- 
tullo, Minister of Lands for British Columbia, 


‘will deliver the main address on “Forestry 


Day” at the Forum on April 23, at the Port- 
land Chamber of Commerce. Mr. Pattullo is 
to be guest of the Chamber and appears in 
Portland under an international exchange of 
speakers for American Forest Week, which 
arrangement has been 
made by the National 
Committee on American 
Forest Week, of which 
Col. Theodore Roose- 
velt of New York is 
chairman. 

Under the adminis- 
tration of Mr. Pattullo, 





T. D. PATTULO 
Minister of Lands 
for British 
Columbia 





the British Columbia 
Forest Service has de- 
veloped from a puny in- 
fant to lusty young 
manhood. Policies of 
conservation and _ re- 
search were inaugurated 
by him, and today there are 6,400,000 acres 
of forest lands set aside as permanent prov- 
incial forest reserves. The present policy in- 
cludes the increasing of such reserves to 
25,000,000 acres. 

Irrigation, grazing, surveys, water power de- 
velopment, and all land matters are adminis- 
tered by Mr. Pattullo. 





Albuquerque Hoo-Hoo Plans 

ALBUQUERQUE, N. M., April 16.—Among the 
events scheduled for American Forest Week 
is a dinner and concatenation April 28 by the 
Albuquerque (N. M.) Hoo-Hoo Club in con- 
nection with the meeting of the Arizona-New 
Mexico White Pine Manufacturers’ Associa- 
tion. Among the speakers who have been in- 
vited are Gov. R. C. Dillon; E. Dana Johnson, 
editor of the Santa Fé New Mexican and 
State Chairman for American Forest Week; 
Gaines D. Whitsitt of Amarillo, Tex., Supreme 
Arcanoper, and Parson Peter A. Simpkin, 
chaplain of Hoo-Hoo. 


Ideas for American Forest Week 


In the observance of American Forest Week, 
April 22-28, public spirited citizens in all parts 
of the country are taking an active part. The 
American Forest Week Committee, headed by 
Col. Theodore Roosevelt, of New York, was 
organized to direct and codrdinate the many 
activities. It is composed of more than 100 
organizations representing every conceivable 
form of interest—the Federal Government, 
State governments, outdoor life, wild life and 
recreational interests, foresters and forestry 
associations, the lumber industry, large con- 
sumers of forest products, labor, groups inter- 
ested in water resources, civic and scientific 
organizations, women’s organizations, news- 
paper publishers, boys’ and girls’ organizations, 
and a host of others. In each State local com- 
mittees have been making active preparations 
for the observance of American Forest Week, 
all hands working to carry to the people the 
message of forest conservation and protection. 
The principal ideas which are to be emphasized 


next week are the protection of the forests 
from fire and other causes of devastation, and 
the need of reforestation and sound timber 
management to restore and maintain in a pro- 
ductive condition the vast areas of cut-over, 
burned-over and idle land which at present are 
making no contribution to the wealth or future 
timber supply of the country. 


To Hold Forest Week Luncheon 


Invitations are extended to all lumbermen 
and friends of the forests in Chicago and 
vicinity to attend the American Forest Week 
Luncheon to be held next Monday, April 23, 








A Live Tree Will 
Be Given 


to every attendant at the dinner 

by the Chicago Retail Lumber 

Dealers’ Association. Come and 
get yours. 




















in the Florentine Room, Congress Hotel, as 
part of the observance of the week proclaimed 
by President Coolidge as dedicated to forest 
conservation and reforestation. 

Through the arrangement by the National 
American Forest Week Committee for an ex- 
change of speakers between the United States 
and Canada during American Forest Week, 
Chicago will be especially fortunate in having 
two distinguished Canadians as guest speakers 
on this occasion—Arthur Meighen, former pre- 
mier of the Dominion, and E. H. Finlayson, 
director of Canadian Forests, who is achieving 











ARTHUR MEIGHEN 


W. S. BENNET, 


» Canada; Chicago; 

Chief Speaker Chairman 
remarkable success in cultivating sustained 
public interest in reforestation and forest pro- 
tection in his country. 

A third speaker will be Dr. Henry C. 


Cowles, of the University of Chicago, whose 
contribution ¢o the work of forest perpetuation 
is well known and universally appreciated. 

William S. Bennet, of the Edward Hines 
Lumber Co. and chairman of the American 
Forest Week Committee of Illinois, will pre- 
side at the luncheon. 








In addition to the tree to be given every at- 
tendant, a special feature will be moving pic- 
tures showing nature in her various moods, 
which will be of special interest to lovers of 
nature. Indications are that there will be a 
large attendance of lumbermen and others at 
this luncheon. 

Reservations for this interesting and impor- 
tant event may be made by addressing Walter 
I’, Shaw, Treasurer, American Forest Week 
Committee, 2017 Conway Building, Chicago, 
or telephoning Central 9331. 


To Cooperate with Commerce Body 


Tusa, OxKxa., April 16—Arthur J. Black, 
secretary of the United Sash & Door Co. and 
vicegerent snark at Tulsa; Okla., has arranged 
for a Friends of the Forest program to be 
given before the Tulsa Chamber of Commerce, 
April 27 in observance of American Forest 
Week. . 


Milwaukeeans to Plant Trees 


MILWAUKEE, Wis., April 17.—Trees will be 
planted again this year by the Milwaukee Hoo- 
Hoo Club in celebration of the American For- 
estry Week, on the property of Rudolph Best, 
prominent lumberman of Milwaukee. Every 
year the club plants a number of trees on land 
set aside by Mr. Best near his summer home 
at Spring Lake. The planting will take place 
on Thursday, April 26. 

Students of the Boys’ Technical High school 
at Milwaukee will plant 2,500 seedlings on April 
27, as part of the city’s program for Forestry 
week. The Milwaukee county park commission 
has set aside three acres of land, one each in 
Greenfield, Brown Deer and Blatz parks for 
the use of the students to plant trees. 


(Se eeeeaeeaean: 


Work Among School Children 


DututH, MINN., April 16.—Complete plans 
for Duluth’s annual observance of American 
Forest Week are regarded as the most compre- 
hensive ever undertaken. Grover M. Conzet, 
State forester and T. S. Hansen superintendent 
of the forestry experimental station at Cloquet, 
Minn., will head a flying squadron of speakers 
which will address public gatherings, luncheon 
meetings and schools during the week. Special 
forestry and fire prevention window displays 
have been arranged for in Duluth and special 
exercises and programs will be carried through 
in the schools. 

Fred D. Vibert, State forest week chairman, 
has-issued a bulletin to all county school super- 
intendents in Minnesota, urging “that you help 
us as much as possible in bringing before the 
children and teachers under your supervision 
the importance of preserving our remaining 
forest resources by preventing fires.” 


Distinguished Speakers at Banquet 


St. Louts, Mo., April 17—Fortmer Governor 
Charles H. Brough of Arkansas has been added 
to the list of noted speakers at the dinner to 
be given by the Friends of the Forest at Hotel 
Chase, next Tuesday evening under the aus- 
pices of the Hoo-Hoo Club of St. Louis. The 
banquet will be the principal event of the ob- 
servance of American Forest Week here. 

The principal address will be delivered by 
Theodore A. Burrows, Lieutenant-governor of 
Manitoba, Canada, and president of the Theo- 
dore A. Burrows Lumber Co., Winnipeg. The 
speakers will be introduced by Gov. Sam A. 
Baker of Missouri. C. W. Nelson, vice presi- 
dent of the Frost Lumber Industries, (Inc.) 
will preside. 
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Diminishing Farm Debt Important to Retailing 


As It Progresses Midwestern Dealers Who Are Prepared Can Cash in 
By Giving Sound Advice in Planning Building Programs 


The Green Bay Lumber Co., which operates 
a long line of yards in Iowa, has one of 
its show places in Atlantic, lowa. This big 
warehouse, with the offices and display win- 
dows in the front, is located near the station 
on the main street of the town. Earl Brit- 
ton, the local manager, according to all 
accounts we hear, is an ideal sort of person 
to manage a local yard. “Britton?” said a 
local hotel man when we asked about the 
Green Bay yard, “He’s a good guy.” We 
asked how come and wherein. “Well,” said 
mine host, “he’s friendly, and he’s got energy 
to burn. He’s one of us; knows everybody 
and is always ready to help along like a 
good neighbor. He does lots of business, 
and of course that’s his job; but you get 
the feeling that he fits his sales into the 
bigger job of seeing 
the community go 
along in a smooth 
way. I’ve known so- 
called business men 
who, when they 
heard somebody was 
in a jam, would rush 
around and try to 
sell something out of 
hand; seemed to 
think somebody else’s 
trouble was arranged 
so they could do 
some business. Brit- 


“This is a hog country,” Mr. Britton said. 
“We don’t worry about much in this county 
except the price of hogs. That’s the way 
we market our corn. Fully 80 percent of 
the corn produced here is fed on the farms, 
and we pay little attention to the corn 
market as a direct producer of cash. Some- 
times corn is sold when the shifts of the 
market put hogs down and corn up; but 
that situation seldom lasts long. I think 
most farmers have settled down to the idea 
that these spreads of price in favor of corn 
are so temporary that in the long run they 
come out ahead by sticking to hog produc- 
tion year in and year out. That’s one reason 
our company is rather specializing in the 
building end of hog production. This Illinois 
system of keeping young pigs on clean 





the present rate of payment, if it is main. 
tained, will retire the debt in fourteen years, 
Naturally the mortgages of the State will 
never completely disappear. Business must 
be done on credit if young men are to get 
started for themselves. But in the light of 
this reduction the debt is far from stag- 
gering. 


Revolution in Mid-West Agriculture 


The post-war years apparently are bring- 
ing something of a revolution in mid-western 
agriculture and are putting it on a sounder 
business basis. No one can be happy over 
the individual losses and failures and .the 
resulting hardship. A person can hardly 
call it a blessing in disguise when so many 
persons have been hurt. But the fact remains 

that the middle 








West seems’ to have 
taken the situation 
in’ hand and to have 
worked out some 
new principles of 
management. The old 
days with their 
rather steadily ris- 
ing land values in- 
duced many farmers 
to neglect sound pro- 
duction and market- 
ing methods and to 
be content with more 





ton shows up and 
helps the fellow to 
see his way out. If 
that way out in- 
cludes the sale of lumber, the sale comes in 
naturally as part of the solution of the prob- 
lem. I guess it’s just his manner; but he 
makes people feel kindly toward him, and 
the sale increases that feeling. You bet. 
He’s liked around here.” 

That is something any regular fellow would 
like to have the neighbors say about him. 


Britton Develops Portable Business 


The Green Bay yard was pretty busy dur- 
ing the winter, building portable hog houses 
and other portables to be used on farms. 
At the time we called there was a pretty 
large one nearing completion in one of the 
wide alleys of the big warehouse. It was a 
special order for a farmer who wanted three 
pens under ome roof. These Green Bay 
portables are built with plenty of strength 
so that they can be hauled around from 
place to place without being jerked out of 
plumb. They have creosoted runners. This 
particular house was too big to be loaded 
on a truck, and instead of being hauled out 
to the farm would be dragged out, behind 
a truck or a team. There were other small 
buildings around the place. A number of 
feeders were in evidence, but these are 
bought ready made from a factory. 


“The Green Bay Lumber Co., which operates along line of yards in Iowa, has one of its show 


places in Atlantic, lowa” 


ground has increased the number and size of 
pigs and has reduced the cost per hundred 
pounds of producing pork on the hoof. Not 
all farmers are following it, and not all 
those who made a start have followed it up. 
But I think that in general it is gaining 
ground. There is every reason, on the show- 
ing in pounds and costs, why it should gain 
ground.” 

Mr. Britton mentioned a matter that, if 
true, is of considerable importance to mid- 
western business and for that matter to 
national business. He says there is evidence 
in all Iowa and especially~in the southwest- 
ern part of the State that the percentage of 
owner-operated farms is steadily increasing. 
The assumption, especially in the East, is 
that tenantry in Iowa is increasing and 
mortgages are piling up. But statistics seem 
to point the other way. Something like half 
the farms in Iowa are clear of debt. The 
Iowa Farms Corporation has given out 
figures to the effect that during the last 
four or five years the outstanding total of 
Iowa mortgages has been reduced at the 
rate of about $100,000,000 a year. The total 
outstanding Jowa mortgage debt is sup- 
posed to be something less than $1,400,000,- 
000. This, to be sure, is a large sum; but 


or less automatic 
real-estate profits. 
These were the days 
when tenantry in- 
creased; and while many renters were good 
farmers, it is an easy guess that in general 
this increase of tenantry reduced the total 
efficiency and the total income of farm lands. 
Owners living in towns or in distant sum- 
mer climates found their expenses high; and 
the general pressure on both owner and 
renter tended to increase immediate income 
at the expense of far-sighted agricultural 
policy. This could not be continued in- 
definitely without having its reaction. The 
pressure of deflation pushed some people, 
who were too widely extended, clear out of 
the picture. The reorganization has con- 
vinced- the new operators that future farm , 
profits will come from production and mar- 
keting and not from increased real estate 
values. This does not mean there will be 
no speculation in farm lands; but it probably 
does mean that this speculation will take a 
secondary place. 

Henry Wallace, editor of Wallace’s Farmer 
and son of the late secretary of agriculture, 
made a speech in Grinnell not long ago in 
which he said that farmers who could hold 
on for five or ten years, even without any 
correction of marketing by Federal legisla- 
tion, would probably find themselves sitting 
pretty. As we get it, Mr. Wallace thinks 
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the disorganization in farm marketing is 
slowly working toward a smaller bulk pro- 
duction of food. The reorganization that 
can be accomplished in industry in two or 


_ three years requires fifteen or twenty years 


in agriculture. This diminishing of produc- 
tion is steadily going on; and five or ten 
years from now when it reaches the point 
of not supplying enough food for the Ameri- 
can market, a scarcity value will be created 
that will again give farmers the advantage 
they held in 1920. It will need 15 or 20 
years more to bring production back again 
to the point of a surplus, and in the mean- 
time the farmers will cash in. The thought- 
ful farm leaders are hoping by proper con- 
trol to avoid these successive peaks and 
yalleys of production and to hold farm pro- 
duction in balance with industry, to the 
ultimate benefit of both. Mr. Wallace pre- 
dicted that if nothing is done toward secur- 
ing this control, when the surplus diminishes 
to an actual shortage, industry itself will 
lead in a demand for public regulation and 
control of farm marketing. 


Will Need Advice on Farm Building 


However, this lies in the realm of states- 
manship and is outside the scope of the 
Realm. But the diminishing farm debt and 
the increased interest in sounder methods 
of farming, including owner operation, is 
of striking importance to mid-western lum- 
ber retailing. As it progresses 
there will be a widening field 
for sound advice about farm 
building. The owner who works 
his own farm will look farther 
ahead in his building program. 
He will be less inclined to “make 
it do.” There may not be a 
sudden increase in the volume 
of lumber sold, though that 
volume should become gradually 
larger. But there will be an in- 
creased interest in correct types 
of building; and the dealer who 
steadily keeps abreast of this 
movement will be able to cash 
in on his knowledge. Hawley 
Wilbur, of Milwaukee, one of the 
outstanding lumber merchants of 
the country, has a line of yards 
with farm customers. He stated in a recent 
speech that he subscribes to and reads care- 
fully three farm papers. This is an indica- 
tion of what the up-to-date lumber retailer 
will do to keep abreast of his customers 
interests. 

It seems to us that this movement in Iowa 
and Nebraska and Illinois among lumbermen 
to promote the new methods of hog raising 
is a case in point. A person can find few 
communities in the hog and corn sections 
of these States where these portable build- 
ings are not in evidence. It is a start and 
a iong start toward returning to the idea of 
farm production and marketing and away 
from farm land speculation. 


Make Brooder Houses in Slack Season 


In a recent issue of the Des Moines Reg-. 


ister, two items were printed in adjoining 
columns. One from Sidney, Iowa, was the 
story of a contractor, E. J. Hunter by name, 
and his trade in brooder houses. “This little 
house,” says the Register story, “keeps the 
chicks warm and dry. It is well ventilated, 
admits plenty of sunlight and fresh air and 
has a capacity of 450 chickens. 

“During the late winter months of last 
year, when carpenter work was slack, Mr. 


Hunter began making brooder houses. He 
made and sold thirty of them, and it was 
only because he didn’t have any more houses 
that the number was not greater. 

“Lumber for six of the brooders is sawed 
out at one time, taking about eight hours 
for the operation. Then comes the work of 
assembling and from the piles of sawed 
material Mr. Hunter evolves six brooder 
houses which are put together with bolts. 

“When six houses are completed the mate- 
rial for the next six is prepared. During 
the next few weeks he will be busy filling 
orders for brooders.” 


Sell Over Hundred Portables 


The other story comes from Humboldt 
and is as follows: 

“During the late winter months, known 
as the pre-building period here, when there 
is little activity in construction work, the 
local lumber yards have done a nice busi- 
ness in the construction of brooders and 
individual hog houses which are made at the 
local lumber yards and sold to farmers. 

“Orders are being received by the lumber 
merchants for these necessary houses, and 
contractors with their force of workmen are 
engaged in filling the orders. 

“Last year more than a hundred such 




























Successful Nebraska plan for an individual hog 

house, which should prove equally profitable 

for lowa dealers who will build them in slack 
periods 


buildings were purchased by farmers near 
town. . 

“Since the hog production program was 
launched here several years ago, which 
stressed the McLean system of clean lots and 
individual moveable houses for the hogs, 
there has been an increase in the demand 
for this type of hog house. 


Little Red Hen Does Her Part 


“A large number of people are raising 
poultry in Humboldt County, increasing the 
demand for brooders. 

“Statistics released show that 270,247 
chickens were raised in Humboldt County 
last year valued at $213,495, while eggs pro- 
duced were given as 913,436 dozen, valued 
at $246,628.” 

The pig and the little red hen are doing 
their bit for Hawkeye agriculture. 

We asked Mr. Britton if he hauled lumber 


out to his farm customers, and he said that 
most country deliveries were handled by 
local trucking companies. It seems that 
Atlantic, which is some 60 miles from Coun- 
cil Bluffs and just a few miles farther from 
Omaha, has quite a bit of truck traffic with 
those cities. Some farm produce is hauled 
to the big markets there, and some goods 
solid by local stores is hauled back. This 
traffic has brought a number of long dis- 
tance trucking concerns into existence; and 
since the business is not yet*on a steady 
schedule these truck men are available for 
incidental hauls to the country. The farm 
customers of the lumber yards make these 
hauling, arrangements for themselves. A 
farmer will often come around to buy a 
load of lumber, and he’ll have a truck driver 
and his machine right with him. This has 
worked quite well so far. 

Being an inquisitive person, we asked if 
there were any signs that outside lumber 
concerns of one sort and another had tried 
to utilize these highway transportation units 


_ to make sales in the Atlantic territory. Pre- 


sumably the truck men would be very willing 
to bring back a load of lumber rather than 
to return empty. Mr. Britton stated that 
while this was not unknown, it had not yet 
become serious. 


C. D. Marker on Delivery Problems 


C. D. Marker, the up and coming manager 
of the big yard of the Joyce Lumber Co., 
in Atlantic, was not quite so sure,that out- 
side competition via the big road machines 
was so negligible. He said that he had 
learned pretty directly of sev- 
eral truckers who had _ been 
solicited to act as local salesmen 
for out-of-town yards, and he 
added that several jobs were 
hauled in every year. This is 
not so good, from the standpoint 
of Atlantic yards. These two 
young men did not seem worried 
over the situation, and presum- 
ably they have no special need 
to worry. We doubt if outsiders 
will make much progress unless 
they offer more inducements 
than, apparently, they have done 
as yet. A person can’t cut prices 
much, with a long highway haul 
to pay for; and we imagine that 
any constructive service that would attract 
customers at a full price and delivery charge 
will be matched by the local yards. Local 
acquaintance and knowledge of local needs, 
such as Mr. Britton and Mr. Marker have, 
go a long way toward making outside com- 
petition on anything like an even basis 
rather unfruitful. 

Mr. Marker said the Joyce yard had had 
quite a trade in brooder and farrowing 
houses for a couple of years back. He 
thought perhaps the farmers who are sold 
on the idea are pretty well supplied. It 
might be necessary to wait a little until the 
unconvinced farmers had a little more time 
to see the results of these systems of pig 
and chicken production. 


TueE INDIANA Conservation Department has 
purchased an additional 142 acres of land in 
Clark County, bringing the main State forest 
to about 5,000 acres. Of the last land pur- 
chased, about 120 acres is in second growth 
oak, hickory and pine and the remainder con- 
sists of abandoned fields which will be planted 
to pine and spruce. 
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Retailers’ Idea Exchange 
Bring What You Can — Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Helping Hand Is Aid to Sales 


In a letter to the “Idea Exchange” of the 
AMERICAN LUMBERMAN, J. B. Bunn, Osceola, 
Ark., who is connected with the Osceola Lum- 
ber Co. at that point, tells of a plan for creat- 
ing business that has been found to produce 
good results. This plan Mr. Bunn outlines as 
follows: 

“We first find a ‘prospect’ who wants to 
build a home but does not have the necessary 
money to finance the project. We go with 
him to the owner of the lot and get the owner 
to sell the lot to him and take a second mort- 
gage. Then we help him get money, for con- 
struction, from the building and loan associa- 
tion. We sell him a home. We find that other 
lumber yards. are not our competition, but that 
the automobile, radio and furniture salesmen 
are our real competitors.” 


(Sf a2 a2 a2 0200482 


Opens Downtown Lumber Store 


Kincston, OnTARIO, April 16.—A retail lum- 
ber store has been opened at 255 Princess Street, 
the main business thoroughfare of this city, by 
the S. Anglin Co. (Ltd.), one of Kingston’s 
oldest companies, founded in 1866 and incor- 
porated in 1923. Francis R. Anglin is president, 
and his brother Charles S. Anglin is vice presi- 
dent. Both were born and brought up in 
Kingston and have served their native city in 
many public capacities. As pioneers in this 
plan for bringing their line of stock to the at- 
tention of the public, they are chiefly interested 
in attracting the “lady of the house.” The 
stocks are attractively finished and well dis- 
played. The store is 15 feet wide by 41 feet 
deep. The ground floor has already been 
stocked, and the upper floor will be made 
equally attractive 


Mark Rogers, of Perry Scund, reports that 
he is also seriously considering the installation 
of a lumber show-room on the main street. 


Visualizes the Home Building Appeal 


The accompanying illustration shows one of 
the new billboards being used by the Brown 
Lumber Co., of Lamar, Colo. This billboard, 
the cutline of which conforms to the contour 
of an actual house, is 24 feet long and 14 feet 
high. The design is 
executed in bright _Kx,. a. 
colors, appropriate to 
the various components, 
including the flowers 
and shrubbery. W. G. 
Brown, vice - president 
of the company, in- 
forms the AMERICAN 
LUMBERMAN that. this 
billboard design is 
creating more favorable 
comment than any other 
advertising that the 
company has ever used 
Four billboards, built 
along the same line but 
displaying different 
types of houses have 
been placed along the 
main highways entering 
Lamar. Mr. Brown 
feels that this method 





Cultivate Competitor, Not “Creditor” 


“Keep in touch with your competitor, both in 
a social and a business way,” was what we in- 
tended to say in a short item appearing in this 
department last week, but “Keep in touch with 
your creditor,” is how a particularly exasperat- 
ing typographical error made the sentence read. 
And, of course, the error got by the eagle-eyed 
proofreader. Perhaps he thought the advice to 
keep in touch with one’s creditors not so bad, 








of visualizing the home- 
building appeal, because 
of its realism is su- 
perior to anything along that line that he has 
ever seen, and the many favorable comments 
the company has received bear out that im- 
pression. 





items, together with 


usually bring an order. 


saves money and time.” 





This Week’s 


Following Up Small Inquiries 


The following practical suggestion is sent in by Earl G. Linhart, 
Fort Wayne Lumber Co., Fort Wayne, Ind.: 

“Every day we have requests to figure small bills consisting of 
from three to seven or eight items. Instead of using a large 814x13 
estimate sheet, we use a small 4x6 memo book. We enter these 
inquirer’s name, 
number. Each day we look through this book, and if we think we 
should have heard from the prospect with an order, we call him 
over the phone and ask if we can be of any service. 
Of course, these items are small, but it is 
the little things that lead to the larger deals. 
writer’s experience that when these customers get ready for a 
new home, garage, or repair job deal, they will remember the firm 
that tried to serve them in the small way. Besides, this method 


Watch for Next Week’s “Tip” 


Timely Tip 


address and telephone 


This will 


It has been the 








One of the striking billboards of the Brown Lumber Co. 


Most people, however, find that superfluous, 
as they can usually depend on their creditors 
keeping in touch with them. The original state- 
ment was quoted from a communication from 
Robert Pierce, Chicago Lumber Co., Topeka, 
Kan. to-whom apologies are due, as well as to 
a number of other readers who have favored 
this department with facetious comment upon 
the “break.” 


Saving Labor in Uniloading 


“T read your Timely Tips and Ad-Ideas,” 
writes George D. Bolin, Winona, Mo., “and 
consider them very good. 

“You recently printed a story about a lum- 
ber company that invited a lot of its contractor 
customers and gave them a big dinner, which 
strikes me as a very good idea. It brings to- 
gether the people who handle the materials 
we deal in and gives us a chance to exchange 
ideas and I consider that much good can be 
accomplished in that way. 

“Another recent story expressed the views 
of a dealer with regard to rebates to contrac- 
tors. My -own view is that so far as the 
contractor is concerned the retail dealer can 
well afford to give him a rebate for he uses 
a large amount of material, and of course large 
orders can be handled with much less cost than 
the sanie amount in small orders. 

“Tt is strange that more dealers do not appre- 
ciate the saving in labor costs that they can 
effect by using gravity rollers. Where stock 


has to be delivered, say thirty yards from the 
car, we use gravity rollers and only three men. 
Too many men only increase the expense, 4s 
they get into each other’s way and become in- 
terested in hearing each other talk. 


I have 
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actually seen ten negroes carrying lumber from 
a car, one shoving it out of the car and the 
others carrying it away, when I knew that 
three men with a conveyor could have done 
the work in the same time, with a big saving in 
labor costs. 

“I have found out in my twenty-five years 
in the lumber business that there are a good 
many men running lumber yards who don’t 
know the points of a real lumberman, but 
when they need help just pick up some fellow 
that they happen to like, who may never have 
seen a dozen lumber yards in his life, and by 
the time they educate him, if they ever do, 
they certainly have paid dearly for his diploma. 

“A real lumber yard helper is a man who 
is always trying to cut down the costs and get 
better results, who keeps well posted on ‘his 
stock, labeling each bin with the amount and 
grade, and who keeps the stock in nice shape 
in the bin, with ends all squared up. Then 
when the boss comes around he can see in a 
minute just what is on hand.” 


Conducts Birdhouse Contest 


Opvessa, Mo., April 16—The Odessa Lum- 
ber Co. is conducting a bird-house building 
contest for boys and girls, in which first prize 
of $4, second of $2, and third of $1 are offered 
for contestants up to 14 years of age, with a 
similar list of prizes for those from 14 to 18 
years old. 

“We believe,” said Raymond Scott, manager 
of the company, “that encouraging young folks 
in the use of tools in making articles that are of 
practical benefit is a good thing. It also is de- 
sirable to attract and hold the birds that form 
almost as valuable a part of the home atmos- 
phere as do the trees, shrubbery and flowers.” 


Retailer Holds Spring Opening 


Nites, Micu., April 16—The spring open- 
ing held by the Niles Lumber Co. last Satur- 
day was handicapped by very unseasonable 
weather, resulting in much smaller attendance 
than had been hoped for. However, those who 
did come were deeply interested, and found 
much in the various items exhibited to arrest 
their attention. 

“We feel that we have secured a good many 
real prospects in various lines,” said M. S. 
Rudisill, secretary-treasurer of the company, 
“and even though the attendance was not to be 
compared with that of. our previous shows, 
which were larger and of a more varied na- 
ture, we are not sure but that this one will be 
more profitable to us than some of those pre- 
viously held that were much more largely at- 
tended.” 


Keeping the Yard Ship-shape 


One of the retail yards of the East with a 
high reputation for cleanliness and good order 
is that of the Berkshire Lumber Co., Pittsfield, 
Mass. This yard, by the way, received honor- 
able mention in the latest Clean Yard Contest 
conducted under the auspices of the Northeast- 
ern Retail Lumbermen’s Association. 

Recently the AMERICAN LUMBERMAN sug- 
gested to the above company that a brief state- 
ment as to the methods employed in keeping 
its plant and stock in first-class condition would 
be of interest, which suggestion brought the 
following response: 

“There is not much to say except that we 
have a place for everything, where it can be 
handled most conveniently, and we try to keep 
everything in its place. We offer prizes to our 
men for the best suggestions as to how stock 
can be handled to the best advantage and these 
have brought very good results over a period of 
three years. 

“We try to keep our sheds painted and in 
good condition. Our rolling stock and equip- 
ment are painted every year and, in addition to 
this, we pick out men to pile our lumber who 
are quite proficient in this line. Naturally, 
when a car is unloaded they have a neat pile. 

“At one time we used second-hand railroad 


ties for piers under the piles. Three years ago, 
however, we put in concrete piers, with iron 
rails set in this concrete, piling the lumber on 
the rails. This makes a much neater looking 
yard than the ties did.” 


Sells Business to Enter New Field 


MINNEAPOLIS, MINN., April 18.—The sale of 
the local retail lumber business, including the 
downtown lumber store, of the John F. Mc- 
Donald Lumber Co. to the Melone-Bovey Lum- 
ber Co., Minneapolis, was announced today by 
John F. McDonald, president of the first- 
named concern. 

The McDonald yard stock will be taken into 
the Melone-Bovey yards and the store will 
hereafter be operated as the Melone-Bovey 
Lumber Store, under the McDonald downtown 
lumber store plan. 

Mr. McDonald and his son Stewart intend 
devoting themselves entirely to the installation 
of a chain of downtown lumber stores in 
metropolitan centers, as coOperators with a 
leading retail dealer in each city, under the 
name of McDonald Lumber Stores. 


Lumbermen’s and Builders’ School 

MANHATTAN, Kan., April 16—The two 
days’ school of lumbermen and builders held at 
the Kansas State Agricultural College April 11 
and 12 was very successful in every way, the 
total attendance registering seventy-three. The 
program and discussions on a number of very 
practical subjects included “Codperation with 
the State Agricultural Colleges,” by E. E. 
Woods, secretary Southwestern Lumbermen’s 
Association; “Relation of Farm Improvements 
to Profits,’ by Dr. W. E. Grimes; “Poultry 
Housing,” by Professor L. F. Payne; “Prevent- 
ing Termite Damage in Buildings,” Professor 
E. G. Kelly. Talks were also given on grain 
storage buildings, hog houses, modernizing the 
farm home etc. 

Secretary Woods expressed to the AMERICAN 
LUMBERMAN the opinion that a very construc- 
tive piece of work had been done in arranging 
for and carrying out this short course in farm 
building for the benefit of the lumbermen and 
builders of this territory. He commented also 
upon the keen interest manifested by the dealers. 








| This Week's 
AD-IDEA 


VALUE OF GOOD DISPLAY 


The primary purpose of all advertising is to 
get itself read. Unless that is accomplished, 
an advertisement is a failure, however sound 
the argument advanced in the text, or however 
real the values offered. 

Hence the care and study bestowed by experi- 
enced advertisers in working out effective typo- 
graphical arrangement of their advertisements. 
Retail lumbermen as a rule do not give the 
attention that they should to this important 
matter of display. Too often the advertising 
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copy is written out in pencil on a scrap of paper 
and handed to the printer for him to exercise 
his judgment upon as to display, with results 
that are occasionally good, but more often are 
unsatisfactory. 

The accompanying advertisement, which is 
much reduced from the original, shows a very 
effective combination of type and rule-work. 
While this advertisement perhaps would be 
criticized by professional advertising typograph- 
ers as being broken up into too many enclosed 
spaces, resulting in what the “experts” would 
call “diffused attention value,” the unprejudiced 
layman must admit that the advertisement as 
a whole gets attention, and therefore is a good 
advertisement. 

This layout should suggest a number of good 
combinations of type and rule-work to dealers 
really wishing to improve their ads typograph- 
ically. For example, either the oblong, the 
square or the diamond shaped “boxes” could 
be used in an advertisement, separately, or in 
combination. An advertisement of the shape 
of this one headed by three diamond-shaped 
boxes, each enclosing a single item, and 
arranged in the relative positions of those in 
this piece of copy, would be particularly effec- 
tive; and the same might be said of the four 
square, or oblong, boxes in the center of the 
advertisement, which well might be used to 
emphasize four individual items, the balance of 
the advertisement to be appropriate type dis- 
play. 
The advertisement here reproduced is that 
of the Laird Lumber Co., appearing in the Star- 
Beacon, of Ashtabula, Ohio. 

Dealers are invited to send in, for comment 
and criticism, samples of their advertisements 
that embody any unusual features, either in 
text, display or illustration. 


Another Ad-Ildea Next Week 


To Open New Display Room 


MICHIGAN City, INp., April 17.—C. A. Flym, 
manager Michigan City Lumber & Coal Co., is 
making preparations for the opening of a new 
display room in connection with the warehouse 
of the company. The concern will show many 
of the kinds and grades of building material 
that enter into the construction of a house. It 
is pointed out by Mr. Flym that prospective 
builders will find it to their advantage to in- 
spect the materials before making up their 
specifications. Contractors will also find it 
advantageous to show their customers the ma- 
terials on which they are figuring, and the cus- 
tomers may choose from the wide selection of 
materials which the company handles, 
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How Remodeling Business May Be Increased 


Ample Funds Available for Financing Home Modernization and Repairs— 
Building and Loan Men Eager to Co-operate 


This is the third instalment of expressions from officers of building 
and loan associations with regard to the desirability and the advantages 
of closer cooperation between lumber dealers and building and loan 
associations in the furtherance of remodeling and repair work, as 
well as of new construction. The previous instalments appeared in 
issues of April 7 and 14. As in the preceding issues, the excerpts here 
presented express a practical concensus that it is a perfectly safe and 


Our policy has always been to advance the 
full amount needed for remodeling or repairs 
if at all within the limit of good business. Ex- 
tensive advertising along this line locally might 
produce considerable business——C. L. Foote, 
secretary San Luis Valley Building & Loan 
Association, Alamosa, Colo. 


It strikes the writer that loans made for the 
full amount of repairs to properties would be 
all right inasmuch as such work adds to the 
protection or value of properties already mort- 
gaged, and where associations are confronted 
with surplus funds with little demand, I 
should think this would be desirable. It would 
be very hard to estimate the increased amount 
of work and supplies that would be brought 
about if this plan could be adopted in Miami, 
though it would be of considerable importance, 
for lack of funds is keeping back improvements 
really needed at this time—CoMMONWEALTH 
Burtpinc & Loan Association, Miami, Fla. 





We do all we possibly can to have our mem- 
bers fix up their old houses. We have made a 
special effort for this for some time and have 
had quite a little success——A. J. BroMFIELD, 
president Industrial Building & Loan Associa- 
tion, Denver, Colo. 


Our associations have abundant funds and 
will be glad to codperate with material men in 
financing remodeling improvements.—E. L. 
FARNSWORTH, secretary Washington Savings & 
Loan League, Olympia, Wash. 


On remodeling programs the most important 
thing required appears to be the impressing of 
home owners with the desirability of improve- 
ments. We encourage it heartily and gladly 
grant loan increases, or carry new if unencum- 
bered, as low as $100 and up to 100 percent of 
additions. Local dealers are authorized to so 
quote us.—SunsBury Savincs & Loan Co., Sun- 
bury, Ohio. 


We loan for repair work, paying full amount 
of labor and material on waivers; assuming of 
course, that the owner has sufficient equity to 
warrant such an arrangement. In all cases, 
we recommend the use of lumber where it is at 
all practical—G. A. VANGsNEsS, president Villa 
Park Building & Loan Association, Villa Park, 
Ill. 


The building and loan associations of our 
city are about to start a coOperative newspaper 
advertising campaign to give publicity to the 
building and loan plan, in which advertising 
we are advocating that the borrower get enough 
money to make additions to his home, remodel- 
ing and repairing same. Building and loan as- 
sociations feel that lumber and building ma- 
terial interests should codperate with them in 
sharing the expense of these campaigns ana 
we shall expect to call on the local lumber and 
building material interests for assistance of 
that sort. We believe that such advertising 
would be a great stimulus to lumber and build- 
ing material interests in a community where 
general residence and apartment building has 
been overdone, as it has been to a certain ex. 


tent in this city. Of course, there is always 
some new building business, but in order to 
keep the home mortgages healthy and the de- 
mand good, the older houses must not become 
depopulated by the newer ones. Such a con- 
dition discourages people who have struggled 
to pay for their homes only to see them de- 
preciated in value because of over-building— 
F., P. STEVENS, vice president Safety Savings 
& Loan Association, Kansas City, Mo. 


The matter of making loans for repairs up 
to 100 percent of the cost is certainly desirable 
and a practice we indulge in with safety. There 
is no risk in making loans so long as the loan 
does not exceed two-thirds of the total or ap- 
praised value of the property after such repairs 
are made.—T. C. Harris, manager Oxford 
Loan & Real Estate Co., Oxford, N. C. 


proper procedure to furnish funds for remodeling and repairs up to 
full 100 percent of the cost of such work, as it makes any loan that 
the property may already be carrying all the more secure, by prevent- 
ing deterioration and the slump in value that accompanies decadence 
of a building or of a neighborhood. No doubt these opinions will be 
read by lumbermen with the same interest that has marked the recep- 
tion of those quoted in the preceding two issues. 


Indications point to the probability that we 
will have very little new building this year 
and will have to depend largely on remodeling 
work for our business—Horace L, Mitte, 
secretary Security Building & Loan Associa- 
tion, Iola, Kan. 


Where loans have been kept up, we have 
made advances for repainting, reroofing and 
remodeling up to the amount of the proposed 
expenditures to maintain the house in its up- 
keep. We work in harmony with our local 
lumber dealers, distributing any literature they 
might have to deliver to prospective customers, 
We can soon tell what sort of people live in 
the home by the way they keep up the home. 
The people who show prudence and care are 
always encouraged by our community, and as 
the family grows the borrower will find a cor- 
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Business in Brief 





While nothing remarkable in the way of expansion is to be reported for the last week, no 

ground has been lost and there are indications of somewhat wider improvement in business. 

Leadings of revenue freight registered a rather disappointing drop for the 

GENERAL week ended April 7, the total being 919,296 cars, compared with 950,249 cars 

for the week ended March 31. Bank clearings for the latest week totaled 

$13,473,793,000, compared with $10,611,424,000 for the week immediately preceding. There were 

418 commercial failures for the latest week, compared with 443 for the week immediately before 
and with 466 for the corresponding week of 1927. 


During the early part of last week the call loan rate rose to 6 percent, but later in the week 

it dropped to 5 percent. The stock market has continued abnormally active and bullish, but 

not so hectic as during recent weeks. Harvard Economic Society’s whole- 

PRICES sale commodity index rose again for the third week in succession, reaching 

96.1 for the week ended April 11, compared with 95.9 for the week of April 4. 

Dun’s Review reported 37 advances to 22 declines for the week ended April 12, compared with 

26 and 35 respectively for the week before. Dun’s index stands for the latest month at $195.415 
compared with $190.478 for the comparable period of last year. 

Gains were again made in prices tf the major farm crops on the markets of last week. No. 2 

red wheat advanced about 10 cents a bushel over the price a week ago, the price standing at 

the week-end at $1.9444 compared with $1.8454 for the week ended April 5. 

PROVISIONS Corn advanced to $1.205, from $1.18% the week before. Beef steers, re- 

mained at $14.50, a price that has held for three weeks in succession. Hogs, 

however, made a further gain of 75 cents a hundred, reaching $8.85, compared with $8.10 for 


the week before, and $8.05 a week farther back. Creamery butter dropped another half-cent, 
to 45 cents a pound. 7 


Present conditions in the steel industry are such as to justify confidence that production will 

continue at the prevailing high levels for some weeks at least. In the Pittsburgh district, ingot 

output is reported at 80 to 85 percent of capacity, while in the Chicago dis- 

STEEL trict it is rated at 95 percent. This level of production is based on a well 

sustained demand from the major consuming industries—automobiles, con- 

struction, farm implement and the railroads. Prices in some steel products are reported less 
satisfactory. 

Preliminary estimates of the bureau of mines place the output of soft coal during March, 

1928, at 44,116,000 net tons, compared with 41,116,000 net tons for February and compared with 

60,147,000 tons for March, 1927. The output of anthracite for March, 1928, is 

FUELS estimated at 5,481,000 tons, compared with 6,098,000 tons for March, 1927. 

The output of soft coal, including lignite and coal coked at the mines, for 

the week ended April 7, 1928, was 7,154,000 tons, a drop of 2,135,000 tons below the output for 

the week ended March 31. Anthracite output for the week ended April 7, 1928, was 1,503,000 

tons, compared with 1,651,000 tons for the corresponding week of 1927. The average daily out- 


put of crude oil for the week ended April 7, 1928, was 2,382,600 barrels, compared with 2,395,250 
for the week before. 
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dial spirit in making financial aid for keeping 
up the home.—F. W. Worster, secretary 
Security Building Loan Association, Stockton, 


Calif. 


Relative to making 100 percent loans for re- 
modeling, reroofing and repair work, we have 
followed that system for a number of years. 
As to just what effect it has on increasing the 
business of the material dealers, I do not know, 
but it would appear to me that it should be an 
important feature in their selling campaign, 
for the reason that a majority of the people do 
not have the ready money to pay for improve- 
ments that they very often desire to make.— 
I. H. MYERS, secretary-treasurer Lamar Build- 
ing & Loan Association, Lamar, Colo. 

We believe the proposition of making loans 
for repairing and reroofing houses up to 100 
percent of the full cost would be perfectly 
sound. As a matter of fact, we have a large 
number of customers who apply for loans for 
just this sort of work, and invariably we loan 
the full amount charged for the repairs. We 
believe that if this principle were adopted gen- 
erally by all building and loan associations it 
would increase, in a material manner, this kind 
of work.—E. P. CarsLey, secretary-treasurer 
American Building & Loan Association, 
Memphis, Tenn. 


Regarding adopting a plan of making 100 
percent loans for remodeling and repairing, un- 
doubtedly, this would have beneficial effect in 
increasing the amount of that kind of work 
done in any community.—V. J. DuNToN, secre- 
tary-treasurer Silver State Building & Loan 
Association, Denver, Colo. 


I want to suggest a form of codperation 
that would be of great advantage to lumber- 
men and other material men and to every: loan 
man; that is, that we work together to revise 
the mechanics’ lien laws in such a way that 
material men and loan men need never spend 
their energies fighting each other, but so we 
can all turn our efforts to fighting the common 
enemy, the man who involves us in mechanics’ 
lien litigation—W. F. Pace, vice president and 
secretary Anchor Savings & Loan Association, 
Kansas City, Mo. 


It has been our practice for some time past 
to do 100 percent financing on repairs and im- 
provements to dwellings where such improve- 
ment cost does not exceed 50 percent of the 
reasonable sale value of the completed prop- 
erty. We read nothing in the laws under 
which we are operating to prohibit this pro- 
cedure. We feel that it is as much the prov- 
ince of savings and loan associations to finance 
remodeling and improving of old residences on 
the proper basis as it is to finance new houses. 
—J. F. Jerrerson, vice president Dime & Dol- 
lar Savings & Loan Association, Seattle, Wash. 





Ordinarily we would favor 100 percent loans 
on remodeling and repairs, as it no doubt more 
than increases the value of the securities of the 
association. However, that can only be a gen- 
eral policy, as there are so many exceptions to 
safety, which after all is our prime comsider- 
ation. We shall always be glad to codperate 
with anyone that promotes home owning.— 
A. O. LinpstruM, secretary Provident Savings 
Association, Galesburg, -III. 


The only possible way in which material deal- 
ers can aid this individual association is by rec- 
ommending us to their customers who may 
wish loans. Of course, the material people in 
this territory have made a practice of taking 
second loans to assist in the financing but we 
do not consider this desirable either from the 
point of view of the material dealer or of 
anybody else in the majority of cases. You 
ask us for our opinion as to the desirability 
of loans up to 100 percent for remodeling and 
repairs. We do not see any difference between 
this kind of a loan and any other kind, and 
have made great numbers of them in the past, 


the only requirement being that the value of the 
completed property, including the lot, be an 
amount on which the loan itself will not exceed 
60 percent of our own appraisal.—A. W. Byrne, 
president California Security Loan Corporation, 
Pasadena, Calif. 


There seems to be less building going on at 
the present time and of course the demand for 
loans is. decreasing proportionately. While our 
association has been able to lend its money as 


fast as it comes in, we know of some that are - 


not so fortunate. We hear of a great many 
associations who have quite a bit of idle money. 
It has been the practice of this association to 
lend money for the purpose of repairing dwell- 
ings and business property to the full extent of 
the repairs needed provided the loan does not 
exceed about 50 percent of the appraised value. 
after the repairs are made. In other words, as 
long as the security seems ample, we take care 
of the loan. We see no reason why a build- 
ing association should not lend 100 percent to 
make repairs if the security is ample. It is 
our experience that this policy gives us an out- 
let for our money that we would not otherwise 
have, and we might say that we have been 
making loans of this kind for thirty-five years 
without a loss——A. D. MIGELL, for secretary 
Edgecombe Homestead & Loan Association, 
Tarboro, N. C. 


The principal feature about making loans 
up to 100 percent for remodeling and repairs 
is the manner in which existing mortgages will 
be affected. Broadly speaking, most homes are 
mortgaged for about all that they will stand in 
the way of a well-secured mortgage, and it 
would be dangerous to increase the mortgage 
beyond the present limits. Of course, where the 
mortgage has been substantially reduced, there 
would be no objection to making loans for 
remodeling and repairs. On the other hand, the 
mortgage stipulations usually require that the 
property be kept in good repair at the expense 
of the mortgagor and holders of mortgages 
usually expect this to be done so as to increase 
their security, and to this extent it would be a 
bad precedent to encourage mortgagors in their 
belief that they should not be required to do 
this without applying for a new loan for this 
purpose.—L. W. HaAtse, secretary-treasurer 
Fort Pierce Building & Loan Association, Fort 
Pierce, Fla. 


The best way the material men can assist 
building and loan associations in West Vir- 
ginia will be to force the unreliable contractors 
of the ‘saw and hatchet’ type, who are continu- 
ally taking contracts, to put up security before 
they commence a job.—J. H. Reass, yr., Wheel- 
ing Savings & Loan Association, Wheeling, W. 

a. 


Holds Farm Building Institutes 


CHETEK, Wis., April 16.—The farm building 
institute idea has brought such pleasing results 
to the H. E. Beckwith Lumber Co., which 
operates ten retail yards in northwestern Wis- 
consin, with headquarters at Chetek, that H. E. 
Beckwith, president and general manager, is 











tion of Farm Buildings,’ W. L. Murphy, ven- 
tilation engineer, Minneapolis, Minn.; draw- 
ing of prizes; free lunch served. 


Afternoon, 1:45 p. m.—Music by orchestra; 
“Proper Construction of Poultry Houses and 
Uses of Special Equipment,” H. M. Lackie, 











Showing large attendance of farmers 


planning to hold similar meetings at all of the 
company’s other points. Meetings already have 
been held at Chetek, on April 12, at Bloomer 
on April 13, and at Haugen on April 14. 


At Chetek a capacity crowd overflowed the 
theater, which has a seating capacity of 450. 
At Bloomer, although the roads were blanketed 
with the heaviest snow of the winter, the at- 
tendance equaled that at Chetek, showing the 
keen interest that the farmers manifested in 
these meetings. At each meeting three sessions 
are held, morning, afternoon and evening. 
Notices of the meetings are sent through the 
mail, and newspapers and posters are also used 
to announce the event. Each visitor registers on 
a card, indicating the items in which he is 
especially interested, thus giving the dealer 
some good leads. 


The program presented at each town is given 
here as a guide to dealers who may contem- 
plate similar meetings: 


Morning session, beginning at 10 a. m.— 
Addess of welcome by president local cham- 
ber of commerce; response by H. E. Beck- 
with, president Beckwith Lumber Co.; ad- 
dress “Over-Roofing and Re-Siding Farm 
Houses and Barns with Red Cedar Shingles,” 
R. E. L. Rainey, Red Cedar Shingle Bureau, 
Chicago; “Added Profits from Proper Ventila- 


at Chetek (Wis.) farm building institute 


Ft. Atkinson, Wis.; “Use of Lumber on the 
Farm,” C. F. Miller, agricultural engineer, 
National Lumber Manufacturers’ Association; 
“Modern Barns and Barn Equipment,” D. Q. 
Grabill; movie, “Keeping the Boy on the 
Farm”; drawing of attendance prize; visit to 
exhibit of modern farm building plans and 
barn equipment; free lunch. 


Evening—Monolog, W. L. Murphy; address, 


“Agriculture, our Greatest American Indus- 


try,” D. Q. Grabill; movie, “Lumber Manu- 
facturing in the State of Washington”; draw- 
ing of prizes. 


Ships New Product to Holland 


St, JosepH, Mo., April 16.—After extensive 
tests, a number of lumber dealers of Holland 
have selected Inso Board, the new insulating 
material manufactured from wheat straw by 
the Stewart Inso Board Co., of this city, as a 
meritorious article to sell to their trade and 
to use in their own building operations. The 
first car destined for Holland left the local 
plant last week. “We are very much pleased 
with the international reception we have re-- 
ceived so far,” says A. D. Stewart, president, 
“and the shipment to Holland is only one of 
many we expect to make in the very near 
future.” 
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Wildcat Helps Company Sell Lumber 


Wituiamston, N. C., April 16.—Talk about 
“live” advertising !—the Murray & McCabe Co., 
located here, is the foremost exponent of that 
brand of publicity in this “neck o’ the woods.” 
This concern has set hundreds of people to ask- 





eens | 
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Mr. Wildcat does his publicity stuff 


ing the old question, “What makes the wildcat 
wild?” More than that, they have been coming 
in droves to find out for themselves. 

The story, as told to the AMERICAN LuUMBER- 
MAN, by E. S. McCabe, secretary-treasurer of 
the Murray & McCabe Co., runs on this wise: 


“We are starting in retail trade in this sec- 
tion, and at the outset have encountered the 
problem of getting the people to come to our 
plant, as heretofore we have been shipping all 
of our lumber in the rough, and the people had 
it pretty firmly fixed in their heads that they 
couldn’t buy anything from us. So it was up 
to us to get this notion out of their minds, and 
we began to figure on advertising of various 
kinds to accomplish that result. After trying 
newspaper advertising and road signs we found 
that we were not getting as good results as we 
ought to have. 

“We therefore began to cast about for addi- 
tional ways to get our message across. It 
happened that the writer had a chance to buy 
a real, live wildcat, which he did, and we im- 
provised a home for him in an A-shaped port- 
able hog house, which was placed in a con- 
spicuous position outside of our plant. We 
adyertised the ‘attraction’ in the local news- 
paper, and also had handbills printed, and kept 
a bunch of them tacked up on the hog house, 
so that visitors and passersby could pull one off 
and read the announcement. 

“We really feel quite proud of this animated 
advertisement, which is getting the desired re- 


sults for us, inasmuch as people are coming 
in good numbers to see ‘the only wildcat in cap- 
tivity’ in this section of the country, and are 
bringing the whole family, the youngsters 
especially being greatly interested in seeing a 
‘cat’ that is really wild.” 


Wild Cat | 


Most people have seen a wild cat, but those who 
haven’t should come out to our mill and see a real 
wild cat; and if they think he isn’t wild, just try 
to stroke his back. Now, the cat is very much 
different from us. We are not wild; we try our 
best, to give honest humble service to any one 
wanting lumber for building purposes. If you 
are not buying from us, it’s time you are book- 
ing your order. 


Murray & McCabe 
Company 


For High Quality and Low Prices 
Williamston, N. C. Phone 20 














Reduced reproduction of company’s newspaper 
ad that brought hundreds of visitors 


Southwestern Dealers’ Views on Grade-Marking 


[By E. E. Woods, secretary-manager Southwestern Lumbermen’s Association] 


Kansas City, Mo., April 16—Perhaps the 
greatest opposition in the country to the grade- 
marking of lumber has developed in South- 
western territory. . The Oklahoma dealers in 
particular have opposed it, many of them de- 
signating on their written orders “we will not 
accept grade-marked lumber.” 

Originally, when grade-marking was first 
proposed, almost all branches of the lumber 
industry seemed favorable. The opposition, 
even here, did not seem very serious. Evidently 
greater objection developed as grade-marked 
lumber began to be delivered. The objectors 
increased theit opposition, and demanded a 
referendum on the subject. 

The following questionnaire was prepared 
and mailed to the nineteen hundred members 
of the Southwestern: 


SOUTHWESTERN LUMBERMEN’S 
ASSOCIATION 


Bulletin No. 29 
Kansas City, Mo., April 9, 1928. 


Are you for or against grade-marking? The 
subject has been under consideration for sev- 
eral years now, and on May 6 a conference 
will be held in Washington, which is intended 
to finally settle the question. The Southwest- 
ern will be represented at that session. 

By this time the sentiment of our dealers 
should have crystallized, and we should know 
whether we are for or against it. If grade- 
marking is not in the interest of the industry, 
now is the time to make a protest. If it is 
your desire that grade-marking be generally 
adopted, this is our opportunity to further it. 

Your views on the new 7,000 Moulding Se- 
ries are also solicited. 

Please make answer on the following form 
and return in enclosed self-addressed stamped 
envelope. 


QUESTIONNAIRE 
We favor grade-marking .................00. 
We are opposed to grade-marking............ 
We favor the new No. 7,000 Moulding Series. .. 
We prefer the old No. 8,000 Moulding Series. . . 


State number of yards for which you are mak- 
ing answer 


ee a ee a a 


(Sign here) 


Sent to all line yard headquarters and single 
yard owners. 


The questionnaire was mailed out on Mon- 
day, April 9, and by Saturday night 1,693 re- 
plies had been received. To have received an 
89 percent response within a week seems quite 
remarkable, and indicates a great deal of in- 
terest in the subject. The results show: 


For grade-marking 
Against grade-marking ................. 916 
Indifferent 


I ORT er eee 49 

PR skis Pe ed iors cd waders academe’ 1,693 
Line yards favoring grade-marking....... 534 
Individual yards favoring grade-marking.. 194 
Line yards opposing grade-marking....... 753 


Individual yards opposing grade-marking.. 163 








HE “Retailers Idea Ex- 
change” appearing in your 
magazine is practical and helpful 
to any retail lumber yard. We 
hope you will continue the “Idea 
Exchange,” so we may reap what- 
ever benefit we can derive from 
it.—Consumers Supply & Coal 
Co., Somerville, N. J. 




















It is interesting to note that while a sub- 
stantial majority of the line yards oppose grade- 
marking, a majority of the individually oper- 
ated yards are favorable. 

If this expression is indicative of the attitude 
of dealers the country over, perhaps grade- 
marking of lumber will not be generally 
adopted for some time to come. 

The results show very graphically that the 
new 7,000 Moulding Series has met with very 
small favor. 


(SHBG eaeeaeeaaaeee 


Makes Survey of Timber Stand 


MEsca.ero, N. M., April 16.—An inspection 
of lumbering operations in the forest embraced 
in the Mescalero Indian Reservation has just 
been made by William Heritage, logging en- 
gineer for the Department of the Interior. He 
stated that the total amount of standing com- 
mercial timber upon the reservation is approx- 
imately two billion feet, which makes it rank 
third in volume among the Indian reserva- 
tions of New Mexico and Arizona. 

Both the Tularosa Tie & Timber Co. and 
the George E. Breece Lumber Co., which re- 
ceive their supply of logs from the Mescalero 
Indian Reservation, are operating to full capa- 
city of their sawmills and will cut approx- 
imately 30,000,000 feet a year. 

All logging is done under Federal super- 
vision, which means that only the mature tim- 
ber is harvested under approved forestry prac- 
tices. 

The Mescalero forestry force is preparing 
against fires during the dry spring season. Two 
additional guards will be put in the Ruidoso 
area and a road crew of six men will con- 
struct a trail to the White Mountain area and 
supplement the fire forces there. The Indian 
Service will bear half the expense of manning 
the fire towers at Wofford and Gavilan look- 
out stations, it was stated. 





BritisH CoLuMBIA exported 177,000,000 feet 
of timber to Japan in 1926. 
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Lumber News Notes From Eastern Points 


Is Now Sole Proprietor of Firm 


PHILADELPHIA, Pa., April 16.—Ben. C. Cur- 
rie, of Currie & Campbell, wholesale coal and 
jumber dealers, has taken over sole proprietor- 
ship of the firm’s lumber interests, it was an- 
nounced recently. James H. Campbell is in 
control of the coal department, which continues 
operations as Currie & Campbell, although Mr. 
Currie is no longer actively interested in its 
affairs. Dissolution of the partnership is con- 
templated at some future date. 

Mr. Currie has been in business for thirty 
years, and is one of the city’s most prominent 
iumber dealers. He has held important offices 
in nearly all local and national associations to 
which his firm was eligible. At present he is 
serving his second term as president of the 
National Hardwood Lumber Association. 

Mr. Currie has been associated with Mr. 
Campbell for a number of years. He was at 
one time president of the Philadelphia Whole- 
sale Lumber Dealers’ Association, and is still 
active in its affairs. The Philadelphia Lumber- 
men’s Golf Club was organized under iis 
auspices. 

Over a year ago Currie & Campbell absorbed 


_the business of the C. F. Beiter Lumber Co., 


of Cumberland, Md., although C. F. Beiter and 
his three salesmen continued the business for 
the new proprietors... The Beiter organization, 
besides operating a large concentration yard, 
represented several Virginia and West Virginia 
hardwood mills. 

Mr. Currie will continue the operation of all 
the firm’s lumber connections, which include 


representation of the Central Door & Lumber 
Co., Portland, Ore., the Dinafold account of 
the Nichols & Cox Lumber Co., Grand Rapids, 
Mich., the E. C. Miller Cedar Lumber Co., 
Aberdeen, Wash., and the Pickerel Walnut Co., 
St. Louis, Mo. 

The division of the above interests marks 
the retirement of Mr. Campbell, who has de- 
voted most of his life to the lumber business. 


White Plains Mill Sold 


New York, April 17.—The plant and equip- 
ment of Kelsey Smith & Co., White Plains, 
was sold today through a private transaction 
to an unnamed purchaser. It is understood, 
however, that the mill, one of the finest in 
Westchester County, will continue operation 
under the new ownership. ; 

The plant was to have been sold at public 
auction next Saturday, and a number of 
Westchester County lumbermen were prepar- 
ing to attend the sale. The former owners 
were said to have been holding the property, 
on the Harlem division of the New York 
Central railroad, for $350,000. 

Since the mill ceased operations last fall, a 
part of the site was sold to Cushman’s Bakery, 
which adjoins, and until announcement of the 
sale today it was understood the plant would 
be dismantled. Shortly after the death of 
Kelsey Smith several years ago, the mill was 
disposed of by his estate for $470,000 and 
subsequently was purchased by Louis Gins- 
berg, a speculative builder. Mr. Ginsberg is 
the present seller. 


- Wholesale Lumber 


Letterhead Carries Lumber Slogan 


PHILADELPHIA, Pa, April 16—A widely 
known lumberman, Owen M. Bruner, of 
Philadelphia and Atlantic City, claims the dis- 
tinction of being the first to design a letter- 
head in which there is incorporated the new 
slogan tentatively selected by the National 
Lumber Manufacturers’ Association. On the 
day that the results of the slogan contest ap- 
peared in the AMERICAN LUMBERMAN, the first 
trade paper to carry the story, Mr. Bruner 
called in his printer and instructed him to 
make up a new letterhead and billhead at once, 
with the slogan “Certified By Centuries— 
Wood—Use It, Nature Renews It” in a con- 


* spicuous place. 


Mr. Bruner enthusiastically endorsed the 
slogan and expressed the belief that it will 
prove a wonderful business builder for the 
lumbermen, if linked with a forceful cam- 
paign against substitutes. 

Mr. Bruner handles considerable Idaho white 
pine, red cypress, long leaf pine, Pacific coast 
products, Saskatchewan spruce and hardwood 
flooring. Much of the lumber used in the 
Atlantic City boardwalk, the world’s most 
famous “Wooden Way,” was supplied by Mr. 
Bruner. 

He keeps in close touch with the market and 
also finds time for association activities. He 
is a member of the National-American 
Association, Philadelphia 
Wholesale Lumber Dealers’ Association, Lum- 
bermen’s Exchange of Philadelphia and the 
National Hardwood Lumber Association. 


Tell New Englanders About Arkansas Pine 


Boston, Mass., April 17.—Principals, sales 
managers and officials of the Arkansas Soft 
Pine Bureau are in New England this week 
for meetings and conferences with building 
contractors, retail lamber dealers, wholesalers 
and mill representatives. The Arkansas pine 
men were entertained at luncheon yesterday 
at the Hotel Statler by the Massachusetts 
Wholesale Lumber Association. Ritchie H. 
Stevens, president of the association and head 
of the Stevens Lumber Co., presided. A. E. 
Hart, general sales manager of the Dierks 
Lumber & Coal Co., gave a very interesting 
and informative talk on “What Arkansas Pro- 
duces.” 

The Arkansas Soft Pine Bureau then took 
charge of the meeting and the remainder of 
the afternoon was devoted to an informal 
round-table discussion for the purpose of 
reaching a more comprehensive mutual under- 
standing of manufacturing and merchandis- 
ing methods. Spokesmen for the bureau em- 
phasized the mutual advantages of such meet- 
ings, through getting better acquainted and 
developing friendships, and affording ideal 
opportunities for the mills to establish con- 
tacts with their own representatives. 

It was brought out that whereas the total 
consumption of Arkansas pine in the New 
England territory was only about 3,000,000 feet 
in 1923, the activities of the bureau had in- 
creased the total to 13,000,000 feet last year 
and the bureau mills expect to ship a still 
greater volume of their output into this part 
of the country this year. This New England 
business is largely confined to the better grades. 
One mill representative stated that his com- 
pany is now shipping 25 percent of its upper 
grades to New England customers. 

T. W. Rosboro, of the Caddo River Lum- 
ber Co., presided at the conference. Plant 
Manager Arnold, of the Crossett Lumber Co., 
described the progress of the bureau stressing 
particularly its advertising which has been 
directed toward giving publicity to quality 


products and superior methods of manufac- 
turing, kiln drying and all that pertains to 
processing and distributing lumber. The bu- 
reau mills are selling quality instead of price, 
Mr. Arnold pointed out. 

Another interesting talk was given by Mr. 
Studley, field man and technical expert for 
the Dierks company. He told of ideal uses 
for Arkansas pine, its. characteristics, its vir- 
tues and its limitations. Mr. Studley, who 
was formerly associated with the Forest Prod- 
ucts Laboratory at Madison, Wis., told of the 
work he is at present doing with the furniture 
industry which promises to develop a still 
broader market for Arkansas pine. 

Robert H. Brooks, secretary of the bureau, 
also stressed advertising and the fine harvest 
of business being gathered through the “deal- 
ers’ helps” program. 

Donald B. Hyde, of the Nicola, Stone & 
Myers Co., talked on the problems of the Ar- 
kansas pine salesman, and how to meet them. 
He emphasized the tremendous advantages of 
building permanent business and goodwill 
through selling quality, value and service in- 
stead of selling price and merely being an 
order taker. 

Vernon, M. Hawkins, of the W. R. Chester 
Co. and the Hawkins Companies (Inc.), told 
what can be accomplished through standard- 
izing molding patterns. He is doing this in 
his own chain of yards and is meeting with 
good success. “Sanitary” patterns should be 
adopted, Mr. Hawkins said, instead of filigre, 
curlecue, gingerbread styles of moldings that 
ought to be obsolete. _This standardization 
eliminates waste, saves on dead stock, means 
more profit for the dealer, cuts out the neces- 
sity of additional knives, and means economy 
and efficiency all around, Mr. Hawkins con- 
tended. 

Other speakers also brought out that great 
strides are now being made in New England 
retail yards toward standardization of molding 
patterns. 


Following the general conference millmen 
held special conferences, dinners and parties 
with their New England representatives last 
evening, and some are visiting nearby retailers 
today. 

A contractors’ meeting, sponsored by the 
Blacker & Shepard Co. was held tonight in 
Poland Hall, Quincy, and was largely at- 
tended. A motion picture *film, “The Mission 
of the Pines,” an elaborate picturization of 
the many processes of manufacturing lumber 
from the tree to the finished product, was 
shown by Donald B. Hyde. There was a 
“lucky number contest,” the winner of which 
received a $60 Inwall Breakfast Nook. Frank 
W. Whitty presided. 

A similar meeting is being arranged by the 
Framingham Lumber Co. to be held in Fram- 
ingham next Tuesday, and another is to be 
held in Auburn, Me., on the following Thurs- 
day, when Maine retailers will be the hosts to 
building contractors of Auburn and vicinity. 


Annual Meet of Timber Company 


[Special telegram to American LuMBERMAN] 

SpoKANE, Wasu., April 18.—The annual 
meeting of the Edward Rutledge Timber Co. 
was held here last Tuesday, April 10. R. M. 
Weyerhaeuser, of St. Paul, Minn., was -re- 
élected president; Huntington Taylor, of 
Coeur d’Alene, Idaho, vice president and gen- 
eral manager, and W. J. Merrigan, of Coeur 
d’Alene, secretary-treasurer. J. P. Weyer- 
haeuser, of Tacoma, and J. P. Weyerhaeuser, 
jr., of Lewiston, Idaho, were among those 
attending. Routine yearly business was trans- 
acted. 





CAAA ASSES SS ELLE EEE 


It is reported that more than fifty West 
Virginia-Virginia coal mining companies pro- 
ducing over 60,000,000 tons of bituminous coal 
annually, are planning to consolidate into two 
companies. 
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National Production, Shipments and Orders 
Wasuincton, D. C., April 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association : 
Softwoods: > Production ae a sae Orders 
Week ended: 1928, April 7; 1927, April 8: 1928 1 " 1927 
Southern Pine Association........... _ A ET Fr ne panacea 62,898,619 65,044,512 69,074,824 63,916,256 70,375,396 60,610,949 
West Coast Lumbermen’'s Association............... wennKes 125,750,622 73,875,636 »339,600 80,714,783 143,572,064 76,813.39] 
Western Pine Manufacturers’ Association............++ ‘ 19,186,000 29,015,000 18,525,000 32,114,000 18,473,000 29,592,000 
California Redwood Association.........cccccccsccccceteces 8,157,000 6,536,000 6,115,000 8,854,000 6,151,000 8,678,009 
Berth Careiien Pine AamOGiatiot. ..cccccccccccccceseccese a 8,299,945 6,974,101 8,918,496 6,027,231 13,247,282 5,913,100 
Northern Pine Manufacturers’ Association............++. hee 5,500,200 8,089,500 7,795,900 7,466,400 11,347,0C0 6,867,000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 1,671,000 2,095,000 2,434,000 2,884,000 2,059,000 3,093,000 
Ee 
TORE GUELWOOEE, GO WOU sc 00t0 cctcceccscs ecoceccccce 231,463,386 191,629,749 251,202,820 201,976,670 265,227,742 191,567,433 
California White & Sugar Pine Manufacturers’ Association.. et =——iétiv ee ceo ve ee = wwe deere 21,677,000 rere 
Fourteen weeks ended above dates— 
nS SS oc atc cdeddeeeen eewendeeehbeewen es 962,879,078 956,383,618 992,827,477 901,626,043 1,040,728,320 946,285,991 
West Coast Lumbermen’s Association.........cceesseeseees . 1,581,871,215 1,035,343,079 1,529,976,993 1,025,285,723 1,686,242,305 1,103,903.579 
Western Pine Manufacturers’ Association............ee0ee00.8 241,658,000 260,081,000 342,524,000 360,956,000 367,041,000 385,162,000 
California Redwood Association..............6- besesweus os 119,327,000 94,514,000 ,696,000 110,643,000 106,897,000 126,426,000 
North Carolina Pine Ass0ciation. ...ccccccccscccsscccece deine 87,385,285 108,801,385 88,6C6,639 109,039,459 87,575,954 94,978,641 
Northern Pine Manufacturers’ Association.............++e8: 86,790 500 90,201,500 98,022,900 97,333,200 111,813,000 97,588,000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 29,711,000 44,966,000 28,849,000 43,753,000 31,931,000 43,199,000 
Total softwoods, fourteen weeks ...........e.eseeeee. 3,109,622.078 2,590,295,582 3180593009 2,648,636,425 3,432,228,579 2,797,543,131 
California White & Sugar Pine Manufacturers’ Association.. 191,012,000 ei... . ss oe eee 331,638,000 ........, 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
OMG WOOK cccccccccecoeses eoeves wevcees eoeees e8eccoes owe 3,809,000 5,097,000 2,747,000 3,672,000 1,637,000 4,569,000 
ta oa hE eae etka eae eek aed AOR ROS 80,352,000 90,819,000 55,084,000 59,209,000 49,145,000 59,518,000 
Hardwood Manufacturers’ Institute— 
DEE ncushidecvisgcessbacrntnaschonteenesenns - 50.124.000 15,392,000 53.307,090 17,746,000 50,917,000 21,826,000 
PE TG. “biuccnvavedeereeaeade Keen doned dxeaeereees 487,899,000 321,929,000 515,698,000 350,963,000 540,889,000 370,472,000 





National Analysis 


Wasuincton, D. C., April 16—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 








ended April 7—order and shipments being 

shown as percentages of production: 
One Week 14 Weeks 

tc ~~ ™ 

No.of Ship. Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern Pine... .104 110 112 103 108 
West Coast.......112 110 114 97 107 
Western Pine..... 23 97 96 142 152 
California Pines*. 21 133 133 172 174 
California Redwd. 15 75 75 84 90 
N. Carolina Pine... 39 107 160 101 100 
Northern Pine.... 8 142 206 113 129 
N. Hem. & Hdw... 16 (146 (123 _ 97 _107 
All softwoods.. .33 110 116 106 114 
N. Hem. & Hdw. 72 43 69 61 
Hdw. Mfrs. Inst.. .350 106 102 106 111 
All hardwoods.. 104 97 106 104 
All woods ..... 109 115 105 113 


*Sixty-five percent of cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 








1928 1927* 
= S — = 
f =~ € a 
No. 1 14 No. 1 14 

Sortwoops— Mills Wk. Wks. Mills Wk. Wks. 
South. Pine...A 104 93 95 114 8 86 
West Coast....A 112 116 108 72 116 107 
Western Pine.A 23 86 82 39 83 55 
Calif. Pines..<A 21 103 109 ae we - 
Calif. Redwd..A 15 91 109 16 73 88 
N. Car. Pine...C 39 68 68 36 68 73 
North. Pine...A 8 60 100 ae we es 
N. Hem.&Hdw.A 16 82 70 

All softwoods. 338 100 99 277 ! fa 

HarRDWoops— 
N. Hem.&Hdw.A 73 91 
Hdw. Mfrs. 

Eee Aare C 350t 68 68 135¢ 68 82 

All hardwood. 68 70 

All woods.... 93 93 


*Normal production had been established by 
only six associations for 1927. #Five groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 


C—Normal based on estimated mill capacity. 
tUnits of production. 


North Carolina Pine 


Norro_k, Va., April 16—The North Caro- 
lina Pine Association makes the following 
analysis of figures from forty-one mills for the 
week ended April 7: Per 


Percent Percent cent 
Normal Actual Ship- 
Feet output output ments 





Production— 


Normal* ..... 9,954,000 . 

ere 6,691,917 67 - eo 
Shipments 7,668,098 77 114 ack 
pare 7,879,282 79 117 102 


fAs compared with preceding week, there is 
a decrease in orders of 16 percent, but that 
week’s bookings were 92 percent larger than 
those of the precéding week. 

*“Normal” is based on the amount of lum- 


ber the mills would produce in a normal work- 
ing day. 


- West Coast Review 


SEATTLE, Wasu., April 14.—For the week 
ended April 7, 112 mills report as follows to 
the West Coast Lumbermen’s Association: 
Production 125,750,622 


Shipments .138,339,600 10% above production 
Orders .....143,572,064 14% above production 
Shipments— 

Water delivery: Feet Feet 
NOE” sory data aaa a 0's 46,903,595 
SRR ee 26,653,104 

Toetel Water (68%). cccncccccccses 73,556,699 

ee, Ne es ere 58,922,300 

DE SEED \scckncarnesdndencaanns 5,860,601 
Total shipments .............. 138,339,600 

New Business— 

Water delivery: 

CO eee 51,499,131 
PG atéusecasunes 31,355,101 
Total water (58%)........... §2,854,232 

ee 54,857,231 

a §. 3 eae ee ere 5,860,601 
Total new business............ 143,572,064 

Unfilled orders— 

Water delivery: 

Domestic cargo .. ..167,978,174 
Se aves sedeuee be 131,157,712 

ER eT 299,135,886 

Na a a aed eal aris on te ig nines vw Si eh 166,308,189 
Total unfilled orders........... 465,444,075 





California Pine Statistics 


San Francisco, Cauir., April 14.—With 
stocks depleted, many California pine mills are 
cutting close to capacity, to replenish stocks 
before the opening of middle West and eastern 
spring trade. Only five of the larger mills 
are closed, and these expect to start up at once. 
These include: Madera Sugar Pine Co., Michi- 
gan-California Lumber Co., Yosemite Lumber 
Co., Pickering Lumber Co. and California Door 
Co. The total production for the year, Jan. 1- 
April 7, was 195,013,000 board feet, compared 
with 153,860,000 board feet during the same 
period in 1927. Of the larger mills, Owen- 
Oregon, McCloud Lumber Co.; Pelican Bay 
Lumber Co., Red River Lumber Co. and Sugar 
Pine Lumber Co. show the greatest increase in 
production for the present year. Owen-Oregon 
increased its output 244.7 percent’ Pelican Bay, 
52.7 percent, and Sugar Pine Lumber Co. 96.7 
percent. McCloud increased its output 16.9 per- 
cent and Red River Lumber Co., 27.5 percent. 
In the week ended April 7, total output was 
nearly 100 percent larger than in the corre- 
sponding week of last year. Shipments, how- 
ever, continued to decrease, falling off about 
920,000 feet during the week ended April 7, 
with stock on hand increasing 7 percent. 








California Redwood 


San Francisco, Cauir., April 14.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended April 7: 











Redwood White- 

No. of Percent of wood 

Mills Feet production Feet 

Production ‘ 15 8,157,000 100.0 1,913,000 

Shipments 15 6,115,000 73.5 1,855,000 
Orders— 

Received .. 15 6,154,000 75.0 1,977,000 

On hand .. 13 36,574,000 eon 7,924,000 

Detailed Distribution of Redwood 

. Shipments Orders 

Northern California* . 3,077,000 2.657,000 

Southern California* .... 1,057,000 1,384,000 

. Be aera 81,000 9,000 

cy gehen, EOE 1,629,000 1,222,000 

EE: esneawivaewanee ct 271,000 882,000 

I a it Meta eds De 6,115,000 6,154,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western Pine Summary 


PortLanpD, Ore., April 14—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended April 
7, from 23 member mills: Per- 


cent 
Percent Ship- 


Production— Carst Feet ofcut ments 
Normal*® ..... oe 20,525,000 .... <a 
MOREES f.0000 0% --. 19,186,000 

Shipments (car). 693 18,018,000 
Local deliveries SeEeee. caos 
Total shipments ... 18,525,000 96.55 

Orders— 

Cancelled ..... 5 130,000 
Booked (car).. 691 17,966,000 
| eee pies 507, nahn eae 
Total orders.. - 18,473,000 96.28 99.72 
On hand end 

rr 2,521 65,546,000 


Bookings for the week by twenty-three iden- 
tical mills were 83.96 percent of those for 
the previous week, showing a decrease of 
3,432,000 feet. 


tCars basis is 26,000 feet. 


*“Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to &a 
weekly basis which is constant throughout 
the year. 


During the week production was 93 percent 
of normal; shipments, 90 percent of normal, 
and orders 90 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 90 percent; ship- 
ments, 84 percent, and orders, 82 percent of 
normal. 


Production is so seasonable that, during 
production 
amounted to only 53 percent of normal, while 
during two peak summer months the 

tion increased to 114 percent of normal. 


two winter months, actual 


roduc- 
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Southern Pine Barometer 


New Orteans, La., April 16.—For the week 
ended April 13, Friday, 104 mills of total ca- 
pacity of 15834 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Asso- 
ciation : 

Percent Percent 
3-Year Actual 


Pproduction— Carst, Feet Av. Prod. Output 
Average 3yrs. .... 68,100,154 .... «ee 
Actual ...... cocw Gene CEEe «4+ 

Shipments* . 3,256 67,216,864 98.70 105.17 

ers— 

Oreceived® . 3,542 73,121,048 107.37 114.41 
On hand end 


Weekt ....12,347 254,891,468 .... iwi 
*Orders were 108.78 percent of shipments. 
tOrders on hand showed an increase of 2.37 

percent, or 5,904,184 feet, during the week. 
+Basis of car loadings is February average, 
20,644 feet. 
One hundred and one mills reported net. 
overtime of 195 hours, which is 3,22 percent 
more than full 60-hour week basis. 


Hemlock and Hardwood 


Osuxkosu, Wis., April 16.—The following fig- 
ures were supplied to the Northern Hemlock 
& Hardwood Manufacturers’ Association by 
twenty to twenty-five firms that ordinarily make 
about one-half the total monthly shipments : 








HARDWOOD 
Firms Cut Shipments Orders 

Weekly average— 

January 5,945,000 3,817,000 3,460,000 

February. 6,252,000 3,938,000 3,829,000 

March .. 5,844,000 4,217,000 3,818,000 
Weekly average, year to date— 

eae ma ,864,000 3,974,000 3,546,000 

ee .- 6,614,000 4,305,000 4,307,000 
Weekly report— 

March . 17 5,645,000 3,696,000 3,718,000 

March 10. 19 5,799,000 3,782,000 2,671,000 
March 17. 22 6,316,000 5,309,000 5,572,000 

March 24. 20 5,617,000 4,081,000 3,314,000 

March 31. 20 5,168,000 4,448,000 3,073,000 

April 7... 19 4,770,000 3,306,000 2,143,000 

HEMLOCK 

Weekly average— 

January ... 2,078,000 1,706,000 2,228,000 

February. 2,132,000 1,744,000 2,412,000 

March . 2,781,000 2,439,000 2,079,000 
Weekly average, year to date— 

res 2,356,000 2,062,000 2,285,000 

er - 8,243,000 3,221,000 3,252,000 
Weekly report— 

March 3.17 1,930,000 1,682,000 1,724,000 

March 10. 19 2,180,000 2,334,000 1,995,000 
March 17. 22 3,572,000 2,884,000 1,989,000 

March 24. 20 3,442,000 2,857,000 2,611,000 

March 31. 20 3,126,000 2,855,000 2,989,000 

April 7... 19 1,899,000 2,557,000 2,116,000 








| 
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The Week in the South 


Incorporates Shipping Company 

New Orteans, La., April 16.—Manufactur- 
ers of the Mississippi Valley will be afforded 
an equal opportunity to compete with those 
near the eastern seaboard for trade on the 
West Coast through the establishment of com- 
bination of rail-water rates via New Orleans 
to western ports by the Redwood Line 
(Inc.), shipping subsidiary of the Finkbine- 
Guild Lumber Co. The shipping company 
took out a Louisiana charter three weeks ago 
replacing the Finkbine-Guild Transportation 
Co. chartered in Delaware. The company 
effected an agreement with the Illinois Central 
Railroad subject to the authority of the Inter- 
state Commerce Commission whereby shippers 
in the middle western cities will enjoy the same 
rates to the West Coast as obtained by those 
near the Atlantic seaboard. 

The Finkbine-Guild Transportation Co. was 
founded two years ago when the parent lumber 
company was faced with the alternative of 
abandoning operations at D’Lo and Wiggins, 
Miss., following the cutting out of timber hold- 





Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for March, 1928 and 1927, based on 
reports of the same twenty-one member mills: 


March, March, Percent 

1928 1927 decrease 

Production ..... 7,862,000 10,688,000 26.4 

Shipments ..... 8,184,000 9,449,000 13.4 

CD Sesduncee 7,211,000 10,881,000 33.7 

Fnd Month— 

Orders unfilled.. 9,816,000 14,022,000 30.0 

SED: ws6. 5 ole/ore'acs 28,036,000 31,668,000 11.5 

Average Value, 25/32x2%4”, First, Second and 

Third Maple f.o.b. Michigan and Wisconsin 

Mills 

March, March, Percent 

1928 1927 increase 
re $63.07 $61.97 


The following are percentages of sold stock 
April 1: 


Maple-Beech- 
Birch Maple Maple, 24” 
PE Given auees 42 54 118 
ae ee 34 37 43 
WE cro sienedaaieents 22 23 39 
pi flee 35 41 68 





‘Hardwood Institute’s Stock Report 








Mempuis, TENN., April 17—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 308 units the following data as to stocks on hand April 1: 
Eastern Territory,* 66 Units; Southern Territory,* 242 Units; 
Total Unfilled Total Unfilled 
Species— Dry & Green Dry Orders Dry & Green Dry Orders 
[Peer ere 4,164,000 2,660,000 908,000 34,922,000 26,977,000 8,541,000 
aa 11,357,000 6,236,000 2,923,000 36,000 427,000 33,000 
{eer ee 6,099,000 2,942,000 2,005,000 5,145,000 3,583,000 1,490,000 
NY Nie ce evade Bibi 3,901,000 2,019,000 1,650,000 269,000 266,000 2,000 
aaa 15,000 ae |” DCU” eee 45,000 43,600 (= = cerves 
eee 948,000 537,000 ae <*. wheres “eae - —se0ne 
ae 245,000 0,00 a! ~~ ¢ekcn0) . s06308 . abo 
0 >See 117,000 75,000 12,000 53,000 53,000 3,000 
Ee 2,216,000 1,435,000 294,000 809,000 456,000 225,000 
ere 63,840,000 37,059,000 10,016,000 69,000 i. ——aaee ee 
Cottonwood .......+% 70,000 427,000 225,000 31,267,000 16,387,000 13,556,000 
rE 47,000 er =sis(“* le onic 4,000 ee. aware 
PRE Re 176,000 161,000 9,000 92,592,000 59,225,000 12,084,000 
SE. "aac ei wera evele ere 515,000 ° ae te 22,405,000 14,546,000 8,115,000 
SS eee 1,012,000 612,000 90,000 365,290,000 228,627,000 101,867,000 
Hackberry ......... 23,0 ee sigue gin 2,038,000 1,483,000 129,000 
SN MOON. 6:0 60.0% 24,746,000 14,955,000 4,594,000 338,000 310,000 325,000 
ENCKOTY wc cccccecees 3,429,000 2,551,000 137,000 4,289,000 3,233,000 $23,000 
EE olla bors ae ager 5,000 Caer 63,000 eee - 2s www SG Oe8 
OS Re eee ees 98,000 78,000 16,000 351,000 eee eens 
DONE: 6 cigs sieeses eee) ee ee ee 9,113,000 5,104,000 4,173,000 
ag EET eee 108,614,000 55,879,000 16,512,000 328,796,000 222,950,000 55,292,000 
Nae. ee 1, ae | 0) eee 4,935,000 3,466,000 1,137,000 
ee ree a ee ge ee eee ae ,000 ,000 4,0 
fe ET 36,511,000 18,009,000 8,295,000 23,395,000 14,524,000 7,349,000 
eer 3,000 3,000 eg ae 38,000 er 
Soft maple.......... 6,154,000 2,879,000 2,487,000 10,574,000 6,494,000 3,893,000 
Oe Re 246,000 193,000 15,000 -12,870,000 5,896,000 3,499,000 
OO Se ee 1,703,000 1,273,000 118,000 611,000 360,000 17,000 
TOE ccttteoicans -l tekewan - Jee | oer 4,338,000 1,454,000 1,523,000 
Mixed hardwoods... 6,507,000 1,650,000 4,789,000 6,117,000 4,499,000 352,000 
283,561,000 152,211,000 55,403,000 961,361,000 620,832,000 224,432,000 


*Dividin 
lowing the 


line between “Eastern” and “Southern” territories is a line from Chicago fol- 
icago & Eastern Illinois to Evansville, Ind., 


thence following the Louisville & 


Nashville to New Orleans, La., all points west of this line being “Southern” territory. 
fUnit of production is normal daily output of 28,000 feet. 


ings. The lumber company purchased a tract 
of redwood in Mendocino County, California, 
and established a private shipping line to bring 
logs to Gulfport, Miss., for forwarding to its 
mills in the interior. Operations were subse- 
— changed to New Orleans from Gulf- 
port. 

The Redwood Line (Inc.) operates five for- 
mer Shipping Board vessels of 7,700 tons dead- 
weight. Theodore Brent, former traffic man- 
ager of the Mississippi Barge Line, is presi- 
dent. E. L. Throgmorton and Garner W. 
Green, both of the Finkbine-Guild Lumber Co., 
are respectively vice president-general manager 


‘and secretary-treasurer, 


Form Beaumont Builders’ Exchange 


BEAUMONT, Tex., Apr. 16.—In line with 
other progressive cities of the country, Beau- 
mont has organized a Builders’ Exchange, with 
Carl Locke, of the A. L. Carter Lumber Co., 
representing the lumber dealers and Max Clapp 
the millwork manufacturers. Election of offi- 
cers will be held next Friday night. A charter 
will at once be applied for. 

The new organization will join with the re- 
tail -lumbermen and millwork manufacturers in 
special efforts to foster a greater home building 
program in Beaumont and vicinity. 


New Orleans Better Homes Week 


New Orteans, La., April 16—Better Homes 
Week will be observed here between April 22 
and 29, The national period is a little earlier, 
but as the homesteads take the lead in the mat- 
ter, and as many of their officials will attend 
the State convention this week, it was decided 
to await their return. 

The local ceremonies will center around a 
model home, on Dublin Street, between Fig 
and Pritchard, erected by Francis M. Mattle. 
It will be fully furnished for the occasion, and 
there will be open house with different hosts. 
The homesteads will likely take Sunday, so as 
to attract the largest crowd possible. 


Bill to Tax Lumber Introduced 


Jackson, Miss., April 16.—A bill was placed 
on the State Senate calendar last week by 
Senator W. B. Roberts, chairman of the finance 
committee, to impose a tax of 50 cents per 
thousand feet on lumber. This is an auxiliary 
to his general sales tax plan, and is set forth 
in a separate bill. It has aroused a storm of 
protest from the lumber manufacturers of this 
State. They declare this bill will be fought 
to a finish; that the lumber industry is now 
in bad shape, the yard piled high with manu- 
factured product for which there is little de- 
mand, and the 50 cents per thousand tax would 
put them out of competition with the lumber- 
men of other States. 


Cypress for Interior Decoration 


BIRMINGHAM, Ata., April 16.—Increased use 
of pecky cypress in interior decoration where 
the simulation of age in ceiling beans etc. is 
desired has caused Fred W. Miller, Birming- 
ham, Ala., to open a small manufacturing plant 
for this lumber exclusively. Mr. Miller re- 
ports among his more recent contracts the 
interior work on the Hollywood Country Club, 
near Birmingham. The use of pecky cypress 
has increased steadily the last few years, dur- 
ing which period the artistic trend toward the 
revival of old-time structures and the simula- 
tion of their features in new construction has 
noticeably strengthened. 


Axsout 150,000 square miles of forest land 
in this country is managed for permanent tim- 
ber production under public ownership—Fed- 
eral, State and local. 
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Hardwood Demand Shows Improvement 


Better Demand from All Groups 


Mempuis, TENN., April 16.—A better demand 
for hardwoods has been noted in the last week 
or ten days, but prices have not yet shown an 
improvement. The better demand is coming 
from practically all groups. With the opening 
of the building season, building supply firms 
throughout the United States are in the market. 
There is also a better demand from flooring 
factories and interior trim plants, as well as 
box and crate manufacturers. The demand 
from the automobile group continues good. 
Demand from foreign countries is lessening, as 
it usually does when growing domestic sales 
firm up prices. Production continues low as 
compared with other years. While there is 
plenty of lumber on sticks, mill stocks will 
soon feel the constant sales and some of the 
more popular items should soon be scarcer. 
Producers are sure that heavier production 
would mean lower prices, and are being guided 
by statistical reports of the industry as a whole. 
Weather conditions have not been favorable to 
logging, as there have been heavy rains. 
Streams are overflowing the lowlands, and 
there are not many logs available. Log prices 
are firm. 


To Distribute New Mill’s Cut 

CINCINNATI, Onto, April 16.—J. C. West. 
head of the J. C. West Lumber Co., of this 
city, announces that his company has been ap- 
pointed exclusive selling agent for the West 
Virginia Hardwood Lumber Co., of Earle- 
hurst, Va. While Earlehurst is the postoffice. 
the shipping point is Allegheny, Va., where is 
located the new. mill of the company. This is 
a modern band mill, with a capacity of 12,000,- 
000 feet annually, and backed by a supply of 
100,000,000 feet of virgin hardwood timber, 75 
percent of which is white oak, for which the 
Appalachian region is famous. The company 
is installing machinery for cutting small di- 
mension stock, and with planers, resaws etc. 
will be prepared to supply the demands of the 
trade for finished lumber. This is a new opera- 
tion, the West Virginia Hardwood Lumber Co. 
having completed its mill and put it into pro- 
duction on April 1. The J. C. West Lumber 
Co. is one of the well established concerns of 
Cincinnati, enjoys an enviable reputation in the 
trade, and in order to take care of the entire 
output of the West Virginia Hardwood Lumber 
Co. will make the necessary additions to its 
sales force and other changes in its sales pro- 
gram. 


Better Demand Strengthens Prices 


Macon, Ga., April 16—There was greater 
strength in the hardwood lumber market this 
week than at any time this year. Business has 
been improving for the last three weeks, reach- 
ing its peak with this week, and there is every 
indication that there will be continued improve- 
ment. Production is still curtailed, being 10 
percent under actual sales this week, according 
to conservative estimates. For several weeks 
the production has been below the shipments, 
and the heavy stocks that were on all southern 
yards at the opening of the new year are be. 
ing reduced slowly. The better domestic de- 
mand this week covered the entire range of 
woods, with poplar a favorite, and brought 
with it an increase in price. Orders for the 
export trade, which have been picking up for 
the last two or three weeks, continued to show 
gains this week, a good business being booked 
for immediate shipment to European ports. 

Logging conditions are getting bad again, 
because of the rains which have been general 
throughout this territory during March and 
April. It is impossible to get into some of the 


lowlands for hardwood timber, but the log 
supply got out during the long drouth has not 
yet been exhausted. Logging crews are work- 
ing on higher land, where it is possible, and 
will return to the swamps as soon as the rainy 
season ends. 


Volume Fair; Prices Low 


Lovisvitte, Ky., April 16—Hardwood de- 
mand is reported to be of very fair volume, 
but prices continue unsatisfactory, and they 
are often shaded. It was reported that some 
very fair quality 2A common poplar was 
bought here from a southern Indiana mill at 
$33, Louisville; and that some inch common 
sap poplar, of good quality, was sold by a 
Tennessee mill at $35, Louisville. The move- 
ment is reported as very fair, with inquiries 
active. Automotive woods continue to sell 
well. Prices of inch stocks at Louisville read: 
Walnut, FAS, $240; selects, $160; No. 1, $90@ 
95; No. 2, $40@45. Ash, FAS, $80@85; com- 
mon, $50@55. Quartered red gum, FAS, $95@ 
100; common, $55; plain red, FAS, $90@95; 
common, $50; plain sap, FAS, $50@55; com- 
mon, $39@40. Southern poplar, FAS, $87; 
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This illustration shows a miniature greenhouse 
constructed by Walter H. Gomes, a_ school 
teacher at Cambridge Mass., under a porch at 
his home. It ts needless to say this novel green- 
house, though small in size, used considerable 
lumber and greenhouse sash in its construction. 





saps and selects, $70; common, $49@50. Ap- 
palachian poplar, FAS, $100; common, $55; 
saps and selects, $75. Chestnut, $80 and $55. 
Southern plain oak, FAS, red, $70, white, $75; 
common red, $52; white, $55. Appalachian, 
FAS, red, $80@85; white, $90@95; common, 
$57 and $62. . Quartered white oak, $110@125; 
common, $60@65. 


Dry Stocks Are Small 


BrooKHAVEN, Miss., April 16.—Conditions in 
the hardwood market are unfavorable. The 
mills that have not quit making hardwoods en- 
tirely, have gone to a 5-day week basis. While 
there are very low stocks of dry items in this 
section, prices continue to recede. Orders are 
sufficient to keep up normal shipments. Ash, 
elm, magnolia and maple stocks in this section 
are extremely low, and prices are fairly firm. 
Cypress, gums and oaks are the weakest spe- 
cies. Poplar, sycamore and tupelo are holding 
fairly firm, with tupelo possibly the weakest 
of the trio. 


Hardwood Makes Stores Beautify] 


ALBUQUERQUE, N. M., April 16.—Two new 
stores just opening for business in Alby. 
querque, on the busiest corner in the city, and 
in the appointments of, which expense was, of 
course, of no consideration, use more wood 
in furnishings and fixtures than would have 
been used two decades ago. One, the McLellan 
department store, used gum in cherry stain 
throughout, except that the back paneling of 
the display windows, built by O. J. Newlander, 
is of fir, in similar stain. The Bozell drug 
store is practically all wood and glass, except 
that the floor and front of the soda fountain 
are tile. Gum, black walnut, birch, and ma- 
hogany for the fountain counter are used 
lavishly, in an effort te make it the “hand- 
somest storeroom in New Mexico,” and with 
good success. Newlander made the drug 
store’s front doors of gum, and the stairs leaa- 
ing to the balcony of New Mexico pine, 
trimmed in walnut. 


Heavy Output Depresses Prices 


ELKins, W. VA., April 16.—Although the 
volume of buying of hardwoods in West Vir- 
ginia is as large as it was during the first 
quarter of the year, buyers are obtaining hard- 
woods at virtually their own price. It is 
generally conceded that there is overproduc- 
tion. High grade white oak is still an impor- 
tant market factor, but red is exceedingly hard 


to move. Specialties such as poles are a drug 
on the market. Railroad companies are out of 
the market. 


Last week, a Mr. Swartzwelder and son, from 
Somerset, Pa., purchased a big tract of timber 
at Rockville from Richard Benson, of Bruce- 
ton. This is said to be one of the finest tracts 
of virgin timber in Preston County. The 
Swartzwelders then bought the bill mill from 
the Oak Hill Lumber Co., located about three 
miles from Masontown, and expect to move it 
to the big set at once. 

Formed to take over the interests of the 
Barnes & Garrison Lumber Co., whose opera- 
tions were interrupted last year by the death of 
J. W. Barnes, the Garrison Lumber Co. is as- 
sembling men and equipment to begin cutting 
900 acres of virgin timber on John’s Run, a 
branch of the Cheat River near Elkins, it has 
been announced by W. D. Garrison, of Clarks- 
burg, president of the company. The big saw- 
mill, whose construction was begun by the 
first company, will be completed at once and 
will be in operation within a few weeks. The 
tract contains some of the finest oak, poplar and 
chestnut timber of the East 


Demand Shows Small Gains 


BeauMontT, Tex., April 16—The hardwood 
market seems to be in a little better shape than 
it was a week ago. Automobile body folk are 
taking on a little more stock, and flooring fac- 
tories are taking small lots. Millwork people 
are taking just such material as they need to 
fill current contracts. Furniture factories are 
not buying at all. On the whole, however, 
hardwood inquiries are more numerous and 
order files are in better shape. Bad weather 
continues, to make logging, as well as shipping, 
— especially for the smaller hardwood 
mills. 

Coincident with the announcement Thursday 
last by Perkins P. Butler, secretary-treasurer 
of the Beaumont Export & Import Co., that 
his company, together with Roy Jones, Lib- 
erty lumberman, had purchased a 15-acre tract 
in the Van Wormer addition to Beaumont, 


from J. S. Edwards & Co., and would at once 


For Current Market Prices on Hardwoods See Pages 77 and 73 
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start erection of a modern hardwood mill for Notes of Buffalo Trade Ind., a new National Moistat kiln, which is be- 


cutting 50,000,000 feet of virgin hardwood 
timber recently purchased by them; came the 
announcement Saturday that Mr. Butler had 
been elected active vice president of the Amer- 
ican National bank, which has just moved into 
its 12-story building here, and that his active 
connection with the Beaumont Export & Import 
Co. would cease on May 1. ‘The new hard- 
wood mill here will be under the active man- 
agement of Mr. Jones, with John E. O’Shaugh- 
nessy as export manager. The mill, to cost 
$75,000, is to be completed in ninety days from 
today. William Saenger is president of the 
Zeaumont Export & Import Co. The finished 
product of the new mill will be exported to 
Mexican, Central American, United Kingdom 
and Continental markets. 


Heavy Rains Curtail Output 


JACKSONVILLE, FLa., April 16—Hardwood 
manufacturers report that volume of business 
justifies their full time operation. Ash, after 
a little slowness, has shown improvement, as 
have the better grades of gum, poplar and oak. 
The oak flooring manufacturers are buying at 
good prices and are taking all the No. 1 com- 
mon and lower. Since the automobile manu- 
facturers have gone into cheaper hardwoods 
than ash, these other woods are being manu- 
factured in greater quantity and have strength- 
ened in price. The-ash market has not greatly 
suffered, as a large percentage of the stock 
manufactured in this section is for export, and 
the substitution does not affect exportation. 
Heavy rainfall of late has been keeping pro- 
duction down. The Jacksonville section was 
flooded with a rain of more than two and a 
half inches Sunday morning, and there was am 
unlooked for cold snap on Monday. 


Burrato, N. Y., April 17.—A dinner and 
business meeting of the Buffalo Hoo-Hoo Club 
was held at the Lafayette Hotel on April 13 at 
6:00 p. m. and was attended by about seventy- 
five persons. The club has a membership at 
present of one hundred and thirty-four and 
this number will be increased next month, when 
another concatenation will be held. It has been 
decided to hold meetings on the second and 
fourth Fridays of each month at the above 
hour. 

The Blount Lumber Co., Lacona,. N. Y., has 
given a trust mortgage of $150,000 on its plants 
and timber in three northern New York coun- 
ties—Oswego, Jefferson and Lewis—to secure 
a bond issue of like amount. The company 
is one of the largest lumber concerns in that 
section, cutting 2,000,000 feet a year and em- 
ploying several hundred men. It has plants at . 
Lacona, Osceola, Camden and Williamstown. 

The Austin Mill & Lumber Corporation, of 
which James H. Walsh is president, has lately 
opened an office at 307 Genesee Building. The 
company has a bandmill at Austin, Pa., and 
expects to start operations there within the 
next thirty days. 

Eugene W. Carson has been elected a director 
of the Buffalo Athletic Club. He has been in 
charge of the handball tournaments at the club 
for several years. 

The offices of Palburn (Inc.), for some time 
on the eleventh floor of the Genesee Building, 


have been moved to the sixth floor, Nos. 621 
and 622, 
C. R. Kelleran and H. T. Trotter, of the 


Trotter-Kelleran Lumber Co., left last week 
for a business trip to the Pacific coast. 

The Hopeman Bros. Lumber & Manu factur- 
ing Co., of Rochester, N. Y., has purchased 
from the National Dry Kiln Co., Indianapolis, 


ing installed in its plant. This company first 
bought National equipment, then kilns of an- 
other make and now has come back to Na- 
tionals, 


Auto Factories Take Dimension 


CINCINNATI, Onto, April 17.—Change of 
lumber buying policy in practically all the 
larger automobile factories resulted in a big 
drop in hardwood orders this last fortnight. 
It appears that the factories are placing their 
orders with the dimension manufacturers. 
There was likewise a marked slackening in 
orders from furniture factories. Body build- 
ers placed scattered orders with wholesalers 
for small lots, but none of the larger hardwood 
dealers had received orders from furniture 
factories. Reports from salesmen who visited 
furniture factories said that a number of them 
are about to shut down for lack of business. 
Flooring factories and planing mills are tak- 
ing some oak and hard maple but only for 
immediate wants. 

Southern pine and western softwoods are 
more active, due to the commencement of the 
building season. Yards are placing orders and 
planing mills are also taking on stocks. Boards 
and dimension are in demand. Prices for 
pine are firm, and for some of the most active 
items are inclined to be higher. Reports from 
contractors and architects indicate a continuing 
demand for both pine and cypress and also the 
western softwoods. Cypress interior trim is in 


demand. 
John Schulte, representing McWilliams & 
Schulte, box manufacturers here, has been 


appointed chairman of the creditors’ committee 
for the Hay Lumber Co. It is understood that 
the creditors are hopeful of being able to 
make the firm pay a sizable dividend. 


Millwork Bureau in Fourteenth Annual 


The fourteenth annual convention of the 
Millwork Cost Bureau opened at the Congress 
Hotel, Chicago, Thursday forenoon, E. J. 
Curtis, vice president Curtis Companies (Inc.), 
Clinton, lowa, president of the bureau, occupy- 
ing the chair. 

After the opening formalities, the anrual 
address of the president was delivered. Sum- 
marizing the business situation as regards the 
millwork industry, Mr. Curtis said: 

“Business last year undoubtedly was not 
procurable in as large a volume as during the 
preceding year. In some sections it may be 
classed as bad, in spite of the national statistics 
indicating that building generally was almost 
equal to 1926, our greatest building year. As 
a result of the smaller volume it naturally fol- 
lowed that competition would be keener, and 
that costs would be disregarded. Accordingly, 
when accurate knowledge of costs was espe- 
cially needed, it was discouraging to hear some 
of our members say that they could not afford 
a cost system, when under the existing condi- 
tions and the tendency to meet wild competi- 
tion they could afford less than ever to be w ith- 
out one. During such times as these, price 
cutting is too. often resorted to as a means for 
increasing volume. This bureau was con- 
ceived on the principle of cost finding and cost 
knowledge. Its purpose must never be sub- 
merged. Primarily we are not _ interested 
in the selling price of goods, but we are inter- 
ested in the general welfare of our meszabers 
and our industry.” 

Mr. Curtis then cited some interesting figures 
that had recently come to his attention, con- 
cerning estimates, saying: 

“We are all prone to think that at least a 
dozen hungry competitors are after every job 
we hear about, but in one section of the coun- 
try.a recent survey shows that 52 percent of 
the jobs sold were non-competitive. In an- 
other section 500 miles away the non-com- 
petitive jobs amounted to 55 percent, and in 
still another section 1,500 miles farther, out 


Notre: A report of the Friday or con- 
cluding day’s sessions of the Millwork 
Cost Bureau annual will appear in next 
week’s issue.—EpiTor. 





of every 100 jobs sold, 64 were sold without 
competition. This, in spite of the fact that 
there were over a dozen bidders active in each 
territory, and on some jobs eleven bids actually 
were submitted.” 

“This has pretty thoroughly convinced me,” 
said Mr. Curtis, “that too many complaints are 
being made about the price policies of our 
competitors. Some folks appear to be inter- 
ested only in those jobs which they lose, and 
of course are loud in the denunciation of their 
price-cutting competitors. There is a_ total 
absence of confidence and trust in one’s neigh- 
bor, and too little regard for one’s competitor’s 
sales ability.” 

Mr. Curtis expressed regret that the mill- 
work industry had not lined up in support 
of the national lumber trade extension pro- 
gram, but said that the members of the in- 
dustry would have another chance to help, in 
connection with the retailers’ national promo- 
tion campaign. He referred also to the co- 
Operative movement looking to the moderniza- 
tion of old homes sponsored by the recently 
organized Home Modernizing Bureau, repre- 
senting various units of the building materials 
and allied industries. “This program,” said he, 

“is most far- sighted and far-reaching, designed 
as it is to take up the inevitable ‘slack in the 
construction industry when the demand for 
new homes has been satisfied, as it certainly 
must be in the comparatively near future.” 

In closing his address Mr. Curtis said, “The 
competition within the industry is threatening, 
the competition with substitutes for wood is 
dangerous, but the inter-industrial competition 
is on our backs; and it can be met only by 
intelligent codperation. I trust that when the 


new prize slogan selected by the national trade 
extension committee, backed by millions of 
dollars, is given to the public, our industry will 
not be found entirely absent, or hiding itself 
behind a banner with the legend, “Count me 
out if it costs anything.” 

The reports of Secretary O. L. Appleton and 
Treasurer J. A. Loetscher showed the affairs 
of the bureau to be in healthy condition, both 
as to membership and finances. 

The balance of the opening session was 
given over to the presentation of various com- 
mittee reports. , 
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Dealer Opens New Display Room 


Fort Wayne, Inp., April 18—The Home 
Builders’ Supply Co., of this city, has con- 
verted part of its office into a display room, 
in which millwork and built-in fixtures are 
featured. 

This display room, which was made pos- 
sible by building a second floor in the com- 
pany’s office, was opened on Tuesday of this 
week, and was visited by a large number of 
people who were attracted to the place through 
the announcements of the opening in the local 
newspapers. The company plans to employ 
solicitors on home improvement business. 

On Monday evening the Home Builders’ 
Supply Co. gave a dinner to 75 contractors 
and a number of prominent speakers repre- 
senting the Long-Bell Lumber Co., the Cur- 
tis Companies,,and others, addressed the guests. 

On Wednesday, April 18, the lumber and 
building material salesmen of Fort Wayne 
held a picnic which was attended by 125 re- 
tailers. (SRSA AALS 

Tue forestry division of the Indiana State 
Conservation Department has received a col- 
lection of 100 wood specimens from Rangoon, 
Burma. They are on exhibit in the forestry 
office in Indianapolis. 
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Conservation Program Approved af\nt 
Cultivation of Wholesalers’ Relationship 


_ As could be expected in view of its vast 
importance to the hardwood producing and 
consuming trades alike, the conservation pro- 
gram recently evolved by the Hardwood 
Manufacturers’ Institute was the subject of 
overshadowing interest at the sixth annual 
convention of that organization, which con- 
vened at the Congress Hotel, Chicago, 
Thursday of this week. Leading operators 
from all the hardwood producing regions and 
representatives of the principal wood-using 
industries, together with a liberal sprinkling 
of wholesale lumbermen, constituted the 
heavy attendance, which applied itself in all 
earnestness to the herculean task of working 
out the many details connected with the pro- 
gram and of so perfecting it as to make it 
of maximum benefit to the producer and 
fabricator, and consequently also to the ulti- 
mate consumer. 

The convention was opened in the Gold 
room of the Congress Hotel Thursday morn- 
ing by Executive Vice President J. H. 
Townshend, of Memphis, Tenn., who regret- 
fully announced that President W. M. 
Ritter, of the W. M. Ritter Lumber. Co., 
Columbus, Ohio, had been prevented by 
physicians’ orders from being present. Mr. 
Ritter has been seriously ill for a time, and 
although now quite recovered is as yet for- 
bidden any strenuous activity. Mr. Towns- 
hend thereupon read a telegram from the 
president, deploring the necessity of his 
absence, and urging upon the membership 
wholeheartedly to “support the policies to 
which the Hardwood Manufacturers’ Insti- 
tute and the National Hardwood Lumber 
Association are jointly committed.” 

By unanimous vote, J. W. Mayhew, of the 
W. M. Ritter Lumber Co., Columbus, Ohio, 
was chosen acting president, and he presided 
throughout the sessions. Taking the chair, 
Mr. Mayhew read the annual address pre- 
pared by President Ritter, who commented 
on the growth of the institute in strength 
and power as significant in view of the gen- 
erally unsatisfactory market conditions which 
have prevailed during the time that this 
growth has occurred. It is an indication, he 
declared, of the vital mission the institute is 
called to perform. He said in part: 

There is manifest among the hardwood lum- 
bermen a spirit which bodes good for the 
future. This spirit is one of friendliness. 
coéperation and service, such as is_ truly 
needed in successful modern business. tela- 
tions with other branches of the trade and 
with other associations are such as to inspire 
confidence and make for understanding. 


Progress of Statistical Program 

Regarding the statistical program of the 
institute, he declared that it has shown a 
steady increase in completeness and useful- 
ness, thanks to the codperation of the mem- 
bership. Trade extension has made excel- 
lent progress, but the industry has much 
farther to go in that direction, if it is going 
tq take its proper place in the economic 
structure of the nation. It is not only neces- 
sary to support the trade extension activities 
of particular groups, but all manufacturers 
should get squarely behind the National 
lumber trade extension campaign. “We are 
all a part of the same industry and can not 
make progress if the other branches do not 
prosper,” Mr. Ritter said. 

Wholesalers, the president stated em- 
phatically, have earned their place in the sun 
and have proved themselves indispensable to 
the efficient distribution of lumber. The re- 
lationship with the wholesalers should be 
cultivated. “We as manufacturers must do 
our part in our relationship with them,” he 
said. 


_ In discussing standardization of hardwood 
sizes and grades, President Ritter said that 
American Lumber Standards had already 
proved themselves of great value but will 
be of even greater use when better under- 
stood. 

_ The conservation problem now before the 
institute was referred to as of outstanding 
importance, but 100 percent support from 
everyone engaged in the hardwood industry 
is needed to realize its benefits in the full. 
But the outlook for such support is most 
promising, as “our problems were never so 
unified, so codrdinated, so harmonized as at 
this time.” 

On a motion presented by J. W. Bailey, 
of Eastman, Gardiner & Co., Laurel, Miss., 
the convention voted to send President Ritter 
a telegram expressing its keen regrets at his 
inability to attend and deliver his cheering 
message in person. 

Committee Appointments 

Acting President Mayhew thereupon an- 
nounced the appointment of the following 
committees : 


Resolutions—M._ B. 





Cooper. 


Sardis, 


Miss., 





MAYHEW, J. H. 


J. W. 
Columbus, Ohio; 


Presided at 
Session 


TOWNSHEND, 
Memphis, Tenn.; 
Executive Vice 
President 


chairman; Frank Smith, of Memphis, Tenn., and 


Ed. Vestal, of Knoxville, Tenn. 

Nominations—J. W. Bailey, Laurel, Miss., 
chairman; Max Miller, Marianna, Ark., and 
F. P. Dabolt, Bond, Ky. 


The report of Treasurer James E. Stark, 
jr., president of James E. Stark & Co., 
Memphis, followed, this showing that while 
the organization’s revenues were materially 
reduced during the year due to the loss of 
hardwood production following the Missis- 
sippi River floods, administration expenses 
had been cut down accordingly with the 
result that the financial situation remains 
favorable. 


Institute Shows Remarkable Growth 


The remarkable growth in membership and 
influence of the Hardwood Manufacturers’ In- 
stitute during the last year was emphasized by 
J. H. Townshend of Memphis, Tenn., executive 
vice president of the institute, in his report, 
which growth he attributed in large measure 
to the amicable relations which have been estab- 
lished within the hardwood trade generally 
through the close approach of the institute and 
the "National Hardwood Lumber Association. 
Mr. Townshend said in part: 

In 1926 an earnest effort was made to bring 


and Co-operation in Négiqnal 


about a closer relationship between the man- 
ufacturer of hardwood lumber and the dis. 
tributer. During that year much good was 
accomplished toward creating a mutual un. 
derstanding of the difficulties of both. By 
reason of the fact that animosities from an 
association standpoint of twenty-five years’ 
Standing were removed, and the friendly ges. 
tures made toward the wholesale trade had 
been well received, this organization on Jan. 
1, 1927, boasted of 186 members producing 
annually 1,600,000,000 feet. AS a. conse- 
quence the institute was able to reduce dues, 
improve its service, increase its activities 
Wipe out a deficit and lay by a surplus of 
around $15,000. 

On Jan, 20, 1927, W. M. Ritter accepted the 
presidency of the institute. During his ad- 
ministration and due to the keen personal 
interest he has taken in institute affairs, this 
body today justly merits recognition as one 
of the leading trade associations of the coun- 
try. Today, with 316 members, and an actual 
production of around 2,550,000,000 feet, our 
position is impregnable, Through Mr. Ritter’s 
guidance and influence, the third step in our 
program of conciliation has been inaugurated 
and is now being put in practice by the con- 
servation committee. 

Mr. Ritter, in his address of acceptance, em- 
phatically stated that the prosperity of our 


industry hinged to a large degree on our 
ability to obtain a better idea of the needs 
and requirements of the consuming indus- 


tries, and upon the placing in execution of 
progressive .measures which would enable us 
to render a better service. Pursuant to his 
directions, and in carrying out his plans, we 
have now reached the stage where we feel 
that we can go to our friends in the consum- 
ing trades and show them that we are sin- 
cere in our efforts to work with them, and 
ask in return that they work with us through 
the medium of a non-partisan agency—the 
conservation committee. 


Importance of Conservation Program 


The principal subject for consideration at 
this meeting, Mr. Townshend pointed out, is 
the conservation program, which contemplates 
the bringing together of all interests engaged 
in the manufacture, distribution and use of 
hardwoods. It represents the most forward 
step ever taken in any line of trade, he de- 
clared, and is now in the first stage of being 
placed in operation. 

The conservation program has in view (1) 
increased realization from the forests and logs, 
(2) reduced waste in further manufacture, (3) 
balancing of production with demand, (4) con- 
tinuous trade promotion work, national in 
scope and (5) perpetuation of the raw material 
supply. 


Must Maintain Current Inventory 


Manifestly, declared Mr. Townshend, before 
the hardwood manufacturer can undertake to 
balance his stock in accordance with trade re- 
quirements, it will be necessary to maintain a 
current inventory, and such inventory should 
be representative. The statistical details of the 
plans were thereupon fully discussed by the 
speaker, and the opinion expressed that the 
regular distribution of a consolidated stock list 
would benefit in many ways. With complete 
statistical data on hand, the conservation com- 
mittee will be enabled to make recommendations 
to the hardwood manufacturer in reaching a 
determination as to the best way to convert 
logs into lumber so that every specification on 
his yard will be in ready demand. “Balancing 
stock with demand will prove of material bene- 
fit to all concerned,” Mr. Townshend pointed 
out. “It will serve to insure a ready market 
to the producer and an adequate supply for 
the consumer.” 

Trade promotion activities must be planned 
with a view to increasing the trade of the 
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afinnual of Hardwood Manufacturers 
2 Ndional Trade Extension Campaign Urged—Legal Aspects Clarified 
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hardwood fabricator, inasmuch as the demand 
for hardwood lumber can not be maintained 
or increased unless afticles of hardwood con- 
struction can be marketed in greater quantities, 
and at a reasonable profit to the producer of 
the finished product. After pointing out the 
achievements of the Oak Service Bureau, a 
subsidiary of the Hardwood Manufacturers’ 
Institute, cement associations, the Steel Insti- 
tute and the brick associations, Mr. Townshend 
declared that the hardwood industry must in- 
tensify its efforts in that direction. “There 
js no getting away from the fact that no organ- 
ized effort has been made to protect our trade 
against the keen competition offered by sub- 
stitute materials,” said Mr. Townshend. 

Regarding waste utilization, Mr. Townshend 
declared that the lumberman will be derelict 
in his duty to the general public unless he en- 
deavors to obtain a greater percentage of usable 
material from the standing timber. Studies 
should be conducted covering logging, milling, 
manufacturing and merchandising practices. He 
said: “Before we can successfully meet the 
competition being offered by aggressive manu- 
facturers of substitute materials, we must learn 
more of the needs of our customers. We must 
strive to furnish their requirements so that in 
the further manufacture the percentage of 
waste will be reduced.” 

He also stated that “there certainly is need 
for a uniform sales code and compulsory arbi- 
tration should be provided for.” 

Mr. Townshend concluded with the fol- 
lowing significant statement: 

In checking’ over the list of mills that should 
be represented here today, I was surprised to 
find that thirty-five firms in the southern ter- 
ritory alone which have heretofore taken an 
active interest in association matters have 
gone out of production within the last two 
years. This caused me to make an examina- 
tion of our mill questionnaire. This examina- 
tion revealed that the equivalent of thirty 
units of production will exhaust their timber 
supply in the southern territory before the 
end of 1928, and thirty-two expect to suspend 
indefinitely during 1929. On an average, these 
mills produce 10,000,000 feet annually. Within 
a period of three years, mills with. an annual 
production of very’ nearly 1,000,000,000 feet 
have been and will be dismantled; but produc- 
tion is just about on an even keel, This 
statement will serve to convince the most 
skeptical of the need for protecting and en- 
couraging hardwood forest growth and the 
conservation committee has before it a golden 
opportunity for rendering a public service. 


Legal Aspects of Program 

The legal aspects of the conservation pro- 
gram were discussed by J. Van Norman, 
Louisville, Ky., general counsel of the Insti- 
tute, who declared that much that was obscure 
in the laws governing association activities 
has lately been clarified, largely as a result 
of the Supreme Court decisions in the cases 
of the Maple Flooring Manufacturers’ Asso- 
ciation vs. the United States and of the Ce- 


ment Manufacturers’ Protective Association 
vs. the United States. Said Mr. Van Nor- 
man: 


The Supreme Court has not changed the law, 
but it has changed its attitude toward the ap- 
Plication of the law. There is now a sympa- 
thetic understanding! of the problems of busi- 
ness men and their associations and an appre- 
ciation of their endeavors in the interest of bet- 
ter and more stable economic conditions, instead 
of the suspicious and antagonistic attitude 
shown in the past. 

It is the thought of economic agencies and 
government departments that statistics are good 
for business and the general welfare, for they 
stabilize markets, prices and conditions. It 
is only when they are used to restrain fair 
competition that they are made subject of at- 
tack. So long as there is no agreement or con- 


certed action in that direction, so long as each 
individual is given the freedom to use the in- 
formation as his own intelligence directs, you 
may collect and distribute any and every fact 
you want to pertaining to your business, 

The attitude of the Department of Justice 


toward association § statistical activities has 
changed even more than that of the Supreme 
Court. Today its aim is to encourage dissemi- 


nation of business facts so long as they are 
not used as a cloak for illegal business activi- 
ties. So long as prices do not reach exorbi- 
tant levels, but stay within bounds consistent 
with safety and demand, there is no disposition 
on the part of the Government to interfere. As 
a matter of fact, even if methods approaching 
the illegal are employed, there is no danger if 
prices remain reasonable. But if prices for any 
reason rise suddenty to exorbitant levels, the 
most innocent practices would be dangerous and 
that rise would in itself be regarded as evidence 
of conspiracy. 

Mr. Norman quoted the proverb, “Know 
the truth and the truth shall make you free.” 
The conservation plan, he said, will reveal 
the truth about the hardwood industry, and 
it is up to the operators individually to use 
that truth in such manner as to set them 
free from their age-old economic troubles. 





E. M. VESTAL, 
Knoxville, Tenn. ;~ 


Resolutions 
Committee 


MAX D. MILLER, 
Marianna, Ark. ; 


Nominations 
Committee 


“But,” he cautioned, “the benefits from this 
plan will accrue gradually; you can not ex- 
pect that this industry, which for so long 
has groped in the dark, will all of a sudden 
spring into the light. Education must pre- 
cede that happy event.” 


Consider Dimension Lumber Department 


The incorporation of the Dimension Lum- 
ber Manufacturers’ Association into the 
Hardwood Manufacturers’ Institute as a de- 
partment of that body was urged by Walker 
L. Wellford, of the Chicasaw Furniture Man- 
ufacturing Co., Memphis, Tenn., president of 
the Dimension association, which met in Chi- 
cago this week. “The best way to con- 
serve timber is the production of dimension 
lumber,” declared Mr. Wellford. “The hard- 
wood manufacturers should have in their 
Institute a department devoted to this branch 
of the business, as it is their own problem. 
This department should direct the produc- 
tion of dimension from its infancy, if you 
don’t want to wake up some day to find that 
this business has grown up beyond your con- 
trol and making inroads in your business.” 

As a result of Mr. Wellford’s suggestion, 
a committee composed of J. E. Stark, jr., of 


Memphis; J. B. Edwards, of Oakdale, La., 
and Mr. Wellford was appointed to confer 
with a committee of the Dimension Lumber 
Manufacturers’ Association. This committee 
at the afternoon session returned a recom- 
mendation that Executive Vice President 
Townshend collect data on the matter with a 
view to a dimension department of the Insti- 
tute being created and the present member- 
ship of the Dimension association incorpo- 
rated in it. This recommendation was unan- 
imously approved by the convention. 


Offer Government Codperation in Land Deals 


_ The following important resolution regard- 
ing cooperation of Hardwood Manufactur- 
ers’ Institute members with the Government 
in acquiring cut-over lands along the Missis- 
sippi River for spillway purposes at low fig- 
ures was also unanimously adopted on the 
representations of Charles Holmes, of Grand 
Rapids; J. F. McIntyre, of Pine Bluff, Ark.; 
G. W. Allport, of Kansas City, Mo., and 
others: 

WHEREAS, Statements have been made on 
the floor of the Congress of the United States 
to the effect that lumbermen owning cut-over 
timber lands in the Mississippi Valley will 
ask exorbitant prices for such lands that may 
be necessary in carrying out the provisions of 
the Federal control program and it has been 
stated that such lumbermen will expect as 
much as $70 to $80 per acre for such lands, 
and 

WHEREAS, are unfair and 
members of the 
Institute; now 


These statements 
constitute a_ reflection on 
Hardwood Manufacturers’ 
therefore be it 


Resolved, That the public as well as mem- 
bers of Congress be advised that all members 
of the Hardwood Manufacturers’ Institute 
who are owners of such lands are willing to 
coéperate in every way with the Government 
and that many of them owning large acreage 
cf such lands have offered to accept therefor 
from the Government $10 and less per acre 
for such lands to be used for the purpose of 
flood control. 


Conservation Plan Committtee Report’ 


The feature of the afternoon session was 
the presentation of the report of the organ- 
ization committee on the conservation plan, 
brought in by G. W. Allport. After outlining 
the events leading up to the creation of 
this committee, Mr. Allport said: 

Our problem was to diagnose the case of a 
sick baby for the hardwood industry certainly 
was to be likened to one. We found that the 
illness was due to so-called “over-produc- 
tion;’” but we also found that it was not in 
fact over-production, but rather under-con- 
sumption. To illustrate, we found that where- 
as in 1910 the per capita consumption of hard- 
wood lumber in this country was 96 board 
feet, this per capita consumption has now 
fallen to 54 feet. In 1910 the per capita con- 
sumption of oak was 38 feet, and now is only 
18 feet despite the fact that, due to the pro- 
motional activities of the Oak Flooring Bu- 
reau, the use of oak flooring has been in- 
creased 1,000 percent during that same time. 

We have been wooden-headed instead of 
wooden-minded, and we have allowed substi- 
tutes of every kind and character to encroach 
more and more into our legitimate fields. 

Our problem now is to secure a balance be- 
tween supply and demand, so that a stable 
market may prevail. The conservation plan, 
carefully worked out and approved by the 
Department of Justice, calculates the gather- 
ing and dissemination of statistical informa- 
tion giving manufacturers an accurate picture 
of what they are doing. It will reveal actual 
production in all hardwood producing terri- 
tories, actual orders received and on hand, 
actual shipments, what demand is and is go- 
ing to be, and so on. This will enable the 


(Continued on page 57) 
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ber Association, held 
here at the Ambassa- 
dor Hotel last Wed- 





nesday and Thursday, April 11 and 12, 
attracted two hundred leading lumbermen 
from all parts of the United States and 
Canada. 


This convention was in many respects the 
most significant gathering of wholesalers in 
recent years, and aside from the spirit of optim- 
ism it was featured by a conviction that the 
wholesaler’s position in the scheme of lumber 
distribution is more firmly established than it 
has been for some time. The convention among 
other things made a step forward in the mat- 
ter of cost analysis. Highly important subjects 
of discussion were group selling of West Coast 
Lumber, the direct mill representative and the 
free-lance commission man. 

[A complete report on the Wednesday ses- 
sions was published in last week’s issue of the 
AMERICAN LUMBERMAN, pages 54-57.—EDiITor. } 

The Thursday sessions opened with a com- 
prehensive report of North Coast conditions 
by R. A. Dailey, Association manager at Seattle, 
Wash. He stated that after four years of 
costly experiments in strange distribution 
methods, there has been a decided swing back to 
the wholesalers by many of the Pacific coast 
mills. 

Experiences in Group Selling 

Ralph C. Angell, of New York City, led a 
discussion on group selling of west Coast lum- 
ber. His company represents six mills, known 
as the Everett Group, and its experience in group 


selling has been fairly encouraging. Said Mr. 
Angell : 
There have been radical changes in the 


distribution of timber products, including the 
institution of research work, nation-wide ad- 
vertising campaigns, and high powered sales- 
manship. However, we still have many mills 
which are not large enough to get into this 
more elaborate scheme of things. Among 
this class there is a decided trend toward 
group selling, which means a forming of 
cliques to have wholesalers in allotted sec- 
tions represent them exclusively. The mills 
plan to divide their stock into the following 
groups: Intercoastal, car material, export, 
California and yard stock. The advantage 
of group selling revolves around the theory 


that the market demand is increased. The 
seller stands between the mill in matters of 
claims, petty differences etc., and is con- 


stantly on the outlook for new uses for lum- 
ber. Although there has been no real profit 
in this project, I can see a more hopeful side 
and believe that in the future the trend will 
be more decided than at the present, due to 
its promise.of reduction of various overhead 
distribution expenses. 

Dwight Hinckley, of Cincinnati, Ohio, de- 
clared that the wholesaler should give the mills 
service, and should have in return an exclusive 
sales arrangement. The modern wholesaler 
must know his customer’s requirements and be 
able to fill these requirements. 

Questions were asked about the possibility 
of overcrowding the market with resulting price 
cuts. Mr. Angell replied that shipments are so 
carefully regulated that danger of glutting is 
minimized. Prices set by the mill are not cut 
by his organization regardless of supply or 
demand. 


Worship of False Gods 


Hugh K. Thurston, president of the Roofer 
Manufacturers’ Club, of Albany, Ga., placed 
the human equation above dollars and cents 
when discussing “Is Personal Contact between 
the Wholesaler and Manufacturer Worthwhile, 
and How May it be Developed?” His assertion 
that nothing can take the place of personal ac- 
quaintance and association was evidently re- 
garded as a sound doctrine, and when he stated 
that the greatest assets in the lumber business 
are character, confidence and personality, he 
touched a responsive chord. Mr. Thurston said 


in part: 
It is paradoxical that in this prosperous 
country, in this land of opportunity, in this 


day of big business success, we find that the 
lumber business—one of the outstanding in- 
dustries of the United States, blessed by a 
large civic program and plentiful credits—is 
not taking its rightful place among the profit 
sharers of this great nation. Wholesalers 
and manufacturers alike are in a quandry as 
to how they can keep red ink off their led- 
gers. The question naturally arises as to 
why this red ink is so prevalent and why 
prosperity is not ours, and the answer is, 
worship of two false gods—price cutting and 
volume. The saying “count that day lost 
whose low descending sun finds prices shot 
to pieces and business done for fun” is true. 
The cutting of prices when business gets 
dull with the idea of making it up in volume 
is a fallacious viewpoint, for he is destined 
for the bankruptcy court who chloroforms 
his brain with that insidious drug called vol- 
ume, without due regard for commensurate 
profits. And he is not only hurting himself, 
but he is the direct and indirect cause of dam- 
age and depreciation to the business of his 
fellow wholesaler and his fellow manufac. 
turer. 
Character Is Greatest Asset 


The necessity for mutually cordial and satis- 
factory relations between manufacturers and 
wholesalers was emphasized by Mr. Thurston. 
“For confidence to be sustained and mutual 
benefits to accrue, there must be character be- 
hind the business,” declared the speaker. “There 
is certainly no room in the lumber game for a 
cheat and a crook. Houses built on sand foun- 
dations will not stand and business done except 
on a four-square basis can not survive. The 
greatest asset we can put into our business is 
not dollars or stocks or bonds, it is not big or- 
ders and big distribution, it is not sawmills and 
planing mills and timber—it is character.” 

During the time allotted to the discussion of 
the wholesaler and his problems, cost account- 
ing cooperation and selling methods were well 
analyzed by well qualified speakers. 

Secretary Frank F. Fish of the National Hard- 
wood Lumber Association, Chicago, told why 
the industry went through 1927 with little or no 
profits. “We are all at sea on things about 
which we must know more before profits can 
accrue. We need to study navigation—find out 
where you are going and keep on the course. I 
believe now, however, that we have mapped 
out a definite course. One of the things to 
always remember is that confidence and cooper- 
ation must be substituted for fear and the ‘lone- 
hand’ game.” Mr. Fish stated that his associa- 
tion always considered the wholesaler an in- 
dispensable factor in the scheme of distribution. 

The necessity of keeping costs at a mini- 
mum was emphasized by G. M. Stevens, of 
New York City, chairman of the committee 
on wholesale lumber costs, in reporting for 
that body. He stated that the analysis of 
costs compiled last year, showing the aver- 
age wholesale cost to be slightly in excess 
of 7 percent, aroused wide attention and dis- 
cussion. Though it was contemplated to have 
another report prepared for presentation at 
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Wholesalers’ Problems Studied ! 


Group Selling and Industrial Relations Vital Topict Whe 


inside th 


this convention, with the retrenchment poli- sponsible 
cies generally effected in all industries and explainec 
with the prevailing close study being given ‘Commiss 
this matter by local wholesalers, Mr. Stevens with the 
felt that quite likely in another year the gen. other br: 
eral average reported for 1928 will be sub- to coope 
stantially reduced, at least to the extent that any proj 
would make another survey more valuable cerned. 
at this time than at present. Consequently E 
he recommended that the committee be con- | 
tinued, in the expectation that at the next “I mé 
convention it can submit a cost tabulation no briet 
which will be an improvement over the pre- have be 
ceding one. nent au 
A. C. Manbert, of Toronto, Ont., contributed buyer, 
some pertinent pointers on salesmen and sales AsV 
methods. “One way to reduce costs,” he said. ues he 
“is to analyze orders of the salesman in the not 
light of the territory he covers. Find out if ge 
the man is worth while. This is important anythir 
when you consider that one-third of our sales- ment | 
men bring in two-thirds of our business.” — 
Salesmen Should Be Trained man th 
Salesmen used to be trained in the mill, and cobper: 
in the old days they knew lumber from A to = ‘a 
Z, declared Mr. Manbert. Now, lumber sales- ao 
men are strong arm men, high pressure lads sion b 
perhaps, but without lumber experience. They charac 
very frequntly fail to understand what they they ¢ 
are trying to sell. “Let us give more atten- tive § 
tion to this phase of the cost question,” he ay we 
continued. ox teg 
A high tribute to the memory of F. R. amt 
Babcock, of Pittsburgh, Pa., who died Dec. 8, indus’ 
1927, was paid by the organization which he integ) 


had served since 1904 Mr 








as trustee and direc- tinue 
tor and of which he the pe 
was president in 1911 and { 
and 1912. A memorial tiona! 
to him had been pre- Comr 
pared by a specially ap- Sales 
pointed committee com- cussi 
posed of J. W. McClure, struc 
8. I 
ROY A. DAILEY, Jers 
Seattle, Wash.; A 
Manager, North 
Coast Office _— 
gent 
7 int 
of Memphis, Tenn. twes 
Lewis Dill, Balti- sou 
more, Md., and W. H. lum! 
Schuette, Pittsburgh, plea 
Pa., which after recall- und 
ing his endearing per- co} 
sonality and reviewing go 
his services to the association, to the lumber cer 
industry and to mankind concluded: . 
In tribute to his memory and in heartfelt Lu 
sympathy with his family, we shall engrave Ne 
upon his memorial these words: “He was an Tr: 
honor to his family, to his friends, to the ; 
National American Wholesale Lumber Asso- tal 
ciation, to the lumber industry and to the orl 
business life of America.” ce 
THURSDAY AFTERNOON ie 
An address on “The Direct Mill Representa- of 
tive versus the Free Lance Commission Man,” of 
by R. E. Browne, vice president of the National TI 
Association 0f Commission Lumber Salesmen, ter 
and rapid fire oratory by Spencer Baldwin, cu 
president of the New Jersey Lumbermen’s As- 
sociation, featured the afternoon session. 
Mr. Browne presented an entirely new con- 
ception of the commission man and -stated that tr 
“it is impractical and unfair to condemn all he 
members of any branch of the industry for he 
the sins of that part outside of their recognized e 


associations.” He said he believed that those 
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inside the associations are in every way re- 
sponsible for the acts of their associates, and 
explained that the National Association of 
Commission Lumber Salesmen is not organized 
with the idea in view of interfering with any 
other branch of the lumber industry but rather 
to cooperate and work with these branches on 
any proposition for the mutual good of all con- 
cerned. 


Eliminate the “Whatlyagimmes” 


“IT make the positive statement that I have 
no brief to plead for the commission men who 
have been so correctly described by many emi- 
nent authorities as ‘purchasing agents for the 
buyer,” said Mr. Browne, continuing: 

As vice president of the National Associa- 
tion of Commission Lumber Salesmen, I do 
not hesitate to say that we have been do- 
ing, are now doing, and will continue to do 
as long as it is necessary, everything and 
anything to eliminate the undesirable ele- 
ment known as ‘free lances,’ ‘hip pockets,’ 
‘whatlyagimme,’ ‘make best offer’ commis- 
sion men. They have no place in the picture 
and through your efforts and ours plus the 
codperation of the manufacturer, they can 
and will be eliminated. There are, however, 
declared the speaker, a great many men en- 
gaged in the selling of lumber on a commis- 
sion basis who are men of ability and high 
character—salesmen who have found that 
they could do much better from a renumera- 
tive standpoint on a commission basis than 
by working for a wholesaler or manufacturer 
on a salary basis, or by being in the whole- 
sale business on their own account. These 
men offer a definite service of value to the 
industry and they must be recognized as an 
integral part of it. 

Mr. Browne con- 
tinued by outlining 
the policies, activities 
and plans of the Na- 
tional Association of 
Commission Lumber 
Salesmen and by dis- 
cussing in a con- 
structive and intelli- 
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gent manner the 
inter-relation be- 
tween all of the va- 
rious factors in the 
lumber industry, 
pleading for mutual 
understanding and 
cooperation for the 
good of all con- |] 
cerned. 

Spencer Baldwin, president of the Baldwin 
Lumber Co. of Jersey City, and head of the 
New Jersey retailers, spoke on “Reciprocal 
Trade Relations between Wholesaler and Re- 
tailer.” His handling of telling adjectives and 
original figures of speech has earned for him 
the distinction of being to the lumber industry 
what Billy Sunday is to the religious world 
He minced few words in presenting the brief 
of the retailer but did not spare his own branch 
of the industry when the rod was justified. 
The poacher and the reputable concern that ex- 
tended credit to unreliable retailers came in for 
cutting criticism. 


The Wholesaler and the Retailer 


“When the retailer sells to an unreliable con- 
tractor or builder, he must expect trouble and 
he generally gets it,” said Mr. Baldwin. “When 
he buys from an unreliable wholesaler, he must 
expect the same thing and he generally gets it. 








The retailer today must put the blame for his 
troubles where it belongs. The wholesaler can 
not provide the cure; it is in the hands of the 
retailer himself. That he will work out these 
problems to his entire satisfaction, there is no 
doubt.” 

Mr. Baldwin further voiced his opposition 
to the idea of a retailer advertising as a whole- 
saler and retailer, “just as much as I am op- 
posed to the wholesaler who becomes financially 
interested in the retail yard. If the retailer 
wants to work as wholesaler along with the 
retail business, he certainly is not playing fair 
with the retailer, and certainly has no com- 
plaint against the wholesaler when the latter 
wants to do a retail business; also, the whole- 
saler must not complain when he finds the 
retailer refusing to buy from the wholesaler 
because the latter is interested in a competitive 
lumber yard.” 

The speaker condemned the transit car and 
the over-extension of credit by the whole- 
saler, both of which adverse factors can be 
controlled to a great extent by the wholesaler 
“Of these two evils, the over-extension of credit 
is perhaps the most serious,” declared Mr. 
Baldwin saying, “Many an old and well financed 
yard is fighting today with its back against the 
wall in an effort to maintain its financial posi- 
tion, and all because of the multiplicity of in- 
sufficiently financed yards who apparently are 
able to get unlimited quantities of merchandise 
and then proceed to go out and take every job 
in sight regardless of cost, profit, or any of the 
other essentials so necessary to success,” 

Mr. Baldwin expressed the hope that the 
matter of centralized buying by retail yards 
would die a natural death. “If we had cen- 
tralized buying,” he said, “prices would be the 
main object; the manufacturer who makes a 
high class grade would be at a disadvantage; 
the retailer would become a machine—in fact, 
all personal contact would be a thing of the 
past, and the human part of our business would 
he gone. If the retailer would get better prices 
for his merchandise, he would not want to buy 
so cheap.” 


Urges Conference Committee 


Following Mr. Baldwin’s address, representa- 
tives of several lumber associations extended 
their greetings; Secretary Paul S. Collier, of 
the Northeastern Retail Lumbermen’s Associa- 
tion, Rochester, N. Y., endorsed Mr. Baldwin’s 
expressions and commented on the happy rela- 
tions existing at present between the retailer 
and the wholesaler. He declared that every 
department of the industry must be on a sound 
basis if the other departments are to prosper. 
He suggested that a conference be he!d between 
representatives of the retailers’ and the whole- 
salers’ associations to smooth out misunder- 
standings and talk over various things for the 
good of both parties. He would have a per- 
manent joint committee similar to the commit- 
tee of manufacturers and wholesalers now in 
existence. 

J. S. Davis, former president of the New 
York Lumber Trade Association and one of 
the largest retailers in the East, made the sig- 
nificant statement that every stick of lumber 
he buys comes through the wholesaler. 

Secretary H. B. Coho of the New York Lum- 
ber Trade Association, New York City, con- 
veyed the best wishes of his organization to the 
wholesalers, as did Secretary Mark H. Finley 
of the Eastern Lumber Salesmen’s Association, 
Philadelphia, Pa., President M. G. Wright, of 
the Philadelphia Wholesale Lumber Dealers’ 
Association, and John H. Derr, president of the 
Pennsylvania Lumbermen’s Association. 

The following directors were elected at this 
time, to serve until 1931: 





Burton W. Adams, 
Fruit Growers’ Supply 
Co. San Francisco, 
Calif.; A. A. Bock, Bock 
Wooster Lumber Co. 








C. A. MAUK, 
Toledo, Ohio; 


Second Vice 
President 





Spokane, Wash.; John 
D. Collins, J. D. Collins 











Lumber Co. Seattle, 
Wash.; F. A. Dudley, 
Sterling Lumber Co. 


Philadelphia, Pa.; George F. Kerns, George 
F. Kerns Lumber Co. Chicago; C. A. Mauk, 
C. A. Mauk Lumber Co. Toledo, Ohio; W. G. 
Power, Power Lumber Co. St. Pacome, Que.; 
John I. Shafer, John I. Shafer Hardwood Co. 
South Bend, Ind.; O. N. Shepard, Shepard & 
Morse Lumber Co. New York City; and M. G. 
Truman, Marsh & Truman Lumber Co. Chi- 
cago. 

F. S. Underhill, of Philadelphia, Pa., chair- 
man of the resolutions committee, introduced 
resolutions thanking the officers and committees 
for their services, urging the passage of the 
McSweeney bill, and acknowledging the help 
rendered by various associations and speakers 
in making the convention a success. 


Following the afternoon session, the new 
board of directors met and elected these officers 
for the coming year: 


President—Ben S. Woodhead, of Beaumont, 
Tex. 


First vice president—G. M. 
York City. 


Second vice president—C. A. Mauk, Toledo, 
Ohio. 


Treasurer—Arthur E, Lane, New York City. 
Secretary-directing manager—W. W. Schup- 
ner, New York City. 


ENTERTAINMENT 


Each session of the convention was preceded 
by a fifteen minute period of singing by Mattie 
Bell Bingey, the Atlantic City soprano. Wednes- 
day evening a dinner-dance was held, and 
Thursday the annual banquet was enjoyed by 
more than two hundred of the members and 
their ladies, in the Renaissance Room of the 
Ambassador Hotel. Musical selections were 
rendered by the Pennsylvania Male Quartette 
and timely addresses were made by H. V. Kal- 
tenborn, associate editor of the Brooklyn Daily 
Eagle, on “The American Business Man— 
Today and Tomorrow,” and Charles Milton 
Newcomb, of Cleveland, Ohio, on “What Are 
You Afraid Of?” 

Charles A. Goodman, Marinette, Wis., the re- 
tiring president, was chairman of the banquet 
committee and the new chief executive, Ben 
S. Woodhead, acted as toastmaster. 


The annual golf tournament was held Friday 
at the Atlantic City Golf Club, and consisted 
of rounds both in the morning and in the after- 
noon. The committee in charge of the golf 
meet consisted of Arthur E. Lane, chairman; 
John I. Coulbourn and Melville G. Wright. 
The chief prize winners announced at the con- 
clusion of the tournament were: First prize, 
G. Earl Stoddard, Eastern Oregon Pondosa 
Sales Co., New York; second prize, W. A. 
Dwight, Dwight Lumber Co., San Francisco, 
Calif. 

The complete success of the annual meeting 
was due to the efficient work of the convention 
committee, composed of Charles A. Goodman, 
Marinette, Wis., chairman; H. W. McDonough, 
Boston, Mass.; W. H. Schuette, Pittsburgh, 
Pa.: G. M. Stevens, New York City; Horace 
F. Taylor, Buffalo, N. Y.; T. W. Tebb, Aber- 
decn, Wash.; F. S. Underhill, Philadelphia, 
Pa.; Ben S. Woodhead, Beaumont, Tex., and 
Secretary W. W. Schupner, New York City. 


Stevens, New 
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Associations Plans and Activities 


April 24—Roofer Manufacturers’ 
Ga. Monthly meeting. 

April 24-26—Arkansas Association of Lumber Deal- 
ers, Marion Hotel, Little Rock, Ark. Annual. 

April 24-26—National Association of Railroad Tie 
yh Arlington Hotel, Hot Springs, Ark. 
Annual. 


April 27—Texas Forestry Association, Lufkin, Tex. 
Annual. 

April 27-28—National Association of Wooden Box 
Manufacturers, Hotel Senator, Sacramento, 
Calif. Pacific Coast group meeting. 


April 30, May 1-2—National Lumber Manufactur- 


Club, Macon, 


ers’ Association, Congress Hotel, Chicago. An- 
nual, 

May 3-4—General Standardization Conference, 
Washington, D. C. 


May 4-5—National Committee on Wood Utiliza- 
tion, Washington, D. C. Annual. 


May 7—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, 


via Steamer 
“Hamonic.” 


May 7-10—National Fire Protection Association, 
Hotels Chalfonte-Haddon Hall, Atlantic City, 
N. Annual, 

May 7-11—Chamber of Commerce of the U. §. A., 
Washington, D. C. Annual. 

May 8-10—Associated Cooperage Industries of 


America, 
nual. 
May 15—Appalachian Hardwood Club, Cincinnati, 
Ohio. Bi-monthly meeting. 

May 17—Southern Cypress Manufacturers’ Associa- 
en. ,&- Charles Hotel. New Orleans, La. 
Annual, 


17-18—Florida 
tion. 


Hotel Jefferson, St. Louis, Mo. An- 


May Lumber & Millwork Associa- 
Orlando, Fla. 
21—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of 
directors, 
May 23—Georgia Retail Lumber & Millwork Asso- 

ciation, Lanier Hotel, Macon, Ga. Semi-annual 

meeting. 


July 18-19—Southern Sash Door & Millwork Manu- 


May 


facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

June 19-20—Canadian Forestry Association, Fred- 
E 


ericton, N. Annual. 


Southern Cypress Annual Date 


JACKSONVILLE, Fia., April 16—Announce- 
ment is made by President C. S. Williams, of 
the Southern Cypress Manufacturers’ Associa- 
tion, New Orleans, that the twenty-third an- 
nual meeting of the organization will be held 


on May 17 at the St. Charles Hotel, New 
Orleans. 


East Texans Postpone Meeting 


Houston, Tex., April 18.—Business that 
was to have been transacted at the meeting 
here Saturday of the East Texas Mill Man- 
agers’ Association will go over till the next 
meeting in Galveston in May. Allen A. Few 
of Jasper, president, found himself unable to 
raise a quorum when he arrived at the Lum- 
bermen’s Club for the monthly meeting. The 
members did not feel disposed to remain over 
after the annual convention of the Lumbermen’s 
Association of Texas or to come back to 
Houston so soon afterward. 


Western Penn District Meetings 


PittsBurGH, Pa., April 17—G. F. Hoge, of 
Canonsburg, president, and M. W. Dickey, field 
secretary, of the Retail Lumber Dealers’ Asso- 
ciation of Western Pennsylvania, attended a 
meeting at Spangler, Pa., last Wednesday, of 
the North Cambria County Retail Lumber 
Dealers’ Association, affiliated with the State 
association. Dealers in North Cambria report 
business and prospects poor on account of the 
mine strike, but that much repair work is 
needed and is only awaiting more prosperous 
times. A number of the dealers present were 
accompanied by their wives at the dinner in the 
Hotel Brandon. 

A meeting of the Lawrence-Mercer group of 
the Western Pennsylvania Builders’ Supply 
Dealers’ Association was held last Thursday 
night in the Hotel Riverview at Greenville, 
Pa., and was attended by officials of the State 
association. E. K. Pfeil, of Pittsburgh, exten- 
sion secretary of the Credit Association of 
Western Pennsylvania, was the principal 


speaker. He reviewed the credit situation and 
explained the laws pertaining to bad checks, 


suretyship, and pyramiding of accounts by con- 
tractors. 


Carolina Retailers Organize Group 


Fort Mir, S. C., April 16—Lumber dealers 
of York, Chester and Lancaster counties met 
here and organized the Tri-County Retail Lum- 
ber Dealers, which is a branch or group of 
the Carolina Retail Lumber Dealérs’ Associa- 
tion. Among the officers of the association 
present were Robert Query and _ Victor 
Wheeler, of Charlotte, and Thomas D. Woods, 
of Fort Mill. The Tri-County body elected 
Ben Pressley, of Rock Hill, president; W. S. 
Robinson, of Chester, vice president; William 


Ardre, of Fort Mill, secretary, and E. B. 
Bagley, of Chester, treasurer. 


To Stage Tie Making Contest 


St. Louis, Mo., April 16—An added feature 
of the tenth annual convention of the National 
Association of Railroad Tie Producers, which 
will be held at Hotel Arlington, Hot Springs, 
Ark., April 24 to 26, will be a tie-hacking con- 
test, in order to prove that there are still a 
few workers whose speed and skill at making 
ties are remarkable. 

The Western Tie & Timber Co., St. Louis, 
has sponsored a tie-making contest among the 
tie-hackers in one production district in Ar- 
kansas and one in Missouri, and the winning 
tie maker from each State will be the guest 
of the company at the Hot Springs convention, 
there to compete in a final contest. 

W. W. Ashe, Hot Springs, Ark., secretary 
of the National Forest Reserve Commission of 
the United States Forest Service, will speak 
on “Forests and Floods,” substituting for Evan 
W. Kelley, district forester at Washington, 


Mountain States Group Meeting 

Denver, Co1o., April 16—The first group 
meeting of the Mountain States Lumber Deal- 
ers’ Association of the year was held at the 
Armstrong Hotel in Fort Collins, Colo., 
Wednesday evening, April 11, with about 
seventy dealers from northern Colorado and 
Wyoming present. 

The gathering Wednesday evening opened 
with a dinner and entertainment. R. M. Mud- 
gett, Boise Payette Lumber Co., Greeley, pre- 
sided at the business session. Claude Richard- 
son, Denver, and president of the Mountain 
States Lumber Dealers’ Association, was the 
first speaker. He told of the successful meet- 
ing of dealers that had been held in Sidney, 
Neb., the evening before and which he had at- 
tended. He also stressed the great value that 
comes from group meetings as they give the 
lumbermen an opportunity to meet the other 
dealers in their district and the good fellow- 
ship that prevails is bound to reflect in better- 
ing the industry as a whole. “We learn,” said 
Mr. Richardson, “that by helping others we 
are also helping ourselves.” 

T. J. Vincent, of Denver, secretary of the 
Mountain States Lumber Dealers’ Association, 
spoke on “Grade-marking of Lumber.” He told 
of the important place this subject had occupied 
at the recent meeting of the Southern Pine 
Association and he quoted fifteen reasons why 
lumbermen should favor grade-marking of lum- 
ber as pointed out at the pine convention. 

M. D. Bradfield, of Boulder, Colo., gave a 
short talk on “Who Gets the Profits?” express- 
ing himself as not being in favor of sharing 
profits with the contractors. He advocated 
dealers spending more time getting business 
themselves, for in carrying out a sales cam- 
paign and getting the business themselves the 
lumber dealers do not have to share their 
profits with the contractor. “We have let other 


people run our business long enough,” said 
Mr. Bradfield. “The legitimate contractor jg 
all right,” he continued, “but let us eliminate 
the ‘saw and hatchet’ man and allow the legitj. 
mate contractor a chance to make more money,” 

William McPhee, McPhee & McGinnity Co, 
Denver, said that the four points brought oy 
by Judge Hughes at the recent Pan-American 
meeting as typical of true Pan-Americanism 
might well be endorsed by lumbermen and put 
to work. The four points are: gtability, codper- 
ation, good fellowship and confidence. 

N. A. Swenson, of Laramie, Wyo., said deal- 
ers should not give a special discount to con- 
tractors. He also advocated quality lumber and 
the taking of customers out and showing them 
just what is going into their new homes. 

C. A. Black, Cheyenne, Wyo., and past presi- 
dent of the Mountain States association, spoke 
briefly and went on record as not being in 
favor of giving discounts to contractors. 

Lloyd Neill, Greeley, said his hobby was 
doing away with free delivery of lumber. 
He said a customer should pay for the deliver, 
of lumber according to the distance from the 
source of supply. This, he pointed out, will 
do away with the dealers selling lumber out ot 
their own logical selling territory. 

Short talks were also made —during the 
evening by J. Elmer McPhee, W. B. Barr, 
Barr Lumber Co.; L. R. Spencer, R. E. Spen- 
cer Lumber Co., and W. M. Duff, Pacific Lum- 
ber Co., all of Denver. 

It was voted to hold another group meeting 
in about a month at the Country Club in 
Greeley, Colo. 


To Support Publicity Association 


Toronto, Ont., April 16—At the regular 
monthly meeting today of the Wholesale Lum- 
ber Dealers’ Association, A. E. Gordon, To- 
ronto, gave an outline of the annual meeting 
of the National-American Wholesale Lumber 
Association at Atlantic City. Mr. Gordon also 
spent some time in the eastern States and re- 
ported that trade was spotty and not so good 
as in Canada. 

J. L. Macfarlane, who recently spent two 
weeks on a business trip to the” Maritime Prov- 
inces, reported that stocks of dry spruce are 
very scarce. Prices of merchantable and culls 
had advanced from $1 to $2 a thousand, some- 
times even more. He stated that there was 
strong competition from American buyers, who 
had already bought out the season’s cut at 
some of the Maritime mills. ; 

The work of the Canadian Forest Products 
Publicity Association was discussed. At the 
conclusion of a talk by A. E. Clark a motion 
was introduced and carried unanimously pledg- 
ing support to the trade extension program of 
the publicity association. 


Pine President Outlines Program 


New Orteans, La., April 16.—Advancement 
of the lumber manufacturing interests as rep- 
resented by the Southern Pine Association dur- 
ing the coming year under the administration 
of F. W. Reimers, Hammond, La., recently 
elected president, will be founded on four funda- 
mental points of procedure. Mr. Reimers’ pro- 
gram calls for a united stand of the longleaf 
and shortleaf southern pine manufacturers with 
plans for codperative, promotional endeavor 
reaching out to all branches of the lumber 
business and the general building public. | 

In his first official statement since assuming 
the presidency of the association, Mr. Reimers 
set forth the platform on which his administra- 
tion will proceed, as follows: 

1. Grade-marking of longleaf and short- 
leaf southern pine will continue to be our 
foremost endeavor with the aim of getting 
100 percent of our subscribers to grade-mark 
their product and with the purpose of prov- 
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ing to the public that grade-marked lumber 
is the best insurance policy it can secure to 
guarantee exactly what consumers want to 
puy in the way of lumber. 

9, Education of our mills and the consum- 
ing public to the possibilities of improved 
kiin-drying and manufacture. The manufac- 
turers, by placing on the market lumber that 
is of a uniform degree of kiln-drying, will 


assist the consumer and buyer in realizing 
the greater value of such a product. 

3. In order to retain our present trade and 
extend our markets, the advertising program 
will be enlarged to cover export markets as 
well as domestic markets. It is the belief 
at present that the results of this program 
will be so apparent. that more money than 
heretofore has been available will be prof- 


fered for use of our advertising committee 
during the coming year. 

4, Coéperation of the public and all affected 
agencies for the prevention of forest fires in 
connection with reforestation will be sought. 
We feel that this matter alone is of the utmost 
importance to manufacturers and it is one 
which holds a strong appeal and untold in- 
terest for every loyal American. 


Hardwood Conservation Program Approved 


(Concluded from Page 53) 

producer to regulate his cut according to pres- 
ent and prospective market requirements, and 
will also give him a check on his neighbor 
without any direct contact whatever. Under 
the plan, the kinds, quantities, thicknesses 
and other details of consumers’ needs during 
three-month periods will be ascertained in 
advance, and forecasts of consumption be 
pased on this information, 


Membership of Plan Committee 


Mr. Allport thereupon reported that the 
organization committee, at a meeting held 
just previously, had adopted a resolution 
recommending the appointment of a per- 
manent committee’ on the conservation plan, 
composed of one member from each of the 
hardwood producing regions, including the 
northern district, to serve for one year. It 
nominated the following as members of this 
committee: 

Frank G. Smith and T. M. Cathey, of Mem- 
phis, Tenn.; R. R. McIntyre, Pine Bluff, Ark.; 
W. T. Murray, Rochelle, La.; Lee Robinson, 
Mt. Vernon, Ala.; H. C. Fowler, Macon, Ga.; 
E. C. Glenn, Varnville, S. C.; Andrew Gen- 
nett, Asheville, N C.; J. W. Mayhew, Colum- 
bus, Ohio; C. H. Barnaby, Greencastle, Ind., 
and C. A. Goodman, Marinette, Wis. 


The committee also nominated the follow- 
ing as representatives of the wood-using in- 
dustries on this permanent committee: 

W. C. Lehman, Connelton, Ind., toy manu- 
facturers; E. E. MeGray, Kendallville, Ind., 
commercial fixture manufacturers; A. F. Wort- 
man, Jackson, Miss., sash and door interests; 
Charles A. Brand, Chicago, maple flooring 
manufacturers; Charles Hogans, radio manu- 
facturers; B. F. Masters, wooden box makers; 
W. E. Curtis, Wausau, Wis., door manufactur- 
ers; C. A. Bruce, Memphis, Tenn., oak flooring 
interests, and J. C. Turner, Columbus, Ohio, 
trim manufacturers. 


The committee specified that any other 
wood-consuming industries not now repre- 
sented on the committee, but desiring such 
representation, have the privilege to nominate 
their own representatives, such nomination 
to be equivalent to eléction. 

C. Arthur Bruce was also named for 
chairman of the committee, with offices in 
Memphis. 

This report of the committee on organ- 
ization of the conservation plan was unan- 
imously adopted by the convention, and 
thereby placed in effect. 

A. L. Osborn, of the Medford Lumber 
Co., Oshkosh, Wis., spoke briefly in behalf 
of the northern lumbermen, stating that they 
will willingly codoperate to fullest possible 
extent in making the conservation program 
effective and result-producing. C. A. Good- 
man, of the Goodman Lumber Co., Marin- 
ette, Wis., supported Mr. Osbora in this 
declaration. He said that several manufac- 
turers in the North are cutting out and that 
hardwood production this year will show a 
decrease of 20 percent. He further spoke at 
length on the desirability of fuller codpera- 
tion with wholesalers, who, he declared, have 
better merchandising as their purpose. He 
emphasized the fact that wholesalers can be 
of inestimable service to manufacturers, and 
there should in consequence be hearty codp- 
eration between these two branches instéad 
of unethical competitive practises. 

How to Speed Up Program 

Frank F. Fish, secretary of the National 
Hardwood Lumber Association, expressed 
his high gratification at the inauguration of 
the conservation plan and congratulated the 


Hardwood Manufacturers’ Institute on the 
vision, ability and energy of its leaders. 
“What can we do to speed up this program?” 
he asked. “If every lumberman would make 
it his business to explain to his customers 
what it stands for and acquaint him fully 
with its details, and if he would instruct his 
salesmen to do the same in their contact with 
the trade, quick success would undoubtedly 
be realized.” 

E. B. Norman, of Louisville, Ky., past 
president of the institute, reviewed briefly 
the progress the hardwood industry has ac- 
complished of late, due, he declared, to co- 
Operation. “With a continuance of this spirit, 
another year or two will lead us out of the 
wilderness in which we have been lost for 
so long,” he declared. 

C. H. Bainaby, of Greencastle, Ind., stated 
that Indiana hardwood manufacturers are al- 
most 100 percent behind the conservation 
plan, and he predicted for it a glowing suc- 
cess. 

A number of consumers other than those 
already participating in the plan have signi- 
fied their eagerness and intention of doing 
so, announced Mr. Townshend at this point. 
He said the~conservation plan committee 
will meet again as soon as it has been en- 
larged by these additions, and will meet 
thereafter every three months. 


National Trade Extension Activities 


W. F. Shaw, of Chicago, manager of the 
central division office of the National Lumber 
Manufacturers’ Association, outlined the ac- 
tivities of the trade extension department in 
increasing the field for wood and finding new 
uses for lumber. He stated that the main 
reasons for the trade extension movement are 
to find new uses for and extend the markets 
for lumber; establish a dependable public 
preference for grade- and trade-marked lum- 
ber and ordinary preference on the part of 
the consumer for use of the material, and see 
that the various factors who have put their 
money into this proposition get a reasonable 
return for the investment. 

Mr. Shaw touched on the importance of the 
building code work undertaken by the techni- 
cal experts and field men of the National asso- 
ciation. He spoke about the service rendered 
to the lumber industry, and referred particu- 
larly to the letter from the White House 
Lumber Co., of Stinnett,. Tex., reproduced on 
page 40 of the April 14 issue of the AMER- 
ICAN LUMBERMAN, as an example of such serv- 
ice, and of the benefit derived by the retail 
lumber dealers from the trade extension cam- 
paign of the National association. 

In closing, Mr. Shaw pledged the close 
cooperation of the trade extension depart- 
ment of the National association to the mem- 
bers of the Hardwood Manufacturers’ Insti- 
tute in furthering the use of hardwood, as 
well as in any other way for the benefit of 
the lumber industry. 

Chairman Mayhew stated that Mr. Shaw in 
the few minutes he talked had only touched 
on the high points in the National trade ex- 
tension movement and what it means to the 
lumbermen. He urged the members of the 
institute to get behind the trade extension 
program by contributing to the cause. 

Resolutions Committee’s Report 

The report of the committee on resolutions, 
presented by M. B. Cooper, chairman, ex- 
pressed appreciation to the National Hard- 
wood Lumber Association and the Congress 


Hotel for the many courtesies extended; also 
thanked E. C. Atkins & Co., the Silver Steel 
Saw People of Indianapolis, Ind., for the 
badges supplied and used during the conven- 
tion. Other resolutions follow: 

Realizing ,zhe necessity for the codperation of 
all branches of the industry in connection with 
the conservation program, and particularly the 
important place the wholesaler occupies in the 
distribution of lumber; therefore, be it 


Resolved, That the National-American Whole- 
sale Lumber Association be requested to name 
a representative to attend the meetings of the 
conservation committee and participate in its 
discussions. 


Cotperation With Wholesalers 


WHEREAS, Developments of the last year have 
made rnanifest a very strong and widespread 
sentiment among both manufacturers and whole- 
salers of lumber for better and more efficient 
coéperation between them, among which may 
be mentioned the resolution passed by the Na- 
tional-American Wholesale Lumber Association 
at its annual convention in Atlantic City, N. J., 
a@ year ago, and the resolution of like import 
passed by the National Lumber Manufacturers’ 
Association at its annual convention in Chi- 
cago last May, as a result of which there has 
been appointed and is functioning a joint com- 
mittee of the two associations whose duty it is 
to consider in a broad way the relations between 
manufacturers and wholesalers, and 

WHEREAS, The National-American Wholesale 
Lumber Association and the National Lumber 
Manufacturers’ Association have appointed a 
joint committee to consider the further develop- 
ment of merchandising relations between manu- 
facturers and wholesalers, and this movement 
has had the energetic codperation of our presi- 
dent, W. M. Ritter, and as this committee is 
making substantial progress as reported in the 
trade press covering the last convention of the 
National-American Wholesale Lumber Associa- 
tion; therefore, be it 


Resolved, That the Hardwood Manufacturers’ 
Institute, in convenfion assembled, heartily en- 
dorse this movement to bring about a closer 
relationship, a more personal contact and a bet- 
ter understanding in the marketing of hardwood 
lumber through the wholesaler, and holds itself 
in readiness to codperate in any manner to en- 
courage such movement. 


Report of Nominating Committee 
J. W. Bailey, chairman of the nominations 
committee, submitted the following report, 
which was unanimously adopted, and resulted 
in the reélection of all officers: 
President—W. M. Ritter, W. M. Ritter Lum- 
ber Co., Columbus, Ohio. 


First vice president—S. M. 


Nickey, 
Bros., Memphis, Tenn. 


Nickey 


Second vice president—W. T. Murray, Tre- 
mont Lumber Co., Rochelle, La. 
Treasurer—James E. Stark, jr., James E. 


Stark & Co., Memphis, Tenn. 
Directors (three years)—B. B. Burns, Hunt- 


ington, W. Va.; Leon Isaacsen, New York; 
M. B. Cooper, Sardis, Miss.; W. E. DeLaney, 
Sulligent, Ala.; A. B. Cook, Malvern, Ark.; - 


Lee Robinson, Mt. Vernon, Ala.; J. M. Pritchard, 
Houston, Tex., and J. C. Clements, Memphis, 
Tenn. 

Chairman Mayhew, in behalf of Mr. Ritter, 
expressed appreciation for the confidence re- 
posed in Mr. Ritter by the members in re- 
électing him to the presidency of the institute. 
“You can count on him for doing everything 
possible to advance the welfare of the indus- 
try and the institute,” said Mr., Mayhew. 

The convention adjourned sine die at 4:45 
p. m. 

Annual Banquet Delightful Affair 


Thursday evening a delightful and well at- 
tended banquet was held at the Congress Ho- 
tel. The speaker of the evening was Capt. 


Norman Allen Imrie. 
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Doings of the Clubs 


To Cooperate in Home Building 


PittspurGcH, Pa., April 17—The board of 
directors of the Pittsburgh Lumbermen’s Club, 
at its next meeting early in May, will appoint 
a committee to codperate with a general com- 
mittee of materials dealers in a home building 
campaign in Pittsburgh. W. C. Price, of Cleve- 
land, who has been conducting a campaign in 
that city, is in Pittsburgh giving representa- 
tives of the interests concerned the benefit of 
his experience in a number of talks, the first 
of which was made before the Pittsburgh Real 
Estate Board some time ago. In addition to 
the Real Estate Board and the lumbermen, the 
builders’ supply dealers, the brick manufac- 
turers and the Pittsburgh Builders’ Exchange 
are cooperating. The builders’ supply dealers 
have already appointed two of their number to 
represent them on the general committee, 
George Lanz, of George Lanz & Sons, of Pitts- 
burgh, and Howard McGrady, of McGrady 
Bros., whose principal yards are in Braddock, 
a suburb of Pittsburgh. D. W. Glass, of the 
Keystone Lumber Co., E. Bruce Hill, of the 
Edwin M. Hill Lumber Co., S. W. Means, of 
the S. W. Means Lumber Co., and A. Q. Starr, 
of the A. Q. Starr Lumber Co., are among the 
lumbermen of the city who are back of the 
movement. 

The idea is a new one, having originated 
with the campaign which has been on in Cleve- 
land for several months, having for its object 
the education of the people in the building of 
good homes and in the advantages of building 
homes. In the nine months to April 1 the 
city-wide campaign in Cleveland has increased 
the volume of good home building by indi- 
viduals in the sum of $8,500,000, and there 
have been inquiries concerning it from all parts 
of the country. 


De Kalb County Lumbermen’s Club 


De Kare, Itv., April 18—A heavy rain 
somewhat marred attendance at the dinner 
meeting of the DeKalb County Lumbermen’s 
Club, held here this evening, but there were 
twenty enthusiastic lumbermen present to hear 
the excellent talks made and participate in 
the discussions. Ralph Wells, of the Har- 
baugh Lumber Co., president of the club, pre- 
sided at the meeting, which was preceded by a 
dinner at 6:30 o’clock. George F. Colton, of 
Rockford, vice president of the State associa- 
tion. gave a talk on business promotion and 
publicity. J. F. Bryan, of Chicago, secretary 
of the State association, made a talk on better 
merchandising and creative selling. A. H. 
Holcomb, of Sycamore, also talked briefly on 
present problems of lumbermen. 


Exchange Committee Appointments 


PHILADELPHIA, Pa., April 16.—The following 
appointments have been announced by J. A. 
Finley, president of the Lumbermen’s Exchange 
of the City of Philadelphia: 

Legislation—William A. 
William C. MacBride, Ralf Souder, jr., S. S. 
tutherford and Edward J. Deering. Office 
and entertainment—Horace B. Wilgus, Charles 
F, Kreamer, James A. Richardson, Watson 
Malone and Harry G. Parker. Forestry— 
George W. Butz, jr., George E. Lippincott, 
Fred CC. Hoopes, J. P. Dunwoody and E. C. 
Cootee. By-laws and rules—Thomas Gucker, 
A. E. Stitzinger and BE. C. Strong. Railroads 
and transportation—Warren D. D,. Smith, T. 
Noel Butler, R. B. McKamey, W. N. Lawton 
and S. P. Bowers. Membership—Joseph K. 
McLean, B. C. Heritage, Harry D. Howden, 
George W. Brown and A. E. Shull. Credit 
bureau—Amos D. Kennedy, III, Frank K. 
Gillingham, J. T. Riley, H. L. Harrison, and 
J. Elmer Troth. Finance—Herbert P. Robin- 


Marsh, chairman: 





son, Wilson H. Lear and Fred A. Benson. 
Arbitration—John I. Coulbourn, H. L. Hiles, 
George F. Kugler, Edward D. Wild and 


Charles C. Coolbaugh. 
bership—A. K. Borda, 


Enlargement of Mem- 
Charles M. Fletcher, 


Mark H. Finley, vice chairman, B. John Gal- 
braith and J. E. Smith, jr. Editors of news 
letter—Mr. Gillingham, Edward F. Magee, G. 
Harold Buzby, Ben T. Hazard, Charles C. 
Cross and Colonel William A. March. 

Announcement was also made by the senior 
council of-the exchange of the election of 
William Harry Smedley as chairman. Other 
members include Robert G. Kay, Nathan B. 
Gaskill, Herbert P. Robinson and William H. 
Lear. 


Evansville Club Meets 


EvansviLte, Inp., April 16—The_ regular 
monthly meeting of the Evansville Lumber- 
men’s club was held April 10. Claude Wertz, 
of the Maley & Wertz Lumber Co., president, 
presided. Carl Wolflin, secretary of the club, 
brought up the subject of the annual outing 
of the club, and it was decided to hold it this 
year at Mesker Park, near this city, the date 
to be fixed later. Arrangements will be made 
by A. Dimmitt, Charles Burnett and Carl Wol- 
flin, the club’s entertainment committee. The 
next meeting of the club will be held on Tues- 
day evening, May 8, at the Vendome Hotel. 


Hoo-Hoo 


Toronto Hoo-Hoo to Go On Air 


Toronto, Ont., April 16—A most successful 
dance was given by the Toronto Hoo-Hoo Club 
at the Sunnyside Pavilion on Friday evening, 
April 13, and during the proceedings short 
addresses were delivered by Rex Chesbro, 
Supreme Gurdon, and T. A. Paterson, presi- 
dent of the Toronto Hoo-Hoo Club. Mr. Pat- 
erson announced that the Canadian Forestry 
Week, from April 23 to 28, would be signalized 
by the Toronto Hoo-Hoo Club in three talks 
over the radio, from Station CKGW to be 
given on the evenings of April 23, 25 and 27, 
by William Finlayson, minister of lands and 
forests for the Province of Ontario; C. D. 
Howe, dean of the faculty of forestry of the 
University of Toronto, and E. J. Zavitz, deputy 
minister of lands and forests for the Province 
of Ontario. The expense will be shared by 
the Government and the Toronto Hoo-Hoo 
Club. 


Vicegerent for Yuma District 


St. Louis, Mo., April 17—It has been an- 
nounced at Hoo-Hoo headquarters here that 
L. H. DeMund, DeMund Lumber Co., Yuma, 
Ariz., has been appointed vicegerent snark for 
that district. 


Seventy-fourth Hoo-Hoo Club 


Denver, Coro., April 17.—At a meeting here 
last night the recently organized Forest Prod- 
ucts Club of Denver was officially formed as 
the seventy-fourth club of the Concatenated 
Order of Hoo-Hoo, the ceremonies being in 
charge of H. R. Isherwood, international 
secretary-treasurer, of St. Louis, Mo. Officers 
of the local club are: Henry Duff, Pacific 
Lumber Co., president; William P. Olson, 
Newt Olson Lumber Co., Arvada, Colo., vice 
president, and Luther Tipley, R. E. Spencer 
Lumber Co., this city, secretary and treasurer. 
The executive committee is composed of T. C. 
Rewick, Gittings-Rewick Lumber Co.; W. 
Friedman, R. H. Kelts, M. C. Bosen, W. K. 
Barr, W. B. Barr Lumber Co., and L. R. 
Spencer, R. E. Spencer Lumber Co. 

An extensive membership campaign in the 
Rocky Mountain States will be made among 
lumber dealers, it was announced at the meet- 
ing last night, and it is predicted that within 
a few months time at least 150 lumber dealers 
in this region will be affiliated with the local 
Hoo-Hoo club. Among the new members se- 





“Better Building” Conference in Toled, 


Totepo, Oxn10, April 16—The Toledo Lum. 
bermen’s Club has extended an open invitation 
to all bankers, architects, contractors, builders 
realtors and supply and lumber dealers to at. 
tend a “Better Building” meeting, to be held 
under the club’s auspices Wednesday evening, 
April 25, at the Toledo Chamber of Com. 
merce. This meeting, declares J. Gardner 
Leach, president of the club, “is open to all 
who are interested in good construction, and 
a program has been arranged to give instruc. 
tion on proper methods.” 

A. R. Kuhlman, president of the Chamber 
of Commerce, will open the meeting with “A 
Word of Welcome,” followed by an address 
by Robert C. Dunn, vice president and trust 
officer, Ohio Savings Bank & Trust Co. A 
motion picture showing the “Better Lumber 
Built” home erected by the Southern Pine 
Association at Miami, Fla., follows, where- 
after W. F. Shaw, manager of Chicago Di- 
vision, National Lumber Manufacturers’ Asso- 
ciation, will speak. Frank H. Meese, president 
of the Toledo Real Estate Board will discuss 
“Toledo’s Demand for New Homes and 
Building—Present and Future,” and L, C, 
Lemle, city building commissioner, will tell of 
the “Proper Application of the Toledo Build- 
ing Code.” 


Activities 


cured last night were C, W. Richardson, 
president of the Mountain States Lumber Deal- 
ers’ Association; T. J. Vincent, secretary of 
that organization, and Charles H. Wohrer, 
secretary of the Denver Retail Lumber Dealers’ 
Association. 


Heoo-Hoo Appointments Announced 


Sr. Louts, Mo., April 17—Hoo-Hoo appoint- 
ments were announced recently at international 
headquarters here as follows: 

Hawk Huey, Phoenix, Counselor for Arizona, 
to succeed John L.- Halloran, of the Halloran- 
Bennett Lumber Co., Phoenix. 

D. E. Hooker, Yoho & Hooker Lumber Co., 
Akron, Vicegerent Snark for Akron, to succeed 
John E. Woodruff, Lyman-Hawkins Lumber Co. 

Walter Bosley, Fred A. Smith Lumber Co., 
Tuscola, Vicegerent Snark for Douglas County 
(Ill.), a new district. 


Plans to Move Headquarters 


Sr. Louis, Mo., April 18—The Berthold & 
Jennings Lumber Co., one of the oldest lum- 
ber concerns in St. Louis, will shortly remove 
its offices from the Arcade Building, St. Louis, 
to Aliceville, Ala., where it has considerable 
timber interests and is erecting four additional 
mills to manufacture southern pine. 

This company has had offices in St. Louis 
since it was organized in 1872, as Berthold & 
Jennings. In 1909 the business was incorporated 
under its present name, with C. M. Jennings 
as president. Mr. Jennings has been active 
as a lumberman in St. Louis from 1867 until 
his death a few years ago, when he was suc- 
ceeded as president of the company by his son, 
C. P. Jennings, who also is treasurer. Other 
officers of the company are J. E. White, vice 
president, and M. J. Jennings, secretary. 

C. P. Jennings was active in the old Lum- 
bermen’s Exchange of St. Louis and in the 
business life of St. Louis. He will make his 
home in Aliceville. The Berthold & Jennings 
Lumber Co. has lumber operations at Fulton, 
Miss., as well as at Red Bay, Ala., which is 

Tue cost of the lumber consumed annually 
in Indiana is estimated at $32,000,000, If all 
the waste areas within the State were re- 
forested, State Forester Ralph Wilcox points 
out, at least $12,000,000 of this amount could 
be saved, 
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Eastern Salesmen’s Thirteenth Annual 


Urged to Keep Abreast With Changes in the Lumber Business— 
New Constitution and By-Laws Adopted 


PHILADELPHIA, Pa., April 16.—In direct 
challenge to superstition, the thirteenth an- 
nual convention or the tastern Lumber Sales- 
men’s Association was held here’ last Friday, 
the thirteenth, at the Bellevue-Stratford Hotel, 
with sessions in the afternoon and evening. 

President Charles J. Olsen, Philadelphia, Pa., 
opened the meeting by briefly outlining the past 
year’s activities of this group, the membership 
of which totals nearly two hundred salesmen 
in the Middle Atlantic States. In spite of the 
period of retrenchment and the low ebb of 
business activity, President Olsen announced 
that the association has retained its total mem- 
bership. He explained that, while there had 
been seventeen resignations, there had been 
welcomed into the fold a like number of new 
members. 

The annual election was a spirited affair with 
the following chosen to the board of directors 
for three years: J. E. Coggin, Harry E. Mar- 
gargle, and F. M. Jobson, all of Philadelphia. 
Mr. Coggin was reélected while Messrs. Mar- 
gargle and Jobson succeeded W. R. Johnston 
and W. T. Doyle, both of Philadelphia. After 
the balloting the new board of directors met 
and elected officers as follows: 

President—J. E. Coggin, Philadelphia. 

Vice president—Earle C. Hall, Philadelphia, 

Secretary-treasurer — Mark H. Finley, 
Philadelphia. 

An address filled with common sense and 
sparkling with wit was delivered by Harry J. 
Meyers, president of the Brown-Borhek Co., 
of Bethlehem, Pa., past president of the Penn- 
sylvania Lumbermen’s Association. “The suc- 
cessful salesman of today,” declared Mr. 
Meyers, “must keep abreast with the changes 
constantly taking place in business. Since 1 
started business in 1894, many sizes and styles 
of lumber have completely disappeared. The 
retailer is anxious to find something to replace 
these old style pieces, and it is the salesmen’s 
golden opportunity to introduce innovations as 
they are being offered by the manufacturer.” 
The retailer who recognizes the changes is in 
a fair position to make money, according to Mr. 
Meyers, who further expressed the belief that 
the retail yard will gradually be operated on the 
lines of a department store and will find it 
necessary not only to carry lumber but also 
hardware, paints and home furnishings. He 
added : 

These departments will be attractive rooms 
so that the women folks will come in and look 
around just as they do in the department 
stores. We must do away with the old fash- 
ioned way of storing our wares in dark cor- 
ners of the office or warehouse. The retailer 
should also be on the outlook for new ways 
to increase sales, inasmuch as the sale of one 
product often helps another. For instance, 
Iam anxious to see more homes built not only 
because I sell lumber but betause I sell coal. 
The more dwellings in your town, the more 
coal you will sell. 

Mr. Meyers stated that he is a firm advocate 
of building materials that are advertised in the 
leading trade papers and nationally advertised 
in the periodicals of general circulation. The 
profit may be smaller, he explained, but in- 
variably the volume of sales made is many 
times greater than the non-advertised product. 

“Other factors which are helping to bring 
Prosperity to the modern retailer are up-town 
display offices, judicious advertising and good 
roads which encourage building and also make 
it easier for the country folks to visit the town 
lumber yard.” Mr. Meyers concluded by ad- 
Vising the salesmen to eliminate so-called “super 
salesmanship” and instead learn more about 
their products and tell their story in a straight- 
forward way. 


Several prominent lumbermen addressed the 





evening session, preceded by a dinner and en- 
tertainment. Spencer D. Baldwin, president of 
the Baldwin Lumber Co., Jersey City, N. J., 
and head of the New Jersey Lumbermen’s Asso- 
ciation, suggested a joint committee of whole- 
salers and retailers to thresh out the matter of 
credits. He advised salesmen to stop extend- 
ing credit to unreliable concerns springing up 
everywhere in the metropolitan districts of New 
York and Philadelphia. Because of this com- 
petition, he declared, reliable retailers have their 
backs against the walls. The “bucket shop” re- 
tailer is a poor risk, yet the wholesalers extend 
him credit with the result that the reliable 
dealer loses the business and frequently the 
wholesaler is not paid at all. 

“Beside this ‘bucket shop’ competition, we are 


facing a hig 'es- through mail order competi- 
tion,” Mr. Baldwin 
said. i 


John H. Derr, vice 
president of the Lum- 
ber & Millwork 
Co., Philadelphia, and 
president of the 


Pennsylvania Lum- 





JOHN H. DERR, 
Philadelphia, Pa.; 


Discussed Price 
Question 


bermen’s Associa- 
tion, gave the associ- 
ation credit for in- 
troducing a new code 
of ethics in the indus- 
his talk on 


W. R. JOHNSTON, 
Philadelphia, Pa.; 
Retiring Director of : 
Association try in 

“Prices.” 

“We are all battling today on prices,” Mr. 
Derr said. “The question affects the manufac- 
turer, the wholesaler and the retailer. They 
are all selling lumber for less than it is worth, 
and the margin of profit all down the line is too 
small. We must get together and face the 
situation courageously. Let us all put our 
shoulders to the wheel and help one another 
make a living. Keep out poachers and do busi- 
ness only with reliable, fair and honorable 
wholesalers.” 

Melville G. Wright, president of the Phila- 
delphia Wholesale Lumber Dealers’ Association, 
endorsed Mr. Derr’s opinion, and declared that 
under the present price arrangements there is 
“no profit on lumber from the stump to the job.” 
Retailers must get together, he said, and place 
more confidence in each other. 

Thomas M. Young, of Westfield, N. J.. past 
president Associated Lumber & Allied Mate- 
rials Salesmen of New Jersey, extended the 
greetings of his association, and the chief in- 
spector of the Associated Lumber Mutuals of 
Philadelphia was thanked for the programs 
which the insurance firms provided. Short 
talks were given by President J. A. Finley, of 
the Lumbermen’s Exchange of Philadelphia. 
and Secretary James O’Brien, of the 2x3 Club, 


an organization of the smaller yards of Phila- 
delphia. 

President-elect John E. Coggins made an:in- 
spiring address on “Learn to Love Your Busi- 
ness.” He said he was proud to be a salesman 
and referred to lumber as man’s best friend. 
“Loving our job and our work and our busi- 
ness, we will not have to worry about our pay,” 
he said. “Either learn to love your business 
or quit it.” 

Announcement was made that the new con- 
stitution and by-laws had been adopted. Before 
adjournment, the retiring president was pre- 
sented with a gold ELSA pin in appreciation 


of his untiring efforts during the last year. 


Verdict Favors Lumber Company 


WasuinctTon, D. C., April 16—The United 
States Supreme Court in an opinion handed 
down today by Justice Sanford affirmed the 
judgment of the circuit court of appeals for 
the fifth. circuit, which had reversed the de- 
cision of the lower court awarding a verdict 
and judgment to Lena A. Williams in her suit 
against the Great Southern Lumber Co. to 
recover damages for the alleged killing of her 
husband, L. E. Williams. 

Justice Sanford pointed out that the Great 
Southern company operated its plant at Boga- 
lusa, La., as an “open shop.” Mr. Williams 


was president of the local union: The com- 
plaint alleged that a conspiracy had_ been 
formed between the company, its officers, 


agents and others to kill Mr. Williams and 
destroy organized labor in the city, and that 
he was killed without just cause by a mob 
composed largely of officers, agents and em- 
ployees of the company. The company denied 
this and declared that Mr. Williams was killed 
by a posse of peace officers of the city while 
he was unlawfully resisting them in attempt- 
ing to serve warrants issued for the arrest of 
certain other persons. 

In effect, the highest court finds that the 
Great Southern company was denied justice in 
the trial court by reason of having been re- 
fused the right to place in evidence certain 
threats made by two white men armed with 
shotguns while escorting a negro, for whom a 
warrant was out, to Mr. Williams’ office. In 
view of these threats, a posse was organized, 
consisting of a uniformed policeman, a number 
of volunteers and the commissioner of public 
safety. Arriving at Mr. Williams’ office, a 
demand was made for the surrender of the 
negro and his two armed white guards. Appar- 
ently Mr. Williams refused to lay aside a pistol 
which he held in his hand. There was direct 
conflict of testimony as to just how the killing 
occurred, but the court in its unanimous opinion 
was satisfied that no such conspiracy as alleged 
had been proved and that the trial judge in 
refusing to permit the policeman who had over- 
heard the threatening remarks of the two white 
men or the chief of police to testify as to the 
language used “obviously prevented the com- 


- pany from presenting its full and complete 


defense to the jury.” 


Oklahoma Yard Consolidations 


OKLAHOMA City, Oxta., April 17—A con- 
siderable number of yard consolidations are 
expected in the southwestern oil fields in the 
next few weeks, and it is said some of the 
deals already have been arranged. Owing to 
the low price of crude and the limit set on new 
development, building in the oil towns is slow 
and retail business has not been sufficient for 
the number of yards in some of the towns. 
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The Weekly West Coast “Broadcast”. 


Logging Operation Insurance 


SEATTLE, WAsuH., April 14—Preliminary to 
the Pacific Logging Congress, the insurance 
committe of that organization met yesterday 
afternoon in this city at the headquarters of 
the Washington Forest Fire Association. The 
principal topic under consideration was that of 
logging operation insurance. The object is to 
work for better protection in the camps in 
order to bring about conditions justifying a 
more equitable insurance rate. Presiding at the 
meeting was Maj. C. S. Cowan, chairman; and 
in attendance were: R. W. Vinnedge, president 
of the logging congress; A. Whisnant, secre- 
tary; L. T. Murray, manager of the West 
Fork Logging Co., Tacoma; O. R. Miller, 
Koster Products Co., Portland; R. D. Moore, 
Shevlin-Hixon Co., Bend, Ore. Also present 
was E. B. Ellis, of Seattle, field representative 
of the logging insurance pool. 


Spruce Veneer Menu Cards 


Hoquiam, WasH., April 14—The Hotel 
Emerson here helps to advertise the timber- 
working resources of the city by utilizing thin 
sheets of spruce veneer on which to print the 
menu cards. Many of these menu cards are 
carried away by visitors as souvenirs. 


Red Cedar Shingles Stand Up Well 


SEATTLE, WASH., April 14.—A package of 
well-worn red cedar shingles was*received this 
week by the Red Cedar Shingle Bureau from 
O. D. Neill, agent Boise-Payette Lumber Co., 
at Boulder, Colo. The shingles, which were 
taken from the roof of a house at 1929 Arapa- 


‘hoe Street in that city, are in good condition, 


with weather-exposure section thinned to 
wafer-like proportions. They are 6/2 stars. 
Probably one-half to two-thirds of each shingle 
has been eroded by the weather, yet the remain- 
ing portion is sound and solid and capable of 
turning water for many years to come. The 
shingles were laid about thirty years ago, and 
were not stained or painted. 


Intercoastal Conference Activities 


SEATTLE, WAsH., April 14—James P. Jen- 
nings, chairman of the rate-making committee 
of the United States Intercoastal Lumber Con- 
ference, is in Seattle in connection with the 
duties of his position. He will remain several 
days on Puget Sound. Mr. Jennings maintains 
headquarters in San Francisco. This is his 
first trip to the Pacific Northwest since becom- 
ing chairman of the committee. 


Adopts Fir Forestry Methods 


Eucene, Ore., April 14—Among fir lumber 
manufacturers in Oregon to adopt forestry 
methods is the Booth-Kelly Lumber Co. Ac- 
cording to the Guard, the company has just 
finished an experimental planting of more 
than 10,000 pine and redwood seedlings to 
supplement a policy of leaving fir seed trees 
when logging. The seedlings were supplied by 
the nursery jointly maintained by the State 
forest school at Corvallis and the Federal Gov- 
ernment under the Clarke-McNary law; and 
the planting was directed by Norman G. Jacob- 
son, of the Western Forestry & Conservation 
Association. In 1924 A. C. Dixon, manager 
of the company, and Faye Abrams, logging 
superintendent, arranged for a _ continuing 
study of the capacity of cut-over lands to 
produce another crop. The chief aim has been 
natural reproduction of the original species by 
the adoption of a seed-tree policy and the hand- 
ling of slash disposal. The experiment promises 
to be highly successful—but the Booth-Kelly 
Lumber Co. has decided to check against it 


further, and also to contribute to public 
forestry knowledge in the region by the plant- 
ing of some other species. 


It’s Dog Days in California 


SAN Francisco, Cauir., April 16—Out in 
California, where every day is a chunk of In- 
dian summer and work is.kicked under the 
table with the abandon of spring fever, a blue- 
eyed stenographer, who answers to various 
names, according to the time of day or on 
which side of the road the machine is parked. 
abandoned her typewriter and borrowed a saw. 
A hobby for drawing and carving and a raid 
on the samples supply of the California White 
& Sugar Pine Manufacturers’ Association and 
a new set of directors were born. 

At the recent meeting of the directors there 
appeared at each individual seat at the long 
pine table, a wooden California pine pup, named 
and nicknamed—a self attached mascot which 
never raised a contrary vote during the entire 
meeting. 

The pups, which are made of four layers of 
pine boards, held together with a single nail, 


Schools to Observe Forest Week 


SEATTLE, WASH., April 14.— So numerogs 
have the “weeks” become in the calendar that 
the Washington State committee for America), 
Forest Week has decided to concentrate op 
the normal schools of the State with the ob. 
servance, rather than scatter the energies of 
the committee over a wide range. The main 
idea this year is to instill in the embryo teach. 
ers the principles of forest conservation and 
protection. The movement has been sponsored 
by Josephine Corliss Preston, superintendent of 
public instruction, and the principals of the 
schools have responded as never before. In 
addition to observances in the normal schools, 
there will be essay contests in the high schools 
and grade schools. 


Dean Hugo Winkenwerder, of the college of 
forestry University of Washington, will ad- 
dress the student body of the Ellensburgh State 
Normal School Monday, April 23. Maj. C.§ 
Cowan, chief fire warden of the Washington 
Forest Fire Association, will speak before the 
assembly of the Bellingham State Normal 
school Tuesday, April 24. George C. Joy, State 
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Set-up of dogs made by Miss Murray. 


Reading from left to right, top row: James “Smiles” 


Danaher, Michigan-California Lumber Co.; Willis J. “Whittling” Walker, Red River Lumber 
Co.; H. D. “Happy” Mortenson, Pelican Bay Lumber Co.; James H. “Webb Foot’ Owen, 
Owen-Oregon Lumber Co.; R. D. “Daddy’ Baker, Lassen Lumber & Box Co.; B. A. “Hill 
Billy” Cannon, Sugar Pine Lumber Co.; J. P. “High Pockets” Hemphill, Madera Sugar Pine 
Co.; and F, B. “Silent” Hutchens, Fruit Growers’ Supply Co.; Center row, left to right: C. 
Stowell “Skipper” Smith, secretary-manager; B. W. “Chummy”’ Lakin, McCloud River Lumber 


Ce: 
manager of the association. 


D. H. “Professor” Steinmetz, Pickering Lumber Co.; and B. F. “Sir Galahad” Scott, office 
At the post of command stands J. M. “Knot Hole” White, of the 


Long-Bell Lumber Co., Weed, Calif., president of the association 


have created a furore in the association. Many 
actually have some of the likenesses of their 
masters, other directors contend. 

That the craze is growing is evidenced in 
the fact that one entering the pine association’s 
office finds wooden canines in every nook and 
corner of the office; dogs hold down cor- 
respondence; pups adorn the telephone ex- 
change board; bull dogs and terriers, bird dogs 
and shepherds, even a cat or two can be found 
to make the affair interesting and to break 
the monotony. 

It’s dog days in the California White & Sugar 
Pine Manufacturers’ Association and the artist 
is Miss Francis “Cuddles” Murray. A _ pink- 
eyed kitten, its furred tail arched in greeting 
to Hoo-Hoo, adorns her information desk, a 
ready introduction to visiting lumbermen, as 
well as a welcome to the association’s offices. 


supervisor of forestry, will address the con- 
vention of the Cheney State Normal School 
Tuesday, April 24. 

In the essay contests four scholarships are 
offered, with prizes as follows: First prize, high 
schools, $200; second prize, $100; first prize. 
grade schools, $100; second prize, $50. The 
sole administration of the scholarship funds 
will devolve upon the school whose entry is 
judged as winner of one of the prizes. The 
only condition is that the funds be used for 
scholarship purposes only. In addition, a certifi- 
cate of honorary mention will be awarded for 
the essay receiving the highest marks in each 
county. The subject for the high school essay 
is, “The Place of the Forest Industry in Wash- 
ington’s Past and Future Development ;” and 
for the grade schools, “Washington Forests, 
Their Protection and Use.” This subject is 
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almost identical with the slogan written by 
Ruth Conway, of the Washington Forest Fire 
Association, “The Forests—Their Use Without 
Abuse.” It will be observed that the scholar- 
ship goes to the school and not to the indi- 
jdual. 
“ membership of the State committee in 
charge of the observance is: George C. Joy, 
state supervisor of Forestry (chairman). 
Olympia ; S. Chapman, forester Weyer- 
haeuser Timber Co., Tacoma; Josephine Cor- 
jjss Preston, superintendent of public instruc- 
tion, Olympia; E. H. Steffan, dean forestry 
college, Washington State college, Pullman; 
Edward Rowles, McGoldrick Lumber Co., 
Spokane; Hugo Winkenwerder, dean college of 
forestry University of Washington, Seattle; 
Maj. C. S. Cowan, chief fire warden Washing- 
ton Forest Fire Association, Seattle, secretary 
committee. 

Also this year there will be featured in 
Seattle, at the Federal building, a forestry ex- 
hibit assembled by the college of forestry Uni- 


versity of Washington, showing the growth and 
species of trees and shrubs. This exhibit is 
displayed once in two years. It attracted a 
great deal of attention two years ago. 

Since the idea back of American Forest 
Week originated in this State, the citizens and 
various organizations have always codperated 
to make the observance a success; and they 
take considerable pride in the fact that it is 
one of the few occasions honored by presi- 
dential proclamation. 


Middle West Yard Stocks Low 


BorDEAUX, WaASH., April 14—R. L. Hen- 
nessy, sales manager Mumby Lumber & Shingle 
Co. here, has just returned from a tour of its 
sales connections scattered in the middle west 
from North Dakota to Texas. In practically 
every yard he found stocks of lumber and 
shingles low and dealers optimistic over the 
outlook for business this year; as with the 
good crops harvested last season, and the ex- 


cellent prospect thus far for a repetition of 
1927 crop conditions the prospect for a large 
volume of buying in the farming sections is 
splendid. 


Appointed Plant Sales Manager 

McCvoup, Cautr., April 14—William J. Law- 
rence has been appointed plant sales manager 
of The McCloud River Lumber Co. here, suc- 
ceeding J. M. Heininger, resigned. Gerald F. 
Wetzel will be assistant sales manager. 

Mr. Lawrence several years ago was con- 
nected with the McCloud plant but following 
his return from army service during the World 
War he went into the wholesale lumber busi- 
ness and later became eastern representative 
for Feather River Pine Mills until their plant 
at Croville burned. 

W. G. Kahman, sales manager and western 
representative of the company, headquarters at 
San Francisco, Calif., has enlarged his offices 
at 1028 Monadnock Building. L. S. Turnbull 
is assistant sales manager. 


News Notes From Nation’s Capital 


Farmer to Address Business Leaders 


How business and agriculture can work to- 
gether to achieve economic salvation will be 
the theme of Roy Johnson, “master farmer,” 
of Casselton, N. D., who will address the Cham- 
ber of Commerce of the United States at its 
annual meeting next month. Mr. Johnson is a 
“dirt? farmer—the first dirt farmer to have a 
place at this gathering of business leaders from 
all parts of the country. During the last 
eleven years, the last seven constituting a most 
trying period for agriculture, he has increased 
by 50 percent the value of the farm which he 
inherited from his father. 

Mr. Johnson’s success is said to have been 
due to systematic. rotation of sweet clover and 
other crops. He has increased crop yields ma- 
terially by this system. In addition he has de- 
veloped a herd of grade and pure-bred short- 
horn cattle. Last year his income from clover 
seed alone was $3,000. 

Mr. Johnson is treasurer of the Cass County 
Farm Bureau, president of the local Parent- 
Teacher association and a director of the Cas- 
selton Kiwanis Club. He served three terms in 
the State legislature and was speaker of the 
house during his last term. He is a. graduate 
of the Minnesota College of Agriculture. 


Tax Reduction Recommendations 
The Chamber of Commerce of the United 


‘States is standing squarely behind its guns in 


the matter of tax reduction by Congress at 
this session. This was demonstrated when 
Felix M. McWhirter, of Indianapolis, member 
of the national chamber’s committee on Federal 
taxation and chairman of its State and local 
taxation committee, appeared before the Senate 
finance committee on Friday last and analyzed 
the situation in a way that carried conviction. 
The national chamber is still not convinced that 
the Treasury estimates submitted to the House 
ways and means committee last fall were not 
too low. Mr. McWhirter recalled that on every 
prior occasion when tax reduction has been 
attempted the Treasury always has recom- 
mended a much smaller cut than actually made, 
and yet has shown a very handsome profit in 
following years, even after having applied to 
debt retirement from two to three times the 
amount actually required by the law. He urged 
that the surplus at the end of the fiscal year 
be carried forward as a general balance rather 
than applied to war debt retirement and made 
out a strong case for the contention of the 
national chamber that it is safe to cut the cor- 
poration income tax rate to 10 percent and to 
eliminate the remaining war excise taxes and 
the Federal inheritance tax. 

The action of the Senate committee continues 
to be shrouded in some doubt, not to say the 
action of the Senate itself. Votes taken in 


committee indicate that Chairman Smoot has a 
majority with him, but whether this will apply 
all along the line remains to be disclosed. By 
vote the corporation tax cut was fixed as 
recommended by the Treasury. Since that time 
hearings have been held and whether this de- 
vision will stand in committee is not definitely 
known. That it will provoke a fight on the 
Senate floor is certain in any event. 

Tax reduction is by no means “out of the 
woods.” It must be borne in mind that Presi- 
dent Coolidge has pretty well fixed ideas on the 
extent to which present taxes should be cut at 
this time, and those responsible for legislation 
must bear in mind the fact that the President 
wields the veto power, and that further fact 
that since he does not choose to run for another 
term he is in better position to exercise it than 
if he were an active candidate for re-nomina- 
tion. 


Second Draft of Uniform Lien Act 


The standard state mechanics’ lien act com- 
mittee of the Department of Commerce has 
prepared the second tentative draft of a uni- 
form mechanics’ lien act which it is distribut- 
ing to interested parties for their criticism. 
Criticisms received, the committee states, wil! 
be collated and carefully studied in perfecting 
a final draft. It is desired that a final draft 
shall receive the joint approval of the com- 
mittee itself and the National Conference of 
Commissioners on Uniform State Laws and be 
recommended to the State legislatures for con- 
sideration. Additional information regarding 
the proposed act may be obtained directly from 
the committee. 


Kiln Drying Expert for Laboratory 


Announcement has been made by the United 
States Civil Service Commission of an open 
competitive examination for assistant kiln dry- 
ing engineer, applications for which must be 
on file with the commission at Washington, 
D. C., not later than May 15. The examination 
is to fill a vacancy in the Forest Service for 
duty at Madison, Wis., at $2,700 a year, and 
vacancies occurring in positions requiring sim- 
ilar qualifications at approximately the same 
rate of pay. The duties are to plan and con- 
duct research in the kiln drying of wood; to 
promote, by personal instruction at the Forest 
Products Laboratory and by co-operation in 
the lumber industry, the commercial and in- 
dustrial application of laboratory proved meth- 
ods and processes, and to participate generally 
in studies of the physical properties of woods 
conducted at the laboratory. 

Full information may be obtained from the 
United States Civil Service Commission, Wash- 
ington, D. C., or the secretary of the United 
States civil service board of examiners at the 
post office or customhouse in any city. 


+ 


Study of Material Dealers’ Costs 


The Harvard Bureau of Business Research 
is continuing its study of the operating expenses 
of building material dealers to cover 1927 and 
in pursuance of this study is sending out copies 
of the schedules and letters to building ma- 
terial dealers and _ line-yard organizations 
throughout the United States. In return for 
the codperation of dealers in preparing this 
study, the bureau sends to each the result of 
the study as soon as it comes from the press. 
Typical figures for expenses, margins, profits, 
and stock-turn will be given in this bulletin and 
with these figures the dealer can compare his 
own and learn whether any of his expenses 
are out of line. 

If any readers are interested in cooperating 
with the bureau and have not yet received a 
copy of the schedules the bureau will be glad 
to send the blank forms on request. It is de- 
sirous to have as many firms as possible take 
part in the survey. Requests for the schedules 
should be addressed to the Graduate School of 
Business Administration, Bureau of Business 
Research, Soldiers Field, Boston, Mass. 


Profitable Re-use of Wood Containers 


‘The National Committee on Wood Utiliza- 
tion is compiling plans and designs for a great 
range of articles that may profitably be made 
from wood boxes, crates or cases used as ship- 
ping containers after they have served their 
purpose. Toys, certain types of furniture for 
the home, farm or garden and other practical 
things can be fashioned either from whole 
boxes or from the sound boards in them. In- 
deed, a thousand-and-one useful or ornamental 
articles for every-day use can be fashioned 
from this material. 

It is pointed out by the committee that the 
fabrication of wood containers consumes annu- 
ally about 4,000,000,000 board feet of lumber. 
frequently of good quality although of lengths 
too short for construction purposes. This is 
nearly 10 percent of the entire lumber cut of 
the United States. If this lumber were suit- 
able for building purposes it would be sufficient 
to erect about 400,000 average-size frame 
houses, or to furnish shelter for at least 2,- 
000,000 persons. Therefore the economic ad- 
vantage in a profitable re-use of wood con- 
tainers is seen to be considerable. 

Manufacturers of containers, shippers, ware- 
housemen and others who use or receive them 
in quantity are showing keen interest in the 
committee’s project to promote profitable re- 
use of wood containers. Department stores 
and many other commercial establishments not 
having a market for used containers would be 
glad to dispose of them. It is the committee’s 
aim to stimulate use of these articles by show- 
ing handcraftsmen what useful things can be 
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made from them at low cost, and thus to afford 
an economic outlet for the benefit of manu- 
facturer, shipper and storekeeper. It is em- 
phasized that re-use of this great supply of 
wood might also serve to decrease the drain 
upon the forest resources and teach that wood 
now wasted is not necessarily waste wood. 

To assist in the project the committee is 
enlisting the codperation of those with a taste 
for woodworking who may have used old con- 
tainers to make simple and useful articles, and 
of manufacturers and others who can suggest 
practical means of utilization. Such persons 
are requested to send plans or designs to the 
National Committee on Wood Utilization, De- 
partment of Commerce, Washington, D. C. If 
acceptable, they will be included in a series of 
design booklets to be published during the year 
and full credit given the designers. It is re- 
quested that plans be simple and construction 
easy. The more useful or ornamental the 
article, the greater its value. 








WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 

I Gallon, $2.00 10. Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 
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The President and Flood Relief Bills 


Wasuincton, D. C., April 17—At the White 
House today it was indicated that President 
Coolidge is standing pat against the Jones-Reid 
flood relief bill, believing that if carried into 
effect as now worded it would mean an outlay 
of some $1,500,000,000. 

Furthermore, according to the view attri- 
buted to the President, lumber interests in the 
lower Mississippi Valley would be the chief 
beneficiaries under the terms of the bill as 
passed by the Senate. The President is pictured 
as having no intention of taking the property 
of lumbermen or others in connection with 
flood relief work without just compensation. 
However, he does not think that the need of 
flood relief should be made the occasion for 
putting the Government in a position where it 
would have to endow lumbermen or others 
with very large damages. 

The President is still inclined to favor the 
Jadwin bill, so named because the plan em- 
bodied in it was submitted to Congress by Maj. 
Gen. Edgar Jadwin, chief of engineers, which 
contemplates an expenditure of some $300,000,- 
000, of which $190,000,000 would be for flood 
control proper and $110,000,000 for the promo- 
tion of navigation and incidental flood control. 
He considers unreasonable the jump from this 
relatively modest sum to a total of $1,500,000,- 
000. Just how this latter figure was arrived 
at was not disclosed, but the President is said 


rather that he seeks only to have the public 
understand that the bill as passed by the Senate 
is highly objectionable because so large a part 
of the huge expenditure it would make neces. 
sary would go for the purchase of land. Word 
has reached the President that a good deal of 
speculation is going on in some regions that 
would be improved by the passage of the 
Jones-Reid bill and he seems disturbed by such 
developments. 

By its terms the bill as passed by the Senate 
carries an authorization of $325,000,000, but 
the President has been advised that to carry 
out the works provided for would require an 
ultimate expenditure of substantially five times 
that amount. For example, Section 4 provides 
that just compensation shall be paid by the 
United States for all property used, taken, 
damaged or destroyed in carrying out the 
flood-control plan, including property located 
within the area of the spillways, floodways or 
diversion channels contemplated in the bill, 
and also including all expenditures by persons, 
corporations and public-service corporations 
made necessary to adjust or conform their 
property, or to relocate the same because of 
the spillways, floodways or diversion channels, 
A proviso is included that in all cases where 
the execution of the flood-control plan results 
in special benefits to any person or persons, or 
corporations, municipal or private, or public- 














The structure depicted herewith was formerly the city hall in Brunflo, Sweden. 


‘ture [ It was orig- 
inally built in 1749 of logs and staunch timbers, as can be seen in the illustration, but was 
rebuilt more recently to help form the new-old village of Jamtli 





to feel that it would bear a thorough looking 
into. He doubts that even members of the 
Senate and House committees, which rejected 
the Jadwin idea partly because it provides that 
local interests shall pay a part of the cost of 
flood control works and maintenance, really 
understood the true purport of the Jones bill 
as reported to and passed by the Senate. 

Curiously enough, no lumberman has even 
so much as mentioned the flood control bill to 
officers of the National Lumber Manufac- 
turers’ Association, indicating quite clearly 
that they are wholly innocent of any scheme 
to have legislation enacted primarily in their 
own interest. 

The fact seems to be that under the terms 
of the Jones-Reid bill some 4,000,000 acres of 
land, much of it owned by lumber companies, 
would have to be acquired by the Government. 
This land necessarily would have to be paid 
for and in that sense and that sense alone 
would timber land owners profit in the event 
that the bill should become a law, which is 
exceedingly doubtful in view of the announced 
opposition of the President and the difficulty 
of passing such a measure over a presidential 
veto. 

It is not believed that the President intended 
any reflection upon lumbermen who happen to 
own large areas in the region affected, but 


service corporations, such benefits shall be 
taken into consideration by way of reducing 
the amount of compensation to be paid. 

Where condemnation proceedings are re- 
sorted to the Federal district courts would ap- 
point three commissioners to ascertain the 
value of the property and assess the compensa- 
tion to be paid, whose award, when confirmed 
by the court, would be final. 


Buys Interest in Company 


Princeton, Inp., April 17.—Joseph Black, 
formerly district manager of the Allen A. 
Wilkinson Lumber Co., with offices in this city, 
has purchased an interest in the Curry Lumber 
Co. at Bloomington, Ind., it has just been 
announced. 

The purchase of the Bloomington company 
was made last Saturday and Mr. Black took 
charge Monday. Other interests in the con- 
pany were bought by Thomas Black, of Sulli- 
van, Ind., and Roy Metzger, of Lebanon, Ind. 
Joseph Black is experienced in the lumber busi- 
ness, having been connected with the Allen A. 
Wilkinson Lumber Co. for the last 20 years 
and is well known to the trade in southern and 
central Indiana. His successor as district man- 
ager for the Allen A. Wilkinson Lumber Co. 
in this city has not been announced. 
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For President 


Ive been a-thinkin’ plenty, Bill, 
About a certain great event, 
About a candidate to fill 
The job of bein’ President. 
I’ve thought of Cal, and even Al, 
I’ve thought of Reed and all the rest, 
3ut I can’t quite decide, old pal, 
Which candidate I like the best. 


If Cal would take the job again, 
Well, that would please the city blokes, 
And Lowden is the choice of men 
Who live among the farmer folks. 
And Hoover, too, would likely do, 
For he’s an able engineer, 
And then there’s Dawes, that quite a few 
Approve this presidential year. 


But none of these just fits the case, 
The way the case appears to be. 
The man to really make the race 
Ain’t none of them, it seems to me. 
This Walsh is great, or so they state, 
As good a guy as ever ran, 
But I’ve a better candidate: 
Why can’t we run a lumberman? 


Now, Calvin’s—well, I won’t say tight, 
But famous for economies. 
But we’re the boys who do it ‘right, 
Who ev’ry penny have to squeeze. 
And Al is wet they say, and yet, 
Just at the present moment I 
Recall no lumberjack I’ve met 
Who’s what you’d call exactly dry. 


A lumberman’s as smart as Reed, 
As keen as Walsh about the laws, 
A lumberman, when there is need, 
Can cuss as well as Charlie Dawes. 
Though Lowden knows the farmers’ woes 
And why they’re so dissatisfied, 
A lumberman’s had all of those 
And lots of other woes beside. 


So let’s put up a lumberjack, 
A.man who runs a little mill, 
Or logs some pine or tamarack, 
Or figures up a lumber bill. 
He’s poor as Cal, as wet as Al, 
Can do what all the others can. 
Let’s get together, man and gal, 
And nominate a lumberman! 


We See b’ the Papers 


_ Vesuvius is in a somewhat liquid state. So 
is Albany. 

And in Pittsburgh they are beginning to 
think baseball is also. 

Well, at last Illinois has gotten out of the 
hands of the politicians. 

Perhaps it is because the baseball Pittsburgh 
has been playing is a crime. 

Spring is taking this “Keep cool with Cool- 
idge” altogether too seriously. 

“Wilkommen!” and “Prossit!”, even though 
we have nothing to say it in. 

As far as public officials are concerned, many 
are chosen but few are called. 

In other words, it has made the well known 
leap from the famous fryingpan. 

It is as easy for nations to be friends as it 
is for men, and that is always easy. 

For a job with little to do, we don’t know 
anything nicer than being a kaiser. 

The worldwide joy at the success of the 
Bremen emphasizes the silliness of war. 

The way Daughter carries out our instruc- 
tions, you would think she was a delegate. 


If you disapprove of a man, do not make 
yourself uncomfortable by hating him; avoid 
him. 


Chicago has always had scenery for tourists 
to visit, but not until lately has it had any 
ruins. 


“I care not who makes the laws of my coun- 
try,” says the politician, “if I can decide which 
ones are to be enforced.” 

Well, anyway, the Germans will not be con- 
fronted by the delicate question to which Le- 
vine answered yes and Lindbergh no. 


Between Trains 


Detroit, Mico.—Three days in New York, a 
dash to Chicago to agitate the ether (no, it 
wasn’t static that night, it was us) and then a 
jump back to Detroit to mingle with the key- 
men of the Timken-Detroit Axle Co. It is 
not a leisurely life, we assure you. This was 
a fine meeting tonight of executives, superin- 
tendents, foremen and so forth, and we wonder 
that more employers don’t do the same thing. 
What a fine time we had! 


Evanston, ILt.—The world is getting better 
so steadily that it is like the progress made by 
a good car—so smooth as to be imperceptible. 
The conditions of community life have im- 
proved a thousand percent since the days when 
you and I were boys, or girls, or whatever it 
was we were. Tonight we journeyed out here 
and spoke to the North End Men’s Club at the 
New Haven Junior High School. 

Well, forty or fifty years ago there weren't 
any North End Men’s clubs. There were some 
secret societies that met in dingy, low-ceilinged, 
kerosene-smoked lodge rooms over some store, 
and there were church suppers, but nothing in 
which the whole community took part, except 
an occasional school-fight. 

And a school house was a collection of little 
rooms, crowded with uncomfortable desks, 
whose conventional rows were enough to make 
a child with ordinary imagination scream in 
the first place. Tonight we met in a beautiful 
auditorium, and the men sat back and smoked, 
and had a real neighborly time. 

The community that doesn’t get its men, or, 
better yet, its men and women, together in that 
manner once a month is certainly still living 
in the eighteen-eighties instead of the nineteen- 
twenties. And the community that thinks its 
school buildings should be used only as schools 
is also overlooking something, for they should 
be the places of voting, and public assembly, 
and during the summer months comfort sta- 
tions for the passing tourists. 

The local government that rents a barber 
shop as a polling place when a public building 
is available without expense is certainly mak- 
ing some sort of an error. And one of the 
things we would do if we were on a church 
board would be to offer the community the 
use of the church as a polling place. If our 
voting is to be moral then it ought to be done 
amid the best surroundings. 


The Lot of Men 


Snow, when I hoped that the sun would shine, 
Rain, when I looked for a day divine, 

Loss, when I only had dreamed of gain, 

Pain, when I never had thought of pain. 


Yet, had I only remembered, though, 

Yes, remembered what all men know, 
Why, a voice would have said, should you, 
You, not suffer as all men do? 


Snow, we shall all of us get our share, 
Rain, and even a bit of care, 

Loss, for that is the lot of men, 

Pain, but heaven and joy again! 





- tory 


The Best Stroke 
You Ever Made 


There’s a big thrill in watching the ball 
go sailing through the air and hoping that it 
will establish a new record for you. 


But the best stroke 
you ever made in golf 
never stirred up as 
much pride as you will 
feel when you show 
prospective builders 
our beautiful Arizona 
White Pine lumber. 
You can recommend 
the use of this soft textured, light weight, 
durable wood for any purpose where other 
Western Pines are used. Many dealers re- 
gard Arizona White Pine as the Pick of the 
Pondosas and you'll agree with them when 
you have it m stock and notice how it satis- 
fies builders. 








* * * 


Arizona White Pine 
Wins Praise From 
Oklahoma 


Oklahoma City, Okla., 
December 28, 1927. 

In reply to yours of December 17th. We 
have used a considerable quantity of New 
Mexico and Arizona White Pine and find it 
excellent stock, comparing favorably with 
that of any other section. We have been 
especially well pleased with mouldings from 
this territory, they being well manufactured 
of soft texture material, 


Yours very truly, 
THE OKLAHOMA SASH & DOOR CO. 


* * * 


Our Arizona White Pine trees grow in 
altitudes of over 10,000 feet and you know 
this is sufficient guarantee of soft textured 
lumber. These big bodied, tall trees make 
excellent yard and shed stock, shop and fac- 
lumber, box and crating material. 
Whatever your requirements may be, we 
can promptly and satisfactorily serve you. 
Write today for latest stock list and prices. 


southwest Lumber 


sales Corporation 
431 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 


Arthur AHood. Pres. J.ARobison, Secy. 
WG. Ramshaw, VP - RF. Lilley, Treas. 
Aileen Se ane x 4 Lessa Co 
Zz. 
Cady Lumber Corp. Standard Lumber Mil ‘Ine 
Annual Capacity 300 Million feet 
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KENTUCKY. Tebanon—Donald Campbell has 
established a lumber yard operating as Boner- 
Campbell Lumber Co. 

OKLAHOMA. Fl . Reno—Mann-Cobb Lumber 
Co. opening retail lumber_ business. 

Enid—Herschel W. Reich and Carl H. Manke 
are establishing a lumber yard. 

OREGON. Eugene—Wilbur and Daisy Hyland 
and Dorilla J. Somers have engaged in business 
as Eugene Planing Mill Co. 

Portland—W. A. Pittenger Co. has engaged in 
the logging machinery business at 275 Pine St. 

Portland—c. R. Dillabaugh has engaged in the 
woodworking business. at 1686 Mallory Ave., as 
Atlas Mfg. Co. 

TEXAS. Austin—Geo. H. Harrington and Huron 
Ww. Mills announce they will open a lumber yard 
at 3006 Guadalupe Ave. 

Brady—Higginbotham Bros. & Co., of Dallas, 
opening branch yard. : 

Tell—Cicero Smith Lumber Co. opening yard. 

WASHINGTON. Sedr o-Woolley—Washington 
Lumber Products Co., starting sawmill. 


LUMBER TRANSPORTATION 


Combination Rule on Lumber 


[Special telegram to AMERICAN LuMBERMAN] 
WASHINGTON, D. C., April 18.—The Inter- 
state Commerce Commission has suspended 
until Nov. 18 the operation of certain sched- 
ules as published in Chicago, Burlington & 
Quincy Railroad Co.’s tariff ICC No. 17,018, 
which propose to restrict the application of 
the combination rule on lumber and related 
articles between points in Missouri River ter- 
ritory and points west so as not to apply 
where joint through rates are in effect from 
point of origin to destination via any route 
to which the Burlington is a party. 














Orders for Freight Cars 


In the latest issue of the Railway Age ap- 
peared notices of orders for freight cars as 
follows: 


Fruit Growers Express, 600 steel under- 
frames from American Car & Foundry Co.; 
Chicago, Milwaukee, St. Paul & Pacific, 4,450 
freight cars as follows: 1,250 box cars, from 
Bettendorf Co.; 500 box cars, from General- 
American Car Co.; 500 box cars, from Pressed 
Steel Car Co.; 250 box cars, from Pacific Car 
& Foundry Co.; 300 automobile cars, from 
American Car & Foundry Co.; 500 hopper 
ears, from Pullman Car & Manufacturing 
Corporation; 500 hopper cars, from Standard 
Steel Car Co.; 500 stock cars, from Ryan Car 
Co., and 150 stock cars from Siems-Stemble 
Co.; Northern Pacific, 50 caboose car under- 
frames, from Pacific Car & Foundry Co. 


Decrease in Revenue Freight Loadings 


WASHINGTON, D, C., April 18.— Revenue 
freight loading for the week ended April 7 
totaled 919,296 cars, the car service division 
of the American Railway Association an- 
nounced today. Compared with the preceding 
week, this was a decrease of 29,131 cars, with 
decreases being reported in the loading of all 
commodities except ore and merchandise less 
than carload lot freight, which showed slight 
increases. The total for the week of April 7 
Was a decrease of 34,611 cars below the same 
week in 1927 and a decrease of 10,047 cars 
compared with the corresponding week two 
years ago. 

Miscellaneous freight loading for the week 
totaled 374,548 cars, a decrease of 5,901 cars 
under the corresponding week last year but 
34,270 cars above the same week in 1926. 

Coal loading totaled 134,163 cars, a decrease 
of 18,304 cars below the same week in 1927 
and 30,229 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 39,370 cars, an increase of 3,936 cars over 
the same week last year and 3,499 cars above 
the same week in 1926. In the western dis- 
tricts alone, grain and grain products loading 
totaled 26,992 cars, an increase of 5,064 cars 
above the same week in 1927. 

Live stock loading amounted to 23,340 cars. 
a decrease of 3,097 cars under the same week 
last year and 1,057 cars under the same week 
in 1926. In the western districts alone, live 
stock loading totaled 17,911 cars, a decrease 
of 1,977 compared with the same week in 1927. 

Loading of merchandise less than carload 
lot freight totaled 263,234 cars, a decrease of 
3,282 cars below the same week in 1927 and 


1,142 cars under the corresponding week two 
years ago. P 

Forest products loading amounted to 65,684 
cars, 3,430 cars below the same week last year 
and 8,420 cars under the same week in 1926. 





Officers of Modernizing Bureau 


The organization of the Home Modernizing 
Bureau of the National Building Industries, 
launched last week at a Chicago mass meeting 
of manufacturers of building materials and 
equipment for the primary purpose of promot- 
ing the remodeling of homes, has been com- 
pleted, with Walter J. Kohler, of Kohler, Wis., 
as president. The other officers are: A. 
Trieschmann, of Crossett Watzck Gates, Chi- 
cago, and vice chairman of the National Lum- 
ber Trade Extension Committee, first vice 
president; Oscar W. Rosenthal, of the National 
Association of Building Trades Employers and 
Associated General Contractors of America. 
Chicago, second vice president, and Otto T. 
Salick, president of the United States League 
of Building and Loan Associations, Milwaukee, 
Wis., third vice president. 

George E. Piper, formerly of Household 
Magazine, Chicago, has been chosen secretary. 
The bureau’s headquarters are at present at 
203 North Wabash Ave., Chicago. 





Wisconsin Seeks to Regain Forests 


Wasuincton, D. C., April 16.—Recovery 
and reéstablishment of forest crops on 7,000,000 
Or more acres of cut-over, burned-over and 
waste forest lands in Wisconsin is an objective 
toward which the attention of Federal and local 
officials is now being directed. In making this 
announcement today, L. F. Kneipp, assistant 
forester of the Forest Service, described these 
denuded areas as “lost provinces of forestry.” 
More than 81,000,000 acres of such lands 
throughout the country are now classed as de- 
pleted and unproductive. 

“The actual question,” said Mr. Kneipp, “is 
whether the potential capacity of a large part 
of our national area to create wealth, support 
community and industrial life and contribute 
to our cultural progress shall be deliberately 
discarded; or whether we will adopt the meas- 
ures through which that capacity may be 
realized.” 

Mr. Kneipp pointed out that under the policy 
laid down by the Clarke-McNary law of 1924 
the Federal Government is authorized to pur- 
chase forest lands and administer them as 
national forests, restoring them to a condition 
of maximum forest productivity. The field 
of Federal ownership is found in areas where 
neither private, county nor State agencies are 
prepared to carry out the necessary steps for 
rehabilitation. Approval of the State as well 
as the county commissioners of the counties in 
which purchases are to be made is necessary 
to all such acquisitions by the Federal Gov- 
ernment. 

He points out that Wisconsin has its lost 
provinces of forestry in abundant measure, the 
estimate varying from a minimum of 7,000,000 
acres to a maximum of 10,000,000 acres, of 
which the major part is situated in a roughly 
triangular area based on the northern boundary 
of the State, and within which the acreage of 
improved farm land is at a minimum. 

“These lands are a great potential source of 
wealth and social service,” he continued. “Their 
capacity to produce timber has been demon- 
strated and is unquestioned. They lie in rela- 
tively close proximity to what will eventually 
be probably the greatest timber consuming cen- 
ter of the nation. 
will afford the means for outdoor recreation 
for which there will be increasing need as the 
population multiplies and the strains of modern 
existence increase.” 

Preliminary studies show that there are at 
least six areas aggregating 850,000 acres in 
extent in Wisconsin within which the provi- 
sons and purposes of the Clarke-McNary law 
could be made fully effective. 


Flooring That 
Brings Sales 


Dealers who sell Hudson Oak Flooring 
know that it’s a flooring that attracts trade on 
its fine appearance, its good manufacture and 
its superior value. It will make your sales 
grow the way it has ours; we’ve more than 
doubled our sales in about four years. You 
will like Hudson Oak Flooring. 


Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at Memphis, Tenn and Vicksburg, Miss. 


- HUDSON, 
OAK FLOORING , 


| 
| 








LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 
MILLS AT 
Moss Point, Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 








North Carolina Pine and 
West Virginia Hardwood 











———————| CAN. 
Marca, High Grade, BASE AND 
Capacity, 250,000 feet MOULDINGS 
oe Mixed Cars Our Specialty. 





WILLSON BROTHERS LUMBER CO. 





1530-35 Oliver Bldg., PITTSBURGH, PA. 








Developed as forests they. 


Bruce OAK FLOORING ,.. 
THE Best Oak doouing i 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 











CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Lid. 


Manufacturers DONNER, LOUISIANA 





' 
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Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
cargo, coliect invoices 
and discount drafts. 
Commercial Credits 
for exports & imports 


'C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 








Special department handling export lumber shipments, 





WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


honors Panama- Pacific 
International Exposition 


GRAND PRIZE 
ee 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tovls 
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Put 
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Come on Home 
in your 
Home Town Library 
“Come on Home,” by Douglas 
Malloch, “the Lumberman poet,” 


should be in every public library in 
America. 


Wouldn’t you like to be the one to 
put it in the library in your home 
town? (It ought to be in the high 
school library too.) 


For $5 we will send you, post paid, 
three copies—one for yourself, one 
for the library, and one for the high 
school. (Regular price, $2 a copy.) 


Can you think of as fine a thing 
to do, at so little expense ?—anything 
so likely to delight librarian, teach- 
| ers and pupils, and to promote a 
love of home in your home town? 


Address the Publisher, 


Atmericanfimberman 


431 South Dearborn Street, 
Chicago, Ill. 


(If you prefer, and will send us the names 
and addresses with order, we will send the 
books for library and high school direct, 
with a letter from us saying they are a gift 


from you.) 
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HERBERT GLENN BROWN, aged 63, well 
known sawmill operator and lumberman, of 
Beaumont, Texas, died suddenly at his home 
on Tuesday night, April 10.. He was buried 
Thursday afternoon in Magnolia cemetery, 
Beaumont, Rev. T. M. Hunter of the West- 
minster Presbyterian church officiating. Ac- 
tive pallbearers were Edward G. Burnett, 
Charles J. Chaison, Murray G, Thames, P. A. 
Dowlen, Harry Barr, Henry Holman and 
George Morgan. Honorary pallbearers in- 
cluded the elders and deacons of Westmin- 
ster church. Beaumont-lodge No. 286, A. F. 
& A. M. was in eharge of services at the 
cemetery. Deceased was born at Pomeroy, 
Ohio, Dec. 7, 1865, the son of Gen. William 
Ramsey Brown. He had been prominently 
identified with the lumber industry in the 
Beaumont section for the last 30 years, hav- 
ing built and operated numerous sawmills 
there. Only recently he organized a new 
company, built and was operating at the time 
of his death a modern small-capacity hard- 
wood mill within the corporate limits of 
Beaumont. His associates will continue its 
operation. He was an active worker and a 
deacon in Westminster church and an active 
and enthusiastic member of the Masonic and 
Pythian fraternities. Surviving are his widow, 
one daughter, three grandsons, two brothers, 
and one sister. 


“ORLANDO S. RAPP, vice president of the 
Prendergast Lumber Co., Marion, Ohio, and 
one of the mast prominent citizens of that 
place, died at his home there on March 29, 
at the age of 56. His death, caused by apo- 
plexy, was sudden, taking place in his sleep. 
Mr. Rapp was a lifelong citizen of Marion, 
born there in 1872 and was educated at the 
public schools of that city. He had been as- 
sociated with the Prendergast Lumber Co. 
for thirty years, and had an important part 
in its development into one of the largest 
enterprises of its kind in the country. Mr. 
Rapp was always keenly interested in com- 
munity welfare and development and took 
an active part in all movements along that 
line. At the time of his death he was pres!i- 
dent of the City Park Board and a member 
of the City Planning Commission. He was 
also active in church work, was a member of 
the St. Pauls Episcopal Church, and was a 
member of the Harding Memorial Associa- 
tion executive committee, which is to erect 
a fitting memorial to the late President 
Harding. He was a 32nd degree Mason, a 
member of the Shrine, and a Knight Tem- 
plar. He also belonged to the Elks. A 
widow and one son survive, 


WILLIAM DUANE HALL, lumber dealer 
of Harvard, Ill., died at his home in that 
place on March 29, at the age of 78. Death 
came very suddenly in the night during his 
sleep. Mr. Hall had been in ill health for 
about a year. W. D. Hall had been in busi- 
ness in Harvard for almost 56 years, having 
started there in 1872. He was a graduate of 
the old “Chicago University, established by 
Stephen A. Douglas, and was a classmate 
there with many who later became noted 
men. Mr. Hall began in the lumber business 
as a partner of the late Henry C. Crumb, 
afterward buying the latter’s interest and 
conducting the retail coal, lumber and build- 
ing material business alone, now the oldest 
business house in Harvard. In 1886 he pur- 
chased the Bagley lumber yard in Wood- 


stock, Ill., and in association with Geo. F. 
Eckert operated a lumber and coal business 
there. Mr. Hall served as mayor of Harvard 


and was vice president of a bank there. He 
is survived by a widow, one son and a 
brother. Mr. Hall had been a subscriber to 
the AMERICAN LUMBERMAN for more than 28 
years, 


NELSON B. AUSTIN, lumber dealer of 
Binghampton, N. Y., for more than fifty 
years, died at the home of his son in that 
city on April 3. Mr. Austin became associ- 
ated with Alonzo Roberson in a lumber yard 
and manufacturing business in Binghampton 
early in life and remained there having 
charge of the manufacturing end until 1892 
when he became assistant manager of the 
Charles E. Lee Lumber Co. Later he was 
associated with the Ensign Lumber Co., 
which afterwards became the Pratt Lumber 
Co. In 1916 he retired because of ill health, 
but later resumed his lumber connection. 
He started in business for himself in 1923 
with his son, Harry Austin, operating as 
Austin Lumber Co. A widow, two brothers, 
one son and a grandson survive. 


L. A. CAMBRE, one of the most prominent 
citizens of Jackson, Miss., passed away Sat- 
urday, April 14, at a local hospital follow- 
ing a very short illness. Mr. Cambre was 
born in St. John Parish, Louisiana, 66 years 
ago. He went to Jackson as a young man 
and had since had an active part in the 
growth and development of the city. He 
could always be depended upon to do his 


part in every worth while thing that 
affected the community in which he liveg 
He was of a kindly disposition, jovial and 
friendly, For many years Mr. Cambre owned 
and operated the Cambre Manufacturing Co, 
one of the largest sash and door plants in 
that section. 


DAVID H. DAY, veteran lumberman of 
Glen Haven, Mich., died at his home in that 
city on Tuesday, April 17, at the age of 73, 
Mr. Day was widely known among lumber. 
men and particularly among the hardwood 
men, as he had long been an active member 
of various hardwood associations. He was 
a regular attendant at the conventions of 
the National Hardwood Lumber Association, 
of which he was a former director and had 
served on various committees, that on in- 
spection rules being the most important. 
He was a former president of the Michigan 
Hardwood Manufacturers’ Association. Mr. 
Day was born in Ogdensburg, N. Y., in 1854, 
and went to Wisconsin in his early twenties 
and a little later to Detroit. He worked in 
various capacities and finally became pas- 
senger agent of the Northern Transporta- 
tion Co. which ran boats to the various 
points on the lakes, among them the then 
important lumber town of Glen Haven. Mr, 
Day arrived there in 1878 and stayed. He 
joined with others in the purchase of the 
transportation company’s interests in that 





THE LATE DAVID HPNRY DAY 


city, including the pier, warehouse, store, 
wood business, etc. The firm of D. H. Day 
& Co. was organized to engage in lumber, 
general merchandise and transportation 
business. This firm operated a number of 
steamers on the lakes. Later Mr. Day be- 
came associated with the lumber firm of 
Hannah, Lay & Co., of Traverse City, Mich., 


as superintendent of the lumber operations, . 


and shortly afterward bought out that com- 
pany’s mill at Glen Haven. This operation 
became one of the important factors of the 
Michigan lumber industry for a number of 
years and Mr. Day one of the most promi- 
nent figures in the hardwood world. He 
made a study of close utilization of low 
grades as early as 1909 when that subject 
was almost unexplored territory. He also 
took an active interest in forestry and was 
among the first lumbermen to try commer- 
cial reforestation. His efforts along that 
line have been written up by newspapers as 
well as lumber papers. Mr. Day retired from 
active business in 1923. 


JOHN A. UEBELHOER, who had been asso- 
ciated with Montgomery Bros. & Co., retail 
lumber dealers of Buffalo, N, Y., for the last 
twenty years, died on April 12, after an 
attack of acute indigestion. He was 61 
years of age and was born in New York 
city, though he had lived in Buffalo and 
vicinity during most of his life. He was 
prominent in the Masonic and the Odd Fel- 
lows lodges. Surviving are his widow, Mrs. 
Matilda S. Uebelhoer, and two daughters, 
Mrs. Frank Retter and Katherine M. Uebel- 
hoer. 


JAMES C. GARRITY, well known for 
years in the lumber trade of the metropoll- 
tan district, died last Wednesday, April 11, 
in Brooklyn, N. Y., in his 61st year. Mr. 
Garrity was born at Sandy Hill, N. Y.. and 
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frst entered the lumber business in the 
West. Returning to New York, he was at 
first associated with J. M. Saulpaugh’s Sons. 
He later became affiliated with F. Eckenroth 

Son. Some years ago he organized the 
retail firm _of Maxwell & Garrity, in Man- 
hattan. When that partnership was dis- 
solved a few years later, Mr. Garrity went 
into business alone under name of J. C. 
Garrity (Inc.), continuing until his death. 
Mr. Garrity is survived by two sons, 


ERNEST A. HYDE, for the last four years 
sales manager for the Ramsey-Wheeler Co., 
Bainbridge, Ga., died suddenly in Atlanta 
on Tuesday afternoon, April 3. Mr. Hyde 
was born in Carrollton, Ga., Oct. 26, 1879, 
and followed the lumber business most of 
his life. During his business career he was 
associated with some of the largest manu- 
facturers and wholesale dealers in the yel- 
low pine field. He was sales manager for 
Daughtery-McKey & Co., Valdosta, Ga., for 
about seven years. He was also southern 
representative at one time for Nicola, Stone 
& Myers Co., Cleveland, Ohio., at Jackson- 
ville, Fla. Surviving are his mother, three 
brothers, and three sisters, 


PHILIP H. SEIPPEL, aged 60, president of 
the Peter J. Seippel Lumber Co., Dubuque, 
Iowa, died April 10 in his home in Dubuque 
as result of bullet wounds believed to be 
self-inflicted. Ill health was decided to be 
the cause of his suicide. Mr. Seippel was 
born in Glen Haven, Wis. and as a young 
man went to Dubuque in the ’90’s, joining 
the Peter J. Seippel Lumber Co., established 
some years prior to that by his brother, the 
late P. J. Seippel. In 1906 he became a mem- 
ber of the firm and in 1918, upon the death 
of his brother, head of the business. His 
widow, a daughter and a sister survive. 


AUGUST A. BOGGE, aged 72, a well known 
sawmill man of Jackson, Ohio, died April 8 
after an illness of four years from a stroke. 
He was actively engaged in the sawmill and 
tie business up to four years ago. Mr. Boggs 
was known for his charitable activities and 
was the leading philanthropist of his com- 
munity. He was born in Allegheny County, 
Maryland and went to Jackson in 1896. He 
is survived by his wife and 11 children. 


WILLIAM P. CHRISTIE, a pioneer lumber- 
man of the Muskoka District, Ontario, died 
recently in Parry Sound, Ont., in his 80th 
year. Mr. Christie was born at Niagara-on- 
the-Lake and educated at St. Catharines. He 
began as a lumberman 62 years ago, with a 
firm operating at Waubaushene, subsequently 
organizing the Christie-Kerr Lumber Co. Mr. 
Christie retired from business about 30 years 
ago, when he was appointed crown timber 
agent for the Ontario government. He is 
survived by two sons. 


FRANKLIN HUDSON, father of Kennett 
Hudson, president of the Hudson-Houston 
Lumber Co., Ardmore, Okla., and a veteran 
publisher of Kansas City, Mo., died at his 
home in that city on April 13 at the age of 
81. Mr. Hudson was a veteran of the Civil 
War and had been head of the. Franklin- 
Hudson Publishing Co., of Kansas City for 
many years. His son, Kennett, is a former 
president of the Southwestern Lumbermen’s 
Association. Another son and one daughter 
survive. 


MRS. HELEN LAU WINTERMOTE, wife 
of Edwin V, Wintermote, jr., until recently 
treasurer of the Tidewater Mill Co., of Ta- 
coma, Wash., died at a Tacoma _ hospital 
April 8. She was 27 years old and the daugh- 
ter of Mr. and Mrs. Max Lau of Chicago. 
Besides her husband and parents she is sur- 
vived by one son, and one brother. Mr. 
Wintermote is the son of E. V. Wintermote. 
secretary of the Puget Sound Lumber Co. 


ROLAND F. KREBS, retired vice president 
of the Steele & Hibbard Hardwood Lumber 
Co., St. Louis, and who was active in the 
hardwood lumber trade for more than 40 
years until his retirement on account of ill 
health about five years ago, died at his home 
in that city on April 12. Mr. Krebs was born 
in St. Louis 63 years ago, the son of Rev. 
Hugo Krebs. He is survived by his widow, 
his mother, a brother and two sisters. 


CHARLES E. DALEY, retail 
of Middletown, Ohio, member of the firm 
of Caldwell & Iseminger, died April 11 at 
West Palm Beach, Fla., after an illness of 
several months. Mr. Daley was prominent 
in lodge, civic and social circles at Middle- 
town and was also an active member of 
the Middletown Retail Lumbermen’s Asso- 
ciation. He was well known to lumbermen 
of southern Ohio and Indiana. 


lumberman 


JAMES P. BONFIELD, Ottawa, Ont., passed 
away recently in his 60th year, after a short 
illness. Mr. Bonfield was a prominent figure 
in the lumber trade in the Ottawa Valley. 
He was born at BEganville and was a son of 





the late James Bonfield, ex. M. P., for South 
Renfrew. He was interested for many years 
in lumber manufacturing and contracting. 
His business interests of late were centered 
at Mattawa. 


AUGUST HOLMQUIST, aged 71, retired 
mill-owner and philanthropist of Monroe, 
Wash., died April He journeyed to the 
west coast in 1885 from Duluth, Minn., and 
engaged in the shingle business at Edmounds, 
Wash. He went to Sultan in 1887, and two 
years later located in Monroe, where he built 
the Holmquist shingle mills. He retired in 
1918. He leaves a widow and a daughter. 


COL. G. T. B. COBBETT, head of the En- 
glish timber firm of Cobbett & Co, died re- 
cently at his home in London, Eng., accord- 
ing to advices received in New Orleans, La., 
where Col. Cobbett was well known in lum- 
ber circles. His son Sydney Cobbett, who 
succeeds his father as head of the business, 
is also well known in America. 


EDWIN FULLER, chief engineer of the 
Kirby Lumber Co., at Call, and a veteran 
Texas lumberman, died in the Kirby hospital 
at Silsbee Wednesday night, April 11. De- 
ceased is survived by his widow, a daughter, 
a son, Barclay Fuller, and numerous other 
relatives, all residing at Call. 


G. A. LYON, for 30 years in the lumber 
business in Estherville, Iowa, president of 
the Northern Lumber Co., died April 11 in 
his home there after a brief illness. He was 
well known in the Iowa lumber trade and 
had been prominent in commercial and civic 
activities of his home town. 


WILLIAM S. WILCOX, pioneer lumberman 
of Iron County, Utah, died at his home in 
Parowan, Utah, April 14 after an illness of 
several months. 





Trouble and Litigation 


HAGERSTOWN, MD., April 16.—J. O. Sny- 
der, William P. Lane, jr., and Elias B. Hartle 
have been appointed receivers for the Mary- 
land Lumber & Millwork Co., by Judge G. 
Wagaman. Receivers furnished corporates bond 
in the sum of $70,000. 


MACON, GA., April 16.—The E. B. Smtih 
Lumber Co. was defendant in an involuntary 
petition in bankruptcy in the United States 
district court of the middle district of Georgia 
last week. It is understood that the company 
will file schedules of assets and liabilities in 
the next ten days. The bankruptcy proceed- 
ings were brought by Cleveland Oconee Lum- 
ber Co., of Oconee, Ga.; T. B. Lovelace Lum- 
ber Co., of Lincolnton, Ga., and Reynolds 
Brothers Lumber Co., another Georgia com- 
pany. The petitioners say that they have 
claims amounting to $3,279. It is claimed by 
the petitioners that the E. B. Smith Lumber 
Co. committed an act of bankruptcy some time 
ago by giving N. M. Block, of this city, a 
$62,000 mortgage on the company property to 
secure his claims. Other alleged violations of 
the bankruptcy act are cited. 


CINCINNATI, OHIO, April 16.—Liquidation 
is commencing of the business of Warn-Ham- 
rick Lumber Co., hardwood wholesalers, by a 
committee of creditors composed of E. J. Tho- 
man, E. J. Thoman Lumber Co.; C. W. Bruce, 
Lexington, Ky., representing E. R. Spottswood 
& Co. and H.C. Kopcke, of Swann-Kopcke 
Co., Knoxville. Liabilities amount to about 
$18,000. Mr. Warn, who is the retiring secre- 
tary of the Cincinnati Lumbermen’s Club, has 
accepted a position in Tampa, Florida. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,662,683. 





Seagoing log raft. Johnston P. Por- 


ter, Portland, Ore. 

1,662,812. Timber conveyer. Frank Burns, Gulf- 
port, Miss. 

1,663,241. Saw blade. Edward Cheshire, St. 
Petersburg, Fla. 

1,663,616. Device for stretching and fastening 


hoops for boxes and the like. 
Paris, France. 


Seraphin Sicard, 


1,663,794. Rosser. Charles E. Clowes, Frederic- 
ton, New Brunswick. 

1,663,894. Cutter-head for woodworking ma- 
chines. Leland B. Whipple, Rochester, N. Y 


1,663,905. Split shingle and method of making 
it. Frank L. Dietz, Seattle, Wash. 

1,663,982. Method and means for economically 
drying (lumber) by air circulation. Oliver P. M. 
Goss, Seattle, Wash., and Ralph H. Rawson, Port- 
land, Ore. 

1,664,477. 


Shipping case. John B. Hunzelman, 


Somerville, Mass., assignor to Wm. F. Schrafft & 
Sons Corporation, Boston, Mass. 











We are ready to contract 
for the sale of our 1928 
output of 


Pennsylvania Cherry 


IN GRADES OF 
No. 2 Common and Better 


Write us now regarding 
your individual needs. 


A. L. CAFLISCH & SONS’ 
LUMBER COMPANY 
UNION CITY, PA. 

















Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Mauldin, Ark Your Patronage 








Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


“kearee’” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 


New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 528 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat’l Bank Bldg. 











kine & Cypress Products 
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Longleaf Rift and Fiat 
FLOORING 


Shortileaf Finish 
Band Sawn Stock 


Boards 
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PINE PLUME LUMBER © 


MONTGOMERY ALA. 
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Hardwoods 
Plain and Quartered 


OAK Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray &Robinson 


Lumber Company 
CINCINNATI, OHIO 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: 


Perki sta 
Newberry, Mich, pe ; 


Grand Rapids, Mich. 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. | 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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News Notes from Am 


Tacoma, Wash. 


April 14.—The log towing rate question was 
again to the fore at the regular meeting of 
the Tacoma Lumbermen’s Club yesterday. The 
State public service commission has announced 
a public hearing on the question for April 24, 
at which the entire towboat problem is to be 
opened up. During the last few months the 
rate situation has become badly involved, and 
the new tariff prepared by the Towboat Own- 
ers’ Association, but not yet in effect, will be 
the center of a hot fight at the hearing. The 
club voted to employ expert legal advice to 
prepare the case of the Tacoma log-buying 
mills for presentation td the commission. 
Frost Snyder, chairman of the special commit- 
tee on towboat rates, was authorized to make 
the arrangements. The club will be repre- 
sented at the hearing by Mr. Snyder, Ernest 
Dolge, W. Yale Henry and Roy Sharp. Mr. 
Snyder also urged all mills interested to have 
representatives at the hearing. The attitude 
of the lumbermen is that they approve in 
principle a revision of the tariffs and the en- 
forcement of a uniform scale of rates, but that 
the rates proposed by the towboat owners are 
far too high and should be reduced by at least 
25 percent. 

Ernest Dolge, the chairman of the new 
trade extension committee of the club, re- 
ported preliminary steps taken on _ several 
matters put in charge of the committee. 

J. M. Gibbs, of the National Lumber Manu- 
facturers’ Association, who is touring the Pa- 
cific coast in the interest of the trade exten- 
sion movement sponsored by the organization, 
will arrive in Tacoma next Monday for a two 
days’ stay. He will confer with the local 
manufacturers and any others interested. The 
plan of the Tacoma Lumbermen’s Club to have 
Mr. Gibbs as the principal speaker at a regu- 
lar meeting was abandoned when his plans 
made it impossible for him to visit Tacoma 
next Friday. 

Cargo shipments of lumber from the Ta- 
coma docks this week: From the Shaffer and 
3aker docks and Portacoma piers, 7,600,000 
feet; St. Paul & Tacoma Lumber Co., 3,420,000 
feet; Defiance Lumber Co., 900,000 feet. and 
Dickman Lumber Co., 1,500,000 feet—a total of 
13,420,000 feet. Destinations: Atlantic coast, 
5,100,000 feet; California, 300,000 feet; Japan 
and China, 5,170,000 feet; Australia. 50,000 
feet; Europe, 900,000 feet; South America, west 
coast, 1,300,000 feet, and the Hawaiian Islands, 
600,000 feet. Other than lumber: Australia 
took 1,000 doors, 300 tons box shook, two car- 
loads veneer and 30 tons plywood. Europe 
took 50 tons box shook, 50 tons plywood and 
500 doors. 

Announcement that the Redwood line of 
steamers, now operating between California 
and Gulf of Mexico ports, will extend its serv- 
ice to Puget Sound this summer was made 
here yesterday by Charles L. Wheeler, of San 
Francisco, vice president and general man- 
ager of the McCormick Steamship Co. The 
line will have its headquarters at the McCor- 
mick terminal here, and will take lumber car- 
goes from Puget Sound to the Gulf. ' 

L. H. Hough, of Tacoma, whd won the 
Washington State prize of $100 offered by the 
National Lumber Manufacturers’ Association 
for the best slogan to advertise timber, is a 
timekeeper employed by the St. Paul & Ta- 
coma Lumber Co. Mr. Hough is the only prize 
winner from Washington State. His slogan 
was “Always at Hand for Every Demand.” 

Harry Brebner, formerly with the Tidewater 
Mill Co., has joined the staff of the newly or- 
ganized American Wood Products & Crossarm 
Co. as timber buyer and inspector. Henry 
Allen, formerly with the American Crossarm & 
Conduit Co., of Chehalis, has also joined the 
Tacoma firm as assistant manager. 

The Tacoma Electro Chemical Co. has ap- 
plied for a permit to build a factory within 
the city limits. This company was organized 
to manufacture chemicals for use by the pulp 
mills now under construction here. 

A new company for the manufacture of air- 
planes has been organized here by Melville G. 
Tennent, mayor of Tacoma, and A. O. Berg. 
The firm will be known as the Northwestern 
Air Lines Co, and has purchased a site near 


Parkland. 
tion of different types of land and water 
planes and will maintain a service to Grays 
Harbor, California and Alaska and also cop. 
duct a school for aviators. 


San Francisco, Calif. 


April 14.—While overseas freight rates haye 
remained about the same, particularly to the 
Antipodes and the Orient, there was a slight 
decline in chartering and cargo shipments last 
week. Intercoastal business apparently in- 
creased slightly according to Chamber of Com. 
merce statistics. Pine manufacturers declare 
that Australian business is still on the in. 
crease, with prices showing slight advances, 
Reports from Sydney and Melbourne indicate 
building operations there this year will be 
above normal, and Pacific coast lumbermen are 
expecting a large share of this business. Many 
of the ships carrying Pacific coast woods to 
the Orient and the Antipodes have been return. 


ing by Manila for cargoes of Philippine hard- . 


woods for the United States. 

Pine manufacturers in the Sierra regions re- 
port that snow is melted, so that nearly all 
mills have begun logging operations. The 
Red River Lumber Co., practically the only 
mill to operate through the winter, using 
stored logs, has resumed cutting and hauling 
over its electric railway. Because this com- 
pany uses Caterpillar tractors almost exclu- 
sively for yarding, logging is carried on later 
in the year and begun earlier than at neigh- 
boring mills. 

The Stephens Bros. Boat Co. has purchased 
a large shipment of hardwood and cedar, 
which is to be placed in storage for season- 
ing. The company intends to lay in a greater 
stock, allowing it to dry under cover before 
using. The hardwoods consist principally of 
teak with some Philippine mahogany, which 
is becoming popular as interior trim on yachts. 


Portland, Ore. 


April 14.—With a lot of large inquiries 
coming from California, and a general im- 
provement inthe demand from other markets, 
the fir situation looked better than for a 
long time, and optimism begins to spread in 
the industry. Prices are a shade firmer. 
There has been a good volume of business 
right along during the winter, but not 
enough to give the market strength. 

It was reported here today that within 
thirty days work will be started at Astoria 
on the $2,000,000 paper mill of the North- 
western Pulp & Paper Co. Contract calls for 
completion within fourteen months 


Spokane, Wash. 


April 14.—The best drying weather of the 
spring prevailed last week, but the drying 
season is still three to four weeks late, and 
it will be some time in June rather than May 
before the first of the new lumber will be 
ready. Assortments of old stock are broken. 
Demand was brisker this last week. Prices 
show little change. 

O. H. Halverson has nearly completed re- 
building his sawmill at Haight’s Ferry on 
the Columbia and will soon begin sawing. He 
will employ about twelve men and cut about 
3,000,000 feet, which will be trucked to 
Creston for shipment. 

The Inland Empire Safety Council gave 4 
dinner at the Davenport Hotel attended by 
about ninety members, representative lum- 
bermen of Washington and Idaho, employes 
and guests. The speakers were Martin J. 
Flyzik, supervisor of safety for the depart- 
ment of labor and industry of the state of 
Washington, J. J. Kennedy, assistant super- 
visor for this district and Floyd L. Daggett, 
director of the council. A first aid contest 
for the H. H. Sanderson first aid trophy was 
won by the team of the J. P. ‘McGoldrick 
Lumber Co. with a score of 100 percent. O. 
R. Halloway, of the Deer Park Lumber Co., 
president of the council acted as toastmaster. 

Of interest to lumbermen golfers is the 
fact that the famous Bozanta Tavern at 
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ica’s Lumber Centers 


Hayden Lake has been bought from the 
Great Northern railroad by the Coeur d’ Alene 
Golf Association for the development and 
maintenance of its golf course. Prominent 
in the association are such well known lum- 
permen as Huntington Taylor, of the Edward 
Rutledge Timber Co.; Walter Rosenberry of 
the Winton Lumber Co., and E, H. Van 
Ostrand, of the Craig Mountain Lumber Co. 


Vancouver, B. C. 


April 14.—Conditions have improved consid- 
erably during the last week. The Japanese 
market is improving, considerable business 
peing placed for May and June shipment. The 
mills are busy with water shipment to the 
St. Lawrence River, and there will be two 
poats loading in late April. This business 
has been held back owing to the lateness of 
spring in eastern Canada. The demand for 
clears for shipment to Hamburg and Rotter- 
dam continues, but cléar logs are very scarce. 
The Australian market remains quiet. One 
vessel is due to load in British Columbia in 
late April for South Africa. There is consid- 
erably more tie business for the British rail- 
roads, and the Egyptian State railways are 
in the market for 12,000,000 feet of ties. 
Tenders for this are now in the hands of the 
Egyptian Government. The shingle business 
continues brisk and order files are good. 
During the last week there has been a little 


-inereased activity in Atlantic coast business, 


particularly Nos. 1, 2 and 3 common boards. 
Stocks are low, and although mills are not 
receiving a satisfactory price there is no diffi- 
culty in obtaining orders. Eastern Canada 
business is managing to hold its own but 
prospects for May, June and July shipment 
are not bright. 


Kansas City, Mo. 


April 17.—Demand for lumber continues in 
about the same volume as earlier in the month, 
and there have been no marked changes in 
prices. The volume of industrial business is 
a little larger than it was at the beginning of 
the month. The retail trade is buying close to 
its requirements, and apparently there are not 
many retailers who are looking for an imme- 
diate increase in demand for lumber. Country 
yards have been the best buyers, especially 
the line yards. City demand is proportionately 
less than it has been. E 

The Oklahoma Sash & Door Co., Oklahoma 
City, Okla., has purchased from the National 
Dry Kiln Co., of Indianapolis, Ind., and is in- 
stalling a new National Moistat dry kiln and 
at the same time is putting in a large green 
and dry storage track system for storing lum- 
ber on kiln trucks. 


Toronto, Ont. 


April 16.—The first sawmills in Ontario to 
get under way for the present season are 
those of the Shevlin-Clarke Co., Fort Frances, 
Ont., which began cutting on April 5, with 
a full crew on day and night shifts. It will 
employ about 700 men during the séason, 

W. C. Morley, assistant general manager 
Carpenter-Hixon Co., Blind River, Ont., in a 
recent address at Sault Ste. Marie, stated that 
the mill will have an output of 500,000 feet 
a day, running two 10-hour shifts. The com- 


‘ pany has not much dry lumber yet, and is 


shipping only four to seven cars a day. Ulti- 
mately it expects to ship twenty cars a day, 
and plans to sell to wholesalers only. 

The Lumbermen’s Safety Association, or- 
ganized in connection with the Workmen’s 
Compensation Act in Ontario, recently an- 
nounced that an increase in compensation 
rates will be necessary. 

The third annual banquet of the Shevlin- 
Clarke Co. was recently held in the main of- 
fice of the company at Fort Frances, eighty 
guests being present. D. L. White, well 
known lumberman of Midland, Ont., a member 
of the firm of Playfair & White, recently of- 
fered $50,000 for a Y. M. C. A. in Midland 
on condition that a similar sum be raised by 
the citizens. In a short campaign, $57,000 was 
raised, 


J. G. Levie, vice president W. & J. Sharples, 
Quebec, Que., has returned from a business 
visit to Great Britain, where he secured a fair 
amount of business. Harry Towne, who rep- 
resents the A. E. Gordon Lumber Co., Toronto, 
in northern and north-eastern Ontario, is ona 
business trip to the Pacific coast. W. E. Gun- 
ter, manager Shepard & Morse Lumber Co., 
(Canada) (Ltd.), Gaspe, Que., has been on a 
visit in the Southern States. 

Arnott Bailey, retail lumber dealer, Hagers- 
ville, Ont., met with a serious accident recently 
which, it is feared, will result in the loss of 
the use of his right hand. 


Duluth, Minn. 


April 16.—While lumber trade is spotty, fair 
improvement in inquiry is noted. Seasonal 
improvement in inquiry for mixed carlots was 
reported, with shipments going forward more 


freely into agricultural districts. Consider- 
able business was said to be in sight. Orders 
are being booked at full list prices. Gratifica- 


tion has been expressed by jobbers over sub- 
stantial inquiry for timbers and piling. Sales- 
men are sending in optimistic advices regard- 
ing the outlook, good orders being noted for 
medium grades for the first half of May ship- 
ment. The moving of box lumber to the mid- 
dle West is expected to be a feature this sea- 
son, judging from orders that have been al- 
ready placed. The market in ties is firm, with 
buyers for the railroads coming into the mar- 
ket. Retail lumber yards at Duluth and Su- 
perior experienced a broader inquiry during 
the last ten days, with more bills for better 
class houses coming in for figures. 

The Weyerhaeuser interests at Cloquet, Vir- 
ginia & Rainy Lake Co. at Virginia, and the 
International Lumber Co. at International 
Falls, Minn., have increased their mills opera- 
tions and the Scott-Graff Lumber Co. is sched- 
uled to start its sawmill in Duluth on May 15 
on about a two months’ run. Shipments of 
logs by the North Star Logging Co. from lim- 
its formerly operated by the Scott-Graff Lum- 
ber Co. are being received in its yards here. 


Norfolk, Va. 


April 16.—North Carolina pine mills have 
enjoyed another rather good week of demand. 
Inquiries are still numerous, but these often 
call for items on which the mills are oversold, 
and millmen do not care to sell further ahead 
either at present or advanced prices. Many 
sections of Virginia, North and South Caro- 
lina and Georgia have had four or five days 
of rain, which has slowed up both production 
and shipments. Prices are just about the 
same as a week ago but stock the mills are 
unable to furnish has advanced rather sharply. 
The mills have some surplus stock, but be- 
cause of being able to make heavier ship- 
ments they are not prone to make any further 
price concessions. 

There has been only a fair demand for 4/4 
No. 2 and better edge, either band or circular 
sawn, and it is weak. No. 2 and better 4/4 
stock widths, rough or dressed, circular or 
band sawn, have been moving better. Many 
orders are hard to place, for a lot of mills are 
short of wanted items. Edge 4/4 No. 3 has 
been moving very well to southern yards. No. 
3 4/4 stock widths have not been moving very 
well. No. 2 and better 6/4 stock widths are 
still in brisk demand and scarce, but 5/ and 
8/4 are quiet, except 5/4x12-inch, which is very 
popular. 

Box makers have not appeared very much 


interested in 4/4 edge No. 1 box, kiln dried . 


rough. They are anxious to get good air dried 
edge box or dressed and resawn, and this stock 
will soon be scarce. Edge 4/4 No. 2 box has 
been very quiet. No. 1 4/4 stock box in all 
widths has been very active but supplies are 
small. One large mill is oversold now over 
one million feet of 8-inch kiln dried roofers. 
Good air dried stock is also scarce. No. 2 4/4 
stock box has been moving slowly but demand 
is not quite as light as for edge No. 2 box. 
The 5/4 stock box is still in good demand, and 
very little is offered. There is some air dried 
edge 5/4 box available but buyers are not 
much interested in edge widths. Box bark 


Turnover . 
and good profits 
Wholesalers and retailers 


who are handling Brown’s 
Supercedar will tell you they 
are making a profit on closet 
lining for the first time. 
Super quality. Super pack- 
age. No claims for damage 
or shortage. No depreciation 
in warehouse. 


Write for samples, 
circulars and prices. 
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VANDERBILT 
Th HOTEL 


at Park Avenue 
NEW YORK 


DMIRABLY situated 

on the Crest of Mur- 
ray Hill. It is convenient 
to the business, shopping 
and theatre centers and 
to the Pennsylvania and 
New York Central Rail- 


way Terminals. 


Its clientele is made up of 
intelligent travellers from 
all parts of the World. 
One finds in the dining 
rooms excellent service 
and a perfect cuisine. 
Every bedroom is an out- 
side room and each one 
has its own private bath. 


TARIFF 
Single room with bath 
$4.50 per day and up 
Double rooms with bath 
$8 per day and up 


WALTON H. MARSHALL 


Manager. 




















strips, 4/4 dressed, continue active, and some 
mills have marked up their price another 50 
cents. 

Demand for mixed cars of flooring, thin ceil- 
ing etc. has been fair. Slightly better prices 
can be obtained on mixed than on solid cars, 
No. 2 and better flooring has not been mov- 
ing very well, and as some mills are over- 
anxious to ship, prices are unsettled. Kiln 
dried roofers in 6-, 8- and 10-inch widths have 
been very active, sales being limited to avail- 
able stock. The 8-inch air dried roofers have 
been more active and buyers want quick ship- 
ment, which rains have made difficult. Air 
drying roofer mills are offering a little more 
stock, but are still trying hard to secure an 
advance, 


Albuquerque, N. M. 


April 16.—With a pond full of logs, sawing 
is not delayed at the White Pine mill by the 
boggy conditions that impede logging. The 
logging road, which now is seventy miles, is 
extended five to fifteen miles a year, and has 
gone about fifteen miles beyond Porter, the 
camp and base of logging supplies at Porter. 
The line building toward Farmington and other 
points in the San Juan Basin leaves the log- 
ging road at San Ysidro, and it does commer. 


‘ cial business to La Ventana and intermediate 


points. Traffic on the logging line is increas- 
ing slowly on account of building at Jemez 
Springs. 


i — 
friends will be invited to visit the plant of 
the Williams Manufacturing Co., where , 
barbecue will be served. ; 


Birmingham, Ala. 


April 16.—Demand from’ contractors lag 
week was on the increase, but two days of 
floods greatly handicapped business. With 
better weather, calls for quick deliveries have 
been the order of the day. Increased calls 
came for heart longleaf dimension. For mog; 
high priced homes, 85 percent longleaf 6, 
strictly No. 1 dense longleaf is specified. Up. 
til weather permits regular mill operation, 
there will not be much surplus lumber in Al. 
bama. A few mills have a heavy stock of 
No. 3 in 1x3-inch, and B&better in 1x3- ang 
1x4-inch. In boards, the 12-inch are poor sel]. 
ers. All items of 4-inch and wider in No, 3 
common are in good demand and stocks are 
short. Price on 1x4-inch No. 2 flooring moveg 
up to the $14 mill basis, and some longleaf 
sold as high as $15. Pattern No. 116 and No, 
3 car siding are being used for sub-floors and 
sheathing. Cars of 1x6-inch and wider No, 3 
did not sell as readily as cars of one width, 
Shortleaf dimension is in good demand, the 
best seller being 2x4-inch, especially 16-foot, 
A good many mills are ripping 2x8- into 2x4. 
inch, but some yards object to S4S resawn into 
S2S1E and the heavier percentage of No, 2 
common, on account of knots. Some yards 





J. R. Lane has re- 
signed as manager of 
the O’Malley Lumber 
Co., at Gallup, N. M., 
and his place is taken 
by S. F. Karnes, trav- 
eling salesman for the 
Southwestern Sash & 
Door Co. For the pres- 
ent, J. R. Martin, man- 
ager, and Fred W. Muff, 
his assistant will al- 
ternate in traveling to 
take care of the out of 
town trade. Mr. Karnes 
had early experience as 
a lumberman in Michi- 
gan, and later was with 
the Morrison - Merrill 
Lumber Co. in Utah 
and Idaho, and ran a 
yard of his own at La- 
fayette, Colo. 


After looking over 
timber land in the 
Jemez Mountains in 
the vicinity of Porter, 
their mining interests 
at Hagan and lumber- 
ing operations at Ber- 
nalillo and Albuquer- 
que, W. A. McCorkle 
and T. S. Clark re- 
turned to Charleston, 
W. Va., E. C. Cornwell 
to Chicago, where he 
is an attorney and 





Model house front with stained shingle roof shown at the Hotel Sher- 
man Flower and Garden Show in Chicago, to illustrate harmonious 
garden layout. A simple little home and simple landscape, but a thing 
of beauty 





broker at 231 South La 
Salle; C. C. Leedy, G. S. Colburn, W. H. Stark 
and H. J. L. Stark, to Orange, Tex., and George 
A. Hill to Houston, Tex. 

V. V. Frye, Alamogordo, N. M., lumberman, 
is erecting a new building to house his fur- 


niture store. 
Macon, Ga. 


April 16.—Continued slight improvement is 
reported in the roofer market in this territory. 
Prices have been strengthening and slight ad- 
vances have been made, according to reports 
from manufacturers. Most mills are accept- 
ing orders at better than $17.50 and $18.50. 
Because of wet weather, production has been 
below normal for some time, with actual sales 
and shipments probably running a little ahead 
of the production. | 

General rains throughout March and April 
have slowed up production of longleaf pine, 
according to reports from mills in southwest 
Georgia and southeastern Alabama. None of 
the mills are producing up to their normal 
capacity. There has been a steady movement 
of longleaf to the North and some to the 
Florida west coast, where according to reports 
there has been a sudden picking up of busi- 
ness. No material changes in prices have been 
reported in the longleaf market. 

At the April meeting of the Roofer Manu- 
facturers’ Club, to be held at the Hotel Demp- 
sey here on April 24, members and their 


are getting back to resawn 2x6-inch and wider 
dimension, thus producing a sheathing stock 
of fair grade; the 2x6-inch and wider No. 3 
has moved up to $14 and resawn into inch 
has ranged up to $16, with an occasional 
straight car of 6-inch selling at $15.50. An- 
other innovation for cheaper sub-floors has 
been the use of unsound 1x6-inch S2S&CM, 
end matched, which makes a fairly serviceable 
lumber running largely 4- to 8-feet. Green 
dimension is now accepted on the same basis 
as dry. Prices have been fairly steady, No. 
1 lath are $3.65 f. o. b. Birmingham. Random 
2x4-inch dimension sold as high as $22, and 
straight 14- or 16-foot sold at $25. No. 1 
common 1x6-inch S2S&CM, air dried, was $22; 
8-inch $23. Demand for 8-inch No. 105 drop 
siding is increasing; a few yards have ad- 
vanced 1xl10-inch. The No. 1 and C grade, 
1x8- and 10-inch, ranges $41 to $45; 6-inch 
sells at $38. 

The Propst Lumber Co., retailer, is adding a 
full line of builders’ supplies. Because of bad 
weather, its mill at Ohatchee is running only 
half time. 

The Lasseter Lumber Co. has started a new 
yard on Lomb Avenue in the west end section. 

N. W. Scott, of the Scott Lumber Co. has 
retired from the active management of pur- 
chases and is establishing the Scott Hardware 
Co. in Wylam section. 

The Oden-Elliott Lumber Co. plans the erec- 
tion of a complete hardwood mill in Tusca- 
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loosa to start on ten years’ cutting of timber 
purchased along the Warrior River in Jeffer- 
gon and Tuscaloosa counties. Timber will be 
parged to Tuscaloosa, and the paper mill be- 
ing established nearby will consume byprod- 


Bogalusa, La. 


April 16.—Col. A. C. Goodyear, of Buffalo, 
N. Y., president of the Great Southern Lumber 
Co., and Charles Goodyear, will leave shortly 
for the West and Northwest to make an ex- 
haustive investigation of the timber supply 
and lumbering situation in those regions. They 
will be engaged in this investigation for an 
indefinite period, with a view to ascertaining 
possibilities for obtaining raw materials to 
keep the Bogalusa sawmill in continuous oper- 
ation for the period between 1940 and 1950, un- 
til the company’s reforested timber will be 
mature for cutting. Col W. H. Sullivan, vice 
president and general manager of the Great 
Southern Lumber Co., had expected to take 
part in this investigation, but will be pre- 
vented from doing so by pressure of other 
business. 

Mrs. G. H. Wood, of Monroe, Mich., wife of 
G. H. Wood, former general manager of the 
Louisiana Fibre Board Co., here, and builder 
of the Bogalusa Paper Co.’s plant, died a few 
days ago, according to advices received here. 


Beaumont, Tex. 


April 16.—Rains, which have been general 
over the eastern Texas-western Louisiana tim- 
ber belt, culminating in two perfect deluges 
last week, have materially slowed up produc- 
tion of pine, particularly at the small mills. 
Demand has improved a little, and conse- 
quently prices are a little firmer, especially on 
one-inch No. 2 lumber. Longleaf timber orders 
seem to be plentiful; but shortleaf timber 
orders are still scattering. Items of finish 
seem to be plentiful and there is no improve- 
ment in demand or price on these. 

The Gulf-Pacific Steamship line, which has 
been sending a vessel here from the Pacific 
coast every two months, has announced a 
monthly service between Pacific North Coast 
ports and Beaumont. Duncan Hall, head of the 
Hall Shipping Co., agent of the line, stated 
Saturday that the service was shortly to ex- 
tend to Port Arthur, Port Neches, Orange and 
Lake Charles. 


Brookhaven, Miss. 


April 16.—Pine sales have continued to 
mount, and will run about 20 percent in excess 
of production for’the week, The extremely 
gratifying thing is that price advances have 
been promptly accepted by the trade. Some 
buyers think that they ought to take their 
time about purchases, and still get in on the 
basis as prevailed sixty days ago. Logging, 
manufacturing and shipping have been inter- 
fered with by very heavy rains, which have 
— very severe on the little mills still ac- 
tive. 

Pine flooring items have continued to move 
in heavy volume and stocks are being rapidly 
absorbed. One of the real features has been 
the heavy sale of 1x3-inch C sap rift and 
1x3-inch B&better flooring. Rift flooring items 
are very scarce. In 4-inch flooring, B sap 
rift, C sap rift and No. 2 rift have been mov- 
ing in heavy volume, so that surpluses have 
just about been absorbed and price advances 
have been in order. All flat grain grades have 
moved exceptionally well. There has been a 
run on No. 3, and it is now pretty well over- 
sold at prices at least $1 higher than prevailed 
thirty days ago. Drop siding has not moved 
quite so well and practically all sales were 
confined to No. 2. Ceiling has continued to 
move quite well, especially the %x4-inch. The 
%x4-inch partition has been slow. Bevel and 
square edge siding have shown added activity. 
Moldings are quite well sold ahead, as usual 
The export market has con- 
tinued to buy heavily of rough saps. 

No. 2 fencing strips, 4-inch, are holding firm 
at $20 f. o. b. mill, and stocks are very low. 
No. 2 6-inch fencing and flooring have been 
good sellers and wire orders are being re- 
ceived. No 2 boards, 8-, 10- and 12-inch, have 
been selling in good volume, especially in 
shortleaf, with prices very firm. The 5/ and 
6/4 in No, 2 have moved quite well, and stocks 
are lower than for months. No. 3 fencing 
Strips, 4-inch, continue to sell well at $15 
f. o. b. mill. Some buyers are endeavoring 
to buy 6-inch at lower levels. Stocks of No. 3 








boards and fencing are fairly heavy because 
the mills have held firm for better prices. 
Box shook business has been in nice volume. 

Demand for dimension has continued very 
strong but orders are restricted on account of 
the poor mill assortment in longleaf and short- 
leaf_in Nos. 1 and 2, There has been a good 
market for No. 3 dimension. Sales of miscel- 
laneous and short items have been extremely 
heavy. ; 

A heavy flood of lath orders has been re- 
ceived, mills finding themselves oversold on 
No. 1 for about thirty days and on No. 2 for 
about forty-five days. They have increased 
their prices to $3 and $2 f. o. b. mill. 


Shreveport, La. 


April 16.—Southern pine demand is spotty 
and some mills and wholesalers are not fully 
satisfied. The heavy rain at the week end 
slowed down shipments and logging is diffi- 
cult. The tributaries of the Red River have 
all risen. The Beltex Lumber Co., at Maud, 
Tex., had to take off logging crews. Other 
branches of the Mississippi are up also. Pro- 
duction is likely to be considerably curtailed. 
Demand last week was not satisfactory. Some 
dealers reported good volume, while others 
have not been so favored. Dealers in the Rio 
Grande Valley have simply quit buying, but 
Texas trade goes by spurts, largely because 
of the numerous line yards in that State. Ok- 
lahoma business has been slow. Orders have 
been coming largely from the North and East. 
Prices are steady. Mills are fairly well sup- 
plied with orders. Hardwoods are slow, and 
Delta mills are greatly curtailing their pro- 


os Pittsburgh, Pa. 


April 17.—Lumber prices remain unchanged, 
with the exception of a definite advance in No. 
2 common and better dimension and 1-inch 
No. 2 common air dried boards, especially that 
from smaller mills that specialize in these 
items. Many southern pine mills are loaded 
up with orders and are declining new busi- 
ness. Other mills are holding steady for ad- 
vanced prices, and are somewhat hesitant 
about accepting new business on account of 
unfavorable weather throughout the South. 
The larger mills seem to be enjoying very sat- 
isfactory business, indicating heavy buying in 
the last two or three weeks. Appalachian 
hardwoods remain steady in price, with a fair 
volume of business reported by the mills. The 
situation of white pine seems to be about the 
same as last week except that there appears 
to be a little larger volume of business, with 
very quick shipment required on most orders 
placed, indicating that buyers are holding off 
until absolutely forced to place orders. A lit- 
tle better demand for hardwoods from the fur- 
niture manufacturing trade is reported, fac- 
tories in this line showing greater activity, 


which it is expected will increase the demand 


for southern hardwoods, especially gum. 

Effective May 1, the Pittsburgh office of the 
American Hoist & Derrick Co., with works and 
executive offices at St. Paul, Minn., will be 
moved from 1423 Farmers Bank Building to 
604 Chamber of Commerce Building. 


Boston, Mass. 


April 17.—New England yard trade is grow- 
ing, retail dealers buying a little more freely. 
Purchases are being made on a conservative 
basis. The building outlook is favorable. 
Douglas fir was fairly active last week. 
Boston wholesalers report that the May con- 
ference cargo rate is now $14, and that some 
people here are quite willing to pay $14.50 
for space on tramp steamers, but are finding 
it difficult to secure all they want. The only 
large eastern spruce company now operating 
a frame mill reports quite enough business 
to maintain the base price firmly at $42. 
Another large company expects to receive its 
spring drive and begin operations shortly. 
Provincial random is firmer than for sev- 
eral months. There will be more random 
available in a few weeks, but cut of logs was 
distinctly light this season. One large Maine 
company sawing random lengths is now quot- 
ing and getting $35 for 2x3-, 2x6- and 2x7- 
inch, despite the fact that an ordinary sched- 
ule of dressed Douglas fir can be bought for 
$30 c.i. f. 

The third lecture of the lumber instruction 
course sponsored by the Harry L. Folsom 
Hoo-Hoo Club was given last Thursday eve- 
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TRY OUR 
No. 2 Common $45S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 
Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - ~- =~ Lincoln, Nebraska 




















We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


The hen or the egg— 
which was first? 


Good merchandising or sound financ- 
ing—is one more important than the 
other? How can you withstand losses 
when fixed overhead and maturing 
short term obligations force unprofit- 
able production in a depressed market 
in the face of ruinous competitive 
practices ? 

Long term financing with bond issues 
liquidated from stumpage is the an- 
swer. It’s a specialty of ours. Ask 
for details. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.B0G. BARTLETT SLOG. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber | 


Service Is Our Specialty a 
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ning in the rooms of the Lumber Credit & 
Research Bureau (Inc.) of Boston. i. a 
Titus, of the field force of the West Coast 
Lumbermen’s Association, gave a very inter- 
esting talk on West Coast woods. The class 
now numbers 117, of whom 107 were present. 
The next lecture is to be given on the 
evening of May 10, when one of the field 
men of the Western Pine Manufacturers’ As- 
sociation will discuss western pines. 


Philadelphia, Pa. 


April 16.—Local wholesale dealers here re- 
port a slow but continued improvement in 
demand. This is confined, however, mostly 
to building lumber. Industrial business re- 
mains practically inert. Prices continue un- 
changed. Despite various advantageous offers, 
retailers are buying only for spot require- 


ments, particularly of West Coast fir and 
hemlock. Owing to the adequacy of stocks 
of these species, prices are not maintained 


as rigidly as is desired. Business in the coal 
regions is very dull, according to reports 
from wholesalers there, altheugh other coun- 
try districts appear somewhat more active. 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - + RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 











SULLIVAN 


LUMBER CO. 
Portland, Oregon 


Soft Yellow Fir 


Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 
Factory and Industrial Stock 
Fir Plywood 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 























R FINISH 


LARGE stocks on hand ost 
quick service to our custom- 
ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bildg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Les Angeles Office: 397 Pacific Elec. Bldg. 


L Mills: Albion and Navarro, Calif. la 
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Hardwood demand, although rather dull in 
the city, is quite good in outlying sections. 
This is due to an improvement in the furni- 
ture business, which has increased: its labor 
forces ten percent during the last month. 


Milwaukee, Wis. 


April 17.—Prices on western lumber seem 
to be slipping, in the opinion of Milwaukee 
wholesalers. Quotations show a weaker 
trend. Southern pine prices are holding 
about the same here. Milwaukee retailers 
had a quiet week due to unfavorable weather. 
Retail yards are in the market every day, 
however. So far the market here has been 
very active, and wholesalers of softwoods 
report volume is ahead of a year ago for 
the same period. Sash and door manufac- 
turers and flooring factories are in operation. 
They have not been active in the hardwood 
market, but are expected to be heavy buyers 
for the rest of the month. Hardwood in- 
quiries and buying are spotty. Box factories 
and auto body plants are the heaviest takers 
of hardwoods. Furniture men are expected 
to enter the market to some extent later in 
the month. Large building projects have 
been announced during the last week. 


Houston, Tex. 


“April 18.—The South American business 
that Houston lumbermen were counting upon 
recently as a strong possibility has so far 
failed to materialize. However, there is good 
business from Europe. Demand is strong for 
30 cube sawn timbers and prime, but kiln 
dried saps are weak. The interior market 
for southern pine is holding its own. There 
is a good demand for all items. The most 
active yard item is No, 1 dimension. In hard- 
woods there has been no improvement. Only 
small quantities of sap gum and oak are 
moving. Prices are at the same low level 
maintained since the first of the year. 


Several Houston lumbermen will go to 
Lufkin on Friday, April 27, for the annual 
meeting of the Texas Forestry Association. 


The meeting will be addressed by Senator 
I. D. Fairchild, of Lufkin; J. E. Stanford, as- 
sistant manager and director of the agricul- 
tural department of the East Texas Cham- 
ber of Commerce; J. K. Johnson, of the Great 
Southern Lumber Co., and Leonard Tillotson, 
of Sealy, chairman of the legislative commit- 
tee of the association. On Saturday, April 28, 
the association members will be taken for a 
visit to Ray Pasture, where the Southern 
Pine Lumber Co. is conducting timber grow- 
ing and cattle raising as a joint project. 


Jacksonville, Fla. 


April 16.—Business is coming in a slightly 
better volume and prices seem to be steady 
if not a little stronger. The general opinion 
is that further betterment is yet to come. 
With the reduction in production and the 
coming of building weather in the northern 
States, certain items of salable stock are be- 
coming scarce. 

The southern pine mills seem to be doing 
a very nice business, although the most of 
their orders are for timbers and special cut- 
ting. There are very few mills in this sec- 
tion that can take on orders for 8-, 10- and 
12-inch cutting at this time. They would 
like to have more orders for 6-inch. Their 
shed and yard stocks are continuing to move 
slowly. With the Florida market quiet, sales 
are being made in adjacent sections. ? 

The cypress market has shown some im- 
provement. Mills are moving just about 
their cut of such items as C finish, No. 2 
common and No. 3 common, along with some 
D and No. 1 common. There has been some 
improvement in demand for upper grades of 
finish, and price concessions are not as lib- 
eral as it was thought would be necessary. 
The big problem of getting rid of the 4/4 fac- 
tory grades has not yet been solved, even 


though there are many offers of No. 1 shop 
under $30. Old grade select is not moving 


as well as could be expected, and there has 
been a let-up in the demand for FAS. The 
tank and vat manufacturers are now in posi- 
tion to handle a little thick stock without 
giving it time to dry out, and some mills are 
pretty well booked up on this class of busi- 
ness. The prices being obtained are very 
satisfactory. A scare was thrown into the 
cypress lath market recently because one of 





the larger manufacturers dumped seyvera} 
million lath at around $3.75 for No. 1. How. 
ever, this block has been moved. Last week 
No. 1 cypress lath had begun to show some 
strength and give the impression of soon 
being back to $5, mill, with a fair demand. 

Brown Bros., who operate a large hard. 
wood mill near Gainesville, Fla., have con- 
tracted with the J. C. Halsema Manufactyr- 
ing Co. to saw ash logs for it at the Hal. 
sema sawmill a few miles north of the city 
on the St. Johns River. The Halsema plant 
has a capacity of about 20,000 feet in 4 
10-hour shift. Most of the stock being cut ig 
for export. The Halsema plant at Jackson. 
ville cuts only ash. Brown Bros.’ Gainesville 
plant is running to capacity, cutting ash ang 
hickory. 

The Jerome H. Sheip Co. (Inc.), Apalachi- 
cola, Fla., has just placed an order with 
Moore Dry Kiln Co. for a battery of four 
veneer kilns, with four humidity controllers, 
Construction will be of the most modern 
design. 


Jackson, Miss. 


April 16.—Operators of this territory have 
been seriously handicapped by heavy rains, 
Shipments of air dried lumber have practi- 
cally ceased, and all of the smaller mills lo- 
cated away from the railroads have been 
unable to haul stock to their planers. While 
the big mills have not been forced to close 
down, they have been hindered seriously, and 
production is off perhaps 20 percent. Sales 
managers report business in the cities very 
good. Their order files are quite heavy, 
covering No. 2 boards and shiplap and yard 
and shed items for residential construction, 
The mills are also booking a nice” volume of 
special timber cutting, in both longleaf and 
shortleaf. High grade flooring has moved 
out in a fair volume, and some mills have in- 
creased their price on No. 1 and Bé&better. 
Lath have also started moving and are show- 
ing a slight advance, with some mills re- 
porting No. 1 kiln dried scarce. The mills 
booked no appreciable amount of export busi- 
ness last week, but some of them are busy 
on orders. While export saps are rather 
hard to market, interior demand for rough 


finish is reviving, and it is believed that it 
will take care of this material. 
Earle Williams, assistant sales manager 


Finkbine Lumber Co., addressed the lumber- 
men at their regular weekly meeting Thurs- 
day, at Hotel Edwards. His topic was the 
manufacturing and use of redwood. A large 
audience assembled to hear his address. 


Seattle, Wash. 


April 14.—While the volume of retail yard 
business coming to the mills of the North- 
west continues to mount, demand from other 
sources is quiet. Due to a lack of demand 
for waterborne lumber, the tidewater mills 
are anxtously snapping up such cutting 
orders as are being received, while straight 
cars of uppers from these same mills. are 
being offered at prices lower than the inland 
mills catering to the mixed car yard trade 
care to quote them. It is true, however, that 
the tidewater mills can not operate profit- 
ably without lumber orders for water ship- 
ment, and in the Grays Harbor district there 
is ample evidence that some of the mills 
will soon be forced to shut down unless such 
business is forthcoming. While the supply 
of logs has been ample to take care of the 
mills, yet within the last week the log input 
has been curtailed, with a further lessening 
of supply in sight. This curtailment in log 
supply tends to keep prices firm, and many 
operators of log-buying mills are busy with 
plans for a closedown of thirty to sixty days 
at least, unless log prices are reduced soon, 
and there seems little likelihood that loggers 
will cut their quotations. The feeling is 
common among loggers and lumber manu- 


facturers that a recession in log prices would 


mean further reductions in lumber prices un- 
less the volume of lumber orders soon in- 
creases to the point where higher prices can 
be secured. Prices on domestic business will 
probably remain steady until there is more 
waterborne lumber business in sight. On 
Willapa Harbor, mills are operating their 
usual eight hours a day, six days a week, and 
the loggers are putting in only sufficient logs 
to take care of mill operation on this basis. 
Practically every inland mill heard from has 


(Concluded on page 82) 





ApRiL 2 


Featu 
Aver 
raised 
countr) 
percen' 
traffic 
highwa 
less CO 
can ke 
necess: 
routes 
sary | 
words, 
and qu 
The 
Mich., 
this n 
the neé 
what 
Lendi: 
favors 
capac 
haula: 
The n 
four-\ 
and i: 
gs. A. 
Thi 
axle. 
the s 
speci: 
is a 
carry 
sever 
is wu! 
cran| 
drill 
point 
Fu 
clear 
the | 
the 
vacu 
the ¢ 
gine 
3% 
str 
inch 
pla 
248. 


21, 1928 


i 


S€vVera] 
-. How. 
st Week, 
Ww Some 
of S0on 
mand, 
® hard. 
ve con. 
ifactur. 
1e Hal. 
he city 
& plant 
in a 
= cut is 
ickson. 
Nesville 
Sh and 


alachi. 
r with 
ft four 
rollers, 
nodern 


y have 
rains, 
practi- 
ills lo- 
> been 
While 
» close 
y, and 
Sales 
3 very 
heavy, 
l yard 
iction, 
me of 
f and 
moved 
ve in- 
etter, 
show- 
ls re- 
mills 
busi- 
busy 
‘ather 
rough 
lat it 


nager 
nber- 
hurs- 
s the 
large 


yard 
orth- 
other 
nand 
mills 
tting 
1ight 
are 
land 
rade 
that 
“ofit- 
ship- 
here 
mills 
such 
pply 
the 
nput 
ning 
log 
lany 
with 
lays 
oon, 
zers 
r is 
nu- 
yuld 
un- 
in- 
can 
will 
ore 
On 
1eir 
and 
ogs 
sis. 
has 





apam. 21, 1928 


AMERICAN LUMBERMAN 73 








u HPIOTOR 
BYE OGGING 


Features of New “Model Motor Truck 


Average Operating speed is gradually being 
raised for all types of vehicles throughout the 
country, and in view of the fact that a good 
percentage of the country’s motor driven 
traffic travels over one-third of the country’s 
highways there is only one way to avoid hope- 
less congestion. Trucks must be made so they 
can keep up with the procession, since it is 
necessary for trucks to operate over the same 
routes traveled by other vehicles. It is neces- 
sary that trucks be more flexible, in other 
words, easier to steer, quicker on the getaway, 
and quicker to stop. 

The Federal Motor Truck Co. of Detroit, 
Mich., has developed a new model A6é to meet 
this new condition. The many refinements on 
the new A6 make it particularly adaptable to 
what may be called “heavy-light” delivery. 
Lending itself to attractive bodies that speak 
favorably for owners, it still has the size, 
capacity, power and speed required for the 
haulage of a great quantity of merchandise. 
The new truck is a 1%4-2-ton capacity, having 
four-wheel brakes, four-speed transmission, 
and is powered by a 6-cylinder engine having 
gs, A. E. rating of 27.34 horsepower 

This new truck carries a bevel gear rear 
axle. The chassis is available in several sizes, 
the standard being 151-inch wheelbase and the 
special having 163-inch wheelbase. The engine 
is a 6-cylinder L head, high turbulence type, 
carrying a 2% fully balanced crankshaft in 
seven main bearings. Force feed lubrication 
is used throughout, the main bearings and 
erank pins being lubricated through the 
drilled crank shaft. The engine has three 
point suspension and is mounted in rubber. 

Further refinements are found in the air 
cleaner, which is attached to the carburetor, 
the oil filter mounted on the crank case, and 
the gasoline strainer mounted below the 
vacuum tank on 
the dash. The en- 
gine has a bore of 
3% inches and a 
stroke of 4% 
inches and a dis- 
placement of 
248.25 cubic inches. 
The engine devel- 
ops 65 brake horse- 
power. Cooling is 
accomplished by circulating water through a 
tubular radiator, a water pump being mounted 
at the side of the rear cylinder. 

Electrical equipment includes battery with 
induction coil and distributer, electric starter, 
generator, magnetic horn, head, tail and in- 
strument lamps. The clutch carries two 12- 
inch asbestos fabric rings, is of the dry plate 
type and is completely enclosed in the bell 
housing. The driving axle is a spiral bevel 
gear with the pinion shaft straddle mounted 
on double row ball bearings at the front, single 
row at the rear with the differential mounted 
on tapered roller bearings. The semi-floating 
shafts are carried on large tapered roller bear- 
ings at the wheel. Three gear ratios are avatl- 
able, the standard being 6% to 1, optional 5.66 
and § to 1. The steering gear is of the re- 
cently developed cam and lever type and is 
mounted to the frame by a heavy riveted 
bracket which obviates the necessity of drill- 
ing a large hole in the frame 

Four-wheel Lockhead hydraulic brakes with 
a diameter of 16 inches and width of 2% inches 
are standard equipment. A propeller shaft 
brake, internal expanding type, operated by a 
hand lever, is-mounted at the rear of the 
transmission. The job carries six spoke, 20- 
inch base, steel wheels with demountable rims, 
one extra rim being furnished. The tires are 
heavy duty pneumatic cords 32x6 in front 
and 34x7 in rear, 32x6 dual rear wheels being 
optional. Chassis lubrication is by means of 
an automatic high pressure lubricant gun. 
Hood, fenders and cowl are. formed from 
heavy gage sheet steel, the cowl being en- 
tirely separate from the body cab. The job 
carries a jack, a full set of tools, heavy chan- 
nel steel front bumper and a high pressure 
lubricant gun. Oil pressure gage, ammeter 
and speedometer are mounted on an indirectly 
lighted instrument panel. 
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Motor Vehicle Registration 


23,000,000 
throughout’ the 
information collected 
authorities by the 


1927 more than motor 
vehicles were registered 
country, according to 
from State registration 
bureau of public roads, 
partment of Agriculture. The total registra- 
tion was 23,127,315 vehicles, of which 20,- 
230,429 were passenger vehicles and 2,896,886 
motor trucks and road tractors. This regis- 
tration represented an increase of 1,125,922 
vehicles, or 5 perceyt, over that reported for 
1926. 


During 


United States De- 


(SRB aEaEes 


Big Gain in Retail Truck Deliveries 


Retail deliveries of Graham Bros. trucks in 
domestic and foreign fields showed sharp in- 
creases for the week ended March 31, com- 
pared to the previous week, according to sta- 
tistics compiled at the Detroit (Mich.) factory. 
Domestic deliveries totaled 1,007 for the week 
ended March 31, compared to 785 for the pre- 
vious week, a gain of 322 units, or 41 percent. 
Export deliveries for the week ended March 31 
totaled 319, compared to 201 for the previous 
week, a gain of 118 units, or 59 percent. 

Dealers in all parts of the country are opti- 
mistic over prospects for still greater increase 
in business this spring, according to reports 
reaching Dodge Bros. (Inc.). Purchases in the 
















New model A6 Federal truck particularly adaptable for heavy-light delivery 


commercial car, truck and motor coach field 
indicate conditions in practically every line of 
business are improving. Five different truck 
chassis sizes—'%-, %-, 1%- and 2-ton—with 
variety of body types and equipment, place the 
company in a strong position to meet the 
needs of modern transportation. 


Trucks Help Coast-to-Coast Derby 


Two Graham Bros. trucks are affording 
entries in the coast-to-coast running race 
some of the comforts of home. The trucks 
left Los Angeles, Calif., with the start of the 
“bunion” derby on March 4, headed for New 
York City, the eastern goal of the contest. 
More than two hundred athletes started, but 
the number is dwindling under the strain of 
the daily grind. At the present pace the race 
will not: be finished until the early part of 
May. Accurate records on the performance 
of the trucks and gasoline and oil consump- 
tion are being Kept on the trip. 

While running, walking or trotting from 
Los. Angeles to New York can hardly be con- 
sidered first class travel, still the athletes 
will at least hear radio programs and have 
coffee any time they want it. One of the 
trucks making the transcontinental trip car- 
ries a giant coffee pot containing two urns 
mounted on the rear where the runners can 
be served with stimulant along the way. The 
other truck carries a portable radio station 
that broadcasts encouraging and lively jazz 
music for the benefit of the runners. 

The progress of the race will be watched 
with interest not only by the public but also 
by motor truck users and the manufacturers 
of Grahami.Bros. trucks, which are sold by 
Dodge Bros. dealers everywhere, 
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wars White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 








i‘ 5 
CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 














Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, F : 
306 North Michigan Avenue Chicago 
W. O. W. Building, . - Omaha 
| Baten Trust Bldg., - - Indianapolis 
H. B. Hewes, 
President 
W. » Virgin, 





White Pine 


BOX, SHOP AND 
CLEARS 






We invite your inquiries and orders. 


Clover Valley 
Lumber Co., LoTARES, 





California White Pine 
California Sugar Pine 


California | California 
Redwood 


White Fir 
Yard, Factory and Industrial Lumber. 


| Frederic cS. Palmer, SAN FRANCISCO, CAL 





LOSING roipn 2 Bryon 
Raiph C. B 
Have you a problem to solve in 


tell you ho poctiedhs mk = | fan pare an will 
pow. An invaluable reference book 
ng superintendents, timber owners, 


4 $4.50, postpaid. 
American Lumberman “* $, Denbow Se. 
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Fir Frame Lumber 


Kiln Dried, Run to Special Patterns, 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 











Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 


over 50 years. 


rating changes TWICE 
week. 


Ask for rates and 
Pamphlet No. 49-S. 


command whether or n 
you are a subscriber. 


Lumbermen’s Credit Association 


608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 


Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
~, porting new names and 


Our Collection Depart- 
ment is always at your 


ot 














Master 


Trade Mark 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 


Exclusive Putty Makers for Forty Years. 







. PAINT & PUTTY WORKS» 
(OZ MMANUFACTURERS 
334-40 No. Ashland Ave., | CHICAGO, ILL. 
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Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. La Salle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 


Collection and Mechanics Liens 
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Lumberman’s Actuary 
Does a Man’s Work 


Shows at a glance number of bd. ft. in given num- 
ber of pieces, how many pieces it takes to make a 
 ¥~ number of bd. ft., cost of any number of bd. 
t between 2 and 29,000 by quarter dollars from $6 
to $75 per M. Includes tables for figuring lath, 
shingles, wall board; tables for estimating stud- 
ding, joints, rafters, roof sheathing, shiplap, floor- 
ing, etc , etc. 
Will save its cost in 3 months. 
to be without it. 


Price postpaid, 
bound in leather $8.50. 


American Lumberman 
431 South Dearborn Street, CHICAGO 


You can’t afford 
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E. J. Gillouly, of the Soo Lumber Co., Glid- 
den, Wis., spent a day in Chicago this week 
visiting among the local trade. 


A. H. Abendroth, president of the Robbins 
Flooring Co., Rhinelander, Wis., was in Chi- 
cago this week calling on some of his local 
friends. 


O. R. Lutz, sales manager of the Scott & 
Howe Lumber Co., Ironwood, Mich., was in 
Chicago this week calling on the local northern 
hardwood trade. 


George Wilson, of the Wilson Lumber Co., 
Woodruff, Wis., when in Chicago Wednesday 
stated that the retail business was just opening 
up in his section. 


H. H. Shepeck, sales manager of the I. 
Stephenson Co. Trustees, Wells, Mich., when in 
Chicago this week reported a good volume of 
northern hardwood business. 


G. A. Biles, of New Haven, Conn., eastern 
representative for the Central Door & Lumber 
Co., of Portland, Ore., spent several days in 
Chicago this week on business. 


M. Wilke, of Wilke & Rehn, retailer of 
Beecher, Ill., was in Chicago this week and 
reported that business in his territory is im- 
proving as the season progresses. 


A. B. Ziegler, of Detroit, Mich., sales repre- 
sentative for the Mershon, Eddy, Parker Co., 
specialist in white pine of Saginaw, Mich., 
made a business trip to Chicago this week. 


F. R. Linroth, manager of the Chicago office 
of the Exchange Sawmills Sales Co., made a 
business trip this week to Detroit, Flint and 
other important Michigan consuming centers. 


A. C. Wells, president of the J. W. Wells 
Lumber Co., prominent manufacturer of north- 
ern hardwoods, hemlock, pine, maple and birch 
flooring, made a business trip to Chicago this 
week, 


L. E. Mitchell, sales manager of the Ten- 
nessee Lumber & Manufacturing Co., Knox- 
ville, Tenn., was in Chicago Wednesday ot 
this week sizing up the oak flooring situation 
in local territory. 


Earle W. Kidd, general manager of the Owen 
Box & Crating Co., Owen, Wis., was in Chi- 
cago this week in attendance at a convention 
of toy manufacturers, and also looking after 
business for his company. 


John H. Colby, sales manager for the Cadil- 
lac-Soo Lumber Co., and the Cummer-Diggins 
Co., Cadillac, Mich., spent several days in Chi- 
cago this week visiting among his friends in 
the local northern hardwood trade. 


John Woods, sales manager for James R. 
Andrews, Escanaba, Mich., was in Chicago last 
week calling on the local distributers of north- 
ern hardwoods. He stated that the demand 
was pretty good, with dry stocks none too plen- 
tiful. 


G. E. French, of the eastern division of the 
National Lumber Manufacturers’ Association, 
with headquarters in New. York City, is spend- 
ing several weeks collecting information which 
will later be embodied in a bulletin on the sub- 
ject of coffins and caskets. 


J. R. Roper, manager of the Northern Pole 
& Lumber Co., Duluth, Minn., spent several 
days in Chicago this week. He stated that 
business was pretty fair for this season, and 
prospects are encouraging for a good turnover 
during the next few months. 


R. C. Winton, of Minneapolis, Minn., spruce 
sales manager of the Winton Lumber Co., was 
in Chicago this week conferring with A. K. 
Southworth, Chicago representative. Mr. Win- 
ton reported a fairly good volume of business 
in Engelmann and white spruce. 





J. A. Grefe, sales manager of the Underwood 
Veneer Co., Wausau, Wis., when in Chicago last 
week reported that dry stocks of northern hard. 
wood lumber are scarce. New stock is coming 
along nicely and will probably be available for 
shipment within the next thirty days, accord- 
ing to Mr. Grefe. 


Elmer and Oscar Budzein, of the Wisconsin 
Lumber & Supply Co., prominent retail firm of 
Milwaukee, Wis., were in Chicago Wednesday 
of this week calling on some of their local 
friends, and before returning to headquarters 
attended the Cubs-Reds opening ball game in 
the company of Fred L. Leidinger, secretary- 
treasurer of the Inland Empire Lumber Co. 


Effective April 1, the retail lumber yard of 
the Bader-Peterson-Cook Co, at 1626 Kings. 
bury Street, Chicago, was purchased by the 
Anderson Lumber Co., which will specialize in 
building lumber and crating at the same loca- 
tion. The Anderson Lumber Co., which was 
recently incorporated, is headed by Sidney C. 
Anderson, president, and Sidney C. Ander- 
son, jr., is secretary and treasurer. 


A. G. Naundorf, of the Baird-Naundort 
Lumber Co., Spokane, Wash., stopped over in 
Chicago on Tuesday of this week en route 
East on business. He reported a scarcity of 
12-inch No. 2 Pondosa pine which is likely to 
continue due to the heavy demand for this 
width for apple box purposes. Mr. Naundorf 
stated that business was spotted, but the aggre- 
gate volume seems to be giving the mills a 
satisfactory amount of orders. 


The Chicago headquarters of the National 
Association of Wooden Box Manufacturers on 
April 19 were moved to 2023 Conway Building, 
telephone Central 9331. The new location is on 
the same floor as the National Lumber Manu- 
facturers’ Association, which will prove of 
benefit to both associations in the joint arrange- 
ment of the box promotion activities which 
will be under the direction of a joint com- 
mittee—two from the box association and two 
from the lumber association who make boxes. 
This campaign will be under the direct man- 
agement of Paul L. Grady, secretary of the 
box association. 


New Issue of Hardwood Handbook 


Volume XLVI of the Official Handbook of 
the National Hardwood Lumber Association 
has recently been distributed to the membership 
from the organization’s headquarters in Chi- 
cago. This new issue, dated April, 1928, con- 
tains 56 pages in which are listed officers and 
board of directors; standing committees ; mem- 
bership data on eligibility, progress, benefits 
and dues; official membership list—active, asso- 
ciate, veneer and plywood; articles of incor- 
poration; inspection service regulations; con- 
stitution and bylaws. 

In a letter to the members concerning this 
latest number of the Official Handbook, Frank 
F. Fish, secretary-treasurer of the association, 
says: 


During the half year which has elapsed since 
the previous issue of this publication the hard- 
wood industry has gone through the most 
trying period in its history, one of the results 
of which has been the elimination of many of 
its units. This widespread shrinkage has na- 
turally had its effect upon the membership of 
this association, but while its resulting losses 
have been material these have in nowise weak- 
ened its integral soundness. 

As evidence of its unimpaired stability the 
revised roster of our membership which is the 
central feature of the new handbook, speaks 
plainly. By referring to it you will find that 
this association continues to well deserve its 
reputation as one of the strongest trade or- 
ganizations in the country, and one with which 
to be identified is in itself a credential. AS 
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the matter stands there are now very few 
eligible and desirable concerns whose names 
are not already on our membership rolls. 


(SRR EAZae: 


Lumberman Is Active Civic Worker 


BeauMONT, Tex., April 16—In addition to 
having just been elected to the directorate of 
the Southern Pine Association, F. H. Farwell, 
active vice president and general manager of 
the Lutcher & Moore Lumber Co., of Orange, 
is being groomed by his friends throughout 
Texas and Louisiana, as well as more distant 
points, for a place on the board of directors of 
the Chamber of Commerce of the United States 
from the fourth election district. 

Mr. Farwell has served the Lutcher & Moore 
Lumber Co. in every capacity from stenog- 
rapher to general manager during his 34 years’ 
connection with the firm, and he is today the 
active head not only of that large concern, 
but of a dozen or more industrial and com- 
mercial enterprises, banks, paper mills etc. in 
Orange and the Sabine district. He has been 
an active civic worker and has headed the 
Orange Chamber of Commerce a time or two, 
is still on its board of directors, is past presi- 
dent of the Orange Rotary Club and an active 
and enthusiastic worker for the improvement 





of. the Sabine-Neches waterways and the In- 


tracoastal canal. He is a deacon of and teaches 
a men’s bible class in Lutcher Memorial Presby- 
terian Church at Orange. 

Impressed with Convention Hall 

St. Louis, Mo., April 17.—“The immense 
hall, with a seating capacity of 25,000 persons, 
now being erected at Houston, Tex., for the 
forthcoming Democratic national convention, 
demonstrates clearly what can be done with 
wood, and will have a tremendous influence 
favorable to lumber among the thousands who 
attend the convention,” declared T. C. Whit- 
marsh, president of the W. T. Ferguson Lum- 
ber Co., Arcade Building, who has just returned 
from a trip to Texas and Mexico. 

Mr. Whitmarsh, who attended the conven- 
tion of the Lumbermen’s Association of Texas 
at Houston last week, believed that the sub- 
jects discussed, such _as bettering sales meth- 
ods, financing of home building and remodeling 
through building and loan associations, showed 
the earnestness of the Texans in their desire 
to place the lumber business on a sound foot- 
ing. 

Optimism seemed generally to prevail among 
the retailers and manufacturers with whom Mr. 
Whitmarsh talked during his stay in Texas. 


Chicagoan Forms Lumber Firm 


_The organization of the DeSale Lumber Sales 

Co., with offices at Suite 1012, Y. M. C. A, 
suilding, 19 South LaSalle St., Chicago, is an- 
nounced by Fred J. DeSale, who recently with- 
drew from partnership in the: Botts-DeSale 
Lumber Co., here. The DeSale Lumber Sales 
Co. will handle both southern and western 
woods on a commission basis,- specializing in 
the retail yard trade. 





Mr. DeSale is widely known in this territory, 
in which he has been selling lumber continu- 
ously for seventeen years. He has been as- 
sociated with the Botts-DeSale Lumber Co. for 
the last six years, previously having been con- 
nected with the Burnaby Bros. Lumber Co., 
and the Hilgard Lumber Co. 

The announcement of the formation of the 
DeSale Lumber Sales Co. comes immediately 
following Mr. DeSale’s return from a two 
months’ motor trip through the Southwest and 
California, on which he was accompanied by 
Mrs. DeSale. While the trip was taken prin- 
cipally on account of Mr. DeSale’s health, 
which by the way is now completely restored. 
he also took the opportunity to visit several of 
the large California lumbering operations with 
a view to securing up-to-the-minute information 
regarding stock and manufacturing conditions. 


Garage Precedes Auto Invention 


This is a picture of probably the oldest and 
largest private garage in Illinois, or for that 
matter in the entire United States. It was 
built before automobiles were even thought of, 
not to say invented. This was one of the origi- 
nal sawmills in the Chicago district. Originally 
the roof was of clap- 
boards and some of 
them are still fastened 
to the rafters. The in- 
terior is of rough tim- 
bers and the floor, still 
doing duty, is of thick 
oaken plank. Always a 
wood building it has 
been much remodeled 
with wood material, in 
late years. 

The Chicago & North 
Western Railway first 
owned the building and 
operated it as a saw- 
mill when building its 
pioneer line west out of 
Chicago. In 1855 Squire 
Socrates Rand bought 
it and ran it as a saw- 
mill. Then he changed 
it into a grist mill and it’ was in this mill that 
the early grists of pioneer settlers in northern 
Illinois were ground for a period of twenty 
years, Mr. Rand continuing to be the miller. 
The original mill stones are now buried on the 
same premises. The location is the west end 
of the new Miner Street bridge over the river 
at Des Plaines and it is owned by Dr. C. A. 
Earle, who now uses it entirely for the several 
motor cars used by him in his practice. The 
mill stands on spacious ground adjoining one 
of the most pretentious residences in the city. 





Timber Land Sales 


KELSO, WASH., April 14.—A. H. and L. F. 
Imus, of Kalama, have sold a tract of 
15,000,000 feet of timber in the Goble Creek 
district to C, D. and L. R. McEwen. The 
purchasers will build a sawmill on Goble 
Creek. In addition to the usual lumber cut, 
they will specialize on ties. 


Hymeneal 


PHILBRICK-CLOUGH. George Dary Phil- 
brick, eldest son of Mr. and Mrs. Harry C. 
Philbrick, of Boston, Mass., and Miss Jose- 
phine Belle Clough, daughter of Dr. and Mrs. 
Herbert Clough, of Bangor, Me., were mar- 
ried on Monday, April 9, at the Cathedral of 
St. John the Divine, New York City. The 
bride was given in marriage by her father. 
A sister of the bride, Dr. May Clough of Phil- 
adelphia, was maid of honor, and two younger 
sisters were the bridesmaids. Paul L. Fol- 
som was best man. Harry C, Philbrick is a 
prominent lumber wholesaler, head of the 
H. C. Philbrick Co., Boston. Among the guests 
of honor was Harry L. Folsom, of _ the 
Leatherbee-McDonough Co., Boston, dean of 
the Hoo-Hoo fraternity in New England. 








CHICAGO 





ONDOSA PINE 


is only one species of Pacific Coast woods we sell. 
Your inquiries and orders are also solicited for 


INLAND EMPIRE SPRUCE, 
FIR, LARCH AND CEDAR 


Telephone Central 5691 


INLAND EMPIRE 
LUMBER Co. 


FRED H. BURNABY Suite 1026 Conway Bidg. 
FRED L. LEIDINGER CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 


Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“1. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingies 
Straight or Mixed Cars. 

Quick shipments from.our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 


Kiln Dried 
and Air Driea ENGLEMANN SPRUCE 
We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 


= 








PIKE - DIAL LUMBER CO. 
WESTERN WOOD PRODUCTS CO. 


High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





Every Lumberman 
Should Have This Book 


x “Tote - road and 
Trail,” the new vol- 








umé of verse by Mr. 
eA ra Malloch now ready 
for delivery, is the 


AND 

Aes [uve most important and 

J entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form, 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more v clcome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, gold stamped. and. witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 








DOUCLAS MALLUCH 
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| This Week’s 


Lumber Prices 





Following are f. o. 


Plooring Partition 
1x3” E.G.— Ra pee Tae 39.11 
B&Btr, 10-20’... 59.18 | No. 1.........- 33.75 
No. 1, 6-20’..... 45.34 ME nett ote.n sw 22.75 
No. 2, 6-20’..... 38.00 ee 
1x3” F.G.— o Siding 
B&Btr, 10-20’... 38.25 | 1x6”, 10-20’— 
No. 1, 6-20’..... 30.11 | B@Btr ......... 37.61 
No. 2, 10-20’.... 24.62 | No. 1....-...+- 34.48 
1x4” EG sate! ae 24.27 
tr,  , fee, ? Pinish , 
No. 1, 6-20'..... 38.53 | » AB 10-60 
. | B&better Surfaced 
1x4” F.G.— 1x4” 44.17 
B&Btr, 10-20’... 38.57 | ~~ MOS . 
on "See 44.13 
No. 1, 10-20’... 31.70 ine” 16.93 
No. 2, 10-20'.... 22.69 1x5 and i” 52.11 
eae Se. | ERE 3 
& x4’ 10-20’— 5/4x4, 6&8”... 60.96 
B&Bt. $1.59 5/4x5, 10812” 71.85 
~ T eee eenevee 9 “- 6/4 & 8/4x4, 
No. 1 see einen eee 28.78 
Se heppro: 18.82 6&8” ...... 58.00 
; C Surfaced 
Casing and Base = 40.18 
B&better: BM, Sc wecre.c oe 39.32 
4 and 6”...... 53.93 ae eisa eonte 36.73 
eA 54.33 1x5 and 10”.. 44.68 
5 and 10”. 60.48 ee? sccouts 5.40 





Following are f. o. b. 





} 
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mill sales prices made in Shreveport (La.) territory during the period ended April 13: 





SOUTHERN PINE 


Jambs Shiplap 
"Tee Lip ia een No. 4 fall 10-20’ 5 1.37 
Be renee 71.92 | al 38.00 
Fencing $18, 10-20’ ™ B f10- 20): e1.60 
6 SS "eee ee ee y 
i Tees 29.68 iio” i ait akan 22.07 
oe 1 & Teee y= 34.28 ite. ¥3 (all 6-20’): 6.71 
* po [ “(Re «este seme . 
1x4” ........ 18,29 to: a 16.83 
” | 
a Sateen 19.94 Shortleaf D 
eee 13.37 
1x6” 22/212! 14.20 | yaigg ge ae 
Boards, S18 or 828 ‘ tne ae 
*~ a fall 10- tenes | agree 5.37 
Sea'eu ewe 9.79 18&20 25.89 
1x10” Grote ree 3x 6” A cena” page 
De swecaded i F.  aevaattl 22. 
™ 3 fall 10-20’): a 22.74 
epny alice 21.35 18&20’ 24.93 
jxi0" rns ta 33.14 ax 8"; 19 ela 33.31 
\ a. c¢e ot . 
No. A fall 6-20’); De Ss«eu% 22.37 
eteeenws 16.69 18&20’ 25.08 
1210" aceeaes fe) 7} 28.63 
Baan” ¢andene 17.52 | war! ‘a waare 29.26 








b. mill sales prices as reported from Kansas City, Mo., for the week ended April 13: 





Longleaf Timbers 
we 4 No. 1 Sq. E&S sds, 
° 20 and under: 
2x10”, 16’ ..... 28.84 — 27.6 
18& 30.13 * Beccbereendehie $e'an 
x12", 10 ...;; 28.17 ee Hepes a 
sande I ste hl 40 
16) ge 28.83 Plaster Lath 
F “4 No. 1, %”, 4’ 
No. 2— No. 2, %”, 4’ ie 
a a are 21.88 . 
12° alas 21.50 Byrkit Lath 
wees 20. | ee 13, 
» 18&20 25.48 | 8 and 10’....... 13:88 
2x 6”, A ene io 12’ and longer.. 14.65 
18&20’ |. 19.84 Car Material 
me O', Bel wrens 19.50 (All 1x4 & 6”): 
ttt 20.39 | pep : 
18&20’ .. 20.05 ee an 
2x10", 127... 19:25 | a2 and 147... 3628 
18&20’ |. 16.75 No. 2 random.. 20.44 
2x12” 2, eee +.-7e Car Sills, s4s 
<eF 18&20’ .. 22.00 | S48, Sa. E&S— 
o. 3— Up to 9”, 38-40’ 37.00 
Re 13.04 | Up to 10”, 37-38” 40.38 
cakes 11.85 8-40’ 38.00 








Flooring Drop Siding No. 117 Roofers s Cc. M., Random Fencing, 518 Dimension S1S1E No. 3, Bandom 
1x3”, E.G.— ” | No. 1, 1x4” 31.50 imensio 
gp ty T'S cell we eee ee eee 34.00 | x6"... 1. 34:50 hone, eer | ye ” 14.25 
‘ pg Fe C.... 54.50 No. 8..... 25.25 — : eovcccees re No. 3, in6*..... oo. Ws dem Mee Cee re 12.50 
x3”, F.G.— MS seewesade ae. Sates cn .00 2x12”, es ie 8 8 meer rere 16.00 
Finish, B&btr, a : ‘ 
Bape tap. S230 | 4. Buntaoed | | Monday wis or sas NOS TS oco: Teo | Heese: 180 GEE | Mo. 2 Zonglont 
4”, £.G.— fg) OE REESE S 4 o. P— , < 
ip abtr hrt.... 59.25 | 1x6" ...--.--., 42.75 | “1x 8”, rdm... 32.25 | Dimension Sigs may wl 43.50 | sq. B&S, 20° & 
SS et See 44.09 ” : Long- Short- | No. 2— ” 
B&btr sap.... 46.00 ; 2 1x10”, rdm.,. 38.25 ” , Und. 8” & und. 29.00 
No 1 & Cc 26 50 1x5&10 -eeeonwe 51.00 1x12” rdm 48 75 ea lea 2x4”, ” . ef 23.00 3x4&10” 5x10/ 

1 rt ‘FG Mess abe ° a ai 58.75 No el =e 7 No. 1— = ~ 12” eo. 38.50 21.25 10x10 32.25 
sBabtr hrt 45.00 | 5/4x4, 6&8”.... 61.75 ix 8”. ram 91.95 | 2%", 10’. 28.25 25.25 16’ ... 24.25 22.25 | seqxiow °°" °*° 37:00 
B&btr sap... 37.25 | 5/4x5&10” ..... 66.25 1x10”, rdm... 23.00 12° «++ 26.75 25.00 18&20. 27.25 26.00 | 6xio/ioxi3* 17: 35.75 
No lé& C.. °° 33.75 OO =r TS 71.75 1x12”. 10-16’. 26.75 16 “s 28.75 25.00 22&24’. 31.25 28.00 . 
No. 2 ......- 22.75 | 1%&2x4-12” C150 | incase’ sanae. 91.00 | dente ee tee | te oo, ames 5 Shesment 
Ceiling Finish, C, Surfaced | No. 3— 2x6”, 10’. 27.25 21.50 iy "2 22:00 18:00 | g mes, 20° & 

%x4", B&btr... 32.00 | 1x8” .......... 37.50 1x 8”, rdm... 16.25 2’ ... 25.50 22.25 18&20’. 23.00 20.00 tind 8" & und. 25.00 
&x4”", B&btr... 30.75 | 1x5&10” ....... 44.00 1x10”, rdm... 17.50 | 16’ ... 27.00 22.50 22&24’. 31.25 22.75 | 3x4&10” 6 io/ ” 
ah nceades 8.76 MEN” sercscons 51.00 1x12”, rdm... 18.50 ease igh ores 2x8”, 12’. 23.00 18.50 10x10 ... 28.25 
ie peeray 18.50 co & Base 4’. 33. 16”... 25.00 23.25 OREN vc csece OR 

o. a. Batts Shiplap, Bandom 2x8”, 10’ ocee 25.00 18&20’. 27.75 24.75 3& 12 ~? = 
%x3, No.1 & AKA” wvcccscese 49.09 ‘ . 12” 24.75 24.00 22&24’. .... 25.00 | Car Material, 1x4-6 

* amen A 29.75 | 1x6&8” ........ 51,00 | No. 1, 1x 8”.... 32.00 16’... 28.00 24.00 1 10’ .... 21.50 | B&btr, 5&6’..... 27.00 

Partition 1x5&10” ....... 58.75 | No. 2, A ai-75 18&20’. 30.50 26.50 12’... 24.00 22.25 ME” sesksaes 8.00 

Z ed 1x10” 22.50 22&24’. .... 34.00 16 erm Cie t 2 eee 38.50 

1x4”, B&btr.... 40.00 — Lath, % A No. 3, ix § 10.75 2x16 , 12 30.08 a 18&20’. 27.50 22.75 | No. 1, 7&8’ 23.25 

Bevel Siding oo Bone i 00". oss: Be 16’ 50 ‘ 2x12”, 12’ 21.50 21.75 | Random igth. 
%x6", B&btr... 27.75 | No. 2 ......06. 1.50 1x12”.... 18.00 18&20’. 33.00 28.75 16’ ... 28.00 22.50 ts. 30. 8 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 


8 12’ 14’ 16’ 
Ix 47 wccce $27.00 $28.00 $28.00 $29.00 
Ax 6” ww cece 29.50 30.50 30.50 32.00 
Ax 8” neces 31.50 32.50 32.50 34.00 
1X10” cece 33.00 34.00 34.00 35.50 
1X12” =. wceeee 34.00 35.00 35.00 36.50 


For merchantable S1S deduct $3 from price 
. 1; for No. 2, deduct $5. 
For shiplap or flooring, add 50 cents to 
prices of No. 1 boards. 
Crating stock, Sl or 28, 6” 
and longer, No. "2, $26.00; No. 3, $22. 


Mo. 1 Hemlock, Sislz=— 


8’ 10’ 14’ 16’ 
Bx 4” wccceee $31.00 $31.00 $30.00 $31.00 
BE GY nccvcce 28.00 29.00 29.00 31.00 
2x 8” wncccce 30.00 31.00 30.00 31.00 
2x10” ...+e0- 30.00 32.00 32.00 33.00 
a cocccce 30.00 33.00 33.00 34.00 


No. 2 hemlock, rough, 6’ and longer, 2x4” 
and wider, a 00; 1x4” and wider, $2 .06. 
For No. 2 dimension, deduct $4 from price 
of No. 1. 


WEST COAST SPRUCE 


[Special telegram to Amentcan Lumberman] 


Portland, Ore., April 17.—The following are 
prices for mixed carlots prevailing here today: 





Finish— "e tory a , 
12” .......-$65.00 Wa eeeeee $26.00 
i410" 1.2: -++ 64.00 : vse t tenes 37.00 
Bevel siding— Ce -wenscndg 9-00 
AY” ccccoce 23.00 Lath ssnnas Je 
ae” ceceeee 26.00 Green ‘pox imbr. 16.00 


and P Seale 6’ 





ENGELMANN SPRUCE 


Prices f.o.b. Chicago on kiln dried Engel- 
mann white spruce boards, 84S, D&M, shiplap, 
drop siding, ceiling and standard patterns in 
lengths 6- to 16-foot, containing not more than 
10 percent of shorts nor more than 50 percent 
of 16-foot: 


Dé&better No.1 No.2 No.3 

Ais ois was /4 YY 4/4* ‘(hs 

er $56 $82 $82 $53.00 $40.00 $33.00 
oo cseee 61 82 82 54.00 40.50 35.00 
e stake 65 82 82 54.00 39.00 365.00 
a sakes 80 85 85 65.00 40.50 35.00 
a 91 95 85 “ 00 47.00 35.00 
*For 5/, 6/ or 8/4 in No. 1, add $10 to rice 


of 4/4 in same width; in No. 2, ad 
No. 3, add $5. 
Random Widths, 6- to 16-foot lengths— 
ovat banise 4/4, $31.50; 5/4, $36.50; 6/4, $38.50; 
No. 5, 4, $25.50; other thichneases, $29.50. 
For all rough stock, add $2.50. 
Spruce lath, 4-foot, No. 1, $8; No. 2, $6.95. 


RED CEDAR SIDING 


Seattle, Wash., April 14.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 





to 18-foot, f. o. b. mill, 
el Siding, -inch 
Width Clean? ane “B” 
Sn. ééctsaker . -$24.00 $22.00 $18.00 
eee 27.00 24.00 21.00 
SS a err 30.00 26.00 21.00 
Clear Bungalow 
¥%-inch -inch 
BAM 2 cdcvedees acaeeCevoun $44.00 36.00 
DEE °c cp@esedadapecvantes . 63.00 40.00 
pS eee peadees ceceene GES 60.00 





WEST COAST LOGS 


{Special telegram to AmErIcAN LumBERMAN] 
. Portland, Ore., April 17.—Log market quota- 
ons: 


2 ay yellow: No. 1, $22.50; No. 2, $17; No. 
, 
iol $15 @16. 


Fir, red: 

Cedar: $ 

Poa: Ah "Watntet. $10.50 and $11. 
Spruce: No. 1, $25; No. 2, $19; No. 8, $13. 


Everett, Wash., April 14.—Log quotations: 


Ae ng ange No. 2, $18; No. 3, $12. 
edar: afts of le lo ly, $17@18; 
lumber logs, $28@30 » adhae itd 


Hemlock: No. 2, $11@12; No. 3, ae 
Spruce:: 


Vancouver, B. C., April 14.—Latest log mar- 
ket quotations are as follows: 
Fir: No. 1, $23; > 2, $16; pe. 3 ie 
Cedar: No. i $23; , $15; Bee 

Hemlock: $11 
Spruce: No, 1, $28; No. 2, $18; No. 3, $11. 





SOUTHERN PINE TIES 


New York, April 16.—Following are quota- 
tions on southern pine ties, f..0. b. New York: 


All 8’ 6”— Sap Heart 
(>: pierre eee covgecececs oe $1535 $1.65 
>: eee eee eee ecooce 125 1.55 
CXS” nw crv cccccvccccccceces 1.16 1.26 


No. 1, $28; No. 2, $18; No. 3, $11. 
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DOUGLAS FIR 


{Special telegram to American LumBERMAN] 
Portland, Ore., April 17.—F’. o. b. mill prices 
on actual sales of fir, April 13, 14 and 16, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 


&btr. Cc D 

TS OT $34.75 $34 4 wna 25 eo 

Te eer ceee 3 
ES 34 30 
Plat Grain Flooring 
Oe 23.50 18.75 
ae = ee 30.00 27.25 
Mixed Grain Flooring 
GOO eee besa $15.25 
Cel) 
OE” cc eeneceus mais 23.75 18.25 
Pe cy aieeein'g 23.50 19.75 
Drop Siding, 1x6” 

ae err: 29.00 24.50 .... 

| eres ~ ” 25.25 acne 

BN no 5 soy aimee ae 15.50 

Finish, Kiln ‘Dried and Surfaced 

pe MM Sb ug 

NE oe steno eae gaa 00 $41.00 $48.75 
Common Boards, and Shiplap 

1x6” 1x8” sane" 0 Os 3 8” 

Beer ee ee $17.50 $16.00 $17.00 $18.75 

Ee Sere ere 10.25 10.75 11.00 13.00 

ee ee 8.00 8.50 8.50 nee 

Dimension 


12’ 14’ 16’ 18’ =. 20’ - 22&24’ 26-32’ 
No.1, 2” thick— 
4”.$16.00 $16.00 $17.75 $18.75 $18.25... 
6”. 6. 14.75 16.75 16.75 17.50 $20. 75 $22. 25 
8”. 16.25 16.00 17.25 17.50 17.25 20.25 21.75 
10”. 16.50 16.50 17.25 16.50 18.25 20.00 23.00 
12”. 17.00 17.50 18.25 16.50 19.25 20.75 24.25 
2x4”, 8’, $15.75; 10’, $16.00; 2x6”, 10’, $14.50 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 


No. 2 ...$10.50 $10.50 $ 9.50 $10.00 $10.75 
eS eee 6.75 — aaa a 
No 1 Common Timbers 
8x3 to 4x12” to 20’, surfaced .......... $19.50 
See tO 22EiE - 60 60, TOM <ccccvcccces 18.00 
5x5 to 12x12” to 40’, surfaced ......... 18.75 
Pir Lath 
ae ee SF le re en ee $2.25 
B&better, Flat Grain Car Siding, 9 or 19’ 
DE sic mows Oi ee nee we weed ee Peeraene $31.00 
Be cstecradiesbcew (ena sae neeeeae 35.25 





NORTHERN PINE 


Duluth, Minn., April 16.—Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON BOARDS AND FENCING— 


10 & 12 ft. a6 ft. 16 ft. 

Re 1, 36 2 ciccocs - $43.00 $43.00 $49.00 
BS ascedees 46.00 46.00 48.00 

DS, Mee +» 50.00 50.00 48.00 

1x10” .....++.+ 58.00 55.00 53.00 

BEER” .ccce «++ 73.00 69.00 69.00 

No. 3, 1% 4” ..cccce - 34.00 34.00 40.00 
1x 6” ......+- 36.00 36.00 $9.00 

1S OB” occccse - 40.00 39.00 38.00 

TELE” ..cccess 42.00 40.00 38.00 

1x12” ....+... 48.00 43.00 42.00 

Me. SBS cvcvces - 26.50 26.50 27.50 
oF? — rr . 29.50 29.50 30.50 

1X BF ncccece - 32.00 82.00 82.00 

1x10” °......2. 38.00 32.00 $2.00 

1212” ..ccccce nage 33.00 ae 


For all white pine No. 2 and 3, add $1; 
ix4 & wdr., 6 to 20’, No. Pr "$26. 00; No. 5, $18. 

For 81S or S2S add $1. For resawing add 
$1. S4S, D&M, drop siding etc., add $1.50. 


No. 1 Precs Sturr, S1S1E— 
10’ 12’ 14’ 16’ 18&20’ 


2x 4” ; Be 


2x 6” 
2x 8” 
2x10” 37.50 
2x12” . 38.50 

No. 2 piece stuff, $3 less than No. a 
rough, deduct $1. For D&M, add $1.50. 


SIDING 4- AND 6-INCH, 4- To 20-FrooT— 
Norway 
Bé&btr. Cc D Cé&btr. 
—e $41.50 $36.50 $27.00 $17.00 $32.00 
6” .....- 46.00 41.00 31.00 20.00 365.00 


POPLAR BEVEL SIDING 


Louisville, Ky., April 16.—Business in pop- 
lar siding is about normal for the season, de- 
mand having improved somewhat with better 





weather. Mills are being kept fairly well sold 
up. Prices at Louisville read: 

on FAS Select No. 1 No. 2 
-inch ..... $50 $38@$40 $28 30 22 24 
5-inch ..... 50 36@ 38 $250'33 rt Sat} 
4-inch ..... 50 35@ 36 22@ 24 18@ 20 











INLAND EMPIRE PINES 


Portland, Ore., April 14.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. 0. b. 


Spokane, as shown by orders received by mem- 


pers for the week ended Wednesday, April 11. 


Reports of prices shown as S2S include sales 


of stock worked other than S2S on which the 
prices have been reduced to an S2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both ‘direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 

Feet Average 
Sold Price 
4,000 1x8” No. 1 common 82S AL...... $37.81 
371,000 1x8” No. 2 common 82S AL...... 22.30 
570,500 1x8” No. 3 common 82S AL...... 19.11 
593,500 4/4 No. 4 common S2S RW RL.. 13.78 
86.500 1x6 D select S2S RL............ 41.72 
17.500 5&6/4x4” & wdr. D sel. S2S RL.. 50.80 
50,500 1x6 C select S2S RL............ 54.53 
18,000 5&6/4x4”"&wadr. C sel. S28 RL.... 65.62 
60.000 6” C bevel siding (SM)......... 31.81 

736,000 5&6/ No. 3&btr. shop S2S— 
SS ata ha eld a weer aan Cas 35.67 
SE sg dank alee a Re a Ane 23.64 
5 a x ae et ey ea Pry mr 17.59 

Idaho White Pine 

21,500 1x8” No. 1 common 82S RL...... 38.00 
140,500 1x8” No. 2 common 82S RL...... 29.06 
-163,500 1x8” No. 3 common 82S AL...... 22.38 
139,000 4/4 No. 4 common 82S RW RL.. 17.06 
39,000 1x6” D select S2S RL........... 45.97 
17,000 5&6/4x4"&wdr D sel. S28 RL.... 60.38 
9/500 ix6 © select BBB Rls... ccscvcsss 64.63 
8,500 5&6/4x4”"&wdr C sel. S2S RL.... ps 


24,000 6” C bevel siding SM............ 


Larch and Fir 
30,500 2x 4” 167 No. 1 dimension...... 18.16 
9,500 2x10” 16’ No. 1 dimension....... 
21,500 1x8” No. 3 common 82S RL..... 
7,500 4” C&btr. vert. gr. flooring RL... 
5,500 6” C&btr. D/S or rustic RL...... 28.07 


CALIFORNIA PINES 


San Francisco, Calif., April 14.—The follow- 
ing average prices f. o. b. mills, those on com- 
mons covering 1-inch stock only, were reported 
by the California White & Sugar Pine Manu- 





facturers’ Association for the period ended 
April 7: 
California White Pine 
All widths— 
_ 1&2 clr. C sel. Dsel. No. 3clr. 
4/4 ....$70.30 $64.20 $46.95 $44.30. 
5/4 .... 67.50 63.55 54.85 51.75 
S/4 .ccs CLUe 58.10 47.55 54.55 
8/4 . 77.50 66.45 56.80 59.00 
California Sugar Pine 
4/4 . 94.05 82.40 62.75 51.30 
5/4 . 86.50 69.95 56.75 61.40 
6/4 . 77.40 71.60 50.75 69.25 
8/4 - 91.70 81.65 66.00 87.25 
White Pine Shop Mixed Pines 
TEE kcdawsenws $30.60 Common— 
No. 1, 5/4xa.w.. 43.35 yy, CSRS Se $41.90 
No. 2, 6/4xa.w.. 24.10 NS re 27.55 
Panel, %”xa.w.. 69.55 — ite pia week ocd 3. 
ugar Pin eee S 
a <n neg “$41.60 Timbers . 35.30 
No. | 5/4xa.w. 46.25 Siding, B&btr., 
No. ’ 6/4xa.w.. 32.25 SERGE” oo ccc eg oeeee 
.* Fir Lath— 
CROCE. wccces $36.30 , ae $ 4.40 
Ties & timbers. 29.10 . 7 ae 3.75 
Dimension ..... 17.00 pee 1.10 
Cedar No. 1 dim., 1% . 
Other than XB.W. cocvcsceccs.c 18.4 
PONG ose scee $27.25 White Fir 
Export C&btr., all sizes$50. 00 
Australian, a.w.— Wek 2 COGBs so 20 
4/4.$52.60 6/4.$45.75 No. 1 dimen., 
5/4. 51.25 8/4. 55.25 SEER... oc ove 6.85 





BLACK WALNUT 


Cincinnati, Ohio, April 16.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


s266 4/4, $240; 6/4, $250; 6/4, $265; 8/4, 


Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
$180. 


No 1 4/4, $92.50@95; 5/4, $105; 6/4, $115; 


8/4, $13 
No. 2, 4/4, $45; 54&6/4, $50; 8/4, $55. 


RED CEDAR SHINGLES 


Seattle, Wash., April 14.—Eastern prices per 
thousand, four or five bunches, f. o. db. mill 
are: 

First Grades, Standard Stock 


Ee $2.05 $2.15 
py area 2.1 
Extra clears, straight cars ....... 2.20 2.30 
Extra clears, mixed with lumber... 2.30 2.45 
EY Te sea wes mp sige « kw Mee wale 3.00 3.15 
ET ahd bo o/c onan sé ae od obee 3.05 3.15 
es 6 555 40.9 6 bts etek & BASE 4.05 4.15 
EE Me ani ilayin's 6 eee Odie: 6:4 ei-e-e 9.50 9.75 
arene. BS" , Gf8 i... ccscccscscees 2.70 2.85 
Pirst Grades, Rite-Grade Inspected Stock 
ee, eee ee 2.15 
cy eg °, eee 2.20 
EE on os. nae uo dino o cine 2.60 2.90 
EE sia's 4.4 ao 0.4 oo Saye. Oeie.a we 3.15 3.20 
es 5 ein Gre e'h.g, oe avai aed a 3.40 
SE ices tan bin win ea dah oho mao 4.15 4,25 
Second Grades, B. C. Stock, at 
Standard Seattle 
Com. stars, Se cin bo & taba os .20 
6/2 ...-.$0.85@ .95 a s0s0K6es 3.45 
ee -aKkeeu 1.05@1.10 BUPOMRS ¢ oni cdc 4.05 
Com. clrs.. 1.65@1.75 Perfections ..... 4.25 





PHILADELPHIA PRICES 


Philadelphia, Pa. April 16.—Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern ana 

F Florida Florida Georgia 
Ne on pw bee $41.00 $44,50 55.00 
BET cccccceces . 40.00 42:50 TET 00 
3&8x8 pit tetteees - 41.00 44.50 51.00 
2&4x10 pitteeeceee 50.00 52.50 6.00 
5&10x10 he damoa + 48.00 49.50 4.00 
2&4x12 prttnees -«- 60.00 64.00 63.00 
5&12x12” . cocoon BEE 61.00 61.00 
2&4x14 pir ttseeeee ccee 67.50 71.00 
fy etry! a eiéee MRS 64.50 ay 4 

DEE Séacc0ecke ceo eoee 7.0 


Lengths 22 to 24 feet, add $2. 


Each 2 feet additional, add $1.00. to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$85.00 No. 1 sap flat..$44.00 
Bé&btr. sap rift. 70.00 No. 2 sap flat.. 29.00 
Bé&btr. flat...... 50.00 No. 3 sap flat.. 19.00 


Air Dried No. 2 Common Roofers 


1x6”, %x5%....$27.00 1x10”, %x 9%..$29.00 
1x8”, %x7%.... 28.00 1x12”, %x11%.. 29.50 
Shortleaf Senssin, S48, %4-inch Scant, 
0- to 16-foot 
BE ccenktesus saan De” (ethics ueees $29.50 
DY -c«vanbiaee 27.00 DE as coats 31.00 
ee” \sacceee -. 28.00 
North Carolina Pine Flooring 

No. 2&btr. No. 3 No. 4 
COBO” PIE ccckcves $67.00 $63.00 ions 
gl SE 47.00 39.00 $28.00 


Kiln Dried North Carolina Roofers 

Hx5%.- --$30.00 1x10”, %x 9%..$32.00 
1x8”, %x7 -- 31.00 1x12”, %x11%.. 38.00 
HR- -inch thic , $1. more. 

Red Cedar Bevel Siding 
Swe OY, GOP cccvesces vewewekeeussoes - - $40.00 
He OM, GIOBP cccccccccces evbevecece 
ux10" GHEE 0:0000600006000000000600080 Ge 


Maple Flooring f.0.b. Philadelphia 


§x2%. 1y,x2% 

MFMA First grade..... 0000 6919.50 $83.00 
MF'MA Second grade...... voce Ce 75.00 
MFMA Third grade...... eoee 49.50 53.00 

Pondosa Pine Dressed 

Cc D No, 2 No. 3 

ee $d cexsane $ 67.50 $57.50 $44.25 $36.75 
| err 72. 62.60 41.25 38.25 
OS eae . 72.50 62.50 41.25 38.25 
ae wees -» 82.50 72.50 41.25 38.25 
DE, .ahinaguee-s 97.50 87.50 44.25 39.25 
13” and “up ie aied 102.50 92.50 48.25 43.25 

ee 4-foot No. 1 

ey ie 7. c.i.f.—$7.00 delivered 
HRORIOGE occa ccsicns 5.15 cif.— 5.75 delivered 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. o. b. 
cars pases mill basis, during the week ended 


April 14 

MFMA MFMA MFMA 
Maple— First Second Third 
EE 0.5 bcha SSR overpass $70.57 $61.22 $42.69 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o. b. Wausau, Wis.: 


. 

AsH— ’ 

FAS Sel. No.1 No. 2 No. 3 

4/4 ...$ 85.00 $ 70.00 $ 55.00 $ 38.00 $ 19.00 
5/4 ... 100.00 85.00 65.00 40.00 20.00 
6/4 - 110.00 95.00 65.00 40.00 20.00 
8/4 - 115.00 100.00 75.00 45.00 ones 
Basswoop— 

4/4 72.00 62.00 47.00 31.00 22.00 
5/4 72.00 62.00 47.00 32.00 23.00 
6/4 75.00 65.00 53.00 35.00 24.00 
8/4 82.00 72.00 58.00 35.00 24.00 
10/4 90.00 80.00 65.00 45.00 cece 
12/4 100.00 90.00 75.00 55.00 


Key stock, 4/4, $75; 
FAS, $90; No. 1, $70. 


1x4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 
BircH— 

4/4 86.00 66.00 44.00 28.00 19.00 
5/4 91.00 71.00 52.00 34.00 20.00 
6/4 - 96.00 76.00 58.00 36.00 20.00 
8/4 ... 101.00 81.00 70.00 44.00 21.00 
10/4 - 110.00 100.00 90.00 60.00 eee 
12/4 - 115.90 105.00 95.00 60.00 

3/4 80.00 65.00 40.00 25.00 

5/8 77.00 62.00 35.00 25.00 ° 


For 10-inch & wdr., add $30; 8-inch & wadr., 
add $15; for 5-inch & wdr., 8-foot & lgr., add 
$2. 


Price of 4 & 6-foot lengths, $28. For sel. 


red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
clear, $90; one and two face clear, $70; run of 
pile, $68. 


Sort ELmM— 
4/4 65.00 55.00 45,00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 73.00 40.00 seen 
12/4 95.00 85.00 78.00 45.00 ae 
Rock ELM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.00 50.00 28.00 20.00 
8/4 .. 80.00 60.00 35.00 %25.00 
10/4 ... 95.00 75.00 50.00 ee 
2/4. ... 105.00 85.00 55.00 30.00 
*Bridge plank. 

Sort MAPLE— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 45.00 19.00 
8/4 115.00 95.00 80.00 50.00 20.00 
Harp Mapie RovucH F.oorinec Stock— 

No. 1 No.2 No. 3A 

com. com, com. 
Pl. neccinemkeous evaded $40.00 $30.00 $20.00 
Dt tistleededvetvenkands 43.00 33.00 23.00 
Harp MaPpLe— 

Sel. No. 1&Sel. 
FAS 6”"&wdr. 6”&wdr. No. 2 No. 

4/4 ...$ 68.00 $ 52.00 $ 42.00 $ 30.00 $ 17.00 
5/4 ... 75.00 65.00 45.00 33.00 19.00 
6/4 80.00 70.00 58.00 33.00 19.00 
8/4 ... 88.00 78.00 65.00 34.00 21.00 
10/4 ... 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.00 $3.00 50.00 30.00 
14/4 . 135.00 125.00 110.00 60.00 35.00 
16/4 . 160.00 145.00 130.00 60.00 35.00 


Add for straight FAS, $10; 8-inch and wider, 
$15; 10-inch and wider, $30; 12-inch and wider, 
$40. 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6/ 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 
FAS Sel. No.1&Sel. No.2 No.3 
5/8 No. 2 com. & better. .... $33.00 $16.00 
4/4 ...$ 55.00 $40.00 $35.00 25.00 19.00 
5/4 60.00 50.00 40.00 30.00 22.00 
6/4 70.00 60.00 50.00 35.00 22.00 
8/4 80.00 eeer 60.00 40.00 25.06 
Enp Driep WHITE MAPLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
atl air a Deiael eA a $110.00 85.00 
ME sntseeeeneesnreeeses 115.00 90.00 
Tt eseebedesrsequneeeaes 120.00 95.00 
BPE scceveccoctecccecows 130.00 105.00 


SALES PRICES OF SOUTHERN HARDWOODS 


hardwood prices obtained during the week ended 
ng point for “Southern” producing territory 
the division between “Southern” and “Eastern” territories 


In summarizing Chicago/Cleveland average 
April 10, Chicago has been used as an equalizi 
Cleveland for “Eastern” territory, 


Le 


and 


being a line following the Chicago & Eastern Illinois to Evansville, thence following the Louis. 


ville & Nashville to New Orleans, 
From the f. o. b. destination price 


La., all points west of this line being “Southern” 





territory, 


: freight from shipping point to destination based 
ard weights is deducted, and freight from Chicago/Cleveland added, so that the a 7 
f. o. b. mill price plus freight to Chicago/Cleveland. Averages thus obtained follow: 


It will be 








Chgo. Clev. Chgo. Clev. Chgo. Clev. 
FIGURED RED GUM | SAP GUM RED OAK | — | ee 
DRE ASH COTTONWOOD 
| Plain—Contd. Plain | No. 1 com. & sel. | FAS 
4-4 118.50 _ | No, 2 com. FA 4-4 51.00 .... 4-4 58.50 
ee ee 4-4 72.25 109.00 5-4 63.00 
| No. m. - ; ‘ 6-4 59.7 CHE 
ee | 66 80 .... 6-4 105.50 135.50 He = 
am eeane ue 8-4 11225 .... FA 
4-4 100.75 ole Plain | No. 1 com. 1. HARD MAPLE 4-4 sed 87.00 
Hr es pe | 4-4 52.50 62.75 | wa 5-4... 110-00 
8-3 lease . an | 5-4 58.00 71.75 4-4 . 68.50 6-4 ws. 11485 
ime | 4, On | @@ esos ne 5-4 "90:00 8-4... 107.00 
No, 1 com. & sel. | @6 8100 ee | Pere RD 6-4 ‘+ $5.50 | No. 1 com. & se 
6-4 1.75 | TUPELO | RED & WHITE OAK | No 1 com. & sel i eee 3 
_ 8-4 . cove | Plain | Sound wormy 4-4 ee 52.00 
No. 2 com | Fas | "4-4 85.50 52.00 | 6-4 65.30 | 4cg my 58.50 
-4 84.00 | 46 48.00... | | 84 67.00 | sound 
Plain | No. 1 com. & sel | POPLAR " 7 
FA | 4-4 84.75 | Plain BEECH + 
G4 0880) it, | WHITE OAK — | Panel & wide No 2) | P44 5.75 o_o 
8-4 105. ee uartered ‘ Aor : 
No. 1 com “* sel FAS . | FA ~ 2 er & sel. | BASSWOOD 
4-4 52.50... 4-4 119.00 143.50 | Ss eins, | oe 
5-4 58. * oe 33, eeee 5 ‘ . a e 
ws eo 84 182180 170.50 | St (9278 12850 | 4-4 50... | No 1 com & sel 
4-4 33.25 | 8-4 eeee 183.00 | 4-4 80.50 4-4 48.25 cogs 
or a - a sel 5-4 93.25 | HICKORY SYCA 
SAP GUM — hen 7 74.00 sess 8-4 84.75 100.00 | pH eeiceny 
Quartered 4-4 53.50 on 80.25 | No. 1 & - 
FAS Saps & sel 6. - | Fas 
5-4 66.00 Plain 4-4 61. 15 8-4 56.2 eeee | 5-8 49.50 
i e+ FAS . 75 | 12-4 66.50 | No. 1 com. & sel 
84 6h 4-4 34.25 104.00 | S$ 72.00 97.00 | | 5-8 89.50. 
me ye 5-4 10250 19095 | $3 "S00 Shee | SOFT ELM | : = 
4-4 "48.00 .... | 8-4 183.25 185.00 cose OP | es WILLOW 
6-4 50.00 | No. 1 com sel No. 1 com. & sel. | 5-4 67.75 ; 
8-4 52.75 | 4-4 56.25 69.50 | _ 4-4 sees 63.00 | ’ f Se aM 
‘ 5-4 60.75 76.50 | No. 1 com. | 4S 1 — | 
Plain | 6-4 68.50 83.50 | 4-4 48.75 58.00 | 329-4 77°75 MAGNOLIA 
Bor boards. 18-17” | 8-4  .... 84.25 | No. 2 A com. LN ; er 
16 eats No. 2 com. | 4-4 36.75 46.50 | No. 1 com. & sel. 
mS peas Yh ee PS S$) 4-4 69.00 . 
4-4 56.25 | No. 3 com.-fig. grade | 4-4 9850 81.50 | yee 22-75 mei SS oe 
5-4 60.00 | 4-4 29.50 38.50 | “| 1-4 OATS oe) 
4-4 41.25 Quartered 4-4 78.25 | 4 87s “— 
5-4 45.50 = .... | No. 1 com. & sel. 6-4 94.50 | aed 33.18 Mot ee 
6-4 45.00 4-4 67.50 v... | 8-4 98.50 | 12-4 3875 F heeding. 








APPALACHIAN HARDWOODS 


Cincinnati, Ohio, April 16.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 


4 5/4&6/4 
FAS ........-$135@145 $145@155 
OS ee 105@110 110@115 
No. 1.com 80@ 85 85@ 90 
No. 2 com... 45@ 50 54@ 59 
Sound wormy. 43@ 45 52@ 57 
QUARTERED Rep Oak— 
PT seukowene iar Sa a 
No. 1 com.... 60 mere 
No, 2 com.... 40@ 45 
PLAIN WHITE AND Rep Oaxk— 
en $105@110 $115@120 
Pe: aecnns 70@ 75 75 80 
No. 1 com 60@ 65 70 75 
No. 2 com 45@ 50 50 55 
No. 3 com.... 22 24 23@ 25 
Sound wormy. 46@ 48 60@ 62 
Basswoop— 

| 7 are $ 70 72 $ 70 75 
No. 1 com.... 653 55 58 61 
No. 2 com.. 28 31 33@ 38 

CHESTNUT— 
ol) ae $ 90@ 95 $105@110 
No. 1 com.... 55 60 60 65 
No. 3 com.... 20 21 21 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 85 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 

BircH— 
CO) ear $100@110 $105@115 
No. 1 common 

and sel. ... 65 70 70 75 

No. 2 com.... 33 35 38 40 
BEECH— 

I wh acéaen< $ 60 65 $ 65 70 

No. 1 com.... 40 43 45 48 

No. 2 com.... 25 28 28@ 30 
PoPpLaR— 

Panel & No. 1, 18” & 

WOE cocene 135 $150 
SE eivaideane 105 120 
Saps & Sel... 80 95 
Ble E ogecees ° 63 68 
No. 2 A......$ 388@ 41 44@ 46 
es aa 26@ 28 28@ 30 

MaPLEe— 
ae. o0cbhesasd $ 70@ 76 $ 75@ 80 
No.1 common 

and sel. .... 46@ 61 58@ 63 

No. 2 com.... 34@ 36 40 


8/ 


4 
sgt 
115@1 
3 
ig 


65 
20 
95 
60 
60 


$125@135 
85@ 90 
75@ 80 
51@ 57 
27 
60@ 66 
$ 80@ 85 


65@ 79 
38@ 43 


a ee 
65@ 70 
21@ 22 
85@ 37 


42@ 44 


$110@120 


70@ 75 
40@ 42 


$ 70@ 75 
45@ 50 
30@ 33 


63@ 68 
38@ 40 





WEST VIRGINIA WOODS 


Philadelphia, Pa., April 16.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5/ and 6/4 1 
120; 8/4, $125; 10/ and 12/4, $i3s@2h0" ue 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, $85. 


Chestnut: FAS, 4/4, $88@90; 5 d 6/4 
$110. Common, 4/4, $55 eT 5/ ana ert, 60 
e wormy, » » 5 
1/4. $280.30. y $40@42. No. 2 


Poplar: FAS, 4/4, $115@120; 5/ and 6/4, 
$130. Clear saps, 4-inch and up; 4/4, $85; 6/ 
and 6/4, $269 100; i 100@110. Common, 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78@80. 
No. common, 4/4, $43@45; 56/ and 6/4, 
$49; 8/4, $51@54. No. 2—B common, 4/4, $30; 
5/ and 6/4, $32@33; 8/4, $34@36, 


Bed Oak: FAS, 4/4, $110@115; 5/ and 6/4, 
$115@120; 8/4, $120@125. eee: con select, 
tal AOL and are yh Da 8/4, or 

D75. b mmon, ° -50; 5 
6/4, $4780; 8/4, $50@55" las 


White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $136@140. Common and select, 
No’ fsdomnin_ ao soos Gs iad 4AM 
58; 8/4, $60@63. ° ae eee 


OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 





the week ended April 2, as reported by the 

Oak Flooring Manufacturers’ Association: 
18x2%" 128x114” %x2” %x1'%” 

lst qtd. wht..$114.11 $96.17 $81.20 

Ist qtd. red... 78.87 Soin 56.38 

2nd qtd. w&r. 69.43 scans 57.50 eae 

lst pln. wht.. 72.07 63.36 59.15 49.74 

lst pln. red 70.52 63.58 55.54 48.23 

2nd pin. wht. 63.09 52.50 40.47 37.92 

2nd pln. red. 62.26 51.05 39.59 37.43 

3rd w&r..... «. 40.46 33.73 30.54 29.58 

ee 16.59 17.81 ads ake 

x2" %x1\%” fex2” ¥x1'z 

Ist qtd. red...$ 75.50 $ 75.50 rire 

2nd qtd. w&r.. camen osne See 

Ist pln. wht... 73.00 a a 6.62 

Ist pln. red... 64.40 67.53 65.00 

2nd pin. wht... 56.87 Eee 53.58 

2nd pin. red... 57.41 —— 47.42 

we. WP. ccccs 40.38 41.00 36.61 

POUR oc ctasds 13.02 net cae 
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~— ae 
of Current Market Con- X PAPA PA BA A BO BI DN DU Ba DO a PA DE: 
for Baitorial Review —. SESE EDS SEDI TESS LS LETS DSTI EIDE SEITE 
aa @eaanaeanaaans = a a 
. 4 — hk = 
{fortes NORTHERN PINE S E 
=! ze 
Titory, BUFFALO, N. Y., April 18.—The northern my @ 
Stand. pine demand has been a little more active |k4 zZ 
will be than it was earlier, but there is not as much > = 
activity as sometimes at this season. A lack | Pees @ 
Cley, of interest is still manifest in the common 7 cate ieee > 
on grades, as building has been held back by > — @ 
chilly weather. A firm market prevails in =: 2 
both upper and lower grades, with inquiries > ¢ 
UT showing some increase lately. < For i « 
= 7 
= “a 
EASTERN SPRUCE s oa < 
He = Delivery Nex Z 
ligse BOSTON, MASS., April 17.—Eastern spruce | < 
107.00 frames are firm at $42 base. Demand for = ‘Tuesday. @ 
sel. Provincial random is growing, offerings are 7 > 
tea still light and the market is firm. Retailers S @ 
f are no longer showing any general resistance 4 Zz 
53.50 to the higher prices. Production will con- > > 
tinue light until spring drives arrive at = 2 @ 
40.00 mills, and the season’s cut of logs was || = 
ian lighter than usual. Demand for boards is a > e 
little better, offerings of dry stock are very = Z 
e light and prices firm. Quotations: Dimen- > S 
ening sion, rail shipments, 8- to aoa tg = = @ 
sel, under, $42; 9-inch, $43; 10-inch, $44; -inch, 4 P Ss 
™ $46. Provincial random, 2x3, $34@35; 2x4, |S) ‘The retail lumber dealer today carries a less volume of @ 
F $33@34. Covering boards, 5-inch ont ae = : ts Oils Bion @ 
8-foot and up, D1S, merchantable, $34.50@35; > time in his history. > 
matched, clipped, 8- to 16-foot, $37@38. | stock than at any y @ 
“ Furring, 1x2, $32@33. S = 
. S 
‘ - = 
HARDWOODS 4 ; ; > 
2 i ansportation the dealer Ss 
; CHICAGO, April 18.—The volume of north- < Due entirely toimprovements in tr po 7 z 
rn hardwood business has fallen off to some . - e “ ° e ° ° = 
: extent during the last week, but notwith- [FS is able to obtain his materials quickly and is relieved o @ 
dues standing this automobile body plants and in- 4 ‘ ‘ = 
o terior finish interests are placing orders right |B interest, carrying charges, and taxes, which are today Ss 
sone along for birch. Flooring factories are well =, @ 
represented in the market for flooring maple 4 assumed by the manufacturer. Z 
and prices are firm. Low grades are moving aS xs 
aoe in good volume to the box and industrial z @ 
64.95 trade for crating. Dry or sage eM “aig > = 
——= grade hardwoods are quite low, and No. =, : ’ a 
S oe grove oe ee Mee ee | «This is an especial advantage of NATALBANY cus- e 
plentiful. Dry stocks of No. 2 an better > : i $ 
Vest ii—— tomers, as they have the service of the speediest trans- . 
eg practic >xhausted. 4 > 
rita- <S ‘ jn i “a 
so =“ . n- S 
—_ NEW ORLEANS, LA., April 17.—The hard- [2 portation out of the producing territory, the Illinois Ce : 
wood market locally was quiet, partly due to = a il S 
15@ heavy rains and cold that hampered building = tral Mainline. @ 
om- operations. Reports received in the local LZ 2 
market indicated that lumber shipping was > - 
6/4, checked by the rains. a oem ee 4 z 
F xpor ovement is holding up well. : F S 
* a iieananietnas = nay Zz A few years ago a big buyer ordered from ten to fifty @ 
ST. LOUIS, MO., April 16.—Southern hard- 4 - = iz 
8/4, wood demand continues subnormal, although & {Aq cars, for delivery six months ahead. Today he orders : 
/ few inquiries are beginning to arrive from fur- = x @ 
80. ene Se ee oe ee ae one car, from NATALBANY, for delivery next Tuesday. : 
5/4. the automobile body demand covering thick =, @ 
30: elm, maple, gum and sound wormy oak. Low Ld @ 
grade box factory stock, interior finish and > S 
5/4 flooring oak find occasional takers. Export = @ 
act, trade is improving. » Mills 71-72-73 Z 
be > inois Central Speedy Mainline s 
ind CINCINNATI, OHIO, April 16.—Southern © on the Illinois peedy al 
hardwoods are dull. March sales were be- > 2 
/ 4, hind February by a good margin. Prices are J K | 
ct, about steady, with weak spots appearing 4 e 
85. here and there. Furniture orders are small, > s 
'@ and auto factories and body: builders are z Z 
sharpshooting for bargains. Walnut dealers - = 
— report a buyers’ market. cxport trade is = - . Ss 
dull, with inquiries unsatisfactory. 4 Z 
— 
ee Creme > : = 
m- HOUSTON, TEX., April 18.—Hardwoods are | LU M BE R . COM PANY LTD Re 
ww unusually quiet. Only small orders of _ SZ = z 
gum and oak are moving. Prices are a eS EE EE eS EEE . Z Pane ES, BN | $ 
: about the same level as for last month. = SALES _ Pa OF FICE « 
2 ‘teenie ito = 
ay y ‘a 
20 : ; ’ =: | 
BUFFALO, N. Y., April 18.—The hardwood |x HAM A SS 
38 market is still backward and small lots are z MON D, LO U j S i NA a 
74 the rule in most cases. Industrial plants are > 
23 not carrying as much lumber as they some- = MEMBER SOUTHERN PINE ASSOCIATION ~ 
92 times do, but are slow to add more, since |h4 Zz 
43 they find that they can get delivery quite > S 
we Promptly from either the yards or the mills = @ 
¥ Gireet. ~The outlook in the automobile in- a A “Complete Supply” of Hardwoods from the Pearl River Valley Lumber Z 
My i but furniture = P 
2 dustry is regarded as brighter, but fur = Cc Cesta: tie e 
: factories are holding off because of the ap- 4 ompany, . . ‘Zz 
proaehing shows. > = 
N @ 
FIR, SPRUCE, CEDAR 2) e 
SS) . TVA WIA VHA \UTA UTA \UTA NIA VII \UTA \UIA \Ud Vlad Villa \Ud \ilia ila Weld th 
CHICAGO, April 18.——Local demand for fir || /payaemawmaspr via Wig Wa Wa Wa Wid Wd Wd Wd WU 0d Yd Nd Od WU WA Vd Yd Wd WO Wd Wd Wd Wd YY 
has not yet developed to the point usually tl 
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ALES during the past 25 years show 
an imposing list of representative 
lumber among the users 


of ORTON cranes. Many are repeat 
orders. 


This widespread use of ORTON cranes 
result of 


Models and sizes are available for any 4 
individual purpose. Send im your speci- . 
fications or write for Bulletin 51. 


ORTON CRANE & SHOVEL CO. 


68 S. Dearborn St., Chicago, II. 





Representatives in Principal Cities 





f- 











expected at this season, Retailers are buying 
sparingly and mostly in mixed cars. Indus- 
trial trade is sluggish. Country yards are a 
little more actively in the market. Prices are 
soft on many items. Sitka spruce is moving 
in fair volume to factory consumers and 
prices hold firm. 


SEATTLE, WASH., April 14.—At the fir 
mills there is a considerable volume of busi- 
ness, most of which has been booked at low 
prices. Atlantic coast, California and’ export 
markets are marking time. Rail trade is 
weak largely on account of weather condi- 





tions, but car material business is fairly 
good. 
NEW YORK, April 16.—Fir business is 


brisk and prices are holding very firm. Some 
wholesalers report sales last week were the 
biggest of the season. The market, so far as 
storage lumber is concerned, is in fine shape. 
The mills are not flooding the market. Large 
cargoes are coming through. 


BALTIMORE, MD., April 16.—The quota- 
tions on fir, along with other West Coast 
woods, have been marked up here $1 to $1.50 
in the last week or two, and there are those 
among the distributers who expect another ad- 
vance. But these revisions upward are at- 
tributable almost entirely to increases in ocean 
freight rates. 


KANSAS CITY, MO., April 17.—The fir mar- 
ket is quiet and demand is mostly from coun- 
try yards. Prices remain soft. There is a 
fair volume of industrial demand. Retailers 
are buying mostly boards and dimension and 


some flooring. 
CYPRESS 


CHICAGO, April 18.—A little more activity 
has been noted in the cypress market and the 
volume of business shows improvement over 
the last few weeks. Orders are being placed 
in fair amounts by retail yards, tank manu- 
facturers and greenhouse interests. Prices 
are unchanged. 





NEW ORLEANS, LA., April 17.—The cypress 
market continued fair, but building operations 
are hampered to some extent by heavy rains 
and cold weather throughout the South. The 
demand for cypress held up well, with pros- 
pects of a favorable year. 


ST, LOUIS, MO., April 16.—Yellow cypress de- 
mand is fair. While no items are outstanding, 
business is coming through for tank grades, 
Nos. 1 and 2, shop and selects. Prices are yn- 
changed. Red cypress business is satisfac- 
tory, although not as brisk as after the price 
adjustment. The tendency now is toward a 
higher market. 


HEMLOCK 


NEW YORK, April 16.—Stocks of hemlock 
are not heavy and prices are well maintained. 
Wholesalers here and there report a slight 
improvement in business over previous 
weeks, 

BOSTON, MASS., April 17.—Very little dry 
native hemlock is offered and prices are very 
firm. Eastern clipped boards have sold at 
$32.50 within a few days. Northern clipped 
boards are $32, and random, $30. The stiffen- 
ing of cargo rates is giving quotations on 
western hemlock a rather firmer tone. 
Wholesalers are securing few orders for 
direct mill shipment but are doing a substan- 
tial volume of business in transits. 


WESTERN PINES 


CHICAGO, April 18.—Sash and door and 
frame factories are actively in the market 
for California white and sugar pine, prices 
on which hold firm. There is a shortage of 
5/4 and 8/4 shop, and dry mill stocks gener- 
ally are badly broken. Retailers are not par- 
ticularly active in the market for Pondosa 
and Idaho pines, although some orders for 
current needs are being placed. There is a 
scarcity of 12-inch No. 2, but prices remain 
unchanged. 


SAN FRANCISCO, CALIF., April 14.—There 
has been a slight decrease in demand for lower 
grades, but that for uppers is sustained. Box 
lumber is moving rapidly, with prices good. 
Prices of upper and factory grades have re- 
mained steady, with some slight increases re- 
ported. Export business, especially to Austra- 
lia, kept at its high level. Rail shipments fell 
off slightly and intercoastal cargo trade is be- 
low normal. Retail trade here is better than 
it was thirty days ago, with prices maintained. 





NEW YORK, April 16.—Prices on No. 2 
common Idaho were very firm as the week 
opened, with a decided tendency to advance. 
Some items in No. 3 are scarce and here too 
the market tendency is upward. 


BUFFALO, N. Y., April 18.—The California 
pines are not moving as actively as some- 
times at this season, as industrial plants 
show little disposition to add to their stocks. 
The mills report doing a good business, 
though orders from the East are said to be 
small and not in any large number. Prices 
have not changed materially of late, but a 
good deal of competition prevails. Thick 
stocks in clear lumber are well maintained in 
price. 


KANSAS CITY, MO., April 17.—Western 
pines continue in good demand, with country 
yards and industrial consumers placing most 
of the business. The thick items continue 
scarce and prices are stiff. 


REDWOOD 


CHICAGO, April 18.—Redwood demand dur- 
ing the last week has been somewhat spotted, 
although retailers and industrial consumers 
are in the market right along for their needs. 
Mill stocks of most items are in good assort- 
ment, with the exception of B grade, which 
is scarce. Prices hold firm. 


SAN FRANCISCO, CALIF., April 14.—Red- 
wood bookings fell off slightly last week, but 
inquiry is good. Prices were maintained. Ex- 
port business was slightly below normal, and 
western business fell off sharply. Rail busi- 
ness showed slight increases, especially to 
the East and middle West. Stocks are in bet- 
ter condition. Retail yards here report busi- 
ness slightly better than normal for April. 
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°yPress SOUTHERN PINE 
rations ‘de 
Y rains CHICAGO, April 18.—The southern pine - 
h. The trade has shown some improvement during e e e 
h pros- the last week, retailers generally placing 
more orders for the popular items. Indus- Yal ountain Ua ity 
trial trade is in fairly good volume, this con- 
eS8 de- suming source taking crating and mainte- 
nding, nance lumber. Prices hold on a steady basis. 
zrades, Some mills have advanced 4-, 6-, 8- and 10- 
re un- inch Nos. 2 and 3 boards 50 cents to $1, due 
tisfac- to increased demand for this stock. Light—Soft—White 
> price eee 8 
var 
“" NEW ORLEANS, LA., April 17.—The pine 
market here was quiet last week due to the 
hampering of building operations by heavy 
mlock rains and cold. Building gg re 
earhitate ear fairly favorable, with. a number o : 
-ained, Po public projects in view and increased Mouldings, 
anene residence alteration, repair and new construc- Finish, 
- vious . 
= Bevel 
le dry ST. LOUIS, MO., April 16.—Southern pine Siding, 
2 Very demand is on a better basis owing to the ap- B 
old at proach of warm weather. Most of the demand ase, etc. 
lipped comes from country yards wanting boards and SALES 
tiffen- dimensions as well as occasional lots of floor- REPRESENTATIVES: 
ns on ing and finish. City trade is rather quiet, ex- Shop and one 
tone cept at St. Louis, where much building appears F Ges y 5 mae 
5 for in progress. Boards wanted here are chiefly actory Chceeetanionnn Wie. 
stan. 8- and 10-inch, while 6- and 12-inch move Lu b w,J SCHILLER 
freely to the country. Crating stock is in fair mber 4347 ecient 
call. Mills still report a shortage of dry ene Cie Mo.” 
stocks and some business is being lost on that - R.D HUNTING 
account. Prices remain at the higher levels LUMBER CO. 
established within the last thirty days. Merchants Bank Bidg., 
—_ eee Cedar Rapids, lowa. 
arket 
orices KANSAS CITY, MO., April 17.—Southern gj Alay ted 
ge of pine retail demand was reported a little Bidg., Minneapolis, 
ener- smaller last week than in the previous week, inn. 
_ ~par- but there was better industrial demand and D. CLINTON 
ndosa the export volume is reported good. Retailers VAN OSTRAND, 
s for are buying only as they reed stock. Prices - O. Box 99, 
is a here have shown no recent changes of note. Omaha, Nebr. 
‘main a WE Lew, _ 
HOUSTON, TEX., April 18.—Good demand merece Hide. Haaren 
There for 30 cube sawn timbers and prime from Colo. 
lower Belgium, Germany, France and elsewhere in 
Box Europe is the feature of this week’s southern 
good. pine market. Domestic orders are about the 
e re- same as for the last two weeks, with no price e e 
ae, ee Se eee ee Put This Quality to Work for You 
stra- ae 
3 fell CINCINNATI, OHIO., April 16.—Southern ° ; . ‘ 
s be- sine eutiiaen cates ath tie. aaainek tate Craig Mountain Pondosa Pine has the lightness, softness 
thas and demand increasing. Retail yards are and whiteness you need to win increased sales. 
ined. buying freely and industries are steady pur- 
: chasers. Prices are firm to strong, and un- It works as few other woods do, dresses unusually smooth, 
o. 2 changed from last week. - ° ° ° 
veek holds nails well and takes any paint, stain or enamel. Carpen- 
— BOSTON, MASS., April 17.—There has been ters like to work our lumber and are invariably well pleased 
a little expansion in the demand for southern |. with it. 
pine. Retail yards are moving a substantial Let us quote you on a mixed car. 
— volume but buying cautiously. There is very 
ates keen competition among wholesalers. : 
ants es a 
= neingeeteqelagenatenyen Craig Mountain Lumber Co 
1eSs, 2 
> be CHICAGO, April 18.—There is a good de- g 
‘ices mand for white cedar shingles, especially WINCHESTER IDAHO 
ut a extras and sound butts, which are moving to ’ 
hick country yards. Quotations: Extras, $4.75; E H. VAN OSTRAND, Pres. W.c. GEDDES, V-Pres. & Gen. Mar. 
d in standards, $3.75; sound butts, $3. Dry mill A 
stocks of extras and sound butts are getting 
low. 
tern 
ntry SEATTLE, WASH., April 14.—Demand for 
nost red cedar shingles is slack, but the advanced 
inue prices put into effect a week ago are hold- 
ing. Quotations remain unchanged in all 
grades. 
KANSAS CITY, MO., April 17.—Regular 
lur- clears are weaker, but stars are unchanged, 
ted, while the better grades are a little stronger in 
ers price. Demand is slow and the better grade 
eds. stock has the best call. The demand for lath 
ort- has been slow for several. weeks, and there is rT; QUALITY ” Make Homes More Salable 
ich not much demand at present for siding. b 
—_—— Ok Faats << merae  ooe 
NEW YORK, April 16.—The market in builds trade on merit. eo. 
ted- eastern spruce lath continues: on a-~ stable Order it in mixed cars “KILMOTH” Closet Lining 
but basis, Sales are fairly active and in the last ee Closet nope 1 this stock manufactured from Tenn, Aromatic 
x- two or or three weeks there have been sub- > and you'll notice an increase in 
and stantial arrivals, but hardly enough to offset L. C. lL. or carlots mixed with “Quality” Oak Flooring. 
usi- sales. ; 
to —- DeSoto Hardwood Flooring Company 
bet- HOUSTON, TEX., April 18.—There is a fair MANUFACTURERS AND WHOLESALERS 
isi- demand for lath, but shingles are very quiet. ' Bledge Ave. and Southern rei * MEMPHIS, TENN. 
Lath quotations: No. 1, $2.50; No. 2, $1.75. 
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, | you don’t believe this will sell ladders try 
a few Babcocks. 


Write for catalog without obligation. 


TheW.W. BABCOCK C0., Baru, NY. 












~ The reason is the gen- 
uine air dried spruce that in- 
sures strength, yet light weight. If 
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lower cost per year. 


knives, etc. 





~~ 


Insist on having this trade mark on your 


Planer Knives— 


for it will mean greater efficiency in your planing mill, fewer 
stops for sharpening and adjustment, faster and smoother cutting, and 


These factors are the result of 46 years’ experience in making planer 
and jointer knives, milled cutters, moulding cutters, blanks, :'tenoner 


Taylor, Stiles & Company 
RIEGELSVILLE, N. J., U.S.A. 
Hall & Brown W. W., Machine Co., St. Louis, Mo., Western Agents. 
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Shingle quotations: Extra clears, $2.25; extra 


stars, $2.05. 
BOXBOARDS 


BOSTON, MASS., April 17.—There is a 
healthy demand for boxboards. The price 
situation has improved, due to curtailment of 
production and a light crop of logs. Indus- 
trial consumers are purchasing in a con- 
Servative way and apparently regard prices 
as satisfactory. Round edge white pine box- 
boards, ineh, are $28@30. 


CLAPBOARDS 


BOSTON, MASS., April 
have noted a moderate increase in demand 
for clapboards. Yard stocks are generally 
light and retailers are buying conservatively. 
Native white pine and eastern spruce are 
very scarce and firm. Red cedar and red- 
wood are offered at attractive prices. 


Tue Forest land in the United States 
amounts in all to about 730,000 square miles. 


17.—Wholesalers 


News Letters 
Seattle, Wash. 


(Continued from page 72) 


a sufficient order file, filled at low prices. 


There is some railroad and industrial de- 
mand, but with the export business in a 
slump, there is ample evidence that a cur- 


tailment program will be necessary before a 
price improvement can be had. 

Volume of business from _ rail-shipping 
territory continues to be quite satisfactory, 
particularly demand for cedar siding. A very 
prominent cedar siding manufacturer, in 
speaking of the situation this week, said: “As 
far as cedar is concerned, we are satisfied that 
we are well on the road toward recovery to 
normal conditions. We have on hand the larg- 
est order file we have had on April 1 in any of 
the last three or four years. We have the low- 
est stock we have had on April 1 for several 
years. ,In fact thgre are only ten or eleven 

_cars of. unsold 1%x6-inch clear siding on. the 





whole Pacific coast, according to last week's 


association report. Since Jan. 1, prices on 
%x6-inch clear cedar siding have advanced $3 
from $25 to $30. Although we have heavy order 
files, new business seems to be coming in jp. 
creasing volume, and I anticipate that within 
thirty days cedar manufacturers generally will 
have considerable difficulty in meeting their 
customers’ requirements.” 

Out of 4,450 box cars recently authorized by 
the Chicago, Milwaukee & St. Paul, an order 
for 250 cars has been placed with the Pacific 
Car & Foundry Co., Seattle. The cars are to 
be of double-sheet construction, with stee] 
underframes, and will require from 750,000 to 
1,000,000 feet of fir lumber. The work wil] 
be done at the Renton plant of the Pacific 
Car & Foundry Co., and will increase the 
total of new business there to about $1,000,000, 

Visiting Seattle this week is O. N. Shepard, 
of the New York offices of the Shepard & 
Morse Lumber Co 


New York, N. Y. 


April 17.—From talk around the lumber 
offices today it would seem that there are few 
soft spots to be found in lumber prices on any 
class of material. Word has come from the 
Inland Empire that there is to be an immediate 
upturn in Pondosa and Idaho, the distributers 
of southern and North Carolina pines report 
prices firmer and the market more stable than 
it has been for six months, and the fir men 
report conditions satisfactory and prices ex- 
tremely firm. The lumber trade feels that it 
is in for a satisfactory period of business. 

The biggest event of the week in lumber 
circles will be the soiree of the Nylta Club on 
Friday night, when New Jersey members and 
their friends will join in the celebration of 
“New Jersey Night.” A special reception com- 
mittee for the evening is composed of Joseph 
Walsh, Joseph Nash, H. B. Eaton, Arthur 
Bailey, and*W. F. Cunningham, jr. The meet- 
ing will be held at the National Republican 
Club, preceded by a dinner. 

The first 1928 tournament of the Knot 
Golfers’ Association will be held next Tues- 
day on the links of the Old Country Club, 
Flushing, Long Island. 

Walter Umla, formerly 
Beckley, Jr. (Inc.), has taken over the old 
Industrial Lumber Co. yard in Sixth Street, 
Brooklyn, for the conduct of a retail business. 


Minneapolis, Minn. 


April 18.—Cold weather, snow and rain have 
had an unfavorable effect on all branches of 
the lumber industry, although the moisture 
is beneficial to agriculture. Reports from out- 
lying retailers indicate that there is some 
building activity in smaller towns, but that 
country highways are almost impassable. 
While building and repair work are in prog- 
ress in many sections on Northwest farms, 
this work is confined almost entirely to points 
along improved highways. Wholesalers and 
manufacturers in the Twin City declare that 
last week there was a liberal movement of 
lumber but that most orders were for small 
lots, on which rush shipment was wanted. 
That there is a large prospective business in 
agricultural areas is disclosed by widespread 
inquiries. Retailers in towns bordering on 
the lakes report that there is a growing 
tendency upon the part of resort residents to 
construct their own permanent summer homes. 

Orders for northern pine increased 14,225,000 
board feet during the first fourteen weeks of 
1928 over the same period in 1927, W. A. 
Ellinger, secretary Northern Pine Manufac- 
turers Association, said. Total orders in the 
fourteen weeks of 1928 reached 11,813,000 feet, 
compared with 97,588,000 feet in the same 
period of 1928. Shipments this year totaled 
98,022,900 feet, compared with 97,333,200 feet 
last year. “Conditions in the lumber industry 
are favorable and the outlook is exceptionally 
good,” Mr. Ellinger said. “Production is be- 
hind demand, although many orders have been 
received for future delivery.” 

Cc. E. English, of the Midland Lumber & Coal 
Co., line-yard operators with headquarters in 
Minneapolis, has returned from a pleasure trip 
to Key West, Fla., coming most of the way 
by motor. 

Guy Ireland, of Grand Forks, N. D., operat- 
ing a number of retail yards in the Red River 
Valley, was in,the Twin Cities a few days ago 
and reported;that conditions in some parts of 
the Red River Valley are not as good as had 
been hoped for. 


with William S&S. 
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